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Top Cars 


New-car registrations for ten 
months, plus 22 states for Novem- 
ber: 





156 Pos. Make 1955 Pos. 
1—1,355,957 Chev. 1,392,160— 1 
2—1,153,929 Ford 1,336,408— 2 
3— 471,501 Buick 655,799— 3 

|4— 414,940 Plym., 569,149— 4 
5— 387,337 Olds. 511,881— 5 
6— 314,666 Pontiac 458,372— 6 
7— 242,881 Mercury 320,684— 7 
8— 189,154 Dodge  249,946— 8 
9— 118,541 Cadillac 117,259—10 

10— 94,935 Chrysler 126,010— 9 

li— 87,070 DeSoto 102,051—11 

12— 72,339 Nash 83,703—13 

13— 67,518 Stude. 85,274—12 

14— 37,209 Lincoln 28,469—16 

15— 28,422 Hudson 39,240—15 

16— 27,084 Packard 45,615—14 

17— 1,976 Imperial 10,042—17 

18— 1,350 Cont’l 173—18 

78,080 Misc. 49,877 
Total All Makes 
5,150,889 6,182,112 


Further details on Page 32. 


Year-End Finds 
Hopes High for 


‘97 Sales Upturn 


614-Million Market 
Seen for Cars if 
Peace, Credit Hold 


By John K. Teahen Jr. 
Staff Writer 
IHHE 1957 automobile market 
should absorb about 6.5 million 
few cars; oil, rubber, steel and 
e 
_ marks, and business in gen- 
is looking ahead with opti- 
ism. 
| The nation’s industrialists 
\voiced those predictions as they 
\prepared to hang new calendars 
on their office walls. 

But, as they viewed business at 
lome, many cast a wary eye on 
vents abroad. The forecasts were 
hhreaded with statements like “ 
the uncertainty of the interna- 
tional situation” and more strongly, 
*... barring a major war.” 

= > > 








E automobile industry, bell- 
wether of the U. S. economy, 
looks for a rise of about 8.3 percent 
m registrations to a 1957 total of 
about 6.5 million. This would make 
1957 the second best year in his- 


tegistered in 1955. 


quoted by the presidents of four 

of the five auto companies—Gen- 
eral Motors’ Harlow H. Curtice, 

Ford Motor Co.’s Henry Ford I, 

American Motors’ George Rom- 

ney and Studebaker - Packard’s 

Harold E, Churchill. 

L. L. Colbert, Chrysler Corp. 

jief, mentioned no figure but de- 

red that 1957 could become the 

dustry’s second biggest year. That 
would mean surpassing the 1950 
Bales total of 6,326,438. 

“This is the way it looks to us 
right now,” Colbert said, “— given 
@ reasonable working out of the 
Berious economic and politica] diffi- 


culties abroad.” 
. 


} “if credit holds.” was made by 
Emerson P. Schmidt. economic re- 
Search director, Chamber of Com- 
of the United States. 

William J. Cheyney, executive 
vice-president, National Founda- 
tion for Consumer Credit, was 
_ less . He said the indus- 
| try t hit 6.5 million sales but 
‘|, added: “I would not be surprised 


‘Continued on Page 7, Col. 1) 
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r metals expect to exceed their | 


tory, second only to the 7,169,908 | 


The 6.5-million figure has been | Percent warranty absorption and }\ 


‘ANOTHER 65-million prediction,- 


Published Weekly at 
2666 Penobscot Bldg. 


(1,103,000 Trucks Built in °56... 


Year’s Car Outp 


By Martin L. Whitmyer 
p Staff Writer earlier. 
|Qv’AR production for the 1956| 
calendar year will total an esti- T 
|mated 5,802,247 units — off 27 per- 
|cent from the record 7,947,787 cars| of 41,351 units assembled during the 
| assembled in 1955. 
Of the total cars assembled 
this year, 70.8 percent or 4,110,- 
| 378 units were °56 models and 
29.2 percent or 1,691,869 were ’'57 
models, 
Truck production is estimated at | 
1,103,737 units this year, compared | 
with 1,245,794 units in 1955. The 
drop amounted to 11.4 percent. 
Figures, which are still subject to 
revision by the manufacturers, | 
showed General Motors with 3,063,- 
015 cars this year, or 23.3 percent | work at all of its plants, turned out 





* * * 


| 


more records. 


The previous week also saw 
Ford division establish a five-day 


old high of 35,947 set a week 
earlier — and a new daily high 
of 7,377, which surpassed the 
former high of 7,370 set on 
Nov, 28. 


DETROIT, DECEMBER 31, 1956 _ 


41,369 units turned out a week/ 5,300 units during four 


HE six-day volume the previous| Lincoln, also schedulin 
week erased Ford’s former high | operations, assembled 


high of 36,061 cars — erasing the | out 46,021 cars las 
| with 71,828 a wee 


Mercury, scheduling Saturday 









Entered as Second Class Matter 
at _th trait, Mich. 
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ys last 
week, compared with 7, during 
six days the previous wféek, while 
Saturday 
cars last 


| week, 


compared to 


/ 


* * * 


|G WITH most/of its assembly 
plants down $aturday, turned 
week, compared 
earlier, Cadillac 
| alone worked Saturday. 
Chevrolet was down from 35,- 
927 the previous week to 21,600 
ys last week; Buick, 





off last year’s record of 3,989,979| — 
units; Ford Motor, off 25.5 percent 
from 2,240,661 to 1,668,722 units; | 
Chrysler Corp., off 36 percent from 
1,361,835 to 870,536; American Mo-| 
tors, off 37.8 percent from 167,454 
to 104,082, and Studebaker-Packard, 
off 47.3 percent from 182,059 to 95,- 
892. 


> > 


AST week's date ut of 100,225 
cars was 35.3 percent below the 
previous week’s production of 154,- | 
832 units. Last week’s output also| 
was 79.8 percent\ of AUTOMOTIVE 
News’ three-year index, compared 
with the 123.3 percent compiled on 
the previous week's i 
Ford Motor Co., 
division continuing 


” 







divisions scheduling 5 
work, turned out 32,2 
week. The previous week saw the 
company turn out a corporate to- 
tal of 50,387 cars. 

Ford division, working gn a sched- | 
ule of 7,100 cars each o 
day, Thursday and Frid 








First 1957 Packard Clipper Rolls from Line— 


Civic leaders joined with Studebaker-Packard officials to mark the production of | 
Wednes- | the first 1957 Packard Clipper at the company's South Bend plant. From left are John | 
and 5,-| A. Scott, president, Chamber of Commerce; Franklin D. Schurz, publisher, South Bend 


000 units Saturday, assembled an/| Tribune; Harold £. Churchill, S-P president; Paul Gilbert, president, Committee of 


estimated 26,000 cars lastt week, 
compared with the record-Rhreaking ' United Auto Workers. 








100; South Bend Mayor Edward F. Voorde, and William F. Ogden, president, Local 5, 








Franchis 


By Maynard M. Gordon 
News Editor 





Benefits plan and for jts 1954 

\ freight-rate reductions, , 
ENERAL MOTORS wrote the; The GM franchise reforms, effec- 
| automotive story of the year|tive last March 1, rolled up 48 
| with its new dealer policy. \ | points in the Automotive News bal- 
| loting. r 


| GM’s new selling agreement, 100 — 


‘ fs 
other economic concessions to) Poe avn. co 
dealers combined to score an easy | debaker-Packard. Enactment of 


victory in the third annual top-| ¢, O’Mahoney-Celler dealer day- 
story poll of Automotive News staff | jn_ third, with 20 


members. 

It was the first time that a | 
GM story took first place. Ford | stories: 
had won both earlier polls for its | Ford stock sold to public, 12 
1955 Supplemental Unemployment | points; dealer new-car stocks ex- 







in ordey were the following 


Inside Automotive News... 


Handpicked sales crew keeps profits up. Page 11. 
Studebaker-Packard offers new franchise. Page 2. 


How a financial statement can help your busi- 
ness. Page 3. 


Auto frames weigh more, ‘but get added rigidity. 
Engineering. feature, Page 13. 


New-car and truck registrations and new-car prices, Page 32. 
Detroit auction, Page 6; other auctions, Page 29. 
Vehicle production by makes, Page 37. 








Reform Is Story of Year 


ceed 900,000 for new alltime high, 
10 points; Chrysler Corp. manage- 
ment realignment, 9% points; Ford 
joins the Automobile Manufacturers 
Assn., nine points. 

Ford sets up dealer policy 
board, gives five-year franchise, 
seven points; NADA’s Frederick 
J. Bell blasts Ford opposition to 
Monroney bill, six points, and GM 
assumes dealer advertising costs, 
six points. 

Among stories receiving five 
points or less were: 

Enactment of the Federal High- 
way Act; the new round of auto 
freight-rate cuts; dedication of the 
GM Technical Center; the ’57-model 
introductions; GM’s drive against 
bootlegging, and the court ruling 
that dealer reserves were tax- 
exempt. 


* * * 


UMORS and announcements of 

franchise reforms got the most 
votes in another category — the 
“running story” of the year. 

The 26 points given franchise 
changes in this category edged by 
eight points the stories of Congres- 
sional auto trade practices hearings 
in the first half of 1956. 

In 1955, the. O’Mahoney hear- 
ings swept the “running news” 
division. Subcommittee sessions 
in 1956 were dominated by the 

(Continued on Page 35, Col. 1) 
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802,000 


Pontiac, off from 6,105 to 5,250, 
| and Cadillac, down from 4,290 to 
| 2,800. 
| Chrysler Corp. with only its 
| Dodge, Chrysler and Imperial divi- 


: J 1/199 a week! sions scheduling Saturday opera- 
week ended Dec. 15, and marked the | earlier. Continental turned out 12/tions turned out 18,900 cars last 


fourth consecutive week that the! cars last week, compared with 15 
division has established one or| the previous week. 


| week, compared with 27,644 units 
|a@ week earlier. 

* * 
Per eoure, scheduling only 

three days’ work, turned out 9,- 

000 cars last week, compared with 
13,904 a week earlier; Dodge assem- 
| bled 5,000 units last week, compared 
| with 6,890 the previous week; De- 
| Soto fell from 3,564 to 2,300; Chrys- 
ler, from 2,647 to 2,100, and Im- 
perial, from 636 to 500. 

AMC, which also worked only 
three days last week, turned out 
1,545 cars, compared with 2,633 
a week earlier. 

A breakdown of AMC. operations 
| showed Rambler with 1,200 units 
last week, compared with 2,139 a 
week earlier; Nash down from 383 

(Continued on Page 37, Col. 3) 
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‘Normal’ Market 
Returns on °57s 


Dealers Set to Face 
Stiffer Competition 


By Robert M. Lienert 
Associate Editor 
OUNDING out of the holiday 
season may mark the begin- 
| ning of a new phase in the '57 new- 
|}car market, a sampling of dealer 
| Opinion indicates. 

Dealers believe that selling ex- 
periences on ’57 models in the 
closing months of this year were 
not typical of what they can ex- 
pect from here on out, 

The year of 1957, they predict, 
will find a swing back toward a 
| buyers’ market, increasing credit 
|pressure and bitterly intensive 
| competition. 





* * * 


| VARIOUS industry observers had 
expected these factors to ap- 
| pear along with the introduction of 
| the new models. 


So far, they have not made 
themselves felt. Dealers, how- 
ever, believe that the anticipated 

| selling difficulties have only been 
| delayed, and are about to start 
| cropping up. 

| They base their outlook, gener- 
| ally on these factors: 

1, Customers who buy new 
models for the sake of newness 
make their move early. These 
buyers have been pretty well 
covered and sold. 

2. Early buyers are usually those 
with cash or top credit rating. As 
the model year progresses, the 
average prospect comes closer to 
being a marginal risk, Along with 
the decline in quality of the risks, 
dealers expect the supply of avail- 
able consumer credit to diminish, 


7 ” . 
3 COMPOUNDING the credit dif- 
* ficulty as it applies to cus- 
tomers, dealers fear, will be a grow- 
iig squeeze on floor-planning 
money—with possible additional in- 
creases in interest rates. 
4. As factory production 
catches up to demand and dealers 
find themselves with growing in- 


ventories instead of waiting lists, 
(Continued on Page 4, Col. 1) 
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Price Trend Continues 


To Spiral Upward 


By John K, Teahen Jr. 
Staff Writer 

. national price spiral shows 

little likelihood of abating dur- 
ing the coming year. Increases may 
be expected in a wide range of 
products and services, and two 
major industries put hikes into 
effect even before the start of the 
new year. 

These were railroads and steel. 
The railroads started charging 
higher freight rates last week. 
The increases, approved earlier 
by the Interstate Commerce Com- 
mission, were 7 percent in the 
East and 5 percent in the West. 
Steel producers, in the waning 

days of 1956, boosted prices of 
“extras” and special types of steel. 
An across-the-board hike was 
reported in the offing, but no such 
announcement had been made at 
press time last Thursday. 

7 * > 

DDING fuel to the talk of a 

general steel boost was the 

three -cent-an-hour wage hike 


Ford Division 
Shifts Assembly 
In Kansas City 


KANSAS CITY, — With the loss 
of only 24 hours of scheduled pro- 
duction, Ford division’s Kansas 
City assembly operations have been 
moved by truck convoys to the new 
one at Claycomo, Mo. 

Scheduled transfer of operations 
Was moved up so the division’s as- 
sembly system can produce more 
1957s to meet public demand, Ford 
said. Ford car sales last month 
broke all records for any Novem- 
ber in the car’s 53-year history, 
Ford said. 

When the move is completed, 
Ford’s output here will be boosted 
from an average of 336 cars and 
trucks a day to about 432 units in 
an eight-hour day. In addition, the 
new plant can build a complete line 
of 23 models, including the new 
Ranchero and retractable hardtop, 
Ford said. 

In contrast the 44-year-old Kan- 
sas City plant produced only five 
models in the 1957 Custom and Cus- 
tom 300 series. 

The Claycomo plant enters the 
Ford lineup with three other as- 
sembly plants erected since World 
War II, at Louisville Mahwah, 


N. J., and San Jose, Calif. A fifth | 
is | 
being constructed near Lorain, O. 


postwar Ford assembly plant 


Kenworth Names 


Gerlach in Sales 


SEATTLE.—Appointmnt of Lewis 
T. Gerlach as general sales man- 


ager of Kenworth Motor Truck) 


Co, has been an- 


O’Brien, general 
manager. 
Gerlach suc- 
ceeds O’Brien on 
the latter’s ad- 
vancement to gen- 
eral Manager. 
Serving as assist- 
ant general sales 
Manager in 
: charge of distrib- 
L, T. Gerlach utor sales since 
July, 1955, Gerlach has been with 
Kenworth continuously for nearly 
21 years. He joined the staff in 
May, 1936, as a member of the pay- 
roll department. The following year, 
he was assigned to truck costing, 
special estimates and customer con- 
tacts. He was transferred to pur- 
chasing materials for military vehi- 
cles built by Kenworth during 
World War II. Since the war, he 





has worked primarily in sales en-| 


gineering. 


Back to Planes 


NEW YORK. — Messerschmitt, 
the German aircraft firm which 
turned to production of scooter- 
type autos after World War II, re- 
portedly has halted output of the 


minicars to resume aircraft manu- 


facture. 


nounced by R. D.| 








which steelworkers will receive to- 
morrow (Jan. 1). 

The wage boost resulted from a 
rise in the Bureau of Labor Sta- 
tistics’ cost-of-living index which 
stood at 117.8 on Nov. 15. The Oct. 
15 index was 117.7. 


The freight hike, higher scrap 
prices and Government refusal of 
the industry’s request for faster 
amortization of new facilities are 
other pressures which indicate a 
general steel boost, according to 
many observers, Scrap prices now 
are about $67 a ton, compared 
with $47.50 last June, 

The special tax certificates would 
have permitted steel to amortize, for 
Federal tax purposes, part or all of 
its investment in new plant or 
equipment over a period of five in- 
stead of the usual 20 or more years, 

These certificates sometimes are 
granted for the construction of 
defense facilities. In turning down 
steel’s request, Defense Mobilizer 
Arthur S. Flemming asserted that 
this was a case involving the civil- 
ian economy and approval “would 
be contrary to the intent of Con- 
gress in making this incentive 
available to the Executive Branch.” 
Flemming’s office also refused to 
use its priority powers to provide 
steel for the construction of oil 
tankers. 
* > aa 
7 industry normally feels it 
takes a 40-cent-a-ton price in- 
crease to balance the direct and in- 
direct costs of each one-cent wage 
rise. This would indicate a general 
hike of $1.20 a ton. 

But many sources believe the 
increase may exceed the 40-to-1 
principle. They point to the need 
for expansion funds and also to dis- 
satisfaction with the $8.50 boost 
that followed last summer’s strike. 

The $8.50-a-ton average was 
posted by U. S. Steel Corp., tra- 
ditionally the industry’s pattern- 
setter. Many companies feel the 
boost was not high enough in 
view of concessions granted to 
the United Steelworkers. 

Auto prices would not immedi- 
ately reflect a steel increase, 
according to Ewan Clague, BLS 
commissioner. He said auto makers 
will be using lower-priced steel 

(Continued on Page 4, Col. 1) 


Business 
Barometer 


Auto Production — 115,185 cars, 
trucks in week vs. 118425 year ago. 

Business Failures — 214 in week 
vs. 181 year before. 

Department Store Sales — Up 
2 percent from year before. 

Electric Power Output — 12,220 
million kilowatt hours, up 5.3 percent 
from year before. 

Freight Loadings — 716,652 cars, 
an increase of 7,520 cars from year 
before 

Gasoline Stocks — 177,037,000 
barrels, an increase of 1,610,000 bar- 
rels in week. 

Jobless Ciaims — 


264,600 


week vs. 242,700 year ago. 
New-Car Registrations—5,150,- 
6,182,112 


889 in 1956 to date vs. 
year ago. 

New-Truck Registrations—777,- 
156 in 1956 to date vs. 805,818 year 


ago. 

Soft Coal Output — 10,655,000 
tons estimated in week vs. 10,686,000 
tons year ago. 

Used-Car Prices — $1,009 in 
December (including 57s) vs. $1,044 
in November. 

Wholesale Prices — 116.1 per- 
cent of 1947-49 index vs. 116.2 


week earlier. 
+ 


* * 


Common Stocks 
Dec. Dec. 
26 19 
5% 5%, 
71% 71% 
55%, 55% 
44. 43% 
6% 6% 


36.50 36.70 


High 
Am. Motors 
Chrysler 














On the Prospect Trail— 


A bloodhound “to help track down prospects” is presented to Edward C. Wehe, 
left, president, Wisconsin Automotive Trades Assn., by Vincent Koeppel, right, presi- 
dent, Badger State Avto Dealers Assn., used-car dealer group. The independents, at 
a dinner-meeting in Milwaukee, gave Koeppel a trophy commemorating his 25 years 


with the association. 


Looking on, front left, are Alfred Stark, Badger State secretary; 


Bernard Gessler, treasurer; and James Nicholas, vice-president. 





100% Warranty Included .. . 





S-P Contract Improved 


SOUTH BEND. — The most lib- 
eral dealer franchise in the history 
of Studebaker or Packard will go 
into effect tomor- 
row (Jan. 1), ac- 
cording to Carl 
K. Revelle, Stude- 
baker - Packard 
general sales 
manager. 

Revelle said the 
new contract in- 
corporates many 
improvements 
suggested by the 
Packard - Clipper 

Carl K. Revelle Dealer Council 
and the Studebaker Dealer Advis- 
ory Council to make dealers more 
competitive and to provide addi- 
tional assistance to them. 

“Our primary objective in the 
new franchise was to help the 
dealers make money not only by 
helping them to be competitive 
in their business operations, but 
also by giving them a contract 
that reflects the benefits of the 
corporation’s new program and 
new strength,” Revelle said. 
He said that the approval to 

move ahead on developing the new 
dealer franchise was a part of the 
aggressive new program launched 
by the company in September fol- 
lowing the signing of the manage- 
ment agreement with Curtiss- 
Wright Corp. 
“The franchise,” 


Credit Restrictions 


On Auto Buying 
Eased in Britain 


LONDON, England. — The Gov- 
ernment has relaxed its restrictions 
on installment buying of automo- 
biles, light trucks and motorcycles. 

The minimum downpayment was 
reduced from 50 to 20 percent un- 
der pressure from the hard-pressed 
automotive industry. 

It has been suffering from a 
slump in exports and now feels the 
effect of gasoline rationing which 
has cut sharply into home sales. 

Ford Motor Co. has announced 
plans for a three-day week and 
Vauxhall Motors, Ltd., British sub- 
sidiary of General Motors Corp., 
said it would dismiss from 800 to 
1,000 workers. 

November car production was 27 
percent under November, 1955, while 
trucks suffered a 12 percent drop. 





he said, “was 











tailored to our type of dealer or- 
ganization which must be able to 
move quickly in the market place 
with sales programs which will 
mean profits to individual dealers 
and to the corporation. We con- 
sider it equal to or better than any 
in the auto industry.” 

The principal changes are these: 

1. Dealers will receive 100 per- 
cent of the labor charge for war- 
ranty work and dealer price plus 
10 percent of any parts involved. 

Previously, Packard and Stude- 
baker dealers had been operating 
under an arrangement whereby 
they received 60 percent of the 
labor charge for warranty work on 
cars sold locally and 100 percent of 
the labor charge for “transient” 
cars—those sold by dealers more 


| than 50 miles away. 


Revelle said this improved rate 
was made possible in part by higher 
manufacturing quality and crafts- 
manship in the corporation’s plants. 

2. The franchise will be written 
for three years and will automat- 
ically renew itself for one-year 
terms after that. The old Packard 
franchise had been for one year 

(Continued on Page 6, Col. 1) 


“77 Six Auto Shows 


—ie 


Open This Week 


Chicago in Vanguard 
Of New Year’s Parade 


By W. C. Lockwood 
Staff Writer 

DETROIT. — Auto shows in six 
cities—led by Chicago—will open 
this week and a seventh, the Upper 
Midwest Auto Show in Minneapo- 
lis, which opened last week, will 
close next Sunday (Jan. 6). 

Those opening are Seattle and 
Mexico City (Jan. 4), Buffalo, 
Chicago, Washington and San 
Francisco (Jan. 5). 

Many of the exhibits seen in the 
revived National Auto Show held 
in New York have been transg- 
planted in Chicago. 

Don C. Mullery, executive show 
committee chairman, has announced 
the lineup of special days at Chi- 
cago. 

Opening day will be designated ag 
Traffic Safety Day. Mullery said 
Mayor Richard J. Daley will pre 
side at the formal opening and pre- 
sent $700 in prizes to winners of 
the school safety slogan contest, 

Sunday, Jan. 6, will be Midwest 
States Day; Monday, Jan. 7, Mo- 
tor Truck and North Side Day; 
Tuesday, Jan. 8, Old Timers Day; 
Wednesday, Jan. 9, Society of 
Automotive Engineers and South 
Side Day; Friday, Jan, 11, Indus- 
try Day; Saturday, Jan. 12, Better 
Highways Day, and Sunday, Jan. 
13, the show will close with a 
grand finale. 

It is expected that more than 
10,000 motor carrier executives, 
fleet operators, service firms and 
retailers will attend on the day set 
aside for trucks, Mullery said. 

This will be the 49th Chicago 
auto show, inaugurated in 1901, and 
presented annually except for the 
years during and immediately fol- 
lowing World War II. 

Admission prices are 90 cents for 
adults and 45 cents for children. 

M. 8S. Lester, San Francisco 
show general chairman, said 

Spike Jones has been signed as 
headline entertainer for the 3ist 
annual show sponsored by the 
San Francisco Motor Car Dealers 
Assn. 

Jones, vocalist Helen Grayco and 
the “City Slickers” will present 
their “Musical Insanities of 1957.” 
Other entertainment will include 
the Mason-Kuhn dancers and Jack 
Ross orchestra. 

Lester is general manager of the 
San Francisco Cadillac branch. Oth- 
ers on the show committee are Ellis 
Brooks and Robert A. Waters jr. 
entertainment; Alfred S. Hooper, 
decorations; Clarence Kreiger, tick- 
ets; Les Voegl jr., space sales; 
Cecil A. Whitebone, budget; Ansel 
J. Schloss, advertising and pub- 
licity, and Amos T. Crowl, manager. 

Pittsburgh’s 1957 show will open 
Jan. 19 and close Jan. 26 but will 
not be open Sunday, Jan. 20. W. A. 
Winterhalter and E, F. Koch, direc- 

(Continued on Page 6, Col. 1) 





At Old Timers Anniversary Dinner— 


; Among those attending the 17th Anniversary Dinner of the Automotive Old Timers 
in New York, from left, were George Romney, president, American Motors Corp.; R. 
A. Harp, president, Auto Equipment & Service Co., Philadelphia, who served as toast-| 


master; Willard F. Rockwell, president of the Old Timers organization and of Rock- 


well Mfg. Co., Pittsburgh; Dr. William H. Alexander, the guest speaker, and Albert 
Bradley, board chairman, General Motors Corp. The name of the organization, | 


founded in 1939, was changed to Automotive Old Timers from Automobile Old 
Timers by the membership preceding the dinner. 


























































DROVE into the service depart- 
ment of a dealership the other 
y. Overhead on a beam support- 
the ceiling were the words, 
nted in foot-high letters, “All 
s and Service Strictly Cash.” 


I am not debating the value of 
cash policy. A great many 
ers in both large and small 
ns operate their maintenance 
sion on a cash policy. It is to 
commended and is to be hoped 

many dealers who now oper- 

p on the open account principle 
convert to the cash basis. 


Surely it would be preferable 
greet each customer as he 
ters your place of business with 
ch signs as “Merchants in Per- 
Transportation” or “The 
‘Finest People in the World Pass 
Through These Portals.” 
But it’s certainly appropriate to 
Gisplay, more modest but no less 
fective, “cash policy” signs at 
pur order-writing desk and at the 
hier’s window. It’s impressive to 
mive some reasons why the cus- 
pmer benefits from such a policy. 
For a number of years I have 
fered such a sign to column 
/ ders during the holiday period. 
This sign is considerably less ex- 
pensive than one prepared individ- 
ually. I do so at this season because 
many dealers institute policy 
changes at the first of the year. 
+ > > 


Signs and Service 


sign which I designate as 
No. 1 reads as follows: 
To Serve All Customers More 

Promptly, Efficiently and Eco- 

nomically — on Repair Work, 

Parts and Accessories OUR 

TERMS ARE CASH Ask About 

Our Budget Payment Plan 

Another sign that a great many 
@ealers employ to improve public 
Telations is one that defines the 

ord “service.” In most trades, and 
particularly in ours — the word 
service too frequently denotes 
‘something for nothing. To prevent 
misunderstanding on the part of 
the public, it is beneficial to dis- 
play signs that properly interpret 
this word “service.” 

To fill this need I suggest a sign 
designated as No. 2 which reads as 
follows: 

SERVICE 
. not something for nothing 
. but doing what you want 
done promptly, intelligently and 

economically .. . 

A great many dealers decorate 
their showroom walls with expen- 
sive banners and signs referring to 
their particular car. Sometimes I 
think this is overdone. It makes 
the salesroom of all the dealers 
of the same line appear alike. 

There is nothing to help the cus- 
tomer to buy the car of his choice 
in the showroom he is visiting. 
Many of these signs also clash with 
the beauty of the car itself. But 
signs that set forth the advantage 
of owning an automobile have 
| proved to be a more effective sales 
tool. 

Most automobiles are bought on 
' impulse. People just want them 
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By John 0. Munn 


without stopping to reason logically 
why the purchase of a car is an 
absolute necessity. So if we can 
make the purchase of an automo- 
bile appeal to the reasoning mind 
as it already does to the emotions, 
then such things as the amount of 
used-car allowance becomes less 
important. 


* * * 


‘lI Am the Automobile’ 


- older folks, who frequently 
control the finances, read such 
signs and appreciate that what 
their children desire to purchase is 
not prompted by adventure, desire 
to go places or to keep up with 
the Jonses, but that they really are 
buying opportunity for a more 
successful and satisfactory life. 
We offer a sign that fills this 
need, It’s already been framed and 
hung in showrooms, offices or dens 
of many dealers. This sign, desig- 
nated as No. 3, reads as follows: 


THE 
AUTOMOBILE 


By John O. Munn 


I am speed made subject to 
human will. I give mankind do- 
minion over distance. I open the 
avenues of all the world to 
humanity. I. enlarge the radius 
of human life. I expand the hori- 
zon of human opportunity. I give 
to man a locomotion as rapid and 
as subtle as his desire. I give to 
his body the speed and mobility 
of his ambition. 

I promote peace and good fel- 

lowship in the human race, for 
I have bridged the spaces that 
kept men isolated and ignorant 
of each other. I hurry the master 
minds of the world to conference 
places where destinies of nations 
are determined. I snatch the- dy- 
ing from the scythe of Death and 
outrun him a thousand times a 
day. 
I am the silent partner in .all 
the business houses of the world. 
I save hours out of man’s work- 
day and give them to him to play 
with. I make man free of all the 
far places of venture, recreation 
and delight. I am the most capa- 
ble and constant servant in the 
homes of men. I bear the sick 
swiftly and gently out to nature 
whose touch puts the roses into 
cheeks fatigue has faded. 

I take men from their stifling 
cities of steel and stone out to 
the murmuring streams and 
wind-swept meadows. I cement 
the ties of home and kinship with 
the blessing of frequent reunion 
and concerted recreation. I give 
supremacy of locomotion to man 
whom nature made slower than 
the beasts. I am individual trans- 
portation free of all laborious 
limitations . .. I am the Automo- 
bile. 

These signs are printed on heavy 
India tint stock, in two colors, and 
are 14 by 17 inches. They are 50 
cents each, or three for $1 to cover 
the mailing cost. The signs are 
offered in any combination. Please 
order by number. Address me, c/o 
Automotive News, 2666 Penobscot 
Building, Detroit 26, Mich. 


Save the Selling Guide 


No“. just one more suggestion 
as the New Year puts in its 
appearance, You received the 
Automotives News “Auto Selling 
Guide for 1957” on Dec. 3. I know 
you prize it highly and will find it 
an indispensable sales tool for the 
|entire year. 

Selling by comparison is neces- 
sary when a competitive make 
comes into a deal. As this guide 
gives you the selling points of all 
cars, you and your salesmen will 
have constant need to refer to it 
to refresh your memory. 

But hold on to it for the years to 
come. Next year and the years to 
follow you will be selling 1957 
models, of all makes, as used cars 
and then you will have a constant 
| source of selling points to be used 
both in the sales canvass and ad- 
vertising of the 1957 cars on your 
| lot. 








Ohio Dealers Elect Officers, Trustees— 


New officers and trustees of the Ohio Automobile Dealers Assn. are, front row, from left, John T. Glackin, Mt. Vernon; Arch 
W. O'Rourke, Toledo, secretary; M. R. Purdy, Van Wert, first vice-president; Edgar G. Planck, Columbus, president; E. A. Molen- 
ske, Youngstown, past-president; Glenn C. Teegardin, Troy, second vice-president; Frank E. Williamson, Marietta, treasurer; Dan 
D. Gross, Moline. Second row: L. M. Trautman, East Palestine; W. J. Sander, Cincinnati; H. K. Raney, Dayton; Alden Dinsmore, 
Lancaster; James S. Cole, Warren; Pat Corlozzi, Kent; V. Blake Qua, Cleveland; William Towell, Canton; William F. McCoy, 
Wilmington; A. F. Schatz, Defiance. Third row: Robert E. Falor, Barberton; Cliff Dunn, Curtice; W. A. Brandenburg, Mansfield; 
Walter Bates, Wooster; George K. Smith, Sandusky; L. F. Donnell, Youngstown; LaVern Pickering, Grafton; W. D. Jefferis, Cam- 


bridge, and Chester C. Adams, Cadiz. 


Analyzing the Financial Statement . + 


Key to Dealer Profits 


Eprror’s Note: Many dealers 
feel that ruinous retail practices 
can be traced to lack of under- 
standing of the financial side of 
dealership management. One ezx- 
pert put it this way: “Show me 
a dealer who knows how to read 
a financial statement and I'll 
show you a dealer who is making 
money.” 

To assist dealers in this respect, 
Automotive News sought the 
advice of George F. Helwig, who 
helped found the business man- 
agement department at General 
Motors in 1927. Currently he 
heads the evening accounting 
department at the University of 
Detroit and is dealership opera- 
tion analyst at Rutten, Welling 
& Co., an accounting firm which 
serves 160 dealers throughout the 
country. 

To some dealers this series of 
articles may be oversimplified, 





Dealers Indicate 
Legislative Needs 


In Minnesota 


ST. PAUL. — Dealers have been 
sending their preferences for legis- 
lative action in 1957 to the Minne- 
sota Automobile Dealers Assn. in 
answer to a news letter. 

The balloting placed emphasis on 
the need for periodic inspection of 
motor vehicles, voting 87 percent in 
favor of such legislation. 

Next was limitation of finance 
charges, 85 percent; title law, 83 
percent; Sunday closing, 82 percent, 
and licensing of car manufacturers, 
60 percent. 

The MADA urged dealers to get 
acquainted with their local repre- 
sentatives and senator. “Do your- 
self a favor by telling them about 
your business,” the MADA advised. 

The legislative committee will 
concentrate their 1957 efforts be- 
hind the issues which dealers feel 
are of greatest importance, MADA 
said. 


Sunday Closing 
Asked in Oregon 


PORTLAND, Ore. — The legisla- 
tive committee and board of direc- 
tors of the Oregon Automobile 
Dealers Assn. have voted to have 
a Sunday closing bill drafted for 
presentation to the Legislature, ac- 
cording to Howard J. Steib, general 
manager. 


auto salesmen as possible sign a 
petition urging passage of the law. 


| but our objective was to make it 
so simple that it would be wnder- 
| 


standable to a salesman who 
went directly from selling to 
dealership management. 
> 7 - 
By Joseph M. Callahan 
Staff Writer 
| JF AN auto dealer is to make 
money, it’s vital that he use his 
financial statement 
not only to know his 
present position, buf 
to plan ahead for 
potential sales and 


eran dealership operation analyst. 
Helwig said, “A dealer should use 

his present information to forecast 

or project his future. It is impor- 

tant for a dealer 

| to make projec- 

tions because 

| they set in orderly 


~| form the planning 





|and thinking of 
jalldepartment 
| heads — inform- 
|ing each what 
lis going to be 
| required of him if 
the company is to 
obtain an ade- = 
quate profit.” G. F. Helwig 
He then launched into a discus- 
sion of a delearship’s financial 
statement, defining the various 
elements of the statement and 
supplying numerous “rules of 
thumb” which make for success- 
ful dealership operation. 
Beginning with basic definitions, 
Helwig said: 


“A financial statement consists 


profit opportunities, | 
| according to George F. Helwig, vet- | 





of two things — an operating state- 
ment and a balance sheet, 
«© > 7 

Operating Statement 
“AN OPERATING statement is 

the profit and loss statement 
which shows the results of current 
operations. It is compiled monthly 
for each department and for the 
company as a whole.” 

He said the operating statement 
must be drawn up before the bal- 
ance sheet can be compiled. 

> > - 


ELWIG said that most success- 

ful dealers keep a Daily Oper- 
ating Control (DOC) record, which 
is much like the operating state- 
ment except that it is more of a 
conjecture, since some of the daily 
expenses are estimated by taking a 
specific expense item from the 
previous month’s statement and 
dividing it by the number of work- 
ing days in the current month. 

“The projected estimates of ex- 
penses, sales and profits are then 
compared with the actual expenses, 
sales and profits,” he said. 

“The DOC is prepared daily by 
the office manager from informa- 
tion submitted by each department 
head. In a well-managed dealer- 
ship, the DOC is on the dealer’s 
desk by noon every day.” 

Helwig estimated that about 80 
percent of General. Motors and 
Ford Motor dealers keep DOC 
reports, adding that it is man- 
datory at all dealerships in which 
the factories have invested 
money. 

However, he quickly added, a 
surprising number of dealers in the 

(Continued on Page 34, Col. 1) 


Meet at Colorado Dealers’ Convention— 


Among those who took part in the 23rd annual convention of the Colorado Auto- 

Dealers were advised that it| mobile Dealers Assn. at Glenwood Springs, Colo., were, from left, C. L. Jacobson, 
would be desirable to have as many | Chrysler dealer -elations vice-president; Reed Miller, outgoing CADA president; Clive 
| Bradford, CADA executive secretary; Forrest Knox, CADA president, and John F. 


| Heflin, Dean, Ford Merchandising School. 











4 
Stiffer Com 


tition Due... 
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°57s Back in ‘Normal’ Market 


(Continued from Page 1) 


it will be more difficult to hold 
the line on discounting. 


5. There are increasing signs that | 


competition will blaze to new 
heights in the coming months. 
Early figures on ‘’57-models sales 
show Ford and Plymouth mounting 
vigorous assaults on the No. 1 and 
No, 3 positions, respectively, held 
in 1956 by Chevrolet and Buick. 

Early returns show Chrysler 
Corp. entries in other classes also 
making a far stronger showing. 

> = + 


LLOUT sales battles in the top- 

volume lines are particularly 
worrisome to dealers in other 
makes, They know from past ex- 
perience that when the leaders 
start to slug it out, dealers all down 
the line can get hurt. 

The big thing in their favor 
this year, dealers believe, is the 
new federal legislation which will 


protect them from factory forc- 
ing of new cars. Much of the 
difficulty in past years, they say, 
has stemmed from the factory at- 
titude that the dealer will sell all 
the cars he is shipped. 

This, dealers say, has led to boot- 


San Francisco Refuses 


6 Auto Auction Permits 


SAN FRANCISCO, — Six ap- 
plications for permits to start 
used-car auction sales have been 
rejected by Thomas Cahill, deputy 
police chief. 

The applications were opposed 
by the San Francisco Motor Car 
Dealers Assn., the auto sales- 
men’s union and the heads of the 
police pawnshop and legal de- 
partments. Cahill said it would 
not be in the public interest to 
issue the permits. 


Prices Spiral Upward 


Trend Shows Little Likelihood of Reversal 
In Looking Ahead to ’57 


(Continued from Page 2) 


already on hand 
or two quarters.” 
* * * | 


= is another subject, | 
however. Dealers who receive 
their new cars by rail now are pay- 
ing higher freight charges, and it 
is likely that all or part of the 
boost will be passed along to the 
buyer. 

Some 72 percent of new cars are 
shipped by haulaway and no rate 
increase is imminent there, accord- 
ing to R. E. Beiser, of the Trans- 
portation Advisory Committee and 


“for another one | 


Salomon Retires; 
Sells to Caringe 


GLOVERSVILLE, N. Y. — Sid- 
ney R. Salomon has announced 
that he has sold Glove Cities Chev- 
rolet here to Bernard D. Caringe 
and will retire. Caringe said he has 
sold Colonial Chevrolet, Johns- 
town, N. Y., to Edward Teseiro, 
Amsterdam, N. Y. 7 

Salomon, called dean of Fulton 
County auto dealers, is county vice- 
president of the New York State 
Automobile Dealers Assn.. NADA 
area chairman and General Motors 
community relations chairman for) 
this area. 

He is a past president of the for- 
mer Fulton County Automobile 
Dealers Assn. Salomon started in 
the auto business in 1919, became 
a Chevrolet dealer in 1924. 








No More Payments— 


More than 55,000 customers of Uni- 
versal CIT Credit Corp. were notified in 
December that they had completed their 
car payments. Kathy Murphy, foreground, 
and’ Pat Coscia process the “thank you” 
letters to those customers. CIT estimates 
that 9,250,000. persons completed their 
cor payments in 1956 and that 10,100,000 
will complete payments in 1957. 


an advisor to the National Automo- 
bile Transporters Assn. 


Beiser did not rule out the pos- 
sibility of a rate-hike request to 
the ICC sometime during 1957 if 
increased costs warrant it. He 
noted that the new Federal-aid 
Highway Act and certain state 
proposals have added to the 
trucking industry’s tax burdens. 
The announcement of 117.8 cost- 
of-living index brought a plea from 
United Steelworkers President 
David J. McDonald for “greater 
restraint on the part of industry in 
the price area.” 

He called for “prompt” Govern- 
ment action “to prevent any further 
rise in living costs, and to reduce 
the cost of living.” 

. * > 

cDONALD asserted that “rising 

industrial prices are not justi- 


fied in the light of tremendous 


| profits of American industry.” He 


said the Steelworkers-negotiated 
pay boosts are based on increased 
productivity and that the coming 
three-cent hike “follows and com- 
pensates for, rather than causes, 
the rise in the cost of living.” 
Clague, the BLS chief, pre- 
dicted a downturn in the cost of 
living for December and possibly 
for January and February. He 
said discounts on 1957 cars and 
declining meat and clothing 


| prices were expected to outweigh 


increases in other fields, 

Clague said he thought the index 
had absorbed almost all of the 1957 
automobile price increases. 


Ford International 


Realigns Operation 


DEARBORN, — Appointment of 
Harold P. Valentine as managing 
director of Ford International divi- 
sion’s export sales operations, with 
headquarters at Harborside, Jersey 
City, N. J., and of Robert N. Conn 
as general marketing manager of 
Ford International, with headquar- 
ters in Dearborn, was announced 
here last week. Nelson F. Bowe 
has been appointed sales manager 
in the general marketing manager’s 
office. 

Export sales operations replaces 
the overseas distributors branch, 
which was headed by Mark R. Dull 
jr., until his death last October. In 
its newly expanded activities, ex- 
port sales operations will be respon- 
sible for sale of Ford products from 
both U. S, and European Ford man- 


-ufacturing sources that are shipped 


built-up to dealers in areas of the 
world not principally served by 
other Ford manufacturing or as- 
sembly companies. 


Suddenly It’s Jail 

DALY CITY, Calif.—A prowler in 
Aro Motors’ showroom here made 
a mistake when he tried to hide 
from police under one of the new, 
low 1957 Plymouths. He got stuck 
and was trapped until police jacked 
up the car to free him. 


legging, cross-selling and other 
forms of refined blood-letting. 
These evils can be pretty well 
avoided this year, they feel. 

Factory sources, on the other 
hand, say privately it is going to 
be more difficult to stimulate 
dealers to greater sales without 
risking court action. As a result, 
they feel sales this year may fall 
somewhat short of the potential. 

+ * + 


N THE wholesale used-car marts 

last week, overall average prices 

fell $3 to $1,009, according to AUTo- 
MOTIVE News’ index. 

Two models went up in price 
and six declined. The biggest in- 
crease was a $7 jump which 
pushed ’55s to $1,347. The average 
price of '52s wound up at $412 
after a $2 gain. 

Losses were as follows: ’50s, down 
$2 to $213; 51s, down $2 to $283; 
53s, down $2 to $625; ’54s, down $3 
to $938; 57s, down $3 to $2,393, and 
"56s, down $24 to $1,860. 

The adjustments on 56s and ’54s 
brought averages on those models 
to new lows. 





Front-Wheel Suspension. 


Schematic drawing shows typical air 
spring front-wheel suspension on an avu- 
tomobile. As load conditions of the car 
change, rubber and nylon-fabric dia- 
phragm (heavy black line) moves upward 
or is pushed downward. Similar installa- 
tion on rear axle replaces metal leaf 
spring. Tests show diaphragm will outlast 
life of car. 


Here Are Tips 
To Thwart 
Check Artists 


BUFFALO. — Fraudulent check 
artists are fleecing merchants out 
of millions of dollars every year. 
The Buffalo Automobile Dealers 
Assn. has suggested 10 rules to its 
members in guarding against this 
racket. The rules are: 


1. Don’t let anyone hurry you. 


2. Don’t cash a check for a 
stranger without positive identifi- 
cation. 


3. Don’t cash checks signed with 
a rubber stamp or in pencil or 
showing any signs of alterations, 


4. Beware of the out-of-town 
check. 

5. Be especially careful of cash- 
ing checks when banks are closed. 

6. Don’t cash checks for juve- 
niles; they are often “runners.” 

7. Don’t cash bank counter 
checks. They belong in banks only. 

8. Do not accept pre-endorsed 
checks; and ask for cashier’s ad- 
dress to the check. 

9. Don’t cash checks for amounts 
considerably more than the amount 
of the purchase. 

10. Make sure all checks are 
those of existing persons or con- 
cerns, and that the check is drawn 
on an existing bank. 


New Vehicle Setup 


Pondered in Tenn. 


NASHVILLE.—Tennessee finance 
and taxation commissioner Z. D. 
Atkins said he might ask the 1957 
state legislature to make the Motor 
Vehicle Division of his department 
a separate state department. 

He explained the expansion of 
the division due to steadily increas- 
ing numbers of autos, trucks and 
buses in the state has become such 
that he spends half his time on 
problems’ resulting from its admin- 
istration. 








LOAD, AT STANOARD WFLATION nOnMAL AS CURING 6mP~ACT 


O° EFFECTIVE HANETER 


How Air Spring Operates— 


Heavy black line in each sketch is rubber and nylon-fabric diaphragm which is 
held in place by air pressure in the tank. As load conditions of car change, dia- 
phragm is pushed out or moves up. In ag actual installation the lower end of the 
metal piston is attached to the lower arm of the auto suspension. The load on the 
car axle is balanced by the air pressure on the top of the diaphragm. When the 
wheel strikes a bump, the piston is forced upward increasing the pressure in the 
chamber and the effective area on which the pressure is applied. 


U.S. Rubber to Furnish 
Air Springs for Brougham 


DETROIT. — U. S. Rubber has 
begun delivery of the first air 
springs to be used on an American 
automobile—the ’57 Cadillac Eldo- 
rado Brougham, 

The new springs will be put on 
the Brougham in place of metal 
coil and leaf springs which have 
been standard in the automotive 
industry for many years. Made at 
the firm’s Indianapolis plant, they 
are being shipped to meet produc- 
tion schedules for the luxury car 
which is slated to come out after 
Feb. 1. 

“Air springs will give the Ameri- 
can motorist the most comfortable 
ride in the history of the automo- 
bile,” declared G. Raymond Cuth- 
bertson, general manager of the 
company’s tire division. 

“While air springs have been 
used on buses and truck trailers 
for some time, these are the first 


to be accepted for passenger a) Division: 
9 


use,” Cuthbertson said. “We believe 
air springs will be in general use 
in the automotive industry by 1960.” 

He also announced first deliveries 
of a new tire engineered especially 
for the Brougham. 

“Although it is a 15-inch tire, 
the U. S, Royal 140, as it is called, 
lowers the height of the car more 
than a comparable present day 
14-inch tire would. It has been 
built to take the maximum speed 
of the car under continuous oper- 
ation,” he said. 

Cuthbertson said the air springs 
would enable auto stylists to drop 
the height of cars without reducing 
ground clearance. 

“Designers today have to allow 
for the setting down that takes 
place when a car is fully loaded,” 
he pointed out. “Consequently, when 
empty, the car rides high. Since the 
height of the body above the axles 
of a car equipped with air springs 
stays the same whether loaded to 
capacity with passengers and lug- 
gage or occupied only by the driver, 


Top Trucks 


New-truck registrations for ten 
months, plus 19 states for No- 

vember: 

1956 Pos. 

1—260,607 
2—231,644 
3— 94,627 
4— 171,798 
5— 49,596 
6— 19,351 
I— 13,300 
8— 11,446 
9— 17,771 
10— 3,516 
ll— 2,624 

12— 764 Brockway 

10,112 Misc. 

Total All Makes 

777,156 805,818 
Further Details on Page 32. 


Make 
Chev, 
Ford 
Intn’l 
GMC 
Dodge 
Willys 
White 
Mack 
Stude. 
Diamond T 
Reo 


1955 Pos. 
273,343— 1 
251,371— 2 


3,118—10 

2,628—11 
887—12 

7,027 





the body can be set lower on the 
axles.” 

Designed to give a boulevard ride 
over almost any surface, the air 
spring is said to transmit very little 
of the road shock from deep chuck 
holes or other road hazards. Smaller 
jolts are absorbed. 

Said to incorporate many of the 
design elements tire engineers be- 
lieve will be present in the tire of 
the future, the “140” tire is being 
made at the company’s Detroit 
plant by a selected work force 
using specially constructed equip- 
ment. 

Squatty in appearance, the “140” 
has six tread rows which are slot- 
ted to give traction grip equivalent 
to 14 rows during braking and ac- 


| celerating. Construction is tubeless, 


with four plies of a high grade 
rayon cord. It has a one-inch-wide 
white sidewall. 


Associates Forms 


Names VanAman 


SOUTH BEND.—Formation of a 
new operating division of Associates 


| Investment Co. and appointment of 


a new vice-presi- 
dent have been 
announced by 
Robert L. Oare, 
board chairman. 
Associates will 
operate uhder 
three divisions: 
Eastern, central 
and western. R. 
H, VanAman, an 
assistant vice- 
president, has 

R.H.VanAman been named vice- 
president to head the new western 
division. 

W. M. Singer has been named an 
assistant vice-president to assist T, 
C. Dye, vice-president in charge of 
the eastern division. Singer for- 
merly was regional manager of the 
northeastern region. 


W. M. Singer D. P. Siegel 
Donald P. Siegel now is assistant 
to the board chairman replacing 
Gordon E. Areen, who has been 
named assistant to William F. Gau- 
nitz, Associates president. 


The central division will be 
headed by V. B. Hungate, vice- 
president. S. A. Campbell, assistant 
vice-president, will assist Hungate. 
H. W. Tompkins has been named 
assistant vice-president to assist 
VanAman in the western division. 


















Exciting news from 


| DE 








| an Here’s the newest edition of the car that made 





> of : 
for- performance history last year . . . the car 
the 


that sold out completely in a matter of weeks... 
the car that still has the industry talking! | 
And for °57, it’s bigger, more powerful, : 
i 


two glamorous new body styles . . . both with 


more beautiful than ever . . . now in it pays to be a De Soto dealer! 


ant the right combination of power and prestige 
‘ing 
4 that pulls in prospects. The Adventurer is a 


big sales extra for De Soto dealers... 
ice- 
ant 
ate. 


te because it’s the kind of car that really gets 
n 


out there and moves. No wonder they’re saying. . . 
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icago Leads Parade... 





Auto Shows in 6 Cities 
To Open This Week 


(Continued from Page 2) 


tors of the Pittsburgh Automobile 
Dealers Assn., are co-chairmen. 
“Experimental and self-demon- 
strator models, new cars, fash- 
ions, contests and entertainment 
are planned,” said Winterhalter. 

He said a record attendance also 
is expected. The shows in past years 
have been attracting about 100,000, 
he said. 

The theme is: “Anywhere U.S. A. 
—It’s Not Far in a 1957 Car.” Win- 
terhalter said many foreign cars 
will be on display. 

The first postwar New Castle 
(Pa.) auto show will be held for 
four days starting Jan. 30, accord- 
ing to Harold Glenn (Ford), presi- 
dent of the local dealer association. 

He said the entire profit from 
admissions will be turned over to 
the Rotary Club to be used for 
charity. Costs of the production 
will be borne by participating 
dealers, he said, 

Chairman of the show is Bob 
Sweeney (Oldsmobile) who is as- 
sisted by Bob Chambers (Chrys- 
ler-Plymouth) and Warren Morgan 
(DeSoto-Plymouth). Prizes will be 


S-P Overhauls 
Dealer Agreement, 


Hikes Warranty 


(Continued from Page 2) 


only. The Studebaker contract had 
been on a continuing basis. 

3. Dealers will receive a mini- 
mum of 5 percent of the list price 
for all unsold new cars on hand at} 
new-model introduction time. 

Revelle said the company’s pre- 
vious program of retroactive bo- 
nuses would continue to assist the) 
dealer. 

4. Dealers will be able to ex- 
change obsolescent parts and 
accessories for new parts 
accessories up to 4 percent of his | 
purchases each year or quarter. 

5. In case a dealer dies or is in-| 

capacitated, Studebaker - Packard 
will, upon request, postpone termi- 
nation of the franchise for 90 days 
to a year to permit the orderly 
transition of the management. 

He said that while these are the 
principal new provisions of fran-| 
chise, most of the provisions which 
were added to the Studebaker and 
Packard contract in 1955 have been | 
retained. | 

“Our dealers now will have the 
new modern franchise they have 
needed to carry out their all-impor- 
tant role in the corporation’s pro- 
gram to help them make money and 
to help us attain profitable opera- 
tions by the end of 1957.” he said. 

Revelle added that it was the 
first full-line dealer sales agree- 
ment offered since the combina- 
tion of Studebaker and Packard 
in 1954. 

According to Revelle, approxi- 
mately 90 percent of the firm’s 2,200 
dealers will handle all lines under 
the new full-line franchise with 
only about 150 dealers continuing 
as exclusive Studebaker and Pack- 
ard dealers. Field officials in the 
20 sales zones are currently recon- 
tracting dealers under the new 
franchise. 

Wayne Armstrong, assistant man- 
ager of dealer development, said 
that about 50 percent of the para- 
graphs in the franchise had been 
changed. 

He said that in addition to the 
new concessions in the contract, 
a number of minor “irritants” had 
been removed. 

For instance, the company can 
no longer require a dealer to sub- 
mit his local advertising for factory 
approval. This clause, however, had 
never been enforced. 

Armstrong said that the new 
agreement permitted cancellation 
for cause only, except that the fac- 
tory can still decline to offer a 
dealer a new franchise if the dealer 
is notified 90 days before the agree- 
ment expires. 

He said that the Studebaker and 
Packard dealer councils will prob- 
ably be consolidated some time next 


year. 
S-P still has not changed its 
dealer co-op ad program. 





| basis,” said Black. 






awarded and musical entertain- 
ment provided. 

The 1957 auto show in Lowell, 
Mass., will be staged in the Memo- 
rial Auditorium for three days, 
commencing Feb. 8, according to 
James A. Lowery, president, Auto- 
mobile Merchants Assn. Working 
with the auto dealer group is the 
Lowell Exchange Club. 

Marion Ross (Chevrolet), St. Pet- 
ersburg show chairman, said that 
the dealers—encouraged by the suc- 
cess of their 1956 production, first 
since 1938—will open their 1957 ver- 
sion Feb. 18 for four days. 


Ross said an auto will be given 
away each day and the opening will 
be highlighted by a parade. There 
will be TV and radio broadcasts 
daily from the hall, 

Last year the show drew 27,592 
and an even larger. attendance is 
expected in 1957. Exhibits will 

include many foreign models, 
Ross said. 

Meanwhile, in Albuquerque, N. M., 
dealers have announced that the 
auto show planned for Feb. 11-17 in 
the Coliseum on the State Fair 
Grounds has been cancelled. 

Construction of the Coliseum is 
to be completed in mid-January, 
but installation of the heating sys- 
tem was under separate contract. 
Bids were opened last Friday (Dec. 
28) and action will not be taken 
until the January meeting of the 
board. 

The decision came after consul- 
tation with engineers who disclosed 


|it would be impractical to install 
|temporary heaters in the huge 


structure, said William Randolph, 


| show manager. 


The heating system will not be 
completed until about 60 days after 
awarding of the contract, which 
would put the completion date into 


| March at the earliest. 


W. Ed Black, show committee 


| chairman, said the consensus 


among dealers was to forego the 
1957 show rather than attempt it 

under handicapped conditions. 
“While we have called a halt to| 
the '57 plans, we have not aban-| 
doned our intention to stage an/| 
automobile show on an annual 
>. 


* * 
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Leather and Cars— 


Because of the growing interest in 
leather car interiors, the world's leading 
leather fashion designers have created 
leather garments keyed in color, design 
and texture to 1957 car interiors. Intro- 
duced at the National Auto Show in New 
York, the leather ensembles will be shown 
at the Chicago Auto Show, Jan. 5-13, at 
the International Amphitheatre. The Lin- 
coln ensemble, above, designed by Albert 
Alfus, is in the form of a cocktail or 
theatre suit. 
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Welcome, Music Lovers— 








Supplier F ights q 
Union ‘Boycott’ 


Philadelphia Dealer. 
Also Eye Courts 


By Joseph M,. Callahan 
Staff Writer 


— of the largest auto partg 
wholesalers in the Philadelphig 
area has gone to court to seek the 
answer to a problem that may con. 
front many auto dealers in the 
future whether a trucking firm 
can halt deliveries to a company 
| that is being picketed. 
| The parts com. 

pany, Quaker City 

Motor Parts Co., hag 

asked Judge Francig 

L. VanDusen of the 

U. C. District Court 
for an injunction to compel Adley 
Express Co., Grand Rapids, Mich, 
and Interstate Motor Freight Sys. 


|tem, New Haven, Conn., to fulfill 





their obligations. 

Quaker City is being picketed by 
| Teamsters Local 596 and Machin- 
| ists Local 724 in connection with a 


M. S. Lester (left), general chairman for the 31st San Francisco Auto Show, which | drive to organize the firm’s em- 


opens Saturday (Jan. 5), welcomes Spike Jones who will present his ‘Musical Insani- ployes. 


ties of 1957,” starring Helen Grayco center, and the City Slickers. 





Detroit ‘Bootlegger’ Link... 


Numbers Game Exposed 


SPARTANBURG, S. C. — Lewis 
Hawkins, a “wholesale” auto dealer 
here, has been convicted on 14 


protect a Detroit dealer who had 
sold the cars to Hawkins, 
| Whiteside said that Hawkins 





All deliveries to the firm 
have been blocked since the picket- 
ing began Nov. 27. 

Four weeks earlier these same 
unions began picketing 10 Pon- 
tiac dealers in the Philadelphia 
area. Two of the dealers verb- 
ally agreed to recognize the 
unions while the other eight 
dealers refused recognition, 
despite an outbreak of violence 
at several dealerships, 


The Philadelphia Automobile 


charges of concealing automobile | bought the cars in Detroit at a dis-| Trade Assn. then offered a $2,000 


serial numbers. 

Thomas Whiteside, attorney for 
Hawkins, said this was done to 
More Reports 
Of Mergers, 
Acquisitions 

Ex-Cell-O Acquires 2 
Ex-Cell-O Corp., Detroit, has an- 






|nounced the acquisition of Cadillac 
|Gage Co. Roseville, 


Mich., and 
Smith Bearing Co., Trenton, N. J. 
The acquisitions were effected by 
exchanges of stock, and both sub- 
sidiaries will operate as separate 


units under their present manage- 
ments. 


Air Reduction-Jackson 
Air Reduction Sales Co., a divi- 
sion of Air Reduction Co., Inc., has 
acquired the assets and business of 

Jackson Products, Inc., Detroit. 
Jackson manufactures welding 
electrode holders, welding helmets, 


safety goggles and other welding T 


supplies. 


Van Norman, B-H 

Van Norman Industries, Inc., has 
taken over Bingham-Herbrand 
Corp. through an exchange of stock. 
The latter continues as a wholly 
owned subsidiary. Van Norman 
Chairman Donald F. Hess and 
President Herbert L. Segal were 
added to Bingham-Herbrand board 
and L. E. Yunker, B-H president, 
became a Van Norman director. 

. * . 


Sightmaster-Mutual 
Sightmaster Corp., New Rochelle, 


N. Y., has announced that it has| 
acquired Mutual Electronic In-| 


dustries Corp. Both companies 
have manufacturing facilities at 
New Rochelle. 

Michael L. Kaplan, Sightmaster 
president, said the agreement in- 
volved exchange of 486,000 shares 


of Sightmaster common and 1,012 | 


shares of its preferred stock for 
$495,000 of Mutual debentures and 
200,000 shares of that company’s 
common stock. 

* 


* * 


Crescent-Lowell 


Crescent Co., Inc., Pawtucket, R.L., 
has announced acquisition of Lowell 


Insulated Wire Co., Lowell, Mass. 
John M. Sapinsley, 


president of 
Crescent, a subsidiary of Penn- 


Texas Corp., said this will enable 


Crescent to expand. 


|count and brought them here for 
resale. He said General Motors 
would disenfranchise dealers who 
sold the cars below market price. 

Whiteside claimed the state law 
covering changing or concealing 
serial numbers was aimed at track- 
ing down stolen cars. 

He said Hawkins covered the 
numbers on cars on his lot to pre- 
vent “stooges” from copying them, 
sending them to GM which would 
trace the cars to the “bootlegging” 
dealer. 

Franchised dealers here said 
that the $50 “phantom freight” 
differential plus “maldistribution” 
of 1957 cars is “making it rough” 
on legitimate dealers in the 

| Southeast. 

| Whiteside said the conviction will 
| be appealed to a higher court. The 
| charges were brought by the state 
highway department, through a 
special investigator, T. G. Hutchin- 
son, who signed the 14 warrants for 
Hawkins’ arrest. 


Moore to Head 


hompson Sales 


CLEVELAND. J, D. Wright, 
president, Thompson Products, 
Inc., has announced appointment 
|of G. R. Moore as staff vice- 
| president—sales and advertising. 
| Moore formerly was a vice- 
| president and manager of the 
|valve division. 
| Lee M. Clegg, who has directed 
sales and advertising for many 
| years, has asked to be relieved 
| of these responsibilities for reasons 
|of health, said Wright. Clegg will 
| continue to serve as vice-president, 
director and member of the cen- 
tral policy committee, Wright said. 


Used-Car Bulletin from Detroit 


Latest Auction Prices 
(Copyright 1956, by Automotive News) 


(Aptee Aute Auction. Sales every Wed- 
nesday and Friday.) 


Dec. 26 
(Sold 11 cars out of 41 entered.) 
BUICK — ’'55 Special Riviera, $1,315*. 
‘53 Special Riviera, $550*. 
CHEVROLET—'55 Bel Air (8) Hard- 
top, $1,375*. 
FORD—'56 Fairlane (8) Victoria, $1,- 
655*. °54 Crest (8) conv., $990. 
HUDSON—’'52 Hornet 4-dr., $275. 
= Monterey Hardtop, $1,- 
@°, 
OLDSMOBILE—’'53 (88) 4-dr., $785*. 
PACKARD—’'53 Clipper 2-dr., $375. 
PONTIAC—’'55 Star Chief (8) Hard- 
top, $1,580*. '54 Chieftain (8) station 
wagon, $990. 
‘Indicates automatic transmission or 
overdrive and (ps), power steering. 


Other Auctions on 





Pages 29 and 30 





reward for information 
the violence. 
t 


Court Plans Aired 


HE Philadelphia dealers also 

made it known that if the 
picketing continued they would go 
to court and charge the unions with 
a secondary boycott since the 
pickets also were halting delivery 
of new cars by the haulaway truck- 
ing firms. 

In the Quaker City case, 
James Sporney, equipment man- 
ager for the firm, charged that 
one of the unions’ chief organ- 
izers had threatened that “We'll 
close you up” unless Quaker City 
agreed to union recognition, 

Now, the unions have gone to 
court, countercharging Sporney 
with perjury. 

Howard Bradley, president of 
Quaker City, said that at present 
none of his employes are members 
of the union and that they have 
rejected unions repeatedly in prev- 


ious elections. 
> 


garding 


* * 


« * 


Election Denied Union 

N RICHMOND, Calif., it was an- 

nounced that the National Labor 

Relations Board had dismissed the 
petition of Local 1095 of the Auto- 
mobile Salesmen’s Union for an 
election among the salesmen em- 
ployed by the Richmond Motor Car 
Dealers Assn. 
| The petition was dismissed be- 
| cause it was filed less than six 
| months after the union admitted 
| that it did represent a majority 
| of the employes. 

In another phase of the Rich- 
mond organizational campaign, 
Claar Chevrolet Co, has asked the 
Contra Costa Superior Court to 
| compel the union to halt the picket- 
ing of the dealership. 

The suit contended that the Rich- 
mond Motor Car Dealers Assn. is 
the proper bargaining agent for the 
dealers, that the union does not 
represent a majority of the em- 
ployes and that the picketing repre- 
sented an attempt to negotiate a 
| separate contract with Claar. 

* * 7 


Dealers Get Advice 
| JN FARGO, N. D., where the 
Teamsters and the Machin- 
ists Unions have organized seven 
dealerships, the Automobile Dealers 
Assn, of North Dakota, has urged 
other dealers to “make sure that 
the conditions in your place of bus- 
iness are such that the union 
organizers will not have fertile 
ground to work in. 

“Talk to your men, talk to them 
about your plans and ambitions 
and their part in them; take them 
into your confidence as to the earn- 

(Continued on Page 34, Col. 2) 
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#2 Williams, 
! Trucking Assns., declared, “We be- 
I fieve the basic course of business, 
) including trucking, is favorable for 
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»-Million Car Market Expected... 


Hopes High for 57 Sales Upturn 


(Continued from Page 1) 
by the end of 1957 to find that 
1956 figures are hard to beat.” 
A sales forecast of six million to 
2 million units was voiced by Paul 
. Herzog, NADA research direc- 
pr. Herzog, Cheney and Schmidt 
poke at a Chamber of Commerce 
siness forecast symposium. 
’ +. * +. 


Trucking Optimistic 
N THE trucking industry, R. C. 





president, American 


1957 because so many Americans 
need and want so many things that 
they are willing to work for, and 
which we have the skills and ca- 


_ pacity to produce and distribute.” 


Williams said the major prob- 


) lems facing truckers and all busi- 
' ness are the tides of international 


affairs and the squeeze of domestic 

credit. - 
John L. McCaffrey, International 

Harvester chairman, predicted a 15 


| percent increase in farm equipment 


business, 10 percent in products 


' and 5 percent in price. 


A 15 percent business increase 
for Four Wheel Drive Auto Co. 
was foreseen by G. F. DeCoursin, 
sales vice-president. He said sales 
rose 42 percent in the 1955-56 fis- 
cal year and, “We expect the up- 
ward trend to continue in 1957 
despite the loss of considerable 
business because of Middle East 
crisis.” 

A record sales year for larger- 
capacity trucks was forecast by 
P. O. Peterson, president, Mack 
Trucks, Inc. He mentioned the 
needs of the Federal highway pro- 
gram and the need of truck service 

by companies that have decentral- 
ized their operations. 

“If peace prevails, 1957 cannot 
help but be a boom year for the 
trucking industry.” Peterson said. 

> 7 > 

ERVICE stations and auto re- 

pair shops should exceed the 

10 percent sales gain registered in 
1956, according to C. A. Benoit, 
president, Permatex Co. Inc. 
Among other factors, he mentioned 
the increase in miles driven per 
year by the average motorist. 

GM's Harrison Radiator division 
looks for automotive air-conditioner 
sales to total 6 or 7 percent of the 
new-car market. They were 4 per- 
cent in 1956. 

Based on 6.5 million car sales, 
this would mean 390,000 to 455,- 
000 units, compared with about 
251,000 this year. In 1953, only 
40,000 auto air conditions were 
sold. 

Herbert P. Buetow. president, 
Minnesota Mining & Mfg. Co., said 
his company’s sales rose 15 percent 
to $325 million in 1956. He added, 
“There is every indication we will 
continue to grow in 1957.” Buetow 
also expressed doubt that interna- 
tional tension will seriously affect 
3-M’s operations either at home or 
abroad. 

Snyder Mfg. Co., Philadelphia, 
looks for a 25 percent increase in 
radio and TV anteana sales. The 
company is a major supplier of 
auto radio antennas. President Ben 
Snyder also looks for a sharp up- 
turn in the sale of color television 
sets as more manufacturers enter 
the market. are 

+ 


Steel Sights Record 


OGER M. BLOUGH, chairman, 

U. S. Steel Corp., said in Chi- 
cago that the industry will con- 
tinue to operate at a very high level 
through the first half of the year. | 

He added that some easing is pos- 
sible during the last six months 
and said the uncertainty of the in- 
ternational situation is a major 
factor. 

At Armeo Steel Corzp., Presi- 
dent R. L. Gray said, “We expect 
the industry will make and sell 
more steei in 1957 than ever be- 
fore in its history.” 

And Adm. Ben Moreell, chairman, 
Jones & Laughlin Steel Corp., de- 
clared, “as far ahead as we can 
see in 1957, there is every indica- 
tion that the industry will produce 
steel at an unprecedented rate.” He 
added, “Because of unsettled world 
conditions, it is not prudent to look 
ahead more than six months... .” 

Industry predictions point to pos- 
sible production of 120 million tons 


of steel in 1957, compared with 


| about 115 million in 1956. The rec- 


ord is 1955’s total of 117 million 
tons. 
* * a 


HE Aluminum Assn. noted that 

1956 was the year the industry 
brought supply up to demand. It 
put 1956 production at about 3.36 
billion pounds and said industry 
leaders are predicting shipment of 
more than four billion pounds of 
aluminum products in 1957. 

The association cited surveys 
which placed automotive usage of 
aluminum at about 35 pounds per 
car in 1956. Some makes, the group 
said, averaged 75 pounds a car and 
one make contained 200 pounds of 
the lightweight metal. Biggest auto- 
motive usage continues to be in 
engine and transmission parts and 
trim. 

Stainless steel and copper and 
brass also saw 1956 as turning 
points. The copper and -Brass 
Research Assn. said it was the year 
in which world supply and demand 
for copper came into balance. 

E. J. Hanley, president, Alie- 
gheny Ludlum Steel Corp., pointed 
to an 850 percent production rise 
in the 200 series of stainless 
steels. Series 200 uses less nickel 
than types of stainless. 

The copper and brass group said, 
“In general, long-range expecta- 
tions for copper are optimistic, 
even better than a year ago.” Han- 
ley said he believes 1957 will be 
a better year for stainless steel 
than 1956. Predictions of a good 
automotive year was one reason for 
his optimism. 

7 > > 

iy A year-end summary, President 

A. L. Foscue, Electro Metallur- 
gical Co., declared, “Based on the 
present level of demand and pro- 
jected requirements for next year, 
1957 is expected to exceed any pre- 
vious year for production and use of 
ferro-alloys and metals.” 

Foscue’s firm is a division of 
Union Carbide & Carbon Corp. 

The Rubber Manufacturers 
Assn. estimated that 1957 con- 
sumption will reach 1,510,000 long 
tons, This compares with 1,435,000 
long tons in 1956 and 1,529,699 in 
1955. 

Tire production is estimated at 
more than 110 million units, com- 
pared with 103.5 million in 1956 and 
nearly 116 million in 1955. 

E. J. Thomas, president, Good- 
year Tire & Rubber Co., said 1957 
for the rubber industry “should be 
a year of a little higher volume, 
plenty of capacity to take care of 
it. continued strong competitive 
selling and a tough fight to main- 
tain and improve profit margins.” 

> = ” 


Synthetic Rubber Gains 


T B. F. GOODRICH Co. E. A. 

Stevens, treasurer, foresaw a 
continuing increase in the rubber 
market. By 1960, he said domestic 
consumption will hit 1.6 million 
long tons and the world figure will 
rise to 3.5 million long tons. 
Harvey S. Firestone jr., chairman, 
Firestone Tire & Rubber Co., noted 
that 1956 was the first year in which 
the industry produced more than a 
million tons of synthetic rubber. 

He said synthetic rubber ac- 





counted for 60.9 percent of con- 
sumption in 1956, compared with 
58.5 percent in 1955 and 51.6 per- 
cent in 1954. 


One of the finest years in the 
company’s 42-year history was pre- 
dicted by William O'Neil, president, 
General Tire & Rubber Co. 

“We project sizeable gains in 
sales and profits in all our basic 
operations — rubber, plastics, rock- 
ets and entertainment,” he said. 

* * * 


OOKING optimistically to 1957, 
4 the American Petroleum Insti- 
tute noted that 1956 production 
totalled 2.9 billion barrels on 2.62 
billion barrels of crude oil and 292 
million barrels of natural gas liq- 
uids. All three figures were records. 
The flat glass industry is closing 
‘ts second best year of sales and 
profits and its greatest year of 
vlant expansion, according to John 
D. Biggers, chairman, and George 
P. MacNichol jr., president, Libby- 
Owens-Ford Glass Co. 

They added: “With indications 
of a continuing large volume of 
construction, both residential and 
commercial, and the impetus of 
distinctive new models in the 
automotive industry, the outlook 
for glass in 1957 is favorable.” 
The plastics picture is excellent. 
Pound sales of polethylene resins 
increased some 45 percent in 1956 
to bring industry sales to a record 
of more than 3.7 billion pounds, ac- 
cording to George C. Miller, presi- 
dent. Bakelite Co.. a division of 
Union Carbide & Carbon. 


ANOTHER big year for the ma- 

terials- handling industry has 
been forecast by Sheldon K. Tow- 
son, president, Elwell-Parker Elec- 
tric Co. Cleveland, producer of 
industrial trucks. 

According to Towson, “The in- 
dustry has sufficient backlog to 
carry it through the first half of 
1957 and possibly even longer.” 

On the financial front, the First 
National City Bank of New York, 
declared that conflicting apprais- 
als of the Middle East situation 
“have added a note of uncer- 
tainty to otherwise favorable 
prospects for domestic business.” 

In Chicago, similar views were 
expressed by Edward E. Brown, 
chairman, First National Bank of 
Chicago, and Henry C. Alexander, 
chairman, J. P. Morgan & Co. 

Brown said the international sit- 
uation overshadowed the economic 
future of this country and the 
world. and Alexander mentioned 
the possibility of foreign economic 
difficulties acting as a restraint to 
the U. S. boom. 


* * * 


Moderate Credit Rise Seen 


PEAKING on credit at the 

Chamber of Commerce sympo- 
sium, Cheney said he did not ex- 
pect any significant increase in 
either the ratio of cash to credit 
purchasing or the ratio of credit to 
total purchasing. 

“It seems likely,” he said, “that 
consumers have struck a balance 
which may continue indefinitely, 
having discovered pretty generally 
the minimum downpayments and 
maximum term contracts they care 
to write as measured against their 


Hellyer Heads Los Angeles Buick Dealers— 

K. F. Hellyer, center, has been elected president of the Los Angeles Buick Dealers 
Assn. Other newly elected officers and directors are, from left, Jerry Sparling, vice- 
president; George Vaughn, retiring president; Spencer T. Honig, secretary-treasurer, 


and Jim Childs, board member. 
board. 


The officers and Vaughn also are members of the 


Ford Dealers Name Ad Leaders— 
New officers and directors of the Rocky Mountain Ford Dealers Assn., Inc., standing, 


from left, are R. J. Smith, representative, J. 


Walter Thompson Co., Denver; E. D. Arndt, 


Durango, Colo.; B. F. Meek, Kermit, Tex.; R. S. Doenges, Colorado Springs; C. S. 


Hover, Denver; R. Murphy, Rawlins, Wyo.; 


N. A. Grant, J. Walter Thompson, Denver. 


H. J. Meyers, Scottsbluff, Neb.; J. R. Jones, Albuquerque, N. M.; C. E. Wilkinson, 
Salida, Colo., association president; R. G. Stovall jr., Denver, secretary-treasurer; J. 
T. Cavnar, Ford Denver district manager; and G. N. Baker, Lamar, Colo. 


ability to meet payments satisfac- 
torily. 

He added: “We rather expect 
consumer credit outstandings to 
continue to rise moderately 
through 1957.” 


Financial experts and industrial- 
ists also look for a rise of 3 percent 
or more in the Gross National 
Product during the coming year. 
The 1956 total was about $412 bil- 
lion, Estimates for 1957 range from 
$420 to $435 billion. 

Charles A. Schmutz, president, 
Standard & Poor’s Corp., com- 
mented: “In general, 1957 shapes up 
as another year for consolidation 
of earlier gains by industry, and 
a period of ‘make-ready’ for further 
gains to come.” 

He estimated that aggregate net 
income of all corporations will 
show little change, on balance, 
from the 1956 total of $21.5 billion 
(indicated), Earnings in 1955 were 
$21.1 billion, while the alltime peak 
was $22.1 billion in 1950. 
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STINGHOUSE ELECTRIC 
CORP. looks for record sales 

in 1957, According to Gwilym A. 
Price, chairman and president, 
“Steel, automobiles, chemicals, rub- 
ber and glass are but a few of the 
industries anticipating greater pro- 
duction in 1957. All are important 
customers for Westinghouse indus- 
trial products.” 

Extensive development and ex- 
pansion in the fields of hydraulics 
and electronic intercommunica- 
tion can be expected in 1957, ac- 
cording to David J. Munroe, pres- 
ident, Webster Electric Co., 
Racine, Wis. He predicted a 10 
percent increase for his firm. 

Prospects for fastener sales were 
called good for the first half of 1957 
by Harry O. McCully, sales vice- 
president, Russell, Burdsall & Ward 
Bolt & Nut Co. 

“Fourth-quarter sales will bring 
the industry’s 1956 dollar volume 3 
percent higher than in 1955, a 
record - breaking year,” McCully 
said. 

= - - 

yu nation’s department, spe- 
cialty and chain stores expect 
current levels of prosperity to carry 
over into 1957, and they look for 
sales in the first half to top last 
spring’s record total by at least 5 
percent, according to J. Gordon 
Dakins, executive vice - president, 
National Retail Dry Goods Assn. 

In Chicago a sobering note was 
added by Fred Lazarus jr., presi- 
dent, Federated Department 
Stores. He said business forecasts 
must be qualified with “barring 
@ major war.” 

In Detroit, Harvey B. Wallace, 
president, Wheel Trueing Tool Co., 
noted that great advances have 
been made in the use of industrial 
diamonds and diamond tools during 
1956. He expects a continued in- 
crease in 1957. 

In the field of air-control valves, 
R, J. Cameron, president, Ross Op- 
erating Valve Co. Detroit, esti- 
mated that more than 500,000 of the 
devices were installed in industry 
in 1956. He anticipates a 1957 vol- 
ume of about 750,000. 

Louis Schramm jr., president, 
Allied Van Lines, Inc., said his com- 
pany broke all haulage records for 
long-distance moving in 1956. He 
anticipates an equally good or 
better 1957. 

Schramm said one out of 4% 
Americans changed addresses in 
1956, with California and Florida 


gaining the most new residents 
and central New England losing 
the most. 

Increases of 25 percent or more 
in the sales of power mowers and 
outboard motors in 1957 were pre- 
dicted by Charles E. Heitman jr., 
president, Carter Carburetor divi- 
sion, ACF Industries, Inc. He said 
these items assure continuing 
growth in the small gasoline engine 
field. 

= * * 

Housing Starts May Slip 

os starts probably will 

drop in 1957, according to Lewis 

L. Schellbach, vice-president, Stand- 

ard & Poor’s Corp. He asserted that 

the increase in the interest rate on 

FHA mortgages to 5 percent “is 

probably too little and too late to 
prevent another sizable drop.” 

He said some Washington ob- 
servers place 1957 estimates of 
housing starts as low as 900,000, 
but the majority guess is closer 
to one million units. The 1956 fig- 
ure will be about 1,125,000, down 
from 1,330,000 in 1955. 

Ernest G. Swigert, president, Na- 
tional Assn. of Manufacturers, ex- 
pects a high rate of business for at 
least the first few months of 1957. 

After that, he said, the outlook is 
“somewhat clouded by two factors 
—rising production costs and the 
fact that profits have not shared in 
the economic advance seen on other 
fronts.” 

* 


> - 
E CONTINUED: “It is note- 
worthy that while taxes and 
dividends both have gone up 14 per- 
cent, earnings retained in business 
have gone down 28 percent.” 

He also asserted that about half 
the increase in Gross National 
Product over 1955 ($412 billion vs. 
$391 billion) “probably was due to 
the gradually rising price level. 
The actual gain in physical output 
of industry—according to the Fed- 
eral Reserve Index—shows for 1956 
a percentage gain of only about 3 
percent. 

“Thus to some extent, our record 
prosperity of this year bears an 
inflationary stigma.” 

In Washington, Commerce Secre- 
tary Sinclair Weeks said he ex- 
pees 1957 to be a better year than 
1 ‘ 

He added: “We must, however, 
keep in mind that prosperity is not 
automatic. It must be earned by 
wise planning, sound action and 
hard work, Government, business 
and the consumer all have a re- 
sponsibility in fostering healthy 
growth and in avoiding attitudes 
encouraging to an inflationary boom 
or other excesses. 

“Such an approach will surely 
consolidate gains made this year 
and promote further progress at a 
moderate but gratifying rate. In my 
opinion, we can enter the New Year 
with confidence.” 


Charleston Assn. 
Chooses Waits 


CHARLESTON, S. C—J. Ray 
Waits (Pontiac) has been elected 
president of the Charleston Auto- 
mobile Dealers Assn. for the 
coming year. 

He will be assisted by B. L. 
Machen (Dodge-Plymouth), vice- 
president, and Matthew W. Moye, 
secretary treasurer. Machen is 
general manager, Frank Norris 
Motors, and Moye is manager of 
Auto Finance Co. here. 
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supercharged for '57 






rt 






The Provincial 4-door Station Wagon The Commander Club Sedan 


‘Balanced Volume Franchise} 


(For, 
a ad a) s Gm“ 


‘a Go 
Cy é 














bd 


‘ i 
7 
6} 









The President 4-door Sedan The Supercharged Golden Hawk 
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Packard Clipper Station Wagon... 
high-spirited elegance 


The Silver Hawk, Six or V8 The Parkview Station Wagon 


eans more for you! 


* More opportunity ... more profit... 
selling both Studebakers and Packards, 
because only Studebaker-Packard offers 
the unique “Balanced Volume’’ Franchise. 
You order only the cars you want when 
you need them. 


Here’s another exclusive: a Studebaker- 
Packard “Balanced Volume’ Franchise 
covers the whole range—low- and medium- 
priced models . . . sports cars. . . fine cars 
and a full line of trucks. Find out about a 
‘Balanced Volume” Franchise of your own. 


Call or write: Dealer Development 
Department, Studebaker-Packard Corp., 
c , Ce r South Bend 27, Indiana. 


CORPORATION 


Where pride of Workmeanshge comes feat! 


The President Classic 
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AUTOMOTIVE 


AUTOMOTIVE NEWS PLATFORM 
11. Fair and equitable contracts between manufacturers and dealers in 
motor vehicles, parts and accessories; 
{ 2. Every dollar of gasoline and oil taxes, collected by states and federal 
governments, applied to the building and maintenance of highways; 
{ 3. Guard the precepts of individual freedom, which made the U. S. A. 
great and gave its citizens more of the better things of life than anywhere 
else in the world. 









Accent Performance to Get 


The Most Out of ‘57 


ee we will begin a new year. For some it will 
hold great opportunity. For others it will spell trouble. 


Many of us will start the year with fine resolutions. Many 
will take the cynical approach. They’ve tried resolutions in 
the past. They consider resolutions the bunk because they 
never put into them the determination and effort needed. 


Yet the auto business could well use some good resolu- 
tions. Let’s take a look. 


From start to finish, the auto business depends on public 
confidence. On our highways today there are some 54 mil- 
lion cars. A public that lacks confidence in the future can 
get along with the 54 million. We all know that automobiles 
are deferrable purchases, but we forget at times. 


Of late, there has been a great deal of emphasis placed 
on rebuilding the public confidence that was lost in the post- 
war years of shoddy manufacture, internal warfare in the 
industry, price packing, deceptive advertising and sales 
practices, and failure to take care of owners with continued 
good service at fair prices. 


We all agree that what we need are quality products sold 
fairly and maintained properly, with an atcent on winning 
the goodwill of customers. 


Some will play it straight right down the line. Others will 
mouth the precepts and chisel on the follow-through. 


Yet, look into the records of any successful person or 
corporation, and you will find that they paid more attention 
to performance than to publicity. They delivered more than 
they promised. . 


To make the most of 1957, remember this: 
It isn’t so much what you say as what you do. 





Events 


Dealer Conventions 


Jan, 26-30—40th annual NADA Conven- 
tion and NAD Equipment Exhibition, 
San Francisco, 

March 24-26 — Automobile Dealers Assn. 
of North Dakota, Bismarck, 

March 25-26—Nebraska New Car Dealers 
Assn., Paxton Hotel, Omaha. 

Apr. | — Louisiana Automobile Dealers 
Assn., Roosevelt Hotel, New Orleans. 
April 45—Illinois Automotive Trade Assn., 

Leland Hotel, Springfield, Ill. 

Apr. 29-30 — Pennsylvania Automotive 
Assn., Penn-Sheraton Hotel, Pittsburgh. 

June 6-7 — Oregon Automobile Dealers 
Assn., Multnomah Hotel, Portland. 

June 27-30—Michigan Automobile Dealers 
Assn., Mackinac Island. 

Aug. 18-19—Georgia Automobile Dealers 
Assn., General Oglethorpe Hotel, 
Savannah. 

*. 2 ®@ 


Auto Shows 


Dec. 28-Jan. 6 — Annual Upper Midwest 
Auto Show, Minneapolis Auditorium, 
Minneapolis. 

Jan. 4-13—Seattle Auto Show, Civic Audi- 
torium, Seattle. 

Jan. 4-13—Second International Automo- 
bile Show, Mexico City, Mex. 

Jan, 5-12—Buffalo Automobile Show, Mas- 
ten Avenue Armory, Buffalo. 

Jan. 5-13—Chicago Auto Show, 
tional Amphitheatre, Chicago. 

Jan. 5-13—Washington Auto Show, Na- 
tional Guard Armory, Washington. 

Jan. 5-13—San Francisco Auto Show, Civic 
Auditorium, San Francisco. 

Jan. &13—Phoenix Automobile Show, 
Phoenix Coliseum, Phoenix, 

Jan. 14-19—Schenectady Auto Show, State 
Armory, Schenectady. 

Jan. 18-23—San Diego Auto Show, Elec- 
tric Bldg., Balboa Park, San Diego. 
Jan. 18-26—Indianapolis Auto Show, Man- 
ufacturers Bidg., Indiana State Fair 

Grounds, Indianapolis. 

Jan. 19-27 — St. Louis Auto Show, Arena, 
Oakland Avenue, St. Louis. 

Jan. 19-26—Baltimore Automobile Show, 
Fifth Regiment Armory, Baltimore, 

Jan. 19-26—Pittsburgh Automobile Show, 
Hunt National ward Armory, Pitts- 
burgh. 

Jan. 19-27—Detroit Auto Show, Detroit 
Artillery Armory, Detroit. 

Jan. 21-26—Cincinnati Automobile Show, 
Cincinnati. 

Jan. 23-25—Appleton Auto Show, Shop- 
ping Center, Appleton, Wis. 

. 2 — Rochester Automobile 
Show, War Memorial Exhibit Hall, 
Rochestr, N. Y. 

Jan. 26- Feb. 3—Houston National Auto- 
mobile Show, Sam Houston Coliseum, 
Houston. 

Feb. 2-10—Omaha Auto Show, Civic Audi- 
torium, Ohama. 

Feb. 4-9—Denver Automobile Show, Den- 
ver Coliseum, Denver. 

Feb. 9-16—Milwaukee Auto Show, Milwau- 
kee Auditorium and Arena, Milwaukee. 

Feb. 14-17 — Asheville Auto Show, City 
Auditorium, Asheville, N. C. 

Feb. 15-17 — Richmond Auto Show, Me- 
morial Auditorium, Richmond, Calif, 
Feb. 17-23—Syracuse Automobile Show, 
Onondaga County War Memorial Bidg., 

Syracuse. 

Feb. 20-24 — Harttord Auto Show, Con- 
necticut State Armory, Hartford. 

Feb. 28-March 2—Greenville Automobile 
Show, Textile Hall, Greenville, S$. C. 
March 2-10—Kansas City Auto Show, Ex- 
hibition Hall, Municipal Auditorium, 

Kansas City, Mo. 

March 13-17—Lincoln Auto Show, 
cipal Auditorium, Lincoln, Neb. 

March 14-17— Orlando Automobile and 
ruck Show, Orlando, Fla. 

Oct. 30-Nov. 10—39th International Motor 
Show, Turin, Italy. 


General 


Jan. 7-11 — 36th Annual Meeting, Chair- 
man and Executive Committee, High- 
way Research Board, Sheraton-Park 
Hotel, Washington, D. C. 

dan. 14-18—Annual Meeting, Society of 
Automotive Engineers, fie Sheraton- 
Cadillac and Statler Hotels, Detroit. 

Jan, 19-23—Sixteenth Annual Convention, 
Truck-Trailer Manufacturers Assn., Hotel 
Del Coronado, Coronado, Calif. 

Jan. 26-Feb. 3—Houston National Auto- 
mobile Show, Sam Houston Coliseum, 
Houston. 

(See CALENDAR, Page 12, Col. 5) 


Interna- 


Muni- 


30 Years Ago... 





SES Siocay 
“START 


Automotive Cartoon 


Of the Week 


SELES Siccan 
57 wits 4 BANG’ 
A | 


“Let's go men... and remember our slogan..." 
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‘Built-In Defects? .... / 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 


used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 





Quantity & Quality 

One matter that has become more 
and more troublesome to many car 
owners is the increasingly poor 
workmanship and sloppy assembly 
in so many of the late model cars. 
The first question that comes to 
many minds is, why is there such 
a noticeable taboo on this subject 


among the auto reporting frater-| 


nity. Seldom if ever is there any 
mention in print of this growing 
cancer of the entire auto industry. 

When the 1956 cars were an- 
nounced, there was much ballyhoo 


about safety features. While safety | 
is important to all of us, equally) 
important is the pressing matter of | 


building cars for more economical 
maintenance. 


Far too many car owners have 
had the aggravating experience of 
repeated expense and loss of valu- 
able time in having many factory- 
built defects repaired, mainly be- 
cause some of the car makers did 
not and still do not see fit to build 
a little more quality into their cars. 

Today certain car makers are so 
wild to outproduce and outsell one 
another that car quality as you and 
I know it has been getting less and 
less in many cases. 

It’s no secret that shoddy work- 


The Big Stories 


Production of cars in American factories during November slumped 
noticeably, the total output being less than any other month of this 
year, the Department of Commerce reported. The November output 
was 219,479, as against 328,694 in the same month of 1925, and 289,922 
in October of this year. Production for the 11-month period amounted 
to 3,627,589, as compared to 3,696,490 for the same period of 1925. 

Confronted with the rumor of a meeting of Hudson Motors and 
Nash Motors officials to consider a merger of the two companies, C. 
W. Nash, president of Nash, stated that the rumor was very interest- 
ing, but that he had no knowledge of any contemplated meeting or of 
consolidation. Hudson officials also denied all rumors of any reported 
merger. They said the rumors were without foundation, and that 
the company will continue to make and market its own products 


exclusively. 


—From the files of Automotive News. 











manship, sloppy assembly methods, 
and lack of adequate assembly in- 
spection are on the increase. Most 
in agreement are the many car 
owners who have had the experi- 
ence of owning a late model car 
literally slapped together by the 
well-known “quick and dirty” me- 
thod. 

All the loud arguments of the 
car makers that their quality con- 
trol departments have the matter 
under control just go down the 
drain when so many cars get into 
the hands of car owners with built- 
in defects. 

It’s no secret that the top man- 


|agement of the car makers know 


in advance that many of their cars 
leave the assembly lines with these 
built-in defects, many of which can- 
not be properly fixed by the selling 
dealers’ mechanics. 

One doesn’t have to look far to 
observe the numerous examples of 
poor and skimpy paint jobs, badly 
misaligned exterior body parts and 
shiny trim, and quick-rusting 
chrome plate on car bumpers. All 
these are convincing evidence that 
the car makers are giving us less 
and less actual car value for more 
and more money each year. 

That is why I am curious to know 
why so little mention is ever made 
in print about the increasingly poor 
workmanship and sloppy assembly 
in so many of the new cars. Do you 
have an answer to this? —R. Buac- 
DEN, Box 42, R.R. 3, East Hampton, 
Conn. 


Epiror’s Nore: In any mass- 
production industry, the problem 
of getting quality along with 
quantity is always present. How- 
ever, our reports from dealers, 
who are vitally concerned, indi- 
cate that quality is improving 
rather than declining. To our 
knowledge, there is no such thing 
as a news taboo, but the newsman 
faces the question of whether he 
is dealing with a story of a built- 
in defect or a carping, over- 
critical owner. 
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K. C. Dealer Has Hand-Picked Crew ... 





‘Tailored’ Staff Moves Cars 


By L. H. Houck 
Staff Correspondent 


KANSAS CITY. — It’s one thing 


earn between $7,000 and $12,000 or 
more. 
We wanted different types of 


to have a lot of good selling ideas| men who could fit naturally in their 
and still another thing to get them|own brackets in the community. 
carried out. Tailoring a crew of|Since he was having trouble get- 
salesmen to carry the ball properly|ting experienced salesmen to sell 
is an interesting and vital subject) by his rules, he decided to get all 
and one which every dealer must/| inexperienced salesmen. 
consider as he views his opportuni-| He scouted around and found an 
ties for the new selling year. alert, wide-awake farmer who was 
This is the story about a man (about 35,'a family man and mod- 
who, five years ago, bought 4 | erately successful. The dealer out- 
dealership which had 27 salesmen | jined the possibilities and the train- 
—27 men who had to be replaced |jng he would give him, and the 
before he could really get the |farmer was interested enough to 
show on the road, It took 27 men | try it out. He has been earning be- 
to sell some 1,500 units. Today he | tween $800 and $1.000 a month. 
is scratching at the door of 2,500 He specializes in selling people 
units with 10 men. in the agricultural bracket—farm- 
He said that when he took over|ers, stock raisers, seed and feed 
the dealership, he found a lack of|men, college agricultural men, 
cooperation with the policies he set}county agents, farm implement 
up. He knew he would have to de-| dealers. farm insurance salesmen. 
velop a new sales staff. None of the| He talks the language and knows 
other dealers seemed interested in| the business and they have a com- 
taking any of the salesmen off his} mon ground. 
hands, since no evidence of pirating He sells some others, too, but 
showed up. those in agricultural pursuits nat- 
But today, five years later, a week) urally gravitate to him. Nothing 
seldom passes that some other! is handed to him. He doesn’t get 
dealer doesn’t make an offer to one| any deals from the dealer. 
of his key men—all 10 are key men. Another problem was to sell per- 
This dealer has to keep his sales-| sonnel in the armed services. There 
men’s earnings so high that it) was a large military establishment 
would be harder to make it with a|in his territory, but his dealership 
different line of cars and a neW| never had been able to sell as many 





boss. 
But how does one go about de- 


cars to the personnel as it should. 
He decided to find a salesman to 


veloping a new sales staff from|specialize in selling to this large 


scratch? 


group. He found a young bachelor 


At one of the last meetings of | with a college education, a splendid 
his old crew he told them, among | personality and with Army combat 
other things, that they were not | experience. He had travelled widely 
producing, and that he could sell | and liked going to parties and hav- 


cars in several different ways. 
It was just before new model time 
and so he told them: 


ing a good time. 
Sure. the guy takes a few drinks 
—and he sells cars in bundles. 





“I can eliminate all salesmen, do| At one large military base he 
a lot of newspaper, radio and TV/| sells more than four times as many 
advertising and hire three closers|;cars as any other salesman be- 
and probably sell as many or more| cause he is well known by officers 
cars as we are selling now. and enlisted personnel. And even 

“I can hire some more men and| though he might be called a “gay 


add to the sales staff so that none| dog” by a fuddy duddy, he plays 
of my salesmen can make any reali|the game according to military 
money. With so many men — mess = 
a deal now and then, we pro ly 
could hold our volume, but the sell- Triplex Ss White 
ing expense would like be terrific. ° 
“I can cut down my sales force Elected President 
and have only salesmen who are 
producers. They'll know that we Of MEMA for 57 
intend to sell 2,500 cars, and that 
the small crew will be able to do| NEW YORK.—J. D. White, Trip- 
all the selling and all of them can|!ex Corp. of America, has been 
make real money. named to head the Motor and 
“I choose to do it this way. Con- Equipment Manufacturers Assn. for 
ly, beginni all men| 1957. 
Sey ne nom, ay $000| Other officers are R. H. Wilbur, 
this month will be automatically| Kendall Co, vice-president; C. W. 
relieved of their jobs. Zimmerman, Zim Mfg. Co. secre- 
“To tell you frankly, I don’t | tary, and C. P. Brewster, K-D Mfg. 
want any $500 men. I want $1,000 | Co.. treasurer. ; 
men, but I’m willing to set the Members of the board include 
bars low so any of you who have | the officers and A. J. Bradley, Com- 
the ability can qualify. If there | mercial Solvents Corp.; A.C. Bryan, 
are any who don’t like the sys- | National Carbon Co.; V. B. Day, 
tem, they are invited to seek work | Bear Mfg. Co.; E. G. Heeren, Per- 
elsewhere.” matex Co.; J. A. Kennedy, Electric 
Within a few months, all 27 were| Storage Battery Co. 
gone. S. G. Phillips, Dole Valve Co.; C. 


Then this dealer began to tailor| F. Struhlreyer, Grote Mfg. Co.; 
a sales staff. One of the first con-| and J. M. Wells, Ingersoll-Rand Co. 
siderations was to build a small|A. H. Eichholz is general manager 
staff so that each salesman could| of the association. 





Crowds Jam Hickman Open House— 


A large crowd turned out to view the exhibits and demonstrations at an open house 
sponsored by Hickman Auto Parts Co., Fresno, Calif. Over 1,500 customers, automotive 
personnel and students from automotive classes in city high school and colleges 
attended the gala affair, which was both educational and entertaining. 


rules and has earned the respect of 
the military men, 

Another instance of salesmen 
recruiting might be interesting to 
other dealers. A man and wife 
had a restaurant and liquor store 
business. The wife wanted to get 
out of the business and he 
couldn’t run it alone. 

The dealer suggested that he start 
selling automobiles. Although at 


first reluctant, the man proved that) « 


he was a good salesman and his 
earnings are now more than both 
he and his wife made in business. 
He has many important contacts 
with persons who once were his 
customers. 

In another case the dealer found 
an alert young man who yearned 
to become manager of the store 
where he was a clerk, He became 
acquainted with the dealer through 
the purchase of a car. 

The dealer discovered that the 
young man had no idea of getting 
to be a manager in less than 10 
years. He sized him up privately 
and had a heart-to-heart talk with 
him. 

He told the young fellow he could 
make more selling automobiles now 
than the store manager was mak- 
ing or more than he could ever 
hope to make as manager of a large 
store and still not have nearly the 
responsibility. 

Well, the dealer just picked 
himself another winner. His staff 
now is complete. There are no 
openings and applications are not 
being taken. 

He has 10 full-time salesmen. 
Nine are married and have fami- 
lies, All except the bachelor own 
their homes and four have built 
new homes during the last three 
years. 





None of them are $500-a-month| 


men. In 1957, some will hit $1,200 a 
month. Their ages run from 24 to 
47. Mature men make good sales- 
men, the dealer said, because their 
judgment is better. 


He encourages them to be active 
in community affairs because of 
their high earning power. At a re- 
cent sales meeting, he told them 
what the managers of the big 
downtown stores were earning. All 
his salesmen were earning more. 


He has found that in some cases 
a person tends to let down when 
his income is high. When he no- 
tices such a tendency he may work 
on the salesman or the salesman’s 
wife by encouraging her to buy a 
new house or new furniture. 

The dealer said whenever a per- 
son gets everything he wants he 
ceases to be aggressive. He wants 
his men to have fine homes, good 
cars, fine furniture, gardens, 
patios, boats, hunting gear, ex- 
pensive hobbies, because they 
work harder to pay for them. 

Now his sales jobs are the talk 
of the town. He has had no vacan- 
cies for several years and if he does 
have one, the applicant who ap- 
plies for the job out of the blue is 
going to have a time getting it. 

“Even if I knew that the man 
was a good salesman, I wouldn’t 
give him the job at once,” he said. 
“If I didn’t make him work for it 
he wouldn’t appreciate it. He’d have 
to come and see me about the job 
five or six times so that I would 
know that I wasn’t wasting my 
time by putting him on. 

“Td. have to know that he 
wanted that $7,000-a-year job 
badly and that he would produce. 
When he made half a dozen calls 
and had a number of such con- 
ferences and then got the job, 
he’d know he’d worked for some- 
thing worth while.” 

This, then, is the dealer’s sales 
formula: A small, efficient crew, 
selling a big volume and making 
money for themselves and the 
dealer. A self-built staff made up 
of men who fit the segments of the 
car-buying public. The idea ap- 
pears to be worth a fortune. 


NADA Elects Walker 


COVINGTON, Tenn. — John M. 
Walker, Tennessee NADA director, 
has been elected NADA regional 
vice-president for the Fourth Re- 
gion, consisting of North Carolina, 
Tennessee, Virginia, Kentucky and 
the District of Columbia. 


y 
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Bound for American Market— 


Record number of 1957 “Lloyd 600" cars are lined up at Bremen, Germany, await- 
ing shipment to the United States. According to Lloyd Cars Corp., South Bend, this 
shipment brings the total number of Lloyd cars shipped to the U. S. to well over 700 
in the first four months of distributor franchising operations. a 








Factories and Dealers . .-. 


Affecti 


| 


By Martin L. Whitmyer 
Staff Writer 


patterns for local radio station 
broadcasts of road conditions and 
| traffic information are being deter- 
mined by the Mutual Broadcasting 
System from its more than 500 
affiliates throughout the country. 

Richard J. Puff, vice-president 
in charge of research and public 
relations for the network, has 
dispatched questionnaires sound- 
ing out affiliates’ needs, recom- 
mendations and reactions to the 
proposal, made by the network 
recently to Gov. Abraham Ribi- 
coff of Connecticut, chairman of 
the Governors’ Conference Com- 
mittee on Highway Safety. 

The basic idea, Puff said, would 
be to augment current traffic flow 
broadcast practices by airing in- 
formation of significance and im- 
portance to motorists at least three 





hours travel time distant from the) * 


radio station’s location. Presently, 
he said, stations limit their reports 
to areas within their immediate 
vicinity and “usually not more than 
40 miles from their transmitters.” 

“This system is antiquated today, 
now that toll highways permit 
travel-conscious Americans to trav- 
erse whole states in just a couple 
of hours,” Puff said. 

Radio station broadcasts of 
traffic and road conditions have 
materially benefited authorities 
in controlling traffic flow and ac- 
cident causing conditions, Puff 
said, “but radio’s full potential is 
not being fully realized. Radio 
stations transmit their signals 
over vast areas so it is only wise 
to use these facilities to their 
fullest advantage.” 

He cited the fact that Mutual’s 
New York station, WOR, covers a 
13-state area. He said, however, 
that “the station has to limit its 
nightly and weekend traffic infor- 
mation broadcasts to metropolitan 
New York because it cannot get 


| 








Auto Advertising 


made available to news wire serv- 
ices for transmission to radio sta- 


| Potentials for extending coverage | tions they service. 


Warning services for fog, sud- 
den storm, skid-causing light 
snow, sleet, drizzle and other con- 
ditions slowing traffic flow and 
creating hazards could be ex- 
tended in this manner, Puff said. 

“There are more than 35 million 
radio-equipped cars on the high- 
ways,” Puff said, “but we are not 
at the present moment..using this 
accident-preventing potential to its 
fullest.” 

oa 7” on 


Oldsmobile Picks White 


Jack P. White has been ap- 
pointed director of public relations 
of Oldsmobile in an expansion of 
the division’s pub- 
lic relations ac- 
tivities. E L. 
Warner jr. will 
continue as pub- 
licity director. 

White formerly 
was with Radio 
Station WJR, De- 
troit, where he 
has been news 
editor for the 
past six years. He 
joined WJR in 
1939 as an announcer. His morning 
and noon newscasts and his reports 
on the automotive and other indus- 
tries have made White widely 
known in the Midwest as a broad- 
caster. 





J. P. White 


* * * 


Tribune Show Issue 

The Chicago Tribune will pub- 
lish a special automotive supple- 
ment Jan. 6 in connection with the 
Chicago Auto Show Jan. 5-13, at 
Chicago’s International Amphi- 
theater. 

An article by Hal Foust, the 
Tribune’s automotive editor, will 
describe the best winter tours for 


sufficient information to cover the|Chicago motorists, and additional 


rest of its service area.” 

The MBS plan would be to have 
state police and highway authori- 
ties, particularly in densely popu- 
lated, heavily travelled regional 
areas, pool their information and 
make periodic traffic reports via 
police teletype facilities. These, 
added and integrated with local 


articles and ads will provide de- 
tails on new model automobiles. 
” * * 


Special Sun-Times Edition 

A special 36-page Auto Show sec- 
tion will be issued by the Chicago 
Sun-Times Jan. 6 in conjunction 
with the 49th Annual Auto Show 


police, auto club and AAA statistics| at Chicago’s International Amphi- 
and information, could then be! theatre. 
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Lawsuits Affecting Dealers... 
Court Decisions 


By Leo T. Parker 
Attorney at Law 
ONSIDERABLE discussion has 
arisen from time to time over 
the legal question: If an intoxi- 
cated driver of an automobile has 
a wreck or, through his negligence, 
causes injuries to innocent persons, 
who is liable? 
According to a late higher court 
decision, all intoxicated persons are 
personally liable for an automobile 


the driver for negligent driving. 

Also, in Missouri v. Howard, 
143 S. W. (2d) 538, it was dis- 
closed that a number of persons 
in an automobile were drinking 
Whiskey. The driver had a 
wreck. 


The higher court held that the 
negligence of the driver of the vehi- 
cle would be imputed to each and 


automobile. Hence all persons were 


all members of the persons in the} 


wreck, or injuries 
| caused by opera- 
tion of the auto- 
mobile. 
| For illustration, 
in Wilson v. Hollo- 
| way, 208 S. W. (2d) 
178, the higher 
court held that if 
the testimony 
shows that the 
occupants and 
driver of an auto- 
mobile drank 


liable in damages. 
The courts of today are very 








UMS Cites Veteran Distributors— 


Ten veteran United Motors Service distributors in the New York zone were honored | 


tomobiles. Recently, for example, 
a higher court held the driver of 
an automobile guilty of murder and 
sentenced him to 10 years because 
the testimony showed that he was 
intoxicated at the time he struck 
and killed a pedestrian. 
* = os 


Law of Patents 


| pect the past few months the 
writer received several letters 


All 
Standing, from left, are Edward L. Lape, 


in New York at a luncheon-business meeting attended by top UMS officials. 
have held franchises since the early 20s. 
UMS general sales manager; Bert Shapiro, Glen Cove, N. Y.; Mel Licht, Brooklyn, who 
attended for his father, John; Robert Judelson, New York; Max Ehrlich, Troy, N. Y.; 
Frank Steinhardt, Albany, for his father, the late Milton Steinhardt; Roland S. Withers, 
UMS general manager. Seated: Fred Ruff, Newark, N. J.; Edward Kelly, Red Bank, 
N. J.; Charles Steiner, Long Island City, N. Y.; and Ernie A. Wildermuth, Brooklyn. 
Bernard Peskoe, Long Branch, N. J., another veteran distributor, is not pictured. 








Leo T. Parker 
together, each is as responsible as 





wheels that 
whisper tomorrow... 


Wheels by Kelsey-Hayes play a vital part in the safer, 
smoother performance of today’s automobiles. Continuous 
research and engineering improvements, increased 
production skill—promise even finer wheels by 
Kelsey-Hayes tomorrow. 


Other automotive products by Kelsey-Hayes include: 
Wheels, Brakes, Hubs and Brake Drums, Power Brakes, 
Hydraulic Brakes, Transmission Bands, etc. 


KELSEY-HAYES 


Kelsey-Hayes Company, Detroit 32, Mich. « Major Supplier to the Automotive, Aviation and Agricultural industries 
15 PLANTS / Automotive: Detroit and Jackson, Michigan; McKeesport, Pa.; Los Angeles, Calif.; Windsor, Ontario, Canada 
Aviation: Jackson, Michigan; Springfield, Ohio— 2 plants—(SPECO Aviation Division); Utica, New York — 4 plants 
— (Utica Drop Forge and Tool Division) © Agricultural: Davenport, Iowa (French & Hecht Farm Implement and Wheel Division) 


severe on intoxicated drivers of au- | 


and inquiries from automobile 
dealers who want to know how 
they can protect their new inven. 
tions relating to the automotive in. 
dustry. 

Some of these readers have the 
false idea that the U, S. patent 
laws originally were intended to 
make inventors rich, and that a 
majority of inventors can expect 
to receive a high reward for dis- 
closing their inventive genius, 
This is not so. 

The U. S. patent laws were not 
passed and enacted, as the majority 
of persons believe, to enable inven- 
tors “to grow rich.” In fact the 
|\laws by which inventors obtain 
patents were formulated solely to 
create interest in persons having in- 
ventive genius so that they would 
exert their brains to invent new 
and useful things. 

Hence, the patent laws originally 
| were intended primarily to benefit 
the public by affording all citizens 
the opportunity to acquire new 
things, ideas and devices. Of course, 
the public must pay the price 
demanded by the owner of a patent 
for a period of 17 years, but after 
the expiration of this period, the 
patent may be freely and unre- 
strictedly manufactured and _ util- 
ized by the public without further 
payment of royalties. 

aa 


Public Rights 


_ by virtue of the Govern- 
ment patent grant, the public 
has free rights and privileges of new 
inventions after the inventor has 
for a few years received justifiable 
renumeration for having given 
something of value to the world. 

For example, an early higher 
court (21 How. 322) once said: 

“It is undeniably true, that the 
limited and temporary monopoly 
granted to inventors was never 
designed for their exclusive profit 
or advantage; the benefit to the 
public or community at large was 
another and doubtless the pri- 
mary object in granting and 
securing that monopoly.” 

Also, see Cantelo, 12 Pat. Law R. 
262. The exceptionally well written 
opinion of the Court explains the 
rights of a patentee in the follow- 
ing language: 

“The patentee has the sole right 
of making, using, and selling the 
jarticles, and he may prevent any- 
body from dealing with them at 
all. Inasmuch as he has the right 
to prevent peopie from using them, 
or dealing in them at all, he has 
the right to impose his own restric- 
tions.” 


1 











Filter Replacement 
|Sales to Increase, 


‘Fram Chief Says 


| PROVIDENCE. Adoption of 
|the new air filter by the auto in- 
| dustry’s Big Three promises to add 
| substantially to replacement cart- 
| ridge volume in the future, accord- 
jing to Theodore H. Belling, presi- 
| dent, Fram Corp. 

Belling said high cost of gearing 
|for high-volume production of the 
|eartridges would cut 1956 profits 
| below 1955’s but this year will be 
|the second best in Fram history. 

Ford Motor Co., Belling said, has 
adopted Fram’s carburetor air fil- 
ter on all 1957 models and Chrys- 
ler Corp. is using a filter of the 
same type. General Motors Corp. 
has made a similar type optional 
equipment on the 1957 Chevrolet 
Corvette and some Oldsmobile and 
Pontiac models. 

Fram’s oil filter has been adopted, 
Belling said, on Ford, Mercury, 
Lincoln and Thunderbird cars and 


Ford trucks. It also is used on 
DeSoto, he said. 

Calendar 
(Continued from Page 10) 
General 
Jan. 31-Feb. I—Private Truck Council of 
America, |8th Annual Convention, 
Sheraton-Jefferson Hotel, St. Louis. 
Feb. 4-7—National Automotive Acces- 


sories Manufacturers of America Expo- 
sition. New York Coliseum, New York. 
March 6-6—Annual Spring Technical Meet- 


ing, Pressed Meta! Institute, Hotel 
Carter, Cleveland. 

March 1!1-12—Annual Convention, Cana- 
dian Automotive Wholesalers’ & Man- 
ufacturers' Assn., Windsor Hotel, 
Montreal. 


March 13-14—National Automotive Serv- 
ice Show. Show Mart Bidg., Montreal. 


March 25-27— American Society q Tool 
an 
otel, Hous- 


ton. 
Mey 9-12 — Midwest Automotive Trade 

tC) 

Apr 


Engineers, Technical Meetin 
vention, Shamrock Hilton 


w. Kiel Auditorium, St. Louis. 
pe. <9 —Southuast Automotive Show 
allas. 
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A Monthly Section Describing and Interpreting Technical Decelopments 





by 


Engineering Editor 


New 1957 Bodies Get 


Larger Fuel Tanks 


7." year, as I made the rounds 
of new-car previews and famil- 
iarized myself with design details 
of the 1957 models, it seemed to me 
that there were a considerable 
number of makes which had in- 
creased gasoline tank capacity. 
Reasons generally given for 
this change were: “To increase 
driving range of the car”’—or— 
“to reduce the frequency of gas- 
station stops.” Some suspect that 
this answer, while plausible, 
hardly tells the whole story. 
When car makers talk about 
“tank mileage,” they usually have 
in mind results of constant-speed, 
level-road tests. While showing a 
uniform or (in some instances) an 


Big Growth Seen 





For Ultrasonics | 


Industry Is Warned 
Of Artificial Barriers 


EW YORK.—American industry, 

led by the Air Force, Navy and 
Atomic Energy Commission, will 
buy more ultrasonic equipment in 
1957 than in all previous years, it 
was predicted at an ultrasonics 
symposium held at the Yale Club 
here. 

However, the symposium was 
warned of “artificial barriers that 
threaten to slow future progress 
unless industry takes cooperative 
action now.” 

The market for industrial appli- 
cation of ultrasonics, silent but re- 
markably powerful sound waves, 
will undergo a three-fold expansion 
in the next 12 months, it was pre- 
dicted. 

“Silent” sound waves can drill 
odd-shaped holes in diamonds, 
glass, and other hard materials; 
clean and degrease precision equip- 
ment faster than any other method; 
decontaminate radioactive objects; 
solder aluminum in the absence of 
flux; dye fabrics, sense the liquid 
level in a tank or detect hidden 
flaws in metal. 

+ . * 
warning about threats to 
future progress came from 
Robert L. Rod, president of Acous- 
tica Associates, Inc. designer and 
manufacturer of ultrasonic systems. 

Rod said that users and manu- 
facturers of ultrasonic equipment 
must cooperate to overcome three 
barriers: “Lack of research 
among prospective users, lack of 
industrywide quality standards 
and unnecessary secrecy about 
new discoveries.” 

The symposium and _ ultrasonic 
demonstration was jointly sponsored 
at the Yale Club by Acoustica and 
by Mullard, Ltd., one of Britain’s 
largest electronics manufacturers, 
to describe. their cooperative plans 
to speed ultrasonic development in 
industry. 

+. + e 
OD said “industry must be made 
to understand that the first re- 
quirement of successful introduc- 
tion of ultrasonics is technical liai- 
son conducted without the re- 
straints of usage secrecy.” 
New ultrasonic discoveries from 
(Continued on Page 18, Col. 5) 


TURNINGS 





John T. Benedict 









| power and performance capabili- 


| growth of power-operated accesso- 


boosting of tank size may do lit- | 









upward trend over recent years, 
such data may be somewhat mis- 
leading when applied to mileage 
figures to be expected by the typi- 
cal owner. 

It is common knowledge that 
driver technique has a significant 
effect (ranging up to as much as 
seven miles per gallon) on fuel 


economy. It also is generally ac-| 
(though seldom discussed | 


cepted 
publicly) that the rapid rise of 


ties, coupled with mushrooming 
ries, have been responsible for a 
10-year decline in actual tank mile- 
ages obtained by the public. 


Returning to the matter of gaso-| 
line tank size: Assuming that a/| 
400-mile cruising range is desired, | 
simple arithmetic shows that this| 
may be obtained either with a 20 
gallon tank in a car that travels 
20 miles per gallon— or a 22.2 gal- 
lon tank in a car that delivers 18 
miles per gallon. 


Thus, there may be some valid- 
ity to the assertion that recent 


tle more than restore cruising 
range previously lost through a 
falling-off of average fuel | 
economy. 

Surveying the specifications for 
20 1957 automobiles, it is seen that 
nine makes have larger gasoline! 
tanks than in 1956. However, it may 
be significant that, when the analy- 
sis is limited to the 10 makes which 
have new bodies in 1957, survey re- 

(Continued on Page 19, Col. 1) 





By John T. Benedict 
Engineering Editor 
A=" those '57 cars which have 

new bodies and chassis, the 
general trend is toward heavier 
frame construction. Typical frame 


pounds to 70 pounds, a boost of 
|from 5 to 20 percent over frame 
| weights on comparable '56 models. 

From an engineering standpoint, 
the added weight is an unwanted 
| by-product of designs that were 
laid out to meet basic objectives 
which called for added strength in 
‘57 frames. Ask a chassis engineer 
| to explain why heavier frames were 
|required and he immediately will 
cite decreased body rigidity as the 
primary cause. 

The body engineer, in turn, 
passes the buck to the stylist, 
with the assertion that style 


downward trend in body stiffness 
characteristics. 
A typical frame engineer's view 


chief engineer, Automotive division, 


who said, “The 
basic problem lies 
in the fact that 
the design trend 
is toward lower 
cars with heavier 
bodies that offer 
less rigidity.” 

Greater glass 
areas and smaller 
pillars were cited 
by Parker as con- 
tributing to the 
frame design problem, 

“The result,” he continued, “is 
that in today’s cars we find super- 
structures that are considerably 





4. R. Parker 





FUEL TANK CAPACITY | 


less effective in providing rigidity.” 
= ” > 


FURTHER vehicle design changes 
that influence frame layouts are 


| floor levels depressed below the top 


line of the frame and suspension 


| changes that require modification 
|of frame design. 


“To meet such conditions,” 
Parker stated, “frames must be 
fitted into smaller and smaller 
areas, and they must provide max- 
imum rigidity at minimum weight.” 

From the engineering view- 
point, he remarked, “This is ask- 
ing us to go in two directions at 
once.” 

Parker indicated, however, that 





COMPARISON 
1956 1957 
(gallons) (gallons) 

Continental . 25 25 
as 21 23 
NN ih sce cnictashcnsibin 21 23 
aa 21 23 
SS ic cnsetes . 19 20 
I ii ceeaisinnds . 20 20 
si 17 20 
a 17% 20 
I 20 20 
cat 20 20 
SI oe ca ceiinscadeeceeds 18 20 
ia 20 20 
Oldsmobile ................. 20 20 
I 21 scssctkdunaseonmiihas 20 
TRIO anes. ncncsces 17 20 
I 20 20 
I, ociccicak ceccanand 20 20 
Studebaker ............... 218 18 
Chevrolet .................... 16 16.4 
Metropolitan .............. 10% 10% 





the ingenuity of frame and chassis 
engineers is overcoming current 
design problems. Frame part 
design and positioning of frame 
components in relation to body con- 
tours were mentioned by Parker as 
two factors aiding in solution of the 
problem. 

As an example, Parker referred 


trends toward increased glass | 
areas are responsible for the | 


is that expressed by John R. Parker, | 
A. O. Smith Corp., | 





to the notable improvement in all- 
important stiffness-weight ratio of 
| the 57 Cadillac frame. Bending 
| stiffness of this frame was in- 
|creased 41 percent, while torsional 
| stiffness showed a 7% percent gain. 


|weight increases range from 20 |At the same time, frame weight| 


| went up only 4% percent. 
| > * + 
‘Frame Rigidity Offsets 


} 


Body Stiffness Decline 


Ligne the decline in body struc- 
tural stiffness, added frame 
| rigidity is doubly important; be- 
|cause, contrary to popular belief, 
| the body provides a far larger con- 
| tribution than the frame to overall 
| vehicle rigidity. Actually, less than 
one-third of the modern automo- 
| > > > 








Buick Fiare— 


Offsetting the side rails permitted Buick 


Heavier Frames Needed 


To Support ‘New Look’ 


bile’s torsional rigidity is attribut- 
able to the frame. Tests indicate 
that the frame contributes only 25 
| to 30 percent of a car’s total resist- 
| ance to twisting forces. 

Similar results are found by 
analysis of bending test data. Typi- 
eal figures show that, for equal 
loadings, addition of the body 
structure reduces maximum frame 
| deflection values to only 25 percent 
| of deflections measured for the 
| frame alone. 

Recognition of the body’s im- 
| portance in attaining overall ve- 
| hicle stiffness does not, however, 
| minimize the vital role of the 
| frame in this respect. It would, 

for example, be a grossly inac- 
curate exaggeration to say that 
the frame’s principle function is 
to carry the chassis parts and 
provide a convenient platform on 
which to assemble the body. 

On the contrary, for cars which 
have a separate frame, the frame 
characteristics must be correlated 
to those of the desired whole vehi- 
cle and provide strength to with- 
stand a continual (when car is 
moving) series of bending and 
twisting forces. 

In brief, to understand the 
frame’s function, two basic types of 
forces must be considered. Simple 
bending ‘(or beaming) stresses are 
imposed on a frame by the normal 
dead weight of the chassis compo- 
nents, plus the body and passen- 
gers, even when a car is at rest. 
The vertical bumping action, caused 
by road irregularities, magnifies 
these bending forces when the car 
is in motion. 

The second major source of 


engineers to widen the frame and.lower| frame structural loading is torsion 


the body by nesting the floor pan inside 
the frame. 


(twisting forces) encountered when 
(Continued on Page 14, Col. 1) 


‘Building-Block’ Automation 
Tailored for Small Firms 


NEw YORK.—Long regarded as 
an unlikely customer for auto- 
mation equipment, the small or 
medium-sized manufacturer now 
can automate his manufacturing 
and inspection operations by using 
“building-block” automation units 
that have been developed by Air- 
borne Instruments Laboratory, 
Inc., Mineola, L. k 

AIL said announcement of the 
building-block equipment, which 
it calls “Microtrol,” culminates a 
three-year search for a way of 
opening up the automation mar- 


Savings Claimed for Space Heat 


PI TTSSURGE.—-Savings on heat- 
ing costs ranging up to $5 per 
hour have been achieved by Pressed 
Metals: of America, Inc. Port 
Huron, Mich., manufacturer of au- 
tomobile parts. 

The company did it by installing 
gas-fired forced air space heaters. 

Twenty-nine heaters, produced 
by Dravo Corp., Pittsburgh, now . 
replace a central heating system 
comprised of three coal-fired. 
boilers, a “spider-web” of steam 
lines and more than 100 small 
steam-unit heaters. 

Like many other industrial 


plants, Pressed Metals had greatly 
expanded its operations and facili- 
ties since the end of World War I. 
The company’s two original steam 
boilers, installed in 1919, were sup- 
plemented by a third at the close 
of the war. 

In spite of this additional boiler 
capacity, heating continued expen- 
sive and inadequate, plant air was 
smoke-polluted and ventilating 
efforts to correct this condition 


Engineering New Products 


Page 22 





caused negative air pressure in 
certain areas of the factory. 
. * + 


onan with Dravo engineers 
and representatives of the 
Southeastern Michigan Gas Co., 
Pressed Metals traced the negative 
pressure to the hot upsetting room, 
where oil-coated steel bars are 
brought to high temperature. This 
‘process: results in large volumes of 
smoke and oil fumes which must 
be exhausted immediately. 

Gus Berube, plant engineer, 
noted that during the “hot up- 
setting” operation, one or more 

(Continued on Page 18; Col. 1) 


ket outside the large, mass- 

production, industries. 

Microtrol is a set of standard 
units from which the user selects 
those that solve his particular auto- 
mation problem. 

After analyzing the automation 
problems of the “little man,” AIL 
decided that a do-it-yourself ap- 
proach was the answer, and the 
Microtrol. equipment was developed 
to provide the basic components 
from which to build. 

> . . 

IL concluded that, whereas 

large manufacturers tend to 
rely on machinery builders for the 
design of manufacturing equip- 
ment, small firms possess both the 
practical know-how and the pio- 
neering spirit to build their own 
automation setups, given only a set 
of versatile building blocks. 

The small manufacturer fre- 
quently can assemble mechanical 
setups for less than he could buy 
them, and his first-hand knowl- 
edge of his own needs often 
results in a better solution than 
if outsiders did the job for him, 
AIL said. 

However, the typical small or 
medium-sized firm lacks the back- 
ground necessary to cope with such 
problems as accurate measurement 
of dimensions and feedback control 

(Continued on Page 18, Col. 4) 
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Cadillac in Radical Departure .. . 





Frames Heavier, More Rigid 


bone from which arm-like beams 
V-out forward and rearward. The 
outrigger mounting brackets ex- 
tend out from the box-type beams 
of the X-members. 


Fred H. Cowin, staff engineer, 
pointed out that the frame is 
adapted to any of three Cadillac 
wheelbases simply by varying the 
length of the tubular center section. 
In addition to the obvious produc- 
tion benefits, this design feature 
provides an engineering advantage. 
Cowin stated that, as the tubular 
center section is lengthened from 
the standard 129%-inch wheelbase, 
rigidity is further improved in com- 
parison with 1956 models. 

This gain is most strikingly 
illustrated when using the 149.75- 
inch-wheelbase series 75 limou- 
sine as an example. On this 
model, the frame weighs 3% per- 
cent less than in 1956, yet the 
torsional rigidity is improved 18 
percent and stiffness is increased 


(Continued from Page 13) 
any wheel rises or falls abruptly, 
or when the car rounds a curve. 
ao +e * 


| ADDITION to bending and tor- 
sion stresses, the frame designer 
must take account of such other 
forces as those created by braking 
and steering action, engine vibra- 
tion and torque, and body aerody- 
namic forces transmitted to the 
frame. 

As basic criteria for comparative 
evaluation, engineers use funda- 
mental structural data in judging 
the relative effectiveness of various 
frame designs. 

One commonly used test is that 
for simple bending or “beam” 
strength, With measurements 
taken at various locations along 
the frame length, typical maxi- 
mum deflection data for different 
frames show values from .108 to 
.274 inches. For purposes of 
analysis, these data are converted 
to comparative figures of pounds by 16 percent. 
load per inch of frame deflection. In commenting on 1957 automo- 

The other important frame rigid-| bile frame engineering develop- 
ity test is related to torsional| ments, engineers at Parish Pressed 
strength or resistance to twisting | Steel division of Dana Corp. offered 
forces. For this test, instrumenta-|an informative practical outline of 
tion is arranged to permit meas-|the actual procedure by which a 
urement of torsional loads and/| frame design is evolved. 
frame deflections. These data are; In general, a Parish spokesman 
studied on the basis of pound-feet | pointed out, the frame design on 
torsional moment per angular/any new model must be developed 
degree of frame distortion. For 57|to conform with the overall car 
frames, typical figures range from | design as conceived by the stylist. 
890 to 2,300 pound-feet per degree.| Then, using the experience gained 

To facilitate direct comparisons|from performance of previous 
on structural efficiencies of various | models, the engineer in charge of 
frame designs, bending and torsion|frame design establishes the 
test data are divided by frame|amount of frame stiffness in tor- 
weight. This gives convenient unit | sion and beaming considered neces- 
values (per pound of frame weight) | sary. In making these decisions, 
for pounds per inch bending deflec- | he takes into account the contem- 
tion and pound-feet per degree tor-| plated body characteristics and 
sional deflection. plans on a combination frame-body 

. 2. @ stiffness to obtain the desired qual- 


m ities in the assembled vehicle. 
Test Results Confir Parish engineers also note that 
X-Frame Efficiency 


| the concept of body design has 
eet these comparison criteria,| changed considerably in recent 
unofficial figures bear out the| years. Increasing percentages of 
contention of Cadillac and A. O.| total production are devoted to 
Smith engineers that the 57 Cadil-| hardtop models with center pil- 
lac frame is the “most efficient” as| lars removed and glass area in- 
well as the strongest frame now)! creased. 
in use, (It also has been called These changes have appreciably 
the “most expensive.”) reduced the ability of the body to 
Beam tests show maximum|resist stresses, with the result that 
deflection of .108 inches for the|frame strength and weight have 
Cadillac Model 62 frame. This is| been increased to compensate for 
equivalent to 13,900 pounds per inch | trends in body design. It also is the 
—or a value of 33.9 pounds per inch| opinion of some engineers that 
per pound of frame weight. bodies have become heavier with 
Torsion performance of the X- {the advent of larger glass areas, 
frame was equally impressive. | since the glass is heavier than the 
Overall torsion rigidity data gave | steel it replaces. 
a figure of 2,300 pound-feet per > 2. 
degree, which eaneete toa —— Initial Frame Designs 
0 -ree' per degree : * 
pound of frame weight. Modified by Experiment 
Frame and chassis engineers are A CoORDinG to Parish engineers, 
in general agreement that the “big the frame as developed on the 
news” for 1957 in their design field | drawing board often requires modi- 
is the Cadillac frame. This is| fications before it is released for 
regarded as the most significant} production. These alterations are 
new U. S. frame development, not/ dictated by the performance of the 
only because it is the most radical| experimental test models. Early 
departure from previous design/| endurance tests frequently disclose 
practice — but also because it is|areas with insufficient durability, 
the forerunner of similar X-frames|and corrections are made in the 
which are expected to appear on| design. 
other cars in 1958 and 1959, Further, Parish engineers point 
Obviously pleased with capabili-|out, the frame is affected by be- 
ties of this type of frame in meet-| havior of front and rear suspension 
ing current design requirements,| systems and their controlling 
Cadillac’s as-| devices. Forces set up by the shock 
sistant chief en-| absorbers (and absorbed by the 
gineer, Carl A./ frame) usually are intermittent and 
Rasmussen, also| alternative. Stresses and strains 
is favorably im-| thus imposed cause some individual 
pressed with the| frame components to fail in exper- 
potential suitabil-| imental testing. 
ity of the X-frame; In some instances, the reactions 
or cruciform con-|to these forces cause undesirable 
cept for product/ shaking in the car. Frames then 
planning on fu-|are modified to counteract the 
ture models. forces and minimize shaking tend- 
To Rasmussen,|encies. All through the frame 
©. A. Rasmussen inherent struc-| development process, modifications 
tural efficiency of the X-frame/often have the effect of increasing 
offers a means of getting “more/|frame weight over the original fig- 
rigidity’ per pound of frame.” As| ure. 
evidence of the X-frame’s inherent Discussing frame design impli- 
superiority, Rasmussen said that/| cations growing out of the con- 
frame weight could have been| tinuing trend toward drastically 
reduced by 10 percent if engineers| lowered car heights, the Parish 
had desired to maintain rigidity| spokesman said: “When the floor 
‘at the same level as in 1956. is lowered, the engineer has the 
ae choice of lowering the frame and 
A FEATURE of Cadillac’s new 


frame is that the body is at- 
tached to r mountings, in- 
stead of to frame side rails. Called| ‘Often, the pzactical solution is to 
a “tubular center X-frame,” the/| sacrifice frame depth, with perhaps 
frame consists of a tubular back-| a slight reduction in road clearance 














































also. In any case, the engineer is 
compelled to increase stock thick- 
ness (and weight) of the frame side 
bars to maintain beaming stiffness 
at the desired level. 


To maintain torsional stiffness, 
the engineer has a choice of two 
basic designs (excluding the X- 
frame, which was not available to 
most designers for ’57-model plan- 
ning). One design embodies the 
center cross members arranged in 
the form of an “X” — the other 
features boxed side rails. 

+ + * 

 ¢’ THE conventional box-type 

frame with X-member, both the 
X-member and the side rails may 
be reduced in depth (to aid in 
reducing car height), with the 
result that they must be made of 
heavier stock to provide satisfac- 
tory stiffness. 

In a conventional boxed side rail 
design (without X-member), both 
the inner and outer members of the 
side rail are increased in thickness 
to offset the depth reduction. The) 
result is a further increase in frame 
weight. 

On some ’57 frames, width has 
been increased to allow the 
depressed body floor pan to fit 
down between the side rails. The 
“flared” or “offset” side rails are 
located outward as close as pos- 
sible to body rocker panels (or 
sill) between the front of the rear 
wheel housing and the body dash | 
line. 
While offering an adequate solu- 
tion to the car height problem, this 
frame has the structural handicap | 
of offset side rails that inherently | 
are less rigid in bending and tor-| 
sion than straight beams. Thus,| 
more stock must be added to attain | 
the desired stiffness. 
Two additional factors considered 





Engineeri 


CLEVELAND. — More than 5,000 
metalworking companies in the 
United States and Canada have re- 
ceived floor plans for the 10th 
Western Metal Congress and Ex- 
position to be held March 25-29 in 
Los Angeles, according to William 
H. Eisenman, show director and 
secretary of the sponsoring group, 
the American Society for Metals. 

The show will be staged in the 
Pan- Pacific Auditorium with 
technical sessions slated for the 
Ambassador Hotel. Last year, 53,- 
369 attended the show, Eisenman 
onl. > = > 


Great Lakes Steel Club 


Wins Management Honors 


DAYTON, O.—The 1,200-member 
Great Lakes Steel Corp manage- 
ment club, Detroit, has been named 
“management team of the year” by 
the National Management Assn. 
Great Lakes Steel is a division of 
National Steel Corp. 

Gordon R. Parkinson, NMA presi- 
dent, said the club, one of 365 in- 
dustrial affiliates of the 70,000- 
member association, won the annual 
citation for its continuing education 
program to help hourly workers 
prepare for management jobs. 
Officers of the club will be honored 
in St. Louis, Sept. 28-29. 

+ * a 


Kokomo Pushes ASTE 


Over the 35,000 Mark 


DETROIT.—With the chartering 
of its new Kokomo (Ind.) chapter, 
the American Society of Tool En- 
gineers said it has raised its total 
membership to more than 35,000 
tool engineers throughout the U.S. 
and Canada. 

The Kokomo Chapter is the new- 
est of seven ASTE chapters char- 
tered in less than six months. The 
others are in Indiana (Elkhart- 
Goshen 131); Pennsylvania (Schuyl- 
kill Valley 132); North Carolina 
(Raliegh-Durham 133); Ohio 
(Lorain County 134; Mansfield 135), 
and Ottawa, Chapter 136, 


Kaiser of Argentina 
Buys Gear Machinery 
WASHINGTON. — Industrias 


Kaiser Argentina, S. A., has con- 
cluded negotiations with Giuseppe 
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an 
by the frame designer are car| stiffer frame provided) as wheel. di 
weight and the price range in| base is lengthened, Cadi 


which it will be sold. In general, 
there is an approximate ratio 
between the amount that can be 
allocated for a frame and the cost 
of the car as a whole. Also, the 
ratio of frame weight to total vehi- 
cle weight must come within a 
range designated by the design 


group. 
*. : + 
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Vianini, Italian manufacturer, for 
gear manufacturing equipment 
worth more than 20 million pesos. 

This ends the first stage of In- 
dustrias Kaiser Argentina’s pro- 
gram for the installation ofa 
complete and integrated gear plant. 
The machines included in this pack- 
age are of special type for the 
production of gears and transmis- 
sions, the firm said. 

*” . > 


Compressed Air Takes 
Labor Out of Lifting 

FLINT.—Edward T. Ragsdale, 
Buick general manager, said that 
compressed air is used to lift nearly 
700,000 pounds of steel parts every 
day in Buick’s sheet metal stamping 
plant, moving parts at the rate of 
35,000 a day. 

Ragsdale said that on one job— 
stamping primary pump covers— 
iron hands do about 30,000 pounds 
of lifting each day. Before they 
were installed, the press operators 
had to lift stamped parts out of the 
press and place them in tubs for 
transfer. Now an iron hand grabs 
the part after stamping and places 
it on a conveyor going directly to 
the next machine. 


SO 


Cruciform for Rigidity— 


Tending, as he did, to talk of 
frame'performance on a “ 
pound” basis, McNitt exhibited an 
engineer’s wholesome respect for 
structural efficiency in design 
Several examples were cited by Me. 
Nitt to illustrate the efficiency 
penalty accompanying some c ur- 
rent versions of wide-frame, low 
floor-pan designs dictated by styl- 
ing demands for reduced car height, 

* * * 








Dodge Box Frame— 

Exemplifying current Chrysler Corp. 
frame design practice, this "57 Dodge 
frame is characterized by straight-through 
side rails with boxed cross-section. 

* 





Proof that a side bar extending between the front of the rear wheel housing and 


oE.s7s strens 
Flexibility Aspects [HE familiar pattern (with a few ss 
Rate Consideration exceptions) is for tests to dis- “ai. ' 
T MIDLAND Steel Products,| close added bending and torsion | << 
Lewis F. McNitt, assistant to eee 6 Zee Cut. 2) ee 
the president, voiced agreement and 
with the consen- it is | 
sus opinion that less € 
added frame To 
rigidity has been cited 
required to com- thre 
pensate for stiff- coun 
ness loss caused weig 
by current body with 
style trends. He tests 
warned, however, bend 
that in establish- poun 
ing rigidity speci- The 
fications for the 7,100 
L. F. MeNitt complete vehicle, amou 
flexibility in the right amount and 1956 | 
places is no less important than basis 
rigidity as a factor in determining by ae 
comfortable ride characteristics. per p 
Pointing out that a vehicle will is eq 
be criticized just as much if it is the c 
“too stiff” as it would be for being frame 
“too flexible,” McNitt explained that The 
an overly rigid automobile gives e bette 
unpleasant harshness in the ride, Ford Offset Fram ity te 
|while one that is too flexible will By curving the frame side rails outward, torsio 
suffer from excessive shake. Ford engineers were able to locate these to a 
MeNitt also discussed frame structural members around the body floor degre 
properties with respect to charac- level, rather then under it. is ta 
teristics desired in the “total efficie 
package” or complete automobile. poun 
Explaining that the entire vehi- frame 
cle design must be considered as amou 
a unified whole, he indicated that, the 1! 
for example, to maintain equiva- 
lent riding comfort, overall rigid- 1957 
ity must be increased (and a Desi 


the body dash line is not necessarily required is offered by Cadillac's version of the 
X-frame. Elimination of the side bar permits the car floor fo be lowered to any rea- 
sonable level without putting rear-seat passengers’ feet in a hole. Entrance and 
egress is facilitated by avoiding a foot-well and obtaining a floor that is fiat from 
driveshaft tunnel to the side of the car. 
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Frames Are Heavier 


And More Rigid 


(Continued from Page 14) 


strength — accompanied by dispro- 
portionate weight increases which 
are the tipoff to loss in structural 
efficiency. In other words, the new 
frame often has all the rigidity 
required; but, purely from the 
standpoint of effective use of metal, 
it is (in some instances) relatively 
less efficient than its predecessor. 

To illustrate this point, McNitt 
cited a ’57 car that is more than 
three inches lower than its 56 
counterpart. The current frame 
weighs 322 pounds, compared 
with 278 pounds in 1956. Beaming 
tests, however, show a loss in 
bending strength, despite the 44- 
pound weight increase. 

The 1957 beam loading value of 
7,100 pounds per inch deflection 
amounts to only 79 percent of the 
1956 figure. And on a unit-weight 
basis, the efficiency loss is shown 
by a value of 22.1 pounds per inch 
per pound frame weight — which 
is equavalent to only 68 percent of 
the comparable figure for the 1956 
frame. 

The 1957 frame shows to slightly 
better advantage in torsional rigid- 
ity tests than in bending tests. Its 
torsional stiffness is up 7 percent, 
to a value of 1,295 pound-feet per 
degree. But, when the added weight 
is taken into account, torsional 
efficiency shows a decline to 4.02 
pound-feet per degree per pound 
frame weight — a figure which 
amounts to 92 percent of that for 
the 1956 frame. 

> 


« « 


1957 Frames Show 


Design Ingenuity 
pee surmounting the dual 
problem imposed by reduced 
car height and diminished struc- 
tural efficiency in the stylish new 
bodies, frame engineers have come 
up with some ideas which range 
from the unorthodox in overall 
conception to those which represent 
modifications of existing design 
schemes, but embody clever execu- | 
tion of design detail. 

In addition to Cadillac, '57 makes 
with completely new frames include 
Buick, Oldsmobile, Mercury, Ford 
and the five Chrysler Corp. cars. 

Buick, Oldsmobile, Mercury and 
Ford have flared the side rails out- 
ward as far as possible. Buick and | 
Olds retain the center X-member | 
to obtain torsional stiffness. Mer- 
cury and Ford feature boxed side | 
rails. | 
Ford engineer Henry M. Stahl | 

| 
| 





explained that passenger comfort 
and convenience was an impor- 
tant consideration leading to 
choice of offset side rails. This 
particular frame design feature 
was instrumental in reducing 
overall body height while retain- 
ing suitable headroem and leg- 
room for rear-seat passengers, 

The Ford side rails bend sharply 
outboard between the axles, per- 
mitting the passenger compartment 
to be located within rather than 
atop the frame. These heavier 
gauge, box-section side rails, in 
combination with increased use of 
tubular cross-members, provide the 
entire frame structure with 27 per- 
cent greater torsional rigidity than 
in 1956. 

The frame front cross-member is 
a capped hat section. Tubular steel 
is used for cross-members 2, 3 and 
4. No. 2 is welded to the side rails 
and curves under the engine. Cross- 
member No. 3, located behind the 
transmission and under the front 
seat, provides a base for the engine 
rear mounting bracket. No. 4 cross- 
member is positioned on the frame 
rear kickup. At the rear, the side 
rails are joined by a channel-type 
cross-member. 

* * * 

AM Ford body mounting brackets 

are of the offset type. There is 
no direct attachment of the body 
to any frame component. By util- 
izing all outrigger or inrigger body 
mounts, road shocks and harshness 
are reduced. Stahl pointed out that, 
in engineering the new frame, 
design consideration was given to 
effects of the more flexible body 
mounts on overall vehicle rigidity. 

For ’57 Mercury sedans, the basic 
frame also is of ladder-type con- 


struction. In principle, it resembles 
that used on the Ford car, with 
box-section side rails and five cross- 
members of boxed, hat, tubular and 
channel types. 


The low silhouet of the new 
Buicks also was made possible by 
changing the frame design to per- 
mit the body to nestle between 
the side rails. One side-benefit 
Buick engineers gained with their 
version of the wider frame with 
flared side rails was the advan- 
tage of short body-mounting 
brackets. 

On the Oldsmobile, the new frame 
is described as being “20 percent 
heavier and 17 percent wider.” The 
eight-inch width increase is at- 


tributed to wider (flared) frame 
side rails, which permitted lower- 
ing of the floor. 

At the same time, Olds engineers 








point out, this frame layout has 
the advantage of providing body 
mountings over the rocker panels 
for reduced road noise and in- 
creased rigidity. Furthermore, it is 
claimed that this feature eliminates 
a sharp stepdown from the sill to 
the rear body floor and allows a 
gradual entrance ramp for the pas- 
sengers. 
+ * * 


Chrysler Engineers Prefer 


Straight Side Members 


i DESIGNING frames for their 
57 products, Chrysler Corp. en- 
gineers preferred a different ap- 
proach than that taken by chassis 
engineers at GM and Ford. As a 
result, all five of the current Chrys- 
ler Corp. makes have frames with 
straight side rails, which also are 


| completely boxed for added stiff- 
| ness and torsional rigidity. 


Two front cross-members now 
are used (instead of one). The for- 
ward one is for bumper and radia- 
tor support, the second for engine 
and suspension support. Engineers 
explain that separation of these 
functions permitted the design of 


| each cross-member to be improved, 


adding to torsional rigidity. Added 


mentioned as a factor in allowing 
short, stiff bumper supports. 
Details cited by David F. Toot, 
chief engineer, chassis design, 
Chrysler Corp., in reviewing fac- 
tors which contribute to added 
; rigidity in the 
new frame were: 
straight - through 
side rails, which 
have more inher- 
ent beam and 
torsional stiff- 
ness than flared 
rails; wider cross- 
sections on side 
rails, which 
added strength 
to the design, and 
an additional 
cross-member for a total of five, 
instead of the four used in 1956. 
Basically, Toot explained, the 
general approach was to strive for 
a frame design that would allow 
Stylists to lower overall vehicle 
| height; and, at the same time, to 
provide the rigidity needed to com- 
pensate for structural losses above 





D. F. Toot 





the body belt line. 


? + 
| (PUNDAMENTALLY, the new 
Chrysler Corp, frames resemble 


15 


cipal changes being those to accom- 
modate the new suspension system 
and add the rigidity needed to meet 
objectives for the 1957 models, 

In this regard, Toot remarked 
that the torsion bar front suspen- 
sion was a factor in easing the 
frame designer’s job—since rigid- 
ity requirements to take care of 
cornering forces transmitted to 
the frame by the torsion bar are 
not as severe as those to handle 
the more localized forces of a 
conventional coil spring suspen- 
sion. 

Wrapping up impressions gained 
through numerous contacts with 
chassis engineers and frame 
designers, it may be worth noting 
that all evidence presently availa- 
ble adds up to an outlook for con- 
tinued large-scale use of separate 

| frames. 
Although it may be true that, 
|during the next three years, the 
| industry will exhibit additional pro- 
duction examples of integral frame- 
|body designs and others which 
|must be classified as transitional 
|moves in that direction, the weight 
of opinion still favors separate 
frame construction as the pre- 
|dominant choice for 1960-model 








length of the new frames also is' those used previously — with prin-' production. 


SAFER Dunlop Tires...through Atomic AccuRay 


.-. atomic energy 
is bringing 
NEW Dunlop 


safety to the 
highways 





DUNLOP TIRE AND RUBBER CORPORATION, £u//2/0o. NV. Y., Founders of the Pneumatic Tire and Foam Rubber industries 


AccuRay, an advanced nucleonic machine that 
measures thickness and uniformity, is creating 


new margins of strength and 


tires. Powered by a tiny capsule of the most 
radio-active isotope in the world, AccuRay in- 
creases the internal strength of Dunlop tires by 
insuring a strong, uniform sheeting of special 
insulating rubber on every ply. 


impregnated with insulating 


on the 


In AccuRay, beta ray emissions from Strontium 
90" scan fast-moving sheets of ply fabric freshly 


safety in Dunlop 


and strength. 


rubber. Detector 


road every day 


units below convert these atomic impulses into 
electrical impulses which automatically adjust 
openings between rubber impregnating rolls. As 
a result, Dunlop tires get the smooth, uniform 
distribution of ply rubber so vital to tire life 


Dunlop’s AccuRay is one of the finest pieces of 
this type equipment in the world. Through it 
and other advanced techniques, Dunlop is pro- 
ducing the finest tires in the world for super 
highway speed and safety. 


You're seeing more DOU NLOP tires 





Nearly 40% of all adults in households owning 2 or more 


cars, in New York City and suburbs, read The News... 
Source: Profile of the Millions ...a study conducted 

by W.R. Simmons & Associates Research, Inc. 

Approved by the Advertising Research Foundation. 


Any New York News office will show vou Profile. 














Two-cear families? 


... [he News has more readers in 2-car families 
than all other New York morning papers combined 


...or all evening newspapers combined! 





All by itself, The News has almost 40% New Yorkmorning papers combined can show! 
of all the readers of New York City newspapers (Evening papers ditto.) 
in households owning 2 or more cars, in In fact, the 4,780,000 adult readers of 
New York City and suburbs: the Daily News includes more high incomes, 
280,000 more than the Mirror home owners, college alumni, families with 
320,000 more than the children, bondholders, stockholders, or you- 
Journal-American name-it...by all odds the most market in New 
320,000 more than the Times York City and suburbs that any medium 
330,000 more than the offers. (And remember News readership is one 
World-Telegram & Sun audience rating you can rely on, every day 
340,000 more than the and Sunday!) 
Herald-Tribune If you want more sales, box tops, samplers, 
400,000 more than the Post reputation, retailer preference, revenue or 
And in plain ordinary one-car families, profit in New York—The News is your best 
The News has some 2,380,000 adult readers buy! Cheapest, too. And any New York News 
—which again happens tobe more thanallthe _ office will be glad to show you why! 


The [ol News, New York’s Picture Newspaper... 


with more than twice the circulation, daily and Sunday, of any other newspaper in America... 
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Plant Abandons Boiler System To 


Savings Claimed for Space Heat 


(Continued from Page 13) 


of the thirteen 36-inch exhaust 
fans, capacity 20,000 c.f.m, each, 
had to be placed in operation. 

Exhausting this high volume of 
smoke and air without some 
means of replacement created a 
strong negative pressure in adja- 
cent departments. 

In addition to this problem, sub- 
stantial heat losses resulted from 
the lengthy runs of 35-pound pres- 
sure steam lines that had been ex- 


Cemented Oxide 
Eases Tooling 


Problem at Ford 


DETROIT. What's the answer 
if cutting tools are changed too 
often, if cycle time per piece is 
too long, if finish is a problem and 
100 percent inspection impractical, 
if one machine is not enough and 


two machines too much to provide | 
the number of parts required for| 


production schedules. 


Ford's standard transmission and | 


radiator plant in Dearborn, which 
faced this problem in machining 
sliding gears for transmissions, be- 


lieves it is on the threshold of the | 
|Counterflo units of 1,250,000 BTU | 


|per hour rating and one Counterflo | 


answer after several months’ pro- 
duction on an experimental basis. 


The largest portion of the answer | 
new | 


seems to stem from the 
cemented oxide tooling material 
now under appraisal by many 
metalworking companies. 

Since applying cemented oxide on 
one of its many machining opera- 
tions, Ford says, it has been able to: 

Reduce tool changes, shrink cycle 
time, increase machine speeds, 
shift one machine to other wort, 
obtain consistent finishes with filo- 
meter readings of 85 rms, all of 
which resulted in increased produc- 
tion. 

The -cemented oxide cutting tools 
reduce tool changes by providing 
longer cutting life. Tools are 
changed at intervals of eight to 16 
hours — producing an average of 
1,600 cuts per tool edge. By in- 
creasing the cutting speed from 
450 to 970 sfm, the actual cutting 
cycle is reduced. 

Additional benefits included a re- 
duction of machine idle time over 


| tended many times to keep up with 
| the plant expansion. Expenses also 
were steadily increasing for main- 
tenance of the 100 individual over- 
head steam unit heaters, each with 
its own motor, fan, valves, traps 
and other accessories. 

Engineers estimated that the 
plant with some 235,000 square feet 
of floor space has a 24,700,000 BTU 
per hour heat loss. 

* % 


29 Heaters Built 


O OVERCOME these conditions, 

Pressed Metals installed 18 
large capacity “Counterflo” heaters 
and 11 smaller Dravo unit heaters. 
The three boilers were shut down 
and eventually will be dismantled, 
along with the entire steam distri- 
bution system. Process steam 
requirements in one area of the 
plant now are supplied by a 100- 
horsepower “packaged” steam gen- 
erator. 

Five of the Counterflo heaters, 
with an output capacity of 1,- 
750,000 BTU per hour each, 
handle a total of 114,000 c.f.m. 
These heaters, equipped with 
dampers to introduce any desired 
portion of outside air, are located 
so as to eliminate drafts caused 
by exhaust from the Ajax room. 

Elsewhere in the plant, six 


* 





of 1,000,000 BTU per hour output 
were installed. Smaller unit heaters 
were suspended on walls or from 
ceilings in areas where wide distri- 
bution of heat is not required. 

Seven 180,000 BTU per hour units 
were placed in storage rooms, 
freight docks, garage, kitchen and 
|} other areas, while three units each 
having a 68,000 BTU per hour out- 
put were placed in a storeroom and 
lavatories. 

One Counterflo with 750,000 BTU 
per hour output, designed to bring 
in approximately 2,500 cubic fect of 
fresh air per minute to blend with 


| recirculated heated air, was in- 
stalled in the plant cafeteria. 
This unit helps ventilators 
remove cooking odors and cigaret 
|}smoke which previously accumu- 
| lated in the cafeteria. A 500,000 
| BTU per hour heater, discharging 
its output into existing ductwork 
for distribution of tempered air 
| throughout partitioned areas was 
|installed in the general offices and 
|a similar unit of 400,000 BTU per 
| hour output was placed in the per- 
} sonnel and first aid building, Both 
of these units operate integrally 
lwith cooling coils for air- 
conditioning during the warm 


weather. 
. * + 


Dual Dampers 


LL of the heaters used to in- 
troduce fresh makeup air are 
}equipped with a dual damper 
| arrangement. One damper controls 
| flow into the heater through an 
| outside wall opening and the other 
|is installed on the air intake fac- 
| ing the plant interior. Thus, the 
|two dampers can be regulated to 
|balance the mixture of fresh air 


and recirculated air according to| 


requirements. 

In addition to using the heaters 
for ventilating and heating dur- 
ing cold weather, the units are 
operated with burners off to ven- 
tilate the plant during warm 
weather. 

Modulating type controls are 
used for the burners of the heaters. 
This permits continuous operation 
of the heaters while the discharge 
air temperature is increased or 
decreased according to thermo- 
static demand. Gas flame in each 
heater used for supplying makeup 
air is modulated by thermostatic 
control, 

Total cost of the new Dravo 
heater installation will be repaid by 
the savings in fuel, manpower and 
maintenance in less than five years, 
according to engineering estimates. 


Atomic-Age Rubber Is Goal 
Of Goodyear Radiation Lab 


Amnort- A fully equipped radia- 
tion laboratory, the first of its 


ects contemplated 
of radiation-resistant airplane tires 
which could be used on atomic- 


Microtrol in Action— 


A Microtrol unit, developed by Air- 
borne Instruments Laboratory, Inc., guides 
crankshaft grinding at Cadillac. The 
Microtrol installation continuously meas- 
ures the size of the work during grind- 
ing, automatically slows the machine upon 
near approach to desired size and auto- 
matically stops the grinder when the 
desired size is reached. 








is development | 


Smith Subsidiary — 
To Explore Auto 


Frame Design 


MILWAUKEE.—A. O. Smith En. 
gineering Service Corp. has been 
established to undertake long range 
engineering design programs for 
the auto frame of the future. 

The new firm is a subsidiary of 
A. O. Smith Corp. and the programs 
will be consistent with the parent 
company’s position as a supplier of 
frames in the auto industry. 

F. S. Cornell, executive vice- 
president of A. O. Smith Corp., said 
the new company would provide 
supplemental engineering assistance 
to the engineering staffs of the 
parent company’s 12 operating divi- 
sions. 

In addition, the new company will 
concentrate on product designs and 
manufactured facilities in many 
fields and industries. Its services 
will be available to other clients. 

Officers are D. W. Sherman, pres- 
ident; H. E. Wolcott, vice-president; 
J. R. Wallace, secretary; M. J. Voll- 
mer, treasurer, and P. D, McManus, 
controller. 


Do-It-Yourself Automation 


‘Building Block’ Units Are Developed 
For Use by Smaller Firms 


‘Continued from Page 13) 


of manufacturing processes. It was 
in these areas, AIL felt, that out- 
side help was most in order. 


The Microtrol equipment is said 
to supply the “eyes, ears, and 
brains” to control automation’'s 
| “muscles.” In more technical terms, 
| AIL’s equipment performs such 
functions as gauging (dimensional 
inspection) of manufactured prod- 
ucts and feedback control cf the 
| process machinery. Purely mechan- | 
| ical portions of the setup are pro- 
vided by the user himself. 


* * + 


“ Microtrol building block 
performs one specific function, 
such as supplying a visual indica- 
tion of work size or signalling a| 
machine to correct itself when 
work dimensions are outside the} 
permissible range. 

In each instance, the customer 
selects the combination of Micro- 
trol units that fits his particular 


gauge head and one indicating 
unit, may cost as little as $509. A 
bench comparator, complete with 
precision gauging stand, can be 
had for $743, and a completely au- 
tomatic machine control setup 
seldom costs more than $1,500, 
according to AIL. 

AIL also sees machinery builders 
as major customers for the Micro- 
trol equipment. 

Machine manufacturers, the 
company believes, are well aware 
of both the demand for and the 
practical value of automatic feed- 
back controls. However, many of 
these manufacturers lack engi- 
neers trained in automatic con- 
trol techniques, and are reluctant 
or unable to hire new engineers 
with the necessary skills. 

AIL foresees the Microtrol equip- 
ment as an ideal source of gauging 


|and control components for use as 


a monthly period from 4.16 to 187|kind in the rubber industry and 

hours, and a reduction of monthly | constructed at a cost of more than 

tooling requirements. $125,000, has been opened by Good- 
- - |}year Tire & Rubber Co. 

As an addition to Goodyear’s 
main research facilities, the new 
lab is designed for the explora- 
tion and development of rubber 
products which will perform sat- 


Stokes Supplies 


Stream-Degasser 


PHILADELPHIA. A 10-ton 


problem, and adds any necessary 
mechanical appurtenances such 
as work feeding devices, locating 


powered aircraft of the future. 
« 2 ? 
— is particularly suscepti- 
ble to radiation and excessive | fixtures, etc. ; 7 

doses are invariably damaging,| 7° make the do-it-yourself equip- 
usually leading to hardening and|™ent easy to install, AIL has 
embrittlement. Using radioactive | designed each unit as a separate 
cobalt, Goodyear scientists will| “Package,” completely self- 


| original equipment on new machin- 
ery. 

| To date, AIL has limited Micro- 
|trol sales to a few trial installla- 
|tions, whose purpose was to test 
| the effectiveness of the equipment 
|in solving automation problems 


| under practical conditions 
| 


search for the most favorable com- | sufficient except for the electrical | 
pounding practices and for chemi-| Connections (mostly of the plug-in | 
cal additives to improve radiation| type) that make each unit cooper- 


isfactorily in a radiation environ- 
ment, said Dr. R. P. Dinsmore, 
research and development v ic e- 


Ultrasonics Use 


stream-degassing unit, involving a 
completely American process, is 


being used by an American steel 
company, according to F. J. Stokes 
Corp.. designer and builder of the 
equipment. 

Stokes said construction is pro- 


ceeding on a “significantly larger” | 


system. 


Stream-degassing is the removal | 


of entrapped gasses from steel 
while it is in a molten state. The 
operation is performed immediately 
after the metal tapped from the 
open-hearth furnace and is said to 
free the metal from gaseous inclu- 
sions, making it stronger and 
tougher. 


Radioactive Vulcanization 


Proposed for Tires 


WASHINGTON. The use of 
steam and radioactive gases from 
a nuclear power reactor to vulcan- 
ize rubber tires in a manufacturing 
plant was proposed here by Rich- 
ard E. Balzhiser, U-M nuclear engi- 
neer, who outlined the advantages 
of the atomic vulcanization in a 
paper presented to the American 
Nuclear Society. 

Besides producing power, Balz- 
hiser said, a 75-million-watt nuclear 
reactor could provide heat and 
radiation for vulcanizing 17,000 tires 
a day, compared with the 12,500 
tire capacity of a plant of the same 
power used for heat vulcanization 
alone. The radiation would be par- 
ticularly useful in vulcanizing large 
truck and aircraft tires, for it would 
penetrate the thick layers rapidly 
and evenly, Balzhiser said, avoiding 
overheating and overcuring of the 
outer surfaces. 


president, 

Radioactive Cobalt 60, which 

| gives off high energy x-rays or 

| gamma rays, will be utilized in this 

new field of rubber research. 
One of the more important proj- 





Hottest Well in Akron— 


Phosphorescent glow of radioactive 
Cobalt 60, safely shielded under water 
jm Goodyear Tire & Rubber Co.'s new 
radiation research laboratory, shows 
plainly at bottom of 17-foot well as 
scientist checks for traces of radiation. 
| Aluminum housing at upper left is recept- 
acle into which the radioactive cobalt is 
raised when experiments are conducted. 


resistance, along with resistance to 
heat and oils. 

Other goals of the irradiation 
program will seek to initiate 
chemical reactions, polymeriza- 
tion and vulcanization of rubber 
and to improve physical proper- 
ties of plastics and resins, 

For most types of raw rubber, 
irradiation results in vulcanization. 
Among the many possibilities in 


| this field is that vulcanization can 
| be accomplished without adding 


|sulphur or other chemicals, and 
without raising the temperature of 
the rubber. 

Choice of Cobalt 60 as a radia- 
tion source for the new laboratory 
was made largely because a wide 
variety of materials will be investi- 
gated. The radiation field can be 
made quite effective over large 
samples such as automobile, truck 
and airplane tires with Cobalt 60, 
which provides a flexibility which 
is especially desirable as a labora- 
tory tool. 

The Cobalt 60 is in the form of 
small “slugs” or cylinders one inch 
long and one-eighth inch in diame- 
ter. Each cylinder is sheathed in 
aluminum, one-sixteenth of an inch 
in thickness. Nine of these cylin- 
ders are assembled in an aluminum 
pencil about 10 inches long and 
Goodyear’s source consists of 72 of 
these pencils. 

* x 
qoeaLe is a comparatively rare, 
hard metal closely associated 
with iron and nickel. When sub- 
jected to neutron bombardment in 
(Continued on-Page 26, Col. 3) 





ate with others in the same setup. 
* * « 

ie obey complete Microtrol line in- 
| cludes three types of gauge 
heads (whose function is to make 
| contact with the work to be meas- 
| ured and supply an electrical signal 
| proportional to the measured 
| dimension), five types of dimen- 
| sional indicating units and a large 
number of optional accessories that 
adapt the basic gauge heads and 
indicating units to a wide variety 
of applications. 

The building-block approach 
taken by AIL is said to have two 
primary advantages from _ the 
standpoint of the small firm. 


First, the individual units are ex- 
tremely versatile, and when a par- 
ticular setup has served its pur- 
pose, chances are very good that 
the units can be shifted to some 
other application in the plant, an 
application that may be similar to 
the first or that may be considera- 
bly different. 

This AIL says, solves the prob- 
lem of equipment obsolescence, 
making it possible for the short- 
run producer to amortize his in- 
vestment over a reasonable period 
of time. 

* * * 

yas second advantage claimed is 

the low prices that result from 
the fact that all units are of stand- 
ard design, so that AIL can manu- 
facture them on an economical, 
quantity basis, as compared to the 
much higher cost of building simi- 
lar equipment to order. 

A simple setup, consisting of one 


To Triple in Year, 


Symposium Told 


| ‘Continued from Page 13) 


Britain soon will be made more 
| readily available here as a result 


of official appointment of Acous- 


tica as national distributor of 
Mullard’s ultrasonic devices, in- 
cluding an ultrasonic drill and a 
low-cost ultrasonic soldering iron. 
Acoustica revealed that it had 
stepped up production more than 
175 percent at its plant in Glen- 
wood Landing, Long Island, to meet 
demands for ultrasonic systems 
from every field. 


Screw Machine Assn. 


Picks Committee Chiefs 


CLEVELAND.—Committee chair- 
men of the National Screw Machine 
Products Assn. here have been an- 
nounced. All will serve two-year 
terms. 

They are: Technical research and 
standards committee, Daniel F. 
Viles; cutting fluids subcommittee, 
Dana B. Jefferson; technical hand- 
book subcommittee, C. J. Baum- 
gart; Edwin B. Krause, machine 
tool committee; David Gilchrist, in- 
dustrial relations committee; em- 
ploye incentive committee, Gene P. 
Hopkins; E. E. Sandifar, commit- 
tee on statistics; John S. Meaden, 
insurance committee; public rela- 
tions committee, William J. Flem- 
ing, and sales conference commit- 
tee, Arthur K. Oldin. 
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Turnings ee « By John T. Benedict 


(Continued from Page 13) 


sults indicate that eight out of 10 
do have larger gasoline tanks. 

The largest increase was made 
by Plymouth and Dodge, which 
poosted tank size from 17 gallons 
in 1956 to 20 gallons in 1957, Ford 
wasn’t far behind in its tank ex- 
pansion, going from 17% gallons in 
1956 to 20 gallons in 1957. 

Among 1957 cars, Continental has 
the largest tank capacity—25 gal- 
lons. Next come Imperial, Chrysler 
and DeSoto, at 23 gallons. Except- 
ing the Metropolitan (which has a 
10% gallon tank), Chevrolet has 
the smallest gasoline capacity: 16.4 


gallons. . 
Basic Automation Reviewed 


By Machine Tool Maker 


UTOMATION in metalworking 

means different things to dif- 
ferent people. To some it signifies 
automatic loading and unloading. 
Others include automatic cycles 
and transfer of parts in their con- 
cept of automation. 

With all the confusion and use 
of misnomers that has attended 
growth of mechanized produc- 
tion, those who are becoming a 
bit hazy about the meanings of 
some fundamental terms will wel- 
come a basic review of the sub- 


This timely clarification of auto- 
mation fundamentals now is avail- 
able in a description of basic sys- 
tems of machine tool automation, 
contained in the latest issue of “Re- 
port from Cincinnati Milling,” pub- 
lished by Cincinnati Milling 
Machine Co. 

Basically, there are two types of 
fully automated machine tool sys- 
tems: The fixed program type and 
the selectable program type. Each 
of these basic types has certain 
definite characteristics that distin- 
guish it from groups of automatic 
cycle machine tools or from ma- 
chines equipped with automatic 
devices. 

The fixed program type of auto- 
mation is designed to perform a 
certain specific operation or series 
of operations on a specific part or 
group of similar parts. With this 
layout, both the machining of parts 
and their transfer from station to 
station are automatic. 

Cincinnati Milling engineers ex- 
plained that fixed program types of 
automation are: In-line transfer 
system and the independent unit 
system. In some cases, both sys- 
tems are composed of special- 
design machines; in other instances, 
use is made of standard machines 
with special. tooling. 


In-Line Transfer System 

When the in-line transfer system 
of fixed program automation is 
specified, parts are fed through a 
definite sequence of in-line opera- 
tions. 

Manual banking facilities are 
necessary between units to pro- 
vide in-process parts to compen- 
sate for occasional production 
interruptions at one of the units. 
In the in-line transfer system, all 

parts in process are transferred 
simultaneously. Consequently, all 
parts must await completion of the 
slowest operation before starting 
a new transfer cycle. 


Independent Unit System 


Another type of fixed program 
automation is the independent unit 
system which is set up so that each 
machine can cycle at its maximum 
rate. This arrangement can be 
made for either straight-line flow 
of parts or for parallel flow of parts 
through various units of the sys- 
tem. 

In either method, the machine 
cycling rate is limited only by re- 
quirements of the machining opera- 
tion and by speed of loading and 
unloading mechanisms. With the 
exception of down-time, a machine 
is idle only when the banking unit 
signals that no parts are available 
or that there is no space in the 
bank for a finished part. Otherwise, 


Metal Stampers to Meet 


March 6-8 in Cleveland 


CLEVELAND. — Pressed Metal 
Institute will hold its three-day an- 
nual — technical meeting here 
March 6-8. Between 300 and 500 
stampers are expected to attend. 
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mated equipment apart from au- 
tomatic cycle machine tools. This 
type of automatic feed-back con- 
trol allows the machine to sample 
dimensions of the finished part 
and adjust itself for any devia- 
tion from required specifications. 


A central monitoring panel often 


each machine cycles continuously|is included in a completely auto- 


at its predetermined rate. 

Parts banks between each opera- 
tion are necessary to: Equalize flow 
between operations having varying 
cycling rates; provide reserves of 
parts so the line may continue to 
operate when one or more units 
are temporarily non-productive due 
to tool changes, adjustments, etc. 


Feed-Back Controls 


In the independent unit system, 
banking, transferring and loading 
devices replace much physical effort 
on the part of the operator. Feed- 
back controls take over routine 
checking and repetitive machine 
adjustment that is necessary to 
maintain constant cycle time and 
dimensional accuracy. 

Feed-back or closed-loop con- 
trols govern one of the most im- 
portant functions of fully auto- 
mated equipment—the function 
of self-regulation which is one of 


mated system. It reduces the atten- 
tion necessary to individual units 
by bringing all pertinent informa- 
tion to a central point and display- 
ing it in signal lights on the panel. 
Thus, at a glance, the operator is 
informed if the system is malfunc- 
tioning or if a tool is approaching 
the limits of its anticipated life. 


Selectable Program Type 


Compared to fixed programming 
setups, selectable program systems 
have more flexibility and, generally 
speaking, when applied to a specific 
machine, may be used to perform 
automatically any type of operation 
for which the machine is designed 
and on any part within the ma- 
chine’s operating range. 

Machine tools equipped with 
numerical control are an exam- 
ple of the selectable program type 
of automation. In this system, 
numerical values are given to 


the features setting fully auto- | part dimensions, to feeds and 








‘ Dealers Seek Protection 


From Tax Defaulters 


WASHINGTON. — An amend- 
ment to the Internal Revenue 
Code which would protect 
dealers who purchase automo- 
biles from defaulting taxpayers 
will be sponsored by NADA, 

Cases have been reported, 
NADA said, in which dealers are 
losing the amount paid for or 
allowed on tradeins because the 
defaulting taxpayer disappears 
and the Government shows up to 
seize the defaulter’s car. 





speeds, and to auxiliary opera- 
tions. These values are recorded 
on punched cards or tape. The 
numerical control system utilizes 
the information on the cards or 
tape to regulate automatically 
functions of the machine. 
* * od 


Progress Is Reported 


In Mechanical Translation 


— for using an elec- 
tronic computer to translate 
Russian scientific writing into Eng- 
lish is under development by engi- 
neers at the University of Michigan. 


19 


be done on it, the system “will 
yield a readable translation of a 
Russian paper, and will do this 
without the necessity of someone 
editing the Russian text before it 
is given to the machine,” the engi- 
neers report. 

Results to date, while “far from 
perfection,” were called encour- 
aging. Although the translated 
text will not be of “literary qual- 
ity,” and probably will exhibit 
grammatical irregularities, mis- 
spelling and ambiguous passages 
—it is anticipated that the results 
will be “good enough to allow an 
American scientist to make sense 
of what he reads.” 

Researchers expect initially to 
store about 7,000 coded Russian. 
words in the computer, with corre- 
sponding English versions. When 
Russian words are put into the lan- 
guage of the computer and fed into 
the machine, it will rapidly select 
the proper English translations and 
type them out. 

The most efficient arrangement of 
words in the computer's “diction- 
ary,” the handling of word order 
and endings and of multiple mean- 
ings and other major problems are 
being overcome, report Andreas 


| Koutsoudas and Robert Korfhage, 
Although much. work remains to| 


who developed the system. 
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Winter or Summer, VALVOLINE ALL-CLIMATE 10W- 


30 MOTOR OIL is a wise choice. It gives fast lubri- 
cation in cold weather starts . . . and body for 
continual protection with less oil consumption in 
warm weather. Assures complete protection and 


peak motor performance at all times. 


For further information, contact your 
nearest VALVOLINE DISTRIBUTOR or 
write VALVOLINE direct. 





FORD FAMILY OF FINE CARS 


CLEARINGHOUSE 


A weekly roundup of news 
and views: of special interest 
to all who sell and service 
Ford, Thunderbird, Mercury, 
Lincoln and Continental. 


THE NEW 

FORD MOTOR COMPANY 
CENTRAL OFFICE BUILDING, 
THE AMERICAN ROAD, 
DEARBORN, MICHIGAN. 
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No. 11 OF A SERIES 


Windows gleaming brightly in 

the new Ford Motor Company 
Central Office Building reflect the 
sentiments of all of us here, 
where the new American Road 


begins. We look ahead to 1957 with 


eee TT the confidence that it wi 


ae 
ae 


Tene 
PTT aa Bit bring continued growth and 


| | "OO | 
Le mi. | success to all of us in the 
TEeeeeeeeee ott 
TeLeeeee) dee ae 

Peee le eeeeieeen 


Wiees a 


automobile industry. 


So to all of you, and to your 





eae families, we wish you, most sincerely, 


a happy and a prosperous 
inane on New Year. 
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FORD MOTOR COMPANY 


THE AMERICAN ROAD, DEARBORN, MICHIGAN 


The Ford Family of Fine Cars 


FORD * THUNDERBIRD * MERCURY ® LINCOLN ¢ CONTINENTAL 
FORD TRUCKS * TRACTORS * FARM IMPLEMENTS 
INDUSTRIAL ENGINES 














Wayne Electric Sweeper 
Works Eight-Hour Shift 


The latest addition to the Wayne power 
sweeper linc, a battery-powered indus- 
trial sweeper, model 605-E, is said to 
sweep up to 70,000 square feet of open 
area per hour. 

The sweeper can work an eight-hour 
shift before it needs recharging because 
it operates on two motors, one powering 
the vehicle and the second the brooms 


and dust control system. A built-in bat- | 


tery charger makes recharging a matter 


of plugging into any 110-volt outlet. Ex- | 
clusive in the sweeper is a three-speed 


forward transmission with one speed in 
reverse, providing gear ratios for efficient 
performance under all sweeping condi- 
tions. Wayne Mfg. Co., 1275 E. Lexing- 
ton Ave., Pomona, Calif. 

es » 





Center Column Machine 
Handles 331 Units Per Hour 


A 16-station center column machine, 
featuring a heavy-duty seven-sided column 
that resists high machining thrust loads, 
has been designed and built by Snyder 
Tool & Engineering Co., 3400 E. Lafayette, 
Detroit 7, Mich. 


The machine drills, reams, countersinks, 
chamfers and reams automotive steering 
gear bali nuts at a net production rate of 
331 pieces fer hour, it is claimed. With 
its control panel it occupies a 24-by-26- 
foot floor space and is 13 feet high 
overall. 





Gage Block Comparator 
Handles 4-Inch Blocks 


A highly accurate electronic gage block 
comparator, called Accutron, for inspecting 
blocks to an accuracy capability within 
several millionths of an inch has been 
marketed. 

Featuring extra-heavy construction for 
maximum rigidity, the unit will accommo- 
date blocks up to four inches in length 
and is available with “no-drift’ high- 
speed electronic amplification of either 
10,000/20,000; 20,000/40,000 or 50,000/ 
100,000 to 1. Each dual amplification can 
be changed from lower to higher and 
back again at a flip of a switch without 
realignment of the indicating meter 
mechanism, it is claimed. Sheffield Corp., 


Dayton 1, O. 
ae 8 


Pneumatic Timer Developed 
For Automatic Circuits 


A pneumatic timer for use in automatic 
control circuits, such as machine tool 
sequencing, process industry operations, 
cranes, and conveyor lines, has been 
developed by the General Purpose Control 
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Dept., General Electric Co., Schenectady 
5, N. Y. 

Designed for heavy duty applications, it 
has a time delay of 1/5 of a second to 
180 seconds, with an accuracy of plus or 
minus 10 percent of the setting. A GE 
strongbox coil on the magnet structure 
sharply reduces coil failure by excluding 
dirt and moisture,-and protects the wind- 
ings from slipping screwdrivers and other 
mechanico!) damage, it is claimed. 

. & *& 





Dial-Controlled Grinder 
Designed for Automatic Use 


Designed for both production and tool 
room use, the Reid-O-Matic 824 surface 
grinder is said to handle work pieces up 
to 8 by 24 inches in size, with complete 
pushbutton control. 

Dial controlled speed of the table is 
variable from 5 to 75 feet per minute 
in infinitely fine degrees. Cross-feed drive 
is dial controlled for fine adjustments 
from .0Ol-inch to .125, and a selector 
switch controls to cross-feed at either or 
both ends of the table travel. Floor space 
for the machine measures 93 by 51% 
inches; weight is 4,000 pounds. Reid 
Bros., Co., Inc., Beverly, Mass. 

2 *' < 





Nylon Fasteners Designed 
For Self-Tapping Screws 


The Grippit fastener, developed by 
Tru-Lock Fasteners, Inc., Woodbury, Conn., 
is an unthreaded nylon nut that snaps 
into a square hole in the inner surface 
of the materials being joined. 

it has self-retaining features so that 
it can be inserted during production runs 
without danger of being dislodged dur- 
ing handling. The fasteners are non- 
conductive and are said to have many 
electrical and electronics usages. They 
are presently available to take sizes No. 
8 and No. 10 eatt-tappiog screws. 





4-Inch Sander Available 
For High-Speed Grinders 


A four-inch-diameter Cone-loc drum 
sander, precision balanced for speeds up 
to 6,000 r.p.m., is now available for 
grinding, buffing and polishing operations 
with portable high-speed grinders. 

The sander, weighing one pound, is 
1% inches wide and is available with 
arbor hole diameters of 2, % or % 
inch. The rubber cushion is 50 durometer 
neoprene rubber which will run in oil, 
grease or other petroleum products. 


| hookups. 





Engineering and Production 
New Products 





Weatherhead Announces 


Reusable Hose Ends 


A line of hose ends, particularly suited 
for use where medium high pressure, 
cotton covered, single wire braid hose is 
required has been announced by 
Weatherhead Co., Fort Wayne Division, 
Fort Wayne, Ind. 


Identified as 
compact design is said to permit close 
coupling to conserve space. Threads 
match S.A.E. and J.1.C. standards, elimi- 
nating special adapters and complicated 
Sizes are as follows: Inverted 
male thread, %4 to %-inch; female swivel, 
Y% to 2 inches; rigid male pipe, 
2 inches. 


model H-69, 





Piston-Type Pump Provides 


Continuous Lubrication 


The Bijur piston pump, featuring only 
one moving part, is said to provide con- 
tinvous lubrication of a bearing or a 
series of bearings. 

Described as a rotating pump with an 
oscillating piston, the unit consists of a 
cylindrical housing, about 3 inches in 
diameter, containing a horizantal stepped 
piston. It is designed primarily for lubri- 
cation of machines with a vertical drive 


shaft, and is attached directly to the 
bottom of the shaft. Bijur Lubricating 
Corp., 151 W. Passaic, New Rochelle 
Park, N. J. 
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Flareless Tube Fitting 
Makes Butt-Tight Joint 


Hi-Seal, a flareless tube fitting intro- 
duced by Imperial Brass Mfg. Co., 1200 
W. Harrison St., Chicago 7, Ill., is said 
to make a foolproof, butt-tight joint and 
is designed for a full range of pressure 
conditions. 


at 


Since a butt-joint is formed and there 
is no tube entry into the body of the 
fitting, tubing need not be sprung when 
making assemblies. This feature is said 
to be particularly advantageous when 
working with short lengths of tubing 
and with large-sized, heavy wall or hard- 
temper steel tubing. Available in steel 
or stainless steel in a variety of sizes, 
the Hi-Seal fitting consists of a body, nut 
and alloy steel sleeve. 

® * > 


Thin Oscillographic Paper 
Announced by DuPont 


Development of a high-contrast, faster 
and thinner photo-recording paper, Du 
Pont Lino-Writ 4—which will record higher 
oscillographic frequencies at faster paper 
travel rates than previously possible—has 


the unit's | 


Ye to} 





been announced by the DuPont Photo 
Products Dept., Wilmington, Del. 
Lino-Writ 4 has approximately 25 per- 
cent greater sensitivity than Lino-Writ 3 
and is 25 percent thinner than other 
photo-recording papers, permitting oscil- 
lographic machines to accommodate 


greater footage for longer testing runs. 
* * + 


|Platen Conveyors Designed 
With Automatic Indexing 


| Assembly, inspection or light machining 
| operations are said to be ideal applica- 
tions for the Conveymatic “Carrousel” 
platen conveyors designed and built by 
Visi-trol Engineering Co., 9345 Hubbell, 
Detroit 28, Mich: 
| The units are obtainable in any length, 
in 10-foot multiples, up to 100 feet, with 
automatic indexing and adjustable dwell 
for work cycle. Working height is 38 
inches, adjustable up or down two inches. 
Width is four feet and can be varied to 
specifications. Heavy-duty 10 by 12-inch 
carrier platens supper up to 100 pounds. 
* 


Airless Blast Cleaner Hurils 
|830 Pounds of Abrasive 


A 14-cubic-foot capacity Super Tumb- 


last airless abrasive blast cleaning 
machine for cleaning sand, scale, oxides, 
and other contaminants from metals has 
been introduced by Wheelabrator Corp., 
Mishawaka, Ind. This batch-type machine 
is said to be for work that can withstand 
a tumbling action. 

The unit is said to be engineered for 
maximum productivity and maintenance- 
free operation over extended periods of 
time. Key to fast cleaning is the hurling 
of a large volume of abrasive upon the 
work. The abrasive-hurling wheel throws 
830 pounds of abrasive per minute, it is 
claimed. 





1 z 


Epoxy Resin Adhesive Meets 
Government Specifications 


An epoxy resin adhesive, said to be 
the only one of its type to meet Govern- 
ment Specification MIL-A-5090OB, has been 
developed by Minnesota Mining and Mfg. 
Co., Adhesives and Coatings Division, 
423 Piquette Ave., Detroit 2, Mich. 

Designated EC-1469, this epoxy resin 
adhesive is particularly suited for honey- 
comb applications because of self-filleting 
properties that produce solid bonds 
between the honeycomb core and plate, 
lack of volatile components, and easy 
application, it is claimed. The adhesive 
can be used at service temperatures from 
65 to 300 degrees Fahrenheit. 

















Metal Forming Machine 
Ups Production 200 Percent 


A family of high speed automatic metal 
forming machines, expected to raise by 
better than 200 percent the production 
of body trim, roof sections, and other 
components for automobiles, has been 
developed by Cyril Bath Co., Solon, O., in 
collaboration with the engineers of Chrys- 
ler Corp. 


Besides speed, there is the advantage 
with these machines of greatly increased 
accuracy in the finished part—up to 
1/64th of an inch in both cross-section 
and contour, it is claimed. This factor of 
accuracy allows for increased ease and 
speed of assembly and completeness of 
weather sealing. In the Bath plant pieces 
have been turned out at a rate of 500 
per hour. 





Transfer Machine Features 
Target Milling Operation 


A 24-station, 55-foot long segmented in- 
line transfer machine that includes a tar- 
get milling operation which avoids the 
necessity for a pallet type mechanism 
hes been developed and built by Snyder 
Tool & Engineering Co., 3400 East Lafay- 
ette, Detroit 7, Mich. 

The milling of three pads on the side 
of the cast iron part, while locating from 
critical clearance surfaces on the inside of 
the part, enables it to be tipped up 
and located on the pads throughout the 
transfer on rails from one subsequent 
machining operation to the other. The 


machine processes 128 converter housings 
per hour ond avoids palletized fixturing 
methods. 














Chilling Machine Developed 
For Laboratory Testing 


A low-temperature chilling machine 
with a 4-cubic foot chamber, the model 
SU-120-4 is designed for laboratory test- 
ing in quality control and product develop- 
ment uses. 

Standing 59 inches high by 25 inches 
deep by 26 inches wide, the unit has a net 
thermal capacity of approximately 600 
BTU/hr. at -120 degrees Fahrenheit, with 
a temperature selection from + 80 degrees 
Fahrenheit to -120 degrees, with full- 
range pull down in 45 minutes. The 
chilling chamber, 18 inches high by 18 
inches wide by 17 inches deep, is made 
of electric-welded 14-gauge steel, hot. dip 
zinc-coated. Cincinnati Sub-Zero Products, 
3930 Reading Rd., Cincinnati 29, O. 


—_— 








You start out all even with everyone else at mid- 
night, December 31. Even ahead of some. Like the 
gentleman who rolled under the parakeet cage at 
11:47 P. M. 


For this is the new year—the traditional time 
to wipe the slate clean, take stock, make plans, do 
things, succeed. And a good time to take a long, 
sensible look at your advertising program. 

These are facts that can help you. New York 
—city and suburbs—is the automobile manufac- 
turer’s biggest market. More people. More people 
to sell. In New York, there is one biggest salesman 
—The New York Times. It sells more for all kinds 
of advertisers. So naturally, they—and this includes 
automobile manufacturers themselves—use it more 
than any other newspaper. 

Use The New York Times more yourself. The more 
you do, the more automobiles it sells for you. And 
all things considered, that’s a very happy way to 
start—and end—this new year. 


THE NEW YORK TIMES 



































Appointment of Robert W: 
as manager for Pittsburgh Plate 
Glass Co.’s Detroit distributing 
branch has been announced. 

Wardrop succeeds A, J. Roche, 
who has relinquished his responsi- 
bilities as manager following 45 
years of service with Pittsburgh 
Plate. Roche, who had served about 
17 years as Detroit manager, will 
continue on a part-time basis in an 
advisory capacity at Detroit for a 
few months, Wardrop joined Pitts- 
burgh Plate in 1935. 


2% Eib and West Named 
Shake, Rattle and Roll— | Appointment of Dwight B, Eib 


To find ovt what happens during the | as assistant director of industrial 
normal rail transportation of its automo- relations for Firestone Tire & Rub- 
tive parts, Fisher Body has built a dupli-| per Co, has been announced. Eib 
cate of a freight car, which, in one hour's | was industrial relations manager 
time, duplicates all the shake, rattle and | at the Pottstown (Pa.) plant. Henry 
roll experienced by a regular rail car in N. West succeeds | Eib at Pottstown. 
1,000 miles of travel. The tests enable) 


Fisher engineers to design loading ond| Turner, Senn acetal 


packaging aids that assure safer arrival | By L-O-F Glass Fibers 


of the parts. An oscillograph system, | 
E. A. Turner has been named 


developed by Brush Electronics Co., Cleve- 
land, is used to record data. Chicago District sales manager, 













SPEED UP THE 
FABRICATING, 
FASTENING AND 
ASSEMBLING OF 
METAL PARTS 
WITH 


WONDILAUNID 
WELDING NUTS! 


Midland Welding Nuts may be the answer to your 
dreams if you're in a business which fabricates, 
fastens, or assembles metal parts—OR, if you're a 
designer of products incorporating such parts. 


Midland Welding Nuts are welded to the parts 
to be worked so that bolts can be turned into them 
speedily—without the need for any device to hold 
them in place. 


They’re just the ticket for those hard-to-get-at 
places. And they stay put—will not work loose or 
rattle. 


Relied on by manufacturers the world over—and 
specified universally by product designers—Midland 
Welding Nuts will lower your assembly costs, speed 
up operations all along the line for you. 


Write or phone for complete information! 


The MIDLAND STEEL PRODUCTS COMPANY 


6660 Mt. Elliott Avenue * Detroit 11, Michigan 
Export Department: 38 Pearl St., New York, N. Y. 
Manutacturers of 
Automobile and Truck Frames °* Air and Vacuum Power Brakes 
Air and Electro-Pneumatic Door Controls 








Auto Personnel 





and R. H. Barnard jr., Charlotte 
(N, C.) district manager of L-O-F 
Glass Fibers Co., Toledo. 

Formerly Chicago field repre- 
sentative, Turner has been with the 
division for three years. Barnard 
formerly was field representative 
in the Charlotte district. 

* +” 


Westinghouse Ups Lawson 


Thomas R. Lawson has been 
appointed to the staff of the vice- 
president of Westinghouse Elec- 
tric Corp.'s motor and control divi- 
sion in Buffalo. He formerly was 
sales manager of the firm’s Sunny- 
vale (Calif.) plant. 


Mack Appoints Engelmann 
Assistant to President 


The appointment of George E. 
Engelmann as executive assist- 
ant to P.O. Peter- 
son, president, 
Mack Trucks, 
Inc., Plainfield, N. 
J. has been an- 
nounced. 

Engelmann 
joined Mack in 
February, 1955, 
as manager of 
Mack’s govern- 
ment division in 
Washington, In 
his new capacity ©. G. Engelmann 
he will assist Peterson in connec- 
tion with special assignments. | 

: * * 


General Names Dewing | 


In Quality Control 


Appointment of Donald L. Dew-| 
ing as director of quality control 
has been announced by General 
Tire & Rubber Co. 

Former manager of quality} 
assurance at Aerojet-General Corp., | 
Dewing has been associated with | 
Consolidated-Vultee Aircraft, Cali-| 
fornia Institute of Technology, | 
Ridgecrest Builders Supply, Inc.,| 
of which he was president and| 
chairman, and Management Con-| 
trols, a consulting firm of which he 
was owner and manager. 


AMC of Canada Names Henry 
National Car Distributor 


J. A. Henry has been named na- 
tional car distributor for American | 
Motor Sales of Canada Ltd. 

Henry's area of responsibility will | 
include both Nash and Hudson car 





distribution across Canada, ac- | 
cording to Robert J. Orr, vice-| 
president, 
* + * 
Haworth and Evans 
Appointed by Enjay 
Enjay Co., Inc., has announced 


appointment of J. P. Haworth as) 
manager of the company’s new 
eastern sales division. 

Enjay also said H. C. Evans, who| 
opened the company’s Akron offices | 
last year, has been designated Ak-| 
ron district manager. 

Haworth joined Enjay early in 
1955, Evans in 1947. 


LaBelle Is 


To GMC Truck Engineer 


D. J. LaBelle has been appointed | 
truck engineer, GMC Truck & 
Coach division. 
He succeeds L. T. 
Flynn who has 
been transferred 
to the fleet sales 
department of 
GMC’s truck sales 
division. 

LaBelle, who 
joined GMC in 
1939, helped guide 
the development 
of GMC’s air-ride 
suspension for 
coaches and heavy-duty trucks and 
road shock damper suspension for 
light trucks. . 


* * 
Ragsdale and Gerstenberg 


Elected to GMI Board 


Edward T. Ragsdale, Buick gen- 
eral manager, and Richard C, Ger- 
stenberg, treasurer of General Mo- 
tors Corp., have been named to the 
board of regents of General Motors 
Institute. 

At the same time, it was an- 
nounced that William H. Doerfner, 
general manager of the Saginaw 
Steering’ Gear division, has been 





D. J. LaBelle 


| think this will be necessary. 
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elected vice-chairman of the board, 
succeeding Thomas H. Keating, GM 
vice-president in charge of car divi- 
sions, who remains a member of the 
board. 

Elected to the executive commit- 
tee of the board of regents were 
d. E. general manager of 
Fisher Body division, and J. F. 
Wolfram, Oldsmobile general man- 
ager. 

Gerstenberg also was elected 
treasurer of GMI, succeeding 
George Russell, recently named 


vice-president in charge of the 
financial staff of GM. 
: * 2 + 


Mercury Appoints Miller 


Output Programming Chief 


Robert Miller, formerly manager 
of manufacturing planning for 
Ford division, has been named pro-| 
duction programming manager of | 
Mercury. 

Miller, who joined Ford Motor | 
Co. in 1934, will direct activities of | 
the production programming and 
control, pre-production control and| 
the traffic Goparcmente. 


* * 


Smith to Siesent Ward 


| | As Chief of 2 Mack Units 


C. H. Smith, former assistant! 


manager of the Lincoln-Mercury) | 


assembly plant in Wayne, Mich., 
has been named manager of opera-| 
tions for the New Brunswick and 
plainfield (N. J.) plants of Mack 
Trucks, Inc. 

He succeeds Ralph E. Ward, 
manager of the Plainfield plant, 
who is retiring after 38 years with 
the company. He will continue as a 
| Commeenone. 

= * = 


Connolly in New Post 

Martin J. Connolly jr. has been 
named assistant sales manager of 
headquarters sales of Bound Brook 
Oil-Less Bearing Co., Bound Brook, 

J. Connolly, who joined the 
company early this year, previously 


Highways 


Montreal, Toronto 
Differ on Future 
Of Cars Downtown 


Toronto and Montreal differ on 
| the future of the automobile in the) 
downtown section. A traffic expert 
believes Toronto must ban all pri-| 
vate cars from the center of the) 
city by 1980, but Montreal does not | 





The Toronto expert foresees a/' 
ring of outlying lots where motor-| 
ists will leave their cars and pro- 
ceed by public transportation. He} 
said Toronto has more cars per 
capita than any city except Detroit 
| and Los Angeles. 

Jean Lacoste, Montreal traffic| 
director, said his city has fewer 
autos per capita than Toronto. 
|“The Toronto plan sounds all right 
in theory,” he added, “but I don’t} 


|think it would work. One reason 


3 i 
* 


Hicks Retires— 


Jeff F. Hicks sr., left, a Nash dealer 
in Memphis for 39 years, receives a 
plaque commemorating his retirement 
from V. E. Boyd, American Motors field 
sales manager. Hicks has been succeeded 
by George T. Bowden, who formerly was 
secretary-treasurer of Jeff H. Hicks, Inc. 





was associated with Ebasco Sery. 


ices, Inc., and Hoover Co. 
* * * 


Meacham Promoted 


Donald E. Meachim has been pro. 
moted to branch operations man. 
ager for the Long Island City( N. Y,) 
division of Trailmobile, Inc. He for. 
merly was manager at the Lan- 
caster (Pa.) branch. 

+ + * 


Chrysler Names Marselli 


In Imperial Eastern Sales 


A. R. Marzelli has been appointed 
Imperial manager in the eastern 
marketing area of Chrysler Motors 
Corp., the auto company’s market- 
ing organization. 

Marzelli most recently was east- 
ern sales manager for Packard 
after having served as zone man- 
j}ager since 1949. He formerly was 
with Pontiac in training and sales 
| promotion and had been Pontiac 
zone manager in Boston. 

ok * * 
Pontiac Names Longpre 
|\To Knudsen’s Staff 


R. J. Longpre, Pontiac produc- 
tion manager, has 
been appointed 
to the staff of 
General Manager 
S. E. Knudsen, 
He will be respon- 
sible for general 
material control, 
parts warehouse 
operations, cen- 
tral stores and 

traffic. 
Longpre has 
R. J. Longpre been with Pontiac 
29 years and has been production 
manager 10 years. 
* * 


Sexton and Lester Named 


F. C. Sexton has been named 
Little Rock (Ark.) district manager 
for Dodge and W. F. Lester has 
been appointed used-vehicle man- 
ager for Dodge’s Memphis region. 


& Safety 


people buy cars is so they can drive 
downtown.” 

George McNamee, manager of 
Montreal’s Royal Automobile Club, 
said the Toronto proposal was tried 
out in a large American city 20 
years ago and * ‘was a flop.” 


N. Y. Hikes ey Fund 
To $249 Million for 1957 


Gov. Averell Harriman has au- 
thorized a $31 million increase in 





| state spending for highway con- 


struction. He said $18 million of 
that amount would be in Federal 
aid. 

The Governor said the allocation 
brought to $249 million the total 
amount designated in the current 
fiscal year for roadbuilding. He said 


| that $275 million worth of highway 


projects currently were under con- 
tract or had been advertised for 
contract bids. That amount includes 
contracts awarded prior to the 
start of this fiscal year. 

* * * 


Insurance Firms Pitch In 


On Traffic Safety Project 

Deciding safety begins at home, 
the Agricultural and Empire 
State Insurance Cos., Watertown, 
N. Y., played a key role in the 
Safety Check Lane project in 
that city. 

Full facilities of the insurance 
group were offered to the project, 
including planning and printing 
facilities, advertising and person- 
nel assistance. 

* a 


Safety Move Spreads 


The “slow down and live” cam- 
paign, which was initiated in the 
United States, has been adopted by 
the Canadian Highway Safety Con- 
ference. At a meeting in Montreal, 
the group decided to sponsor a simi- 
lar drive throughout Canada next 
June, July and August. 

* * * 


TV Airs Traffic Woes 


“Detroit Speaks,” a weekly half- 
hour show on WJBK-TV, is pre- 
senting 12 programs to focus atten- 
tion on the city’s traffic problems 
and to suggest remedies. Among 
the subjects to be discussed are 
speeding, parking, expressway-con- 
struction and grade-separation 
problems and elimination of con- 
gestion. 


: 
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“a LL mankind is an association| 

and all wars are civil wars.” | 
No, this is not a quote from one of 
the UN boys. This was an idea of 
one Peter Kropotkin. 

In the late 19th Century Peter 
was a Russian Prince. He got in- 
terested in the plight of the peas- 
ants and renounced his title. Got 
thrown in jail, and six years later 
escaped to England. 

Seems Peter said a mouthful! 

All Americans realize now that 
the way all of our world neighbors 
behave is bound to affect us. With| 
three grandsons in the Army, I 
have a pretty good idea how mil- 
lions of mothers and fathers must 
be worrying. They were not partic- 
ularly relieved when told that the 
emergency shipment of oil to Eu- 
rope would not mean gas rationing 
here. 

A lot of us may have rejoiced to 
notice that Russian Communism | 

is losing its grip, not only in the 
satellite countries, but all over the 
world. But history records that 
when a government starts to lose 
face with its people, war is the 
classical answer. Therefore, the de- 
fense budget is being upped. No 
tax reductions this year. 

The countries of the world, now) 
off bounds for tourists are wonder- 
ing how they’re going to get along 
without the millions of American 
tourist dollars. And American! 
statesmen are worried, because| 
American tourists did far more to 
squelch anti-American feeling than 
any diplomat that ever boarded a 
plane. 

Of course the travel agents, air- 
lines and steamship lines expect to 
take a beating and are scrambling 
to whip up tours to the Carribean, 

and South America, and to sell 
Americans on the old slogan “See 
America First.” 
* * * } 


Winter in Canada 


pos are taking more split 
vacations—winter and summer 
—nowadays. So, a boom is in order} 
for hotels, resorts and the some| 
56,000 motels in the U.S., located 
in the sunnier parts of the country. 

My dentist tells me he always! 
takes his winter vacation in Canada 
because if he goes to Florida, he 
comes home to freeze for the rest 
of the winter. | 


If he goes to Canada, he’s all | 











Safety Council 
To Winter-Test 
14-Inch Wheels 


| 
| 
CLINTONVILLE, Wis. — ; 
new, low look in passenger cars 
will be looked into here by the 
National Safety Council. 


Not that the Council, or its com- 
mittee of 32 safe winter driving 
test experts, is concerned with the 
Sleek, low hung appearance of the 
popular ’57 styles, but it wants to 
learn if the new 14-inch wheels 
and tires will perform as well as 
the larger ones on snow and ice. 


This question, and several others 
involving skidding and traction on 
winter road surfaces, will be ex- 
plored by the committee of auto- 
motive engineers and public safety 
officials assembling here Jan, 20. 


The 1957 research project, labeled 
“Operation Lowdown,” has been 
made public by Edward L. Smith, 
Chicago, council traffic engineer 
and secretary of its committee on 
winter driving hazards. 


Other subjects to be investigated 
include tests to determine effect of 
weight distribution on stopping dis- 
tances, cornering and traction; ef- 
fect of various new pressures; ef- 
fect of locking differentials on 
traction and skidding; effect of 
smaller wheels and lower bodies in 
snow of various depths, and com- 
parative aid of mud-snow tires and 
reinforced tire chains. 
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set for a comparatively mild win- 
ter at home, So, I hope even those 
who are not ski enthusiasts will 
take a tip from my dentist and | 
give some of the business to 
Canada, | 
Amicable relations between the 
U. S. and Canada have always been 
unprecedented, No international | 
border is as free of red tape. These | 
good relations have been helped by | 
American tourists. And a very good | 
thing it is, too, Another plus for} 
the automobile? 
With friendly Canada next door, | 
the U. S. is in a far better bargain- | 
ing position, internationally, and in| 
case of war. Its vast, virtually un- 


| 


| touched reserves of minerals and 


fuel, could make the difference be- 


| tween defeat and victory. Since the 
| Suez crisis, capital has started to 


pour into Canada. But it’s going to 
take a lot of doing. 
* + * 


100 Miles of Road 


OST of the minerals and fuels 

—uranium, oil, nickel, and cop- 
per in particular—lie in Canada’s 
northwest frontier—two-thirds the 
size of the U.S. But the northwest 
territories have only 100 miles of 
highway and not one mile of rail- 
road. Prospectors don’t travel by 
pack-horse, carrying a pick, they 








Cochituate Motors Opens New Building— 


Cochituate Motors (Chevrolet) has moved into this modern, air-conditioned building 
in Cochituate, Mass. Two 75 by 30-foot canopies, extending from the main structure, 
provide covered used-car display areas at both ends of the dealership. Howard C. | 
Phillips, a Chevrolet dealer for 19 years, is owner of the firm. 


travel by helicopter .. . carry elec- 
tronic detectors. 
uranium mines are rich enough to 
transport ore out by plane on a 
paying basis. And Canada’s great 
potential for hydroelectrical power 
to run the mines is useless until 


But only a few} 


| there is transportation—highways, 
railroads, airports. 

A little mining town, named 
Flin Fion, in northern Manitoba, 
is a case in point. Once just a 
hole in the ground like the rest 
of the digs in the same region it 


25 


is now a booming metropolis. 
Roads, railroads and airports 
were built. 

Northern Alberta’s Athabasca re- 
gion alone is estimated to hold 
almost twice as much oil as the 
rest of the known reserves in the 
world. 

The big companies, the only ones 
who can afford it, are spending a 
lot of money on prospecting up 
there for ore deposits that can’t be 
put into production at once. As one 
fellow put it: “You can get pretty 
cold sitting on a million tons of 
copper waiting for a road or a rail- 
road to come by.” And a Canadian 
Government official said: “Nothing’s 
stopping us but transportation.” 

P. S. Well, this time, I don’t 
think we'll wait for a Pearl Har- 
bor to start road-building in Can- 
ada, And, when that bunch in 
the Kremlin realizes that Ameri- 
can-Canadian friendship is paying 
off, they'll think more than twice 
before they try to cure their trou- 
bles by war. 

Russia seems a long way off when 
you look east from New York. But 
from Alaska and Northwest Can- 
ada you can almost reach out and 
touch it. I hope they'll remember 
that, too. And maybe our young- 
sters can get back to the business 





of living. 





Meeting the big change in cars with TT RM oe 


TIMKEN and The Moto-Mated Way 


New TIMKEN Moto-Mated bearings are 


smaller, permit more compact designs 





bee a revolutionary new kind of 
bearing plant comes a new breed of 
bearings—the product of an entirely 
new concept in bearing design, produc- 
tion and supply mated to the new needs 
of the auto industry. It’s the Timken 
Company's Moto-Mated Way. 

The new Timken® Moto-Mated 
tapered roller bearings are smaller, per- 
mitting more compact car designs and 
savings in lubricant. They’re lighter, 
cutting unsprung weight to provide a 
more comfortable ride. In front wheels, 
for example, they cost 14.6% less than 
previous designs. They’re lower cost be- 
cause they’re made in a new kind of 
plant that uses advanced production 
methods new to the bearing industry. 
They take the increased loads of today’s 


power cars in stride by packing maximum 
capacity into minimum space. And they’re 
available in almost unlimited supply. 

By adopting new standardized 
Timken Moto-Mated bearing sizes for 
front wheels, the auto industry has 
helped make present savings possible. 
Additional savings will result when the 
new Moto-Mated sizes are adopted for 
rear wheels, pinions and differentials. 

Whether your immediate concern is 
automotive design, production or pur- 
chasing, you stand to benefit from Timken 
and the Moto-Mated Way. Our engineers 
are ready to help you adapt your designs 
to the new Timken Moto-Mated hearings. 
The Timken Roller Bearing Company, 
Canton 6, Ohio. Canadian plant: St. 
Thomas, Ontario. Cable: ‘““Trmrosco”. 
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Technical PERSONNEL CHANGES 





Allegheny Ludlum Adds 


McCunn and Limes at Lab 


Two additional employes have 
been added to the staff of the 
research laboratory of Allegheny 
Ludlum Steel Corp., Brackenridge, 
Pa. 

Thomas H. McCunn joined the 
stainless steel research section and 
Robert W. Limes was added to the 
staff as a ceramic engineer. Mc- 
Cunn has been a metallurgist on 
development and evaluation of 
materials for General Electric. 
Limes has been associated with the 
Mellon Institute in Pittsburgh since 
1935. 

+ * * 
Berdis Joins Mathieson 


In Aluminum Fabrication 

Albert J. Berdis has been ap- 
pointed a vice-president of Olin 
Mathieson Chemical Corp. in charge 
of aluminum fabrication. 

Berdis, who has been associated 
with U. S. Steel Corp. for 26 years, 
was first general superintednent of 
the Fairless works until last July. 

> o > 
Spangler Is Appointed 

Irving R. Spangler has been ap- 
pointed assistant sales manager for 
the machine and tools division of 
Michigan Tool Co., Detroit. He will 
assist Paul F. Zerkle, sales mana- 
ger for the division. Spangler 








New Polymer Lab— 


Using heavy process equipment, per- 
sonnel of Enjay's polymer laboratory pro- 
duce products made of synthetic rubber 


under test conditions. Shown above are 
a@ mixer, a calendar and an extruder. 


Enjay Opens Lab 
For Research 


On Use of Butyl 


LINDEN, N. J.—Enjay Co., Inc., 
here has unveiled its new polymer 
laboratory, which Enjay said 
doubles the size of its sales techni- 
cal service facilities. 

The lab is equipped with the 
newest facilities in the field of rub- 
ber technology, according to O. V. 
Tracy, Enjay president. It is part 
of the laboratories technical serv- 
ice, which moved into a new build- 
ing here about eighteen months ago. 

Most of the laboratory’s program 
will be devoted to applications— 
research work on butyl, the syn- 
thetic rubber manufactured from 
refinery gases, and to adapting it 
to industry needs. 

For years, nearly all available 
supplies of this synthetic were 
taken by tire manufacturers, who 
used butyl almost exclusively for 
tubes. 

More recently, butyl’s properties 
and resistance to aging have led to 
its use in some 200 other products. 
About 100 of these are automobile 


parts. 

As a result of further butyl re- 
search, announcement has _ been 
made of progress in development of 
all-butyl passenger-car tires. Such 
tires use no natural rubber or other 


polymers. 





joined Michigan Tool as a sales 
engineer in 1952. 
> * > 


Carmet Appoints Chandler 


George M. Chandler has been 
named sales manager of the Carmet 
division of Allegheny Ludlum Steel 
Corp., Pittsburgh. Chandler replaces 
Paul F. Rehner who will be on spe- 
cial assignment for the corporation. 

* * + 


Hoover Appoints Ressler 


Engineering Vice-President 


Robert C. Ressler has been ap- 
pointed manufacturing and engi- 
neering vice-president for the ball 
and bearing divi- 
sion of Hoover 
Ball and Bearing 
Co., Ann Arbor, 
Mich. 


manager of the 
Bearings Co. of 
America divi- 
sion of Federal- 





Bearings, Inc., 
Lancaster, Pa. He 
is past chairman of the Lancaster 
(Pa.) Chapter, American Society of 
Tool Engineers. 
= 


R. C, Ressler 


McDonald Given New Duties 


At Detroit Transmission 


F. James McDonald has been 
appointed works manager of De- 
troit Transmission division of Gen- 
eral Motors. 

McDonald had been manager of 
the Defiance (O.) plant of the 
central foundry division since 
April, 1955, and previously had been 
factory manager of the Saginaw 
foundry. 


. * > 
Jacobsen Picks Kloss 
Dale Kloss has been named 
chief engineer in charge of engine 
research and development for 
Jacobsen Mfg. Co., Racine, Wis. 
He formerly was vice-president in 
charge of engineering and related 
activities for Champion Motors 
Co., Minneapolis. 
> 


Rea Appoints Staff 

W. E. Staff jr. has been appointed 
applications engineer for J. B. Rea 
Co., Santa Monica, Calif. He will 
serve as applications engineer for 
the company’s line of Readix deci- 
mal digital computers and tie-in 
equipment. 


> * * 


Fisher Body Picks Lystra 
To Head Grand Blanc Plant 

R. J. Lystra, formerly produc- 
tion manager of Fisher Body’s 
Grand Rapids stamping plant, 
has been named manager of the 
Grand Blanc plant which has 
been converted from a defense 
plant to commercial production. 

W. S. Hull, manager of the 
plant when it built medium tanks 
for the defense program, now is 
on sick leave. : 

F. W. Hughes, who has been 
superintendent of Fisher Body’s 
die and machine plant in De- 
troit, replaces Lystra as Grand 
Rapids production manager. 

* * cm 


GE Promotes Gillespie 
To Engineering Manager 

J. S. Gillespie, acting manager 
of the industrial diamond project 
for General Elec- 
tric’s metallurgi- 
cal products 
dept., Detroit, has 
been named man- 
ager of engineer- 
ing. 
In addition to 
his new duties, 
Gillespie will con- 
tinue as acting 
manager of the ' 
diamond project. ; . . 
He joined GE in J. 8. Gillespie 
1936 as an engineer for the then 
Carboloy department, 

* * * 


Owatonna Tool Promotes 


Murray in Sales 

Bill Murray has been appointed 
assistant sales manager of Ow a- 
tonna Tool Co. 

For the past five years he has 


Ressler for-| 
merly was plant} 








| 





served as credit manager and su- 


pervisor of customer sales. 
+ * * 


AC Spark Plug Names 


Johnson in Engineering 


Appointment of Clifford L, John- 
son as director of production engi- 
neering at AC Spark Plug has been 
announced. 

Johnson, who has been general 
superintendent in charge of night! 
operations, succeeds Howard L.| 
Roat, named manufacturing man- 
ager. Johnson has been with AC 
since 1937. 


GM Names Trowbridge 
In Engineering Section 


Appointment of Roy P. Trow-| 
bridge as director of General Mo-| 
tors Corp.’s engineering standards | 
section has been announced. Trow-| 
bridge succeeds William L. Barth, 
transferred to the engineering staff 
for special assignment projects. He 
joined GM in 1940, 

* 


+ + 





Donle Promoted 
Kenneth W. Donle has been ap- 
pointed manager of product engi- 
neering for Tube Reducing Corp.,| 
Wallington, N. J. He will also be} 
responsible for new product devel- 
opment. He has been with the firm) 


Mogul, Bower| since 1951, 


Miesse Joins Foundation | 


A specialist in liquid propellant 
engines has been named supervisor | 


section at Armour Research Foun- | 
dation of Illinois Institute of Tech- | 
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Smothering Acid Fumes— 


Corrosive and noxious acid fumes from 
metal plating tanks are smothered under a 


blanket of hollow spheres molded of 
Bakelite polyethylene that resist almost 
indefinitely the acid solutions the spheres 
float on. Ordinarly, gas bubbles rise to 
the surface of plating solutions and burst, 
throwing a fine, corrosive mist in the air. 
The spheres were designed by Cosom In- 
dustries, Inc., Minneapolis. 
Miesse, who came to the Founda- 
tion from Aerojet-General Corp. 

* * * 


McGill Names Vitiello, 
Ullom, Stengel and Delp 


Four engineering staff changes) 
of the newly created combustion| have been announced by McGill 


Mfg. Co., Valparaiso, Ind. 


William L. Ullom has been named 


Vitiello has been named design ang 
application engineer, and Theodore 
R. Stengel and Donald A. Delp have 
been named design engineers. 

7 * + 


Curtis, Roat, Brandt 


Named to High AC Posts 


Hubert L. Curtis has been named 
works manager, and Howard L 
Roat manufacturing manager of 
the Flint plants of General Motors’ 
AC Spark Plug division. Howard W, 
Brandt was appointed director of 
sales and contracts for AC’s Mil- 
waukee plants. 

Curtis formerly was manufactur. 
ing manager; Roat, director of 
production engineering, and Brandt, 
general manager of Rochester 
Products division, Rochester, N. Y. 

+ + * 


4 Application Engineers 


Appointed by Vickers 

Vickers, Inc., Detroit, has ap- 
pointed four application engineers 
| to provide technical assistance in 
the use of oil-hydraulic equipment 
to manufacturers and users of pro- 
duction and mobile machinery. 

The appointees and their bases 
are: Philip A. Kubik, Cleveland; 
John H. Rowland, Worcester, 
Mass.; Paul G. Sullivan, Pittsburgh, 
|and R. C. Lewis, Metropolitan New 
| York office, Summit, N. J. 


Schultze Joins Climax 


Dr. H. W. Schultze has joined 
Climax Molybdenum Co. as assist- 
ant manager of chemical develop- 
ment. He formerly was in the 


nology, Chicago. He is C. Charles | assistant chief engineer, William A.| product and process development 


Atomic-Age Rubber Is Goal 
Of Goodyear Radiation Lab 


(Continued from Page 18) 


an atomic reactor, it becomes 
highly radioactive, giving off in- 
tense radiation of its own. 

Goodyear’s source of 2,100 curies 
of Cobalt 60 was activated in the 
NRX reactor at Chalk River, Ont., 
by Atomic Energy of Ltd. 
It was shipped by truck to Akron 
in a specially designed lead con- 
tainer weighing four tons. 

The air-conditioned laboratory 
built by Goodyear for its radia- 

tion research program is 
a ground floor structure, 42 by 24 
feet. Inside the lab is a heavily 
shielded area, known as the 
“cave,” for housing the radio- 
active source. Next to it is a 
well-equipped physics and chem- 
istry laboratory for the prepara- 
tion of materials and test speci- 
mens and for the evaluation of 
results and products of irradia- 
tion experiments, 

Now ready for use, the Cobalt 
60 rests in the “cave” in a con- 
crete and aluminum lined well, 
three by six feet and 17 feet deep, 

providing enough water shield for 
safe operation. 

A distinctive feature of the in- 
stallation is the elevator in the well 
by which means the radioactive 
source can be raised into an alumi- 
num housing atop the well for ex- 
periments or lowered to the bottom 
for storage. With the source under 
water, scientists can safely enter 
the cave any time. Direct exposure 
to the cobalt for as little as three 
to five minutes would be fatal. 

Samples to be irradiated can be 
placed in the center of the hous- 
ing for more intense radiation, or 
throughout the cave around the 
housing. This arrangement removes 
practically all limits on the size 
and number of samples which can 
be subjected to radiation at one 
time. 

This method also differs from the 
usual procedures of using radio- 
active materials with remote con- 
trols in air in the limited confines 


|| of a lead container, or under water. 


An installation with remote manip- 
ulation is unwieldy and underwater 
operation is inconvenient as 
samples to be irradiated must be 
packaged in water tight containers. 
Then, too, full effects of radiation 
cannot be obtained over large vol- 
umes under water because of its 
shielding characteristics. 
+ * * 


As THE nation’s atomic energy 
program advances and indus- 
trial uses of atomic energy are put 
into effect, the demand rises for 
rubber products such as hose, belt- 
ing, gaskets and tires which will 


perform satisfactorily in a radia- 
tion environment, 

In chemical processing, radia- 
tion can serve as an alternative 
to heat and chemical agents for 
energizing or activating mol e- 
cules and can increase the speed 
of many chemical reactions. In 
some cases, it may alter the 
course of a reaction favorably 
and yield completely new prod- 
ucts. 

Use of radioactive materials may 
open up a wide new field of poly- 
merization research in which radi- 
ation should be able to do useful 


things which cannot be accom-| 


plished by the usual chemical 
means. 

One possibility is the formation 
of new types of synthetic rubber. 
Through radiation, it may be pos- 


sible to add monomers to a polymer | 


already formed, endowing a rubber 
with selective, advantageous prop- 
erties such as resistance to certain 
types of solvents or low permeabil- 
ity to various gases. 

Another possibility is that the 


department of Electro Metallurgical 
Co., a division of Union Carbide & 
Carbon Corp. 


> * * 


Vickers Appoints Sullivan 


Quality Control Director 


R. J. Sullivan has been appointed 
director of qual- 
ity control for 
Vickers, Inc., De- 
troit, 

In his new po- 
sition, Sullivan 
will be respon- 
sible for coordi- 
nation of quality 
control activities 
at Vickers manu- 
facturing divi- 
sions in Detroit, 
Omaha, Joplin, 








ap 
R. J. Sullivan 
Mo., and Jackson, Miss. 


* > = 


Yale Appoints Snoddon 

| Yale Rubber Mfg. Co., Sandusky, 
| Mich. has appointed William J. 
Snoddon director of research. He 
formerly was associated with 
Minnesota Mining & Mfg. Co. as a 
senior research chemist. 

o * > 





| AMF Appoints Pearson 


To Operations Position 
| Robert W. Pearson has been 


named deputy general manager for 


monomer might be selected to act| OPerations at the electronics 


as a lubricant in the rubber, result- 
ing in less internal friction and low 
heat generation from flexing. Radi- 
ation cured rubber has excellent 
aging characteristics or improved 
resistance to deteriorating effects 
of heat and oxygen. 

Effects of radiation on latex, 
rubber cements and adhesives used 
in the rubber industry are practi- 
cally unexplored and offer many 
avenues of new product develop- 
ment and improvement. 


First Press Installed 


In New Chrysler Plant 


TWINSBURG. O.—With the steel 
framework of the new Chrysler 
Corp. Ohio stamping plant here 
now erected and 25 percent en- 
closed, the first press is being in- 
stalled. 

By February, eight of the 28 ma- 
jor press lines are expected to be 
operating, according to W. T. Han- 
lon, plant manager. Altogether, 260 
presses will be installed in the new 
plant. Five will weight over 600 
tons apiece with a stamping force 
of 1,800 tons. The vast majority will 
weigh 300 and 400 tons with speeds 
ranging from 10 to 30 strokes a 
minute. 


Lloyd for Weidmueller 
Bud Weidmueller Automobile Co., 
4728 Gravois, St. Louis, has been 
named a distributor for the Lloyd 

600, built in Bremen, Germany. 


Boston. 


division, Ameri- 
can Machine & 
Foundry Co, 


Pearson will be 
responsible for 
the operation of 
the engineering, 
manufacturing, 
materials and 
quality control 
departments. He 
formerly was re- 
liability control 
manager in the missile and sur- 
face radar department, Radio 
Corp. of America, Moorestown, 
N. J. 





* > > 


Snyder Picks Halinton 


Harry Halinton, Chicago, has been 
appointed representative for the 
antenna and electronics division of 
Snyder Mfg. Co., Philadelphia, Hal- 
inton will cover Illinois, Wisconsin 
and northwest Michigan for the 
Snyder firm. 


* 7 * 
McQuary Purchasing Chief 
For Chrysler Foundry 


M. D. McQuary, formerly pattern 
buyer for the raw material depart- 
ment of Chrysler Corp. central pur- 
chasing, has been appointed pur- 
chasing supervisor for the 
company’s forge and foundry divi- 
sion. 


McQuary, 43, joined Chrysler in 
1943 as a pattern buyer. 
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PAINT DRYER — Designed for speed 
and rapid adjustment, the Trippe portable 
paint dryer uses seven R-40 bulbs, 250 
watts each, 115/120 volts with three- 
switch control lighting any number of 
bulbs from one to seven. Head of dryer 
is balanced on a gimble bracket with 
large Bakelite setting knobs for instant 
adjustment. Head can be raised from 
floor level to 72 inches, it is claimed. 
Trippe Mfg. Co., 133 N. Jefferson St., 
Chicago 6, Ill. 


PAINT REMOVER — Development of a 
non-flammable paint remover specifically 
compounded to meet paint removal 
requirements where epon and epoxy 
based paint are concerned has been an- 
nounced by RPO Chemical Corp., 2727 
E. Nine Mile Rd., Hazel Park, Mich. Called 
LPO (Lifts Paint Off), the remover will 
blister paints off surfaces, often in less 
than five minutes, it is claimed. This 
action is said to take place without dam- 
age to the underlying wood or metal sur- 
faces. The remover is available in heavy- 
bodied form and dip-type form. 

Ss. “3 





GAPPING TOOL — A larger model 
of the Clark-Feather spark plug gapping 
tool, designed for the longer reach plugs 
as well as the regular 18 mm plugs, has 
been announced by Clark-Feather Mfg. 
Co., Fort Morgan, Colo. The tool does not 
replace the original CF-70 gapping tool 
which should be used for plugs from 10 
to 18 mm up to ¥% inch reach (threaded 
Portion), it is claimed. The tool has a 
larger yoke and throat to handle the 
larger plugs without touching the por- 
celains and without throwing the central 


alignment off. 
* 


Silicone Additive Offered 


For Automotive Enamel 

A silicone additive for automotive 
enamel has been marketed. by Lim- 
bacher Paint & Color Works, 260 


E. Third St., Mount Vernon, N, Y. 
Limbacher said the additive, 
called Gardex-99, improves film 
harness, increases gloss and affords 
greater resistance to water, weather 


and corrosive chemicals. 
* * *~ 





TIRE GAGE — The Milton nylon pencil | 
gage, model No. 921, now incorporates a 
more finely tempered spring construction 
which not only improves the accuracy of 
the gage but, according to the manufac- 
turer, also increases its life. The gage 
still offers the red marker ring and square 
nylon bar calibrated on all four sides. It 
also features a convenient pocket slip. 





Milton Mfg. Co., Inc., 1900 W. Hubbard 


St., Chicago 22, Ill. 
* = * 





MERCHANDISER — The 30-M merchan- 
diser is a portable unit that is said to 
produce over 18 square feet of active 
merchandising space in less than % of a 
square yard of floor space. Complete unit 
includes: One Spacemaster single-slotted 
frame with rubber-tipped end braces, 16 
shelf brackets, and 8 metal shelves (two 
8 by 30 inches, two 10 by 30 inches, two 
12 by 30 inches, and two 14 by 30 
inches). Reflector-Hardware Corp., Dept. 
FP-M, Western Ave., and Twenty-second 


Place, Chicago 8, Ill. 
2th SS 





STEAM CLEANER — A _ low-operating 
cost Vapor Steam Cleaner, model 45, said 
to produce a steady jet of steam at 120 
pounds pressure for cleaning purposes, 
has been announced by Vapor Heating 
Corp., 6420 W. Howard St., Chicago 31, 
ill. The unit is said to consume only 114 
gallons of No. 1 fuel oil per hour to turn 
45 gallons of water per hour into an 
effective steam cleaning jet. A venturi- 
type steam cleaning gun will mix a con- 
centrated alkaline cleaning solution with 
ithe steam. The fuel-oil tank holds enough 
fuel to do four hours of steady steam 
cleaning. 
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NEW PRODUCTS 





TIMING LIGHT A power timing 
light, said to be extremely sensitive and 
brilliant, and designed to stand up under 
unusually rugged use, has been marketed 
by Hebrand Equipment Sales, Fremont, 
©. A novel adjustment for sensitivity is 
made possible by an adjustment arm, 
located at the head of the light. It is 
said to permit the operator to increase 
the sensitivity, when spark plug gaps 
are set too close, or reduce sensitivity to 


eliminate double sparking. The light 
switches circuits, automatically, for six 
or 12 volts. 





CONTAINER — Cleaning whitewalls is 
said to be made easier by the Bracon 
squeeze-to-use can produced by Bradley 
Container Corp., Maynard, Mass. The 
polyethylene “2ME''can is being used by 
Banner Mfg. Co., Inc., Brooklyn, producer 
of Master Mite, and by Alsol Product Co., 
Newark, maker of Alsol. Because the 
Bracon can sprays evenly and functions 
from any position, it is possible to clean 
the entire tire without moving the vehicle, 
it is claimed. Both containers are 6% 
inches tall and 2% inches in diameter, 
and hold 16 fivid ounces of liquid cleaner. 


* * * 
°57 Mufflers Rolling 
Glass-pack mufflers for all 1957 
cars are being shipped by Standard 
Automotive Mfg. Co., 3401 E. Pico 
Blvd., Los Angeles, Calif. 





TUBE CUTTER — The No. 109 Bantam 
tube cutter is a lightweight pocket tool 
designed for cutting copper, brass and 
aluminum tubing. An outstanding feature 
of the tube cutter is a “floating handle” 
which* eliminates thread binding and 
guarantees accurate cutting, it is claimed. 
Only 4-inches long, the tool can be 
cupped in the hand for constant cutting 
pressure and sharp, clean results, it is 
said. Its handle with six flat sides, per- 
mits adjustment of the tightening mechan- 
ism without releasing the grip. The tool 
cuts tubing from Yg to one inch in 
diameter. E. Edelmann & Co., 2332 Logan 
Bivd., Chicago 47, mM. 4 


Mat Protector 


Anchor Rubber Products, Inc., 
Cleveland, has announced a new 


automobile floor mat protector 
called Custom-Bilt Contour Twin. 
It is a complete one-piece mat said 
to combine the “custom-fit” and 
shape of twin-type mats on floor- 
boards and toeboards with over- 
the-hump coverage of a one-piece 
floor mat protector. 


* * * 





TIRE CHANGER — The TMC power tire 
changer is designed to break both beads 
simultaneously on any tire size from 12 
inches through a 9-22.5 tubeless truck tire. 
No special adapters or tools are required 
to handle the new 14-inch tubeless tire 
on the pneumatic-powered tire-changing 
device, it is claimed. The wheel table is 
designed to lock completely or revolve in 
one direction for easy handling. Tire 
Machinery Corp. of America, Littleton, 
Colo. 





REFLECTOR — A moisture-proof, dust- 
proof reflector with solid aluminum hous- 
ing is being marketed by R. E. Dietz Co., 
225 Wilkinson St., Syracuse, N. Y. Listed 
as No. 90, its shallow depth of 7/16-inch 
and flush mounting is said to reduce the 
possibility of damage to the reflector. The 
3-inch lucite lens is available in either 
red or amber. Dimensions of the oval- 
shaped unit are 4% by a 1/32 inches. 

a | 


Roll Boy Marker 

A marking device has just been 
introduced by Force Western, Inc. 
The Roll Boy multicolor imprinter 
is said to give clear impressions on 
any porous surface. 

The marking device is small, 
weighs three-and-one-half ounces. 

* * * 





OIL FILTER KIT — These three parts 
comprise the adapter kit for the PER-1 
oil filter announced by Purolator Products, 


Inc., Rahway, N. J. The kit is said to 
provide quick and easy conversion for 
1952-'57 Ford 6; 1954-'57 Ford V-8, Mer- 
cury and Thunderbird, and 1955-'57 Gon- 
tinental to the Purolator throw-away oil 
filter. 










TRANSMISSION PARTS, KITS —*The 
development of a broad line of automatic 


transmission ports and repair kits has 
been announced by Microtest Gear Co., 
Indianapolis, Ind. The Microtest line in- 
cludes kits and individual parts for Dyna- 
flow, Flight-O-Matic, Ford-O-Matic, Hydra- 
Matic, Merc-O-Matic, Powerflite, Powerglide 
and Studebaker'’s Turbo-Drive and Ultra- 


matic. 
* * * 


Ball-Pivot Support 


A ball-pivot assembly used to 
support one or more points of a 
tank or bin in an Emery hydraulic 
weighing system has been an- 
nounced by A. H. Emery Co., New 
Canaan, Conn. 


tae 


sia a 





TIRE SHAMPOO — A white side wall 
tire shampoo has been added to the 
line of Gunk self-emulsifying and self- 
scouring solvents produced by Curran 
Corp., South Canal St., Lawrence, Mass. 
The shampoo is harmless to rubber, does 
not evaporate, and cleans an entire wheel 
with one application, it is claimed. It is 
applied by pouring a small amount from 
the can on a damp sponge, wiping on 


and then hosing off. 
ee 


Larger Water Chillers 


Vic Mfg. Co., Minneapolis, maker 
of industrial cooling equipment, is 
offering two larger versions of its 
air-cooled refrigerated water 
chiller. The new sizes are five ton 


and 7% tons. 
* > 





PLASTIC REPAIR KIT — Plast-a-Weld, 
a plastic repair kit that is said to mend 
anything made of vinyl plastic, is now 
being marketed by Sterling Products Co., 
Inc., 236 E. Ninth St., St. Paul 1, Minn. 
The kit contains a bottle of specially formu- 
lated liquid vinyl adhesive, with a brush 
applicator in the cap, and 50 square 
inches of clear vinyl plastic matching 


material. 
ee ee 


Firth Introduces Carbide 


Firth Sterling, Inc., has an- 
nounced release of Firthite NHA, 
a new carbide grade. Firth recom- 
mends it for matching cast iron, 
aluminum, brass and plastics. 
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Mannions Sign with Studebaker-Packard_. 


Newest Studebaker-Packard dealership in Manhattan is set up by the owners, Tom | 
Mannion, left, Spencer Mannion, seated, and Frank Mannion, right, with Sydney A. 
Skillman, S-P assistant general sales manager. The new firm, Studebaker and Pack- | 
ord Salon, Inc., New York, will service and sell the full line of company cars. 


YOU CAN BECOME A “JET EXPERT”’... 


ee 





WRITE TODAY for full details on the free Rochester Training 
Program: Service Department, United Motors Service Division, 
General Motors Corporation, Detroit 2, Michigan. 


Over 15,000,000 cars 
on the road are equipped with 


Meeting the Practical Problems .. . 
Case Histories of a Salesman 


Eprror’s Nore: This is one of 
a series of letters on practical 
problems encountered in auto 
selling. It is written by a veteran 
salesman, Bert Simons, who is 
active in today’s market. 

+ 


+. « 

Dear Ed: 

CE in a while you find your- 

self in the enviable position 
of being able to decide what is 
best for your customer. When 
this happens, 
an automobile 
salesman sin- 
cerely enjoys 
his role of ad- 
viser. 

Lola Gibbons 
was a widow of 
about 45 and 
had a large ih 
family ranging ae 
from eight to 20 ? pe: 
years, Ralph 3 
was the oldest Bert Simons 
and came along this day to help 





Jets are no joke when your customer’s in a hurry! Rochester 
training helps you keep him happy with faster, better carburetor 
repair jobs. From the basic principles of carburetion to on- 
the-car adjustments, you get the real inside story from UMS 
experts . .. get the benefits of the world’s finest facilities at 
GM Training Centers. You can up your efficiency as much as 
40% ... make your time worth more money. That’s not all 





' April. 


his mother buy a new car for the 
family. 

After the usual presentation 
and demo ride and half an hour 
of conversation, we settled on a | 
two-door standard job, moder- | 
ately equipped. I felt this model 
was a practical choice for the 
Gibbons family, but Ralph had | 
different plans, He wanted a con- | 


*‘Defective-Car’ Suit 


Is Settled for $5,000 


LOUISVILLE. — A $29,500 suit 


| against a used-car dealer who sold | 


an allegedly defective automobile | 


| has been settled for $5,000. 


The suit was brought by mem- 
bers of the family of Julia Frances 
Atchley against Alva B. and Min- 
nie L. Stevenson, operators of Bar- 
ney Auto Sales. Mrs. Atchley, a 
son and a daughter were injured | 
in an automobile accident last | 


| 
| 











. .- Rochester parts kits are made to make your job easier; 
with just the parts and gaskets you need for each job. And 
Rochesters are easier to work on. They’re simpler, have fewer 
parts. Quality? Rochester Carburetors are standard equipment 
on Cadillac, Buick, Oldsmobile, Pontiac and Chevrolet. 










ESTER 
RBURETORS 


ROCHESTER PRODUCTS DIVISION OF 
GENERAL MOTORS CORP., ROCHESTER, N. Y. 


vertible with all the trimmings 
and you couldn’t blame him 
Ed, the car Ralph wanted was 
about $600 more than the one 
Mrs. Gibbons and I sort of chose 
together. But mothers are softies 


| and it didn’t take much for son 


Ralph to sell 
vertible. 


her on the con- 


* * * 

E DIDN'T have one in stock, 

but because it was model 
change time, we had one leftover 
convertible that we could de- 
liver right away. Because Ralph 
was only 20, it took about five 
minutes to sell him on the “left- 
over” for a price equal to the 
new model, 

Ed, this woman with her 
large family shouldn’t have 
been buying a convertible—es- 
pecially a “going-out” model— 
when she could have the new 
two-door for the same price, I 
just didn’t feel right letting it 
happen that way. 

Since I knew I had a sale one 


way or another, I stuck my nose 


into this family problem and laid 
the two deals side by side, giving 
the pros and cons of both. 
* ” * 

HEN I finished, Mrs. Gib- 

bons looked at her son and 
said, “Ralph, you know I'd like 
to please you and take the con- 
vertible, but as Mr. Simons shows 
us, we'd be much farther ahead 
by taking the current model two- 


| door. Maybe when we trade next 


time things will look better for 
us all and we'll get the sport job 
you like.” 

Ralph was a good boy and 
agreed right away. 

Ed, I could have sold a leftover 
and made a better deal for the 
house and myself too, but now 
that it’s over and done with, I 
feel much better about it. I know 
I advised this family right. When 
I told my boss, he laughed and 
said, “OK, Bert, but let’s get rid 
of the convertible right away. 
It’s getting cold outside.” 

—Bert Simons. 


500 Wholesalers 
Sponsoring Show 
In Midwest for 757 


ST. LOUIS, — More than 500 
wholesalers are cooperating in the 
sponsorship of the Midwest Auto- 
motive Trade Show to be held here 





May 9-12, 1957, according to 
Joseph L. Haenny, general man- 
ager. 


“This is going to be a really big 
and colorful show,” he said. “We 
plan to have something of interest 
and value for every one of the more 
than 50,000 members of the auto- 
motive trade that this show is 
going to attract.” 

Haenny said that more than 250 
manufacturers will display “all 
that is new in products and prog- 
ress.” The show will attract at- 
tendance from a 10-state Midwest 
area with a market of more than 
12 million vehicles. 

An antique automobile exhibit 
will be staged along with a display 
of ancient automotive equipment 
as a contrast to modern products. 


FTC Charges Gulf 


In Warren Deal 


WASHINGTON. Gulf Oil 
Corp., Pittsburgh, was charged last 
week by the Federal Trade Com- 
mission with violating the anti- 
merger law by acquiring Warren 
Petroleum Corp.,. Tulsa, Okla. 

The complaint alleges that the 
merger threatens to lessen com- 
petition substantially or to tend 
to create a monopoly, particularly 
in the production and sale of 
liquified petroleum gas and natural 
gasoline. The company has been 
granted 30 days in which to answer. 


Ellis Franchised 
Ellis Motors, Ltd., 8696 Granville 
St., Vancouver, B. C., has been ap- 
pointed a DeSoto-Dodge dealership. 
A, M. Ellis is president and gen- 
eral manager. 


ls Minton eS _/ 
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Holiday, $810* (ps); (88) 2-dr., $825*. 
"51 (88) 4-dr., $185, $110*, '50'(76) 4- 
dr., $115*; (88) 4-dr., $140*. 

PACKARD —'52 Clipper 4-dr., $270, °51 
Clipper 4-dr., $170*. 

PLYMOUTH—’57 Belvedere (8) 4-dr., $2,- 


Average Prices of Used Cars Sold at Auction 


(Compiled by Automotive News from Auction Reports.) $1,020, $975, $945, $900. °54 Suburban 
| Thursday. Prices are for sale of Dec, 20.) 


station wagon, $760, ’53 Cranbrook 2- 
(Prices were strong and market was 


dr., $325; conv., $600°, 52 Belvedere, 
$300; Suburban station wagon, $405, ’51 
| 3 
"56 = °55 "56 = °55 "56 °55 "56 °55 "55 "66 56 °55 "56 °55 "66 °55 "56 °55 "56 °55 "56 °65 7 ’ 
i Jan. Feb. March Apr. “leew June July Aug. Sept. Oct. Nov. Dee. oe. ee ee 


Concord 2-dr., $175. 
PONTIAC—’55 Star Chief Catalina, $1,- 
520°; Chieftain (8) Catalina, $1,495*. 
’53 Catalina, $915*; Chieftain (8) 4-dr., 
$600, $525. °50 Catalina, $220*°, $150*, 
Prices of '55s added and ’47s dropped in January, 1955. Prices of '56s added and ’48s dropped in November, 1955. Prices of '57s added and ’49s dropped in November, 1956. . on oan” nie ae 
Figures represent dollars. | Super 4-dr., $365; Special 4-dr., $325; 
2-dr., $300. °50 Super coupe, $215; Spe- 
cial 4-dr., $215, $185. °49 Special 4-dr., 





$115*; Silver Streak (8) 4-dr., $175°*. 

STUDEBAKER— 54 Champion 2-dr., $590* 
$440*. °53 Champion 4-dr., $295. °52 
Champion 2-dr., $175. °51 Commander 
4-dr., $205*. °49 Land Cruiser 4-dr., 
$100*. 

WILLYS—’ 57 Jeep, $1,585. '52 2-dr., $165. 

MISCELLANEOUS — ’51 Vanguard 4-dr., 
$170. 


INDIANAPOLIS, IND. 


(Ken Schaefer Auto Auction, Sale every 





LINCOLN — ‘56 Premiere 4-dr., $3,190*| 4-dr., $880*, ‘51 2-dr., $335*, $230°. | *51 Statesman Super 4-dr., $125. $155; Super 2-dr 115 
Market Trend Li NASH—’55 Rambler Cross Country, $1,-| OLDSMOBILE—’57 (88) Holiday, $3,150* CADILLAC ’57 a. $5,850, °51 (62) 4- 
The overall price average of MERCURY — ’57 Monterey Phaeton, $2,- 065 *. '53 Statesman Super 4-dr., $360. | (ps). °55 (88) Super conv., $1,640°, °54 dr., $730. '50 (62) coupe, $465, '49 (62) 
- | 905°. '56 Custom conv., $1,905* (ps). °54) 52 Statesman Super 4-dr., $355*, $285°. (88) Super 4-dr., $1,230° (ps). '53 (98) 2-dr., $375; 4-dr., $345. °48 (62) 4-dr., 





used cars sold at wholesale auc- | en Sb05 
tions closed out the year with a 2 a - TE - . | CHEVROLET—'56 Two-ten 2-dr., $1,510. 
' $3 drop, Automotive News’ index 54 Bel Air 4-dr., $830, °53 Two-ten 2- 
showed. dr., $610: 4-dr., $540. '52 Deluxe 2-dr., 


$450, $400; 4-dr.. $310; ‘%-ton pickup, 
All categories were on the de- $500; %-ton pickup, $500. °51 Deluxe 


2-dr., $300; club coupe, $285, $255; conv., 
















































































e cline except °52s, which rose $2, 
$155. '50 Deluxe 4-dr.. $335, $205; 2-dr., 
and °55s, which went up $7. The $180, $165; Standard 4-dr., $135. °49 %- 
largest loser was 56s, which ton pickup, $225; Deluxe 4-dr., $175; 
z slumped $24, Standard 4-dr., $165. °48 club coupe, 
$105. 
Others on the downside in- CHRYSLER—'52 conv., $300. '49 NY club 
cluded: ‘57s, off $3; "54s, off $3; coupe, $155. in a 
y . » "50s. DODGE—'53 Meadowbrook 2-dr. 5. 51 
53s, off $2; ’51s, off $2, and Coronet club coupe, $275. "50 Meadow- 
i off $2. brook 4-dr., $120. 
. At a group of representative FORD—’55 Custom (8) 4-<dr., $1.010, "54 
wee Custom (8) 2-dr., S780; Main (6) 2-dr., 
i auctions last k, the average $540. '53 Main (8) 2-dr., $560. "52 Ranch 
; consignment was 172.7 units, com- Wagon 2-dr., $550; Custom (8) 4-dr., 
i pared with 184.3 a week earlier. $410; Main (8) 4-dr., $265. °51 ico 
‘ pickup. $360; Custom (8) 2-dr., a 
The sales ratio sagged to the | $165; Deluxe (8) 2-dr., $265; 4-dr., $150; 
E year’s low of 59.6 percent, con- |. @—@—— AAA | Custom (6) 4-dr., $315; Victoria, $250. 
- pared with 67.9 percent the pre- COLORADO MICHIGAN | *50 Custom (8) 2-dr., $205; 4-dr.. $285: 
) vious week. ; Standard (8) 2-dr.. $200. '49 Custom (8) 
; ; 2-dr.. $125 $115. 
Prices marked with an * as- KAISER--'53 2-dr., $235 
terisk indicate a unit equipped COLORADO 2 f | Wes10. son0 "52 4-dr.. $430. “SI 4-dr., 
ae an nee Se AUTO AUCTI et rol t s arom et EE || saste'51 statesman 4-ar., $150, “50 Ram- 
P or overdrive and (ps) indicates ON bier station wagon, $245 ° 
. . | OLDSMOBILE 4 Super «88> 2-dr 1,- 
power steering. LITTLETON, COLORADO APTCO AUTO AUCTION 230. °68 (9A) ome SONS. °S2 (9A) conv... 
FARGO, N. D. SOUTH DENVER $450. '51 (88) 2-dr., $250, $225. °50 +88) 
; ’ 4-dr., $320; (98) 4-dr.. $145; (8S) 2-«r.. 
, (Tri-State Auction Co. phy Thurs- DEALERS ONLY 8 Yeors Old $135. ‘49 (88) club coupe, $150 
day. Prices are for sale of . 20.) PLYMOUTH — ‘55 Belvedere coupe, $1.145. 
(Exceptionally good market this week. Sale Every Monday—11:00 a.m. Con locat ; Ct ie ‘54 Savov 4-dr.. $650. "53 Cranbrook 4- 
net = care r of 104 a. Rs am Owners: weniently jed % mile from Detroit City Limits dr.. $460; Cambridge 4-dr., $310, °'52 
_K—’ viera ardtop, o a, j ‘ranb red 5; : brid 
RM Riviera 2-49. $1718". 2 8 ia} Francis R. Cassell Two BIG AUCTIONS EACH WEEK eared Conenrees. ogee $305; Cam ridge 
Ps ‘ng Bet $4 +180° Carroll Kopfer j-ir.. $245. ‘51 2-dr.. $165. °50 Special 
CADILLAC 49 Fleetwood 4-dr,, $255. Phone Denver, SUnset 1-7821 WEDNESDAY AND FRIDAY AT 12 NOON ates $160, dade $140. 48 Deir. 8135. 
CHEVROLET—’56 Two-ten station wagon, Wire Colorado Auto Auction FAX 19241 DIX-TOLEDO HIGHWAY (U. S. ROUTE 25) | PONTIAC—"53 (8) 4-dr., $705, "52 (8) 4- 
$2,000*; 4-dr., 2 at $1,490, $1,560; Del- Denver, Colo. MELVINDALE, MICHIGAN dr.. $390, °51 (6) 4-dr., $310, °50 (8) 
Te Et ae Bae, SLT | Colma Sumer Weed cad Bom ects 
-dr., . ; r 4-dr., ° os ‘ ‘DE c 5 J -dr. 405, 
Bel Air, $940*; Two-ten station wagon, |All cars paid for by our own check _ Checks and titles guaranteed Phone Dunkirk 3-0150 |" ae "Geneon oan” Un. “o2 ‘cen 
$1,000. '53 Two-ten 4-dr., $605; 2-dr., the First National Bank of Englewood. | _ pion 2-dr., $185. 3 
; Sue WILLYS--'52 Aero 2-dr., $215. '47 Jeep, 
FORD—’57 Country sedan station wagon, MISSOURI NORTH CAROLINA | $250 
$2,420*; Custom 300 4-dr., $2,205*. '56 “ne OMAHA 
Ranch Wagon, $1,685, $1,680; Custom | 
4-dr., $1,555, $1,535; Victoria 4-dr., $2,- DENVER A RALEIGH — M F “ti (Richard Abel Auto Auction. Sale every 
000* (ps), $1,950° (ps); Fairlane 4-dr., R uTO AUCTION co. ST. LOUIS AUTO Sal Mann's Auto Auction Thursday. Prices are for sale of Dec. 20.) 
0 $1,255. '54 Custom (8) 4-dr., $875; 2-dr., (Denver's Oldest Auto Auction) e, Rt. 5. Ph. 3-1564, Titles &| CADMLLAC—’53 (62) 4-dr., $1,325" (ps). 
$925; (6) 4-dr., $930*. '53 Custom 2-dr., s AUCTION BARN, INC. checks guaranteed. Mon. 10 A. M. | CHEVROLET—’56 Bel Air 2-dr., $1,900*, 
e $835, $645; 4-dr., $800, $770, $665. '52| 4595 S. Santa Fe Littleton, Colo. $1,750; Two-ten (8) 2-dr., $1,650, $1,- 
a . a . ST 2 ° 
= Sarton, aa. $800,, 435; scar, $200".| ph. SU 1.4673 — Ed Smith or Mil Nace 3807 Easton Ave. OHIO Sto, $1,900. 81.390; ton’ pickup. $1 
h a. ee Oo ee a Auction Every Friday at 11:00 A.M. St. Louis, Mo. a ee ee es ee Goan 
-dr., . ; o-ten 2-dr., . "52 o- -dr., 
- HUDSON—"53 Hornet 4-dr., $310°. We Issue Auction Checks and Guarantee Titles Ph Franklin 1-3845 $470*; SL Deluxe 2-dr., $460. '51 Deluxe 
LINCOLN —'61 Sport sedan, $120. a MONTPELIER AUTO AUCTION CO.| 2-dr., $255°. '50 Special Sport coupe. 
_ ontclair ardtop, oo? 
070* (ps). °55 Custom 4-dr. $1,360" SALES EACH TUESDAY MONTPELIER, OH! — = : " ; 
z al pe). 2 ae ; ; . ° DeSOTO—’51 Custom (6) 4-cr., $175, $145. 
’ coy -dr., $1, le DODGE—’56 Coronet Lancer, $1,800*. 
; NASH 52 Ambassador 4-dr., $395°. MID-WEST AUTO AUCTION AND FRIDAY Sale Every Monday, 12:30 P.M. FORD — "66 Fairlane (8) Sir.” $1, 760°: 
2 oneoe "68 (58) 4 ar 81 ae. mB ms 1155 So. Platte River Dr. Checks and Titles Guaranteed “WE NEVER MISS” Custom (8) 2-dr., 2 at $1,445. '55 Cus- 
9 -dr., ° 3 juper . . . tom (8) 2-dr., $1,050, 81,025. "54 (6) 
2 ott: $1,390°. "ee Muiaes, a. DENVE R. co LORADO Owned and Operated by Your Good Will—Our Most Valuable Asset 4-dr., $755; Main (6) 2-dr., 8630. ‘53 
= ‘ = * *. me. i 
: $1,475. "54 Savoy 2-dr. $560. "63 Cran: ae BILL McCRACKEN and On U. S. Route 208 Phone $9535 | ford adr $085, "St Custom iS) 4- 
brook 4-dr., $375. "52 Belvedere Hardtop, P jey-Caswell ROY McMANAMA ar., . 
) ees: Cambridge 4-dr., $265; Suburban, To serve you best (Dealers Only) ai oe HUDSON—’'53 Hornet 4-dr., $600*. 
; Phone She 4-3263 KAISER—’51 4-dr., $110. 
1 PONTIAC—'54 Star Chief 4-dr., $915*. "53 eens 946 _ PENNSYLVANIA LINCOLN—'55 Capri coupe, $1,950* (ps). 
e Chieftf4in Deluxe 4-dr., $590°. aa ———\ | WERCURY—'55 Custom 2-dr., $1,195. '53 
WILLYS—’51 Jeep, $550. Custom 4-dr., $795, °50 sane, $115*. 
- NASH—’55 Ambassador (8) 4-dr., $995*. 
t DYER, IND. IOWA NEW YORK MANHEIM AUTO AUCTION, INC. 51 Custom (8) 4-dr., $300. 
a (Dyer Auto Auction. Sale every Friday. Manheim, Pean. OLDSMOBILE—'56 (88) Holiday, $2,540° 
Prices are for sale of Dec. 14.) TOM FLETCHER’ : . On Route No. 2 (ve). ’54 Super (88) Holiday, $1,570* 
(Market oe again an thts wee & about 990 s naw vous bam sare s cups T 5 miles South of Pennsylvania Turnpike PLYMOUTH — ‘5S Savoy 4-dr., $875. °54 
t oa it has coaenne every year at DES MOINES AUTO AUCTION Sale Every Friday—l0:00 A.M. Savoy club coupe, $645. '53 Cranbrook 
: this time. Sold 177 cars out of 340 offer- lowa's Oldest Auto Auction T t he A N Ss P A Cc H Checks and Titles Guaranteed 4-dr., $500. ‘52 Cranbrook 4-dr., $305. 
t ings.) In the Heart of the Clean Car Country Dealer Auto Auction Phone Manheim 5-240! PONTIAC — °57°"Chieftain 4-dr., $2,605". 
. 
BUICK — '56 Century 4-dr., $2,300*. '55| 4701 S.E. I4th Des Moines 15, lowa St 4-dr.. $150°. 
; ' Albany 5, N. Y. STUDEBAKER 2 Land Crui a 
eeesoe,’ Fan a omer ns — Phone ATlantic 2-8353 Every Monday — I! O'Clock , 700 _— a ee ee 
ore, pectal <= % oe Sale Every Thursday — 12 Noon 80 , 
cial Riviera, $385; Super Riviera, $380°*. scod Chee car sale average TENNESSEE - 
OADILLAC—'55 = —- = hs 3. Guaran Titles and ks All Titles and Checks Guaranteed ——_—_—$ $< ______ EBENSBURG, PA. 
105* (ps); coupe, $3, ps). ’51 (62) (Ebensburg Auto Auction. Sale every 
conv., $690*. "49 (62) coupe, $245*. MASSACHUSETTS MURFREESBORO—Don Kelly Auto| Thursday. Prices are for sale af Dec. 20.) 
OHEVROLET—’57 Bel Air (8) Sport ee | ee e . (Cars a little harder to move. Prices 
$2,475*. '56 Bel Air (8) Sport coupe, $1,- . Auction, Junction U. S. Hwys. 70S-| «tipping. Sold 71 f fferin: 
795*; Two-ten (6) 4-dr., $1,550*, °55 Bel NEW YORK CITY'S ‘4 ’ gullet’ ne Ban Rae Se ae 
Air (8) conv., $1,250*; 4-dr., $1,270°,, PEABODY AUTO AUCTION, SKYLINE 231-41. Thursday 11:00 a.m. (ps), °55 RM Riviera’ 2-dr.. $1.600° 
; $1,070; Two-ten (8) 4-dr., $1,070, $1,030*; INC. (ps)! °54 Century conv., $1,205* (ps); 
station wagon, $1,415* (ps). ’54 Bel Air ° 2 c , 
T (Continued on Page 30, Col, 3) 
, Co) pert Sone “so10" pa), 'g060"; 2 tee aan Gtr AUTO AUCTION] jounson 
dr., $795*, '53 Bel Air 4-dr., $645*; Two- PO = AUTO 
ten 4-dr., $615; ete coupe, $450. °52 . Thur. ot 11 AM EXCLUSIVELY FOR AUTO DEALERS Model Breakdown 
SL Deluxe 4-dr., $465, Auction Every dey AUCTIONS 


$300°. 
CHRYSLER "63 NY Newport, '$775\ (ps). Mouburypere Tesagiin, G. & GA 0 You are 100% safe because all titles Of Auction Averages 











‘ : -dr., $200. ’ é . | West Peabody, Mass. Jefferson 1-7500 renc 
| 48 Windesr to 2 = vee Joseph Herbert vadliap po and checks are insured low berg. Tene.—Teesdey i988 1908" Toes 
; DOE eS Oe tie ee 395°. °8¢| EVERY TUESDAY 12:30 P.M. Huntsville, Ala.—Friday $2,393 $2,422 t 
Coronet 4-dr., $400, ‘63 Coronet 4-dr../ = = = MICHIGAN || GREENPOINT AVE. & PROVOST ST. 160% snswed—ie Gegitvetten feo pn ; 7 oa ° = 
FORD—’57 Fairlane (8) 500 2-dr., $2,410*; BROOKLYN 22, N. Y 938 1 1. 
Fairlane (8) 2-dr., $2,190*; Custom (8) GRAND RAPIDS AUCTI INC. Oe 1006 027 
sums" $1700, "90 fuirane (tt) Visio | On M2—One Hall mile wart of Grandvila, || yeyioegentbert apie Crossroad ne 483463 
, ’ ° ” e e wi ° rancvitie, 
$1,805*, '$1,590*; 2-dr., $1,555*; Custom Mich. ' © 8 Gottmee — bo — 312 
15 Seine ab Ssh, Gti tic | EVERY TUESDAT—cHEGKS insunED FT aa aes arma os tea is 3S 83 
| Be aE all Eas Ess GE | Antimnr Cte We & “Bi” Ne Sere ay aa are. Fo ae 
’ 2-dr., ‘ & ‘ : E ; joneer: E . E “Bill Nagy ° tions of the nation . . . and on the 
$o70, $005", a ee Se. “Michigan's Best" LAFAYETTS--Gyencese Ante Auction, ee $1,009 $1,044 $ 784 





RAISEa 51 Deluxe 4-dr., $195. Checks and Titles (Wed.). 
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Seliman Host at Dodge Preview— 


Sellman Automobile Co. (Dodge-Plymouth), Las Vegas, Nev., played host to mem- 
bers of the local press and financial institutions at the preview showing of the 1957 
Dodge and Plymouth in Long Beach, Calif. Among those making the Sellman- 
sponsored trip were, kneeling, from left, B. U. Hillis, Commercial Credit Corp.; D. H. 


Ritchie, national advertising manager, Las 


Vegas Sun; John Daly, Las Vegas Review 


Journal; Pat Burke, KLRJ-TV, Las Vegas, and Fran W. Faris, Sellman general manager. 
Standing: Jack Bell and F, C. Bradshaw of the First National Bonk of Nevada; Dorothy 
Starr; J. W. Hynne, Bank of Nevada; Kay Murray, Sun classified advertising manager; 
Bill Sellman, the host; lee Desmond, Dodge vice-president; Harry Mannette, First 
National Bank; Joanne Swain, Review Journal; John Garrett, Dodge district manager, 
and H. F. Timmerman, West Coast fleet sales manager. 






DETROIT.—The average high 
school driver training course 
should allow more time to season 
a teenage driver properly, according 
to a survey of high school edu- 
cators by Chevrolet. 

The most widely expressed 
sentiment is that mandatory 
safety study should start well 
down in the grades and be capped 
before graduation by actual be- 
hind - the - wheel driving instruc- 
tion. 

Here is a comment from J. B. 
Shields, Johnson High School, St. 
Paul, that is typical of the edu- 
cators’ viewpoint. 

“Many of our schools do a fine 
job in teaching the rudiments of 
safe driving, but they cannot go 
far enough in the limited time al- 
lotted to the subject. 

“Wether we like it or not, tomor- 
row’s traffic is not only going to 
be more congested, but will move 
considerably faster, It could plau- 
sibly become the responsibility of 
the school to equip our young 
people with the skill and knowledge 
necessary to meet the new circum- 
stances. Safety should be taught in 
every grade.” 

A somewhat similar position is 
taken by more than half of the 
educators polled by Chevrolet in a 
nationwide inquiry. Russell Martin, 
Stillwater (Okla.) High School, put 
it this way: 

“If we have been a mobile na- 
tion in the past, certainly we will 
become more so in the future. 
New and higher speed highways, 
new and more automatic vehicles 
offer a new set of driving prob- 
lems which we cannot meet with 
the present brief courses devoted 
to driver training. Greater em- 
phasis should be placed on safety 
in elementary and junior high 
schools.” 

“One of the most important 
methods of advancing safer driving 
habits is to start our training in the 
grade schools,” said Ed Jahns, Ar- 
thur Hill High School, Saginaw, 
Mich. “Children are never too 
young to learn lessons of safety.” 

The plea for extended safety 
teachings was incorporated in an- 
swers to a quiz which also brought 
out the educators’ opinion that 
carelessness or inattention is the 
top cause of teen-agers’ mishaps. 

Violation of speed laws and reck- 
lessness ranked next in the Chevro- 
let poll of accident causes, Inexperi- 
ence and impudence came along 
next in that order. 

James E. Picken, Clifford J. Scott 
High School, East Orange, N. J., 
made a constructive suggestion in 
his survey of the young driver sit- 
uation. 

“We go to a lot of trouble and 
expense to train young drivers in 
our schools and then we forget 
them,” said Picken. “Our safety 


Sentiment in Chevrolet Survey: 
Train Drivers Longer 





program lacks follow-through. If 
we kept check on the youngster 
and recognized in some public 
fashion the ones who maintain 
good records, the lessons we teach 
would be far more lasting.” 

Vern K. Spitzer, East St. Louis 
Senior High School, sensed a com- 
munity feeling that driver training 
is not very effective. 

“Adults should remember that if 
they scoff at driver training, the 
students themselves won’t take it 
seriously,” says Spitzer. “Such an 
attitude is definitely a handicap to 
constructive results.” 


Irvin R. Wildman, head of the 
Iowa Driver Education Assn., rec- 
ommended a periodic check on rec- 
ords of young drivers. J. W. Dodson, 
Southwest High School, St, Louis, 
suggested a higher age for night- 
time drivers, or 21 against 18 dur- 
ing the day. 

J A. Kinsey, Lynwood 

(Mass.) High School, called for 

closer coordination with local po- 

lice on teen driving problems. 

Oscar Ecton, Lexington’s Henry 
Clay High School, thought a con- 

tinuing public relations program 

aimed at teen-agers would help. 

Ecton’s advice was seconded by 

Jack Hadsell, Austin (Tex.) High 

School and Joseph Proksa, Hag- 

erstown, Md. 

Leonard F. Stillwell, Rapid City 
(S. D.) High School, urged his state 
to follow the lead of some others 
which make driver training manda- 
tory. This was echoed by H. F. 
Malone, Wichita Falls (Tex.) High 
School; John S. Urlaub, Berkeley 
(Calif.) High School; James A. Gib- 
son, Marion (O.) High School; 
William T. Former, Lynn (Mass.) 
English High School; Helen G. 
Robertson, Atlanta, Northside High 
School; C. C. Smith. Durham (N. C.) 
High School; Ralph Ovington, 
Chaney High School, Youngstown, 
(O.), and Arthur W. Tyler, Waco 
(Tex.) High School. 





Ontario Truckers Plan 
2-Way Radio Network 


TORONTO. — Two-way radio 
communications may soon be 
used in trucks engaged in inter- 
city transportation throughout 
Ontario, according to James R. 
McLeod, divisional secretary, Au- 
ee Transport Assn. of On- 

0. 


He told the association’s annual 
convention that the Department 
of Transport has agreed to grant 
exclusive radio frequencies to the 
trucking industry for long- 
distance operations between com- 
munities. He added that it will not 
as yet grant exclusive frequencies 
in urban areas—“the most vital 
need of the trucking industry.” 





Used-Car Auction Prices 





(Continued from Page 29) 


Special 2-dr., $950. ‘51 Super 4-dr., 
$350*; Special 2-dr., $330. 


CADILLAC—’55 (62) 4-dr., $2,630* (ps), 
*48 (62) 4-dr., $145*. 

CHEVROLET—’57 Bel Air 4-dr., $2,300*. 
’56 Bel Air (8) Hardtop 4-dr., $1,755*; 


Two-ten (8) 4-dr., $1,805*, $1,410; Two- 
ten (6) Hardtop, $1,735*, '55 Bel Air 4- 
dr., $1,125*; 2-dr., $1,110; Two-ten (8) 
Delray 2-dr., $1,080*; (8) 4-dr., $965°; 
(6) 4-dr., $1,100*%; 2-dr., $1,005. '53 Spe- 
cial Deluxe 2-dr., $650*. ’'52 Deluxe 2-dr., 
$275*. °51 station wagon, $395; Deluxe 
2-dr., $240*, $180*. °50 Deluxe 4-dr., 
$215, club coupe, $185. 
CHRYSLER—’53 Windsor 4-dr., 
Imperial 4-dr., $155. 
DeSOTO—’'53 (6) Powermaster 4-dr., $545. 
DODGE—’56 Coronet 4-dr., $1,300. '53 sta- 
tion wagon, $530; Coronet (6) 4-dr., 
$330. '51 Coronet club coupe, $205. 
FORD—’'56 Country sedan (8) 9 pass., $1,- 
690; (8) Victoria 2-dr., $1,650; Custom 
(8) 4-dr., $1,450*. °55 Custom (8) 4-dr., 
$1,160*, $1,150*; 2-dr., $1,055. '54 Main 
(8) 2-dr., $595; (6) 2-dr., $630. °53 Vic- 
toria (8) 2-dr-, $730*, $610*; Custom (8) 
4-dr., $685, $585. °52 Custom (8) 4-dr., 
$500. '51 Custom (8) 4-dr., $265*; Cus- 
tom (6) 2-dr., $175*%; %-ton pickup, 
$305. 
(6) 2-dr., $160. 


$430. °50 


‘52 Monterey Hardtop, $490*, $480*, 51 
2-dr., $200. °50 4-dr., $150. 
NASH — ’'54 Rambler 2-dr., $625*. °53 


Statesman 4-dr., $460°*. 
OLDSMOBILE—’'55 Super (88) Holiday 2- 

dr., $1,750*. ’51 Super (88) 4-dr., $235°. 
PACKARD —’52 (200) Deluxe 2-dr., $370*. 


PLYMOUTH — ’'55 Savoy (8) 4-dr., $965. 
’53 station wagon, $570. 
| PONTIAC—’55 (8) 2-dr., $1,280. °56 (6) 


2-dr., $525. '51 (8) Catalina coupe, $335*. 
"50 (6) 2-dr., $110. 

STUDEBAKER 
$200°. 


LITTLETON, COLO. 


(Colorado Auto Auction, Sale every Mon- 
day. Prices are for sale of Dec. 17.) 
BUICK—’57 Special 2-dr., $2,650. '56 RM 

4-dr., $2,755* (ps); Century Riviera, $2,- 


"51 Commander 4-dr., 





385* (ps), $2,375* (ps), $2.235* (ps); 
Special 2-dr.. $2,120°. ‘55 RM Riviera 
2-dr., $1,860* (ps), $1,610* (ps); Cen- 


tury 4-dr., $1,815*; Special Riviera coupe, 
$1,485*. '53 Super 4-dr.. $590* (ps). °52 
RM Riviera coupe, $400* (ps). 
CADILLAC—’56 (62) 4-dr., de Ville, $4,- 
360° (ps), $4,290° (ps), $4,200° (ps), 
$4,.150* (ps); coupe de Ville, $4,230*; 
(62) coupe, $3,960* (ps), $3,885* (ps), 
$3,.880* (ps), $3,710; 4-dr., $3,685* (ps). 
"55 (62) coupe de Ville, $3,555* (ps), $3,- 
350° (ps); club coupe, $2,965* (ps). 
CHEVROLET—’57 (210) Sport coupe, $2.- 
150; %-ton pickup (6), $1,640, $1,520. 
"56 Bel Air (8) coupe, 2 at $1,950*°; 4-dr.. 
2 at $1,905* (ps). 2 at $1,850, $1,800*, 
$1,770*, 2 at $1,750; Two-ten (8) 4-dr.. 
5 at $1,650*°; %-ton pickup, $1,625, $1.- 
420. '55 Two-ten 4-dr., $1,205, $1,180; 
Bel Air (8) 4-dr., $1,160, $1,140; Two-ten 
2-dr., $1,080, $1,050, $1,045. "54 Bel Air 
Sport coupe, $1,115*; Two-ten 2-dr., $790. 
‘52 Suburban station wagon, $435. 
Bel Air coupe, $400, $270. 
CHRYSLER—’55 NY 4-dr., $2,250* 
(8) 4-dr., $2,590°*. 


$2,100* (ps). 

DODGE — '57 Coronet . 

‘56 Coronet (8) 4-dr., $1,730*, '55 Coro- 
net (8) Hardtop, $1,515*; Royal (8) 4- 
dr., $1,490*, $1,440°. °53 Coronet (8) 
Hardtop, $500. 

FORD — '57 Fairlane 500 (8) 4-dr., $2,- 
535° (ps); Victoria, $2.535*; Country 
sedan, 6 pass., $2,525; Custom 300 (8) 
4-dr., $2,015. °56 Thunderbird, $2,950* 





(ps); Fairlane Victoria (8), $1,950*, $1,-| 


860° (ps); 4-dr., $1,900* 
(S$) 2-dr., $1.475. °55 (8) Victoria, $1,- 
235; Main (6) 4-dr., $865. °53 (8) sta- 
tion wagon, $885. $855; Main Ranch 
Wagon, $660; Custom (8) 4-dr., $640. 
IMPERIAL—’57 4-dr., $4,635* (ps). 
LINCOLN—’'53 Capri conv., $825* (ps). 
MERCURY — '’56 Montclair Hardtop, $2,- 
230° (ps); coupe, $2,150° (ps); conv., 
$1,910* (ps); Custom Sport coupe, $1,- 
815*. '55 Montclair Hardtop, $1,740°. '54 
Monterey 4-dr., $935*° (ps). 
NASH—'52 Rambler Hardtop, $345. 
OLDSMOBILE — ’57 (88) Holiday coupe, 
$3,475° (ps), $2,985*. °56 (88) Holiday 
coupe, $2,650, $2,220*, $2,215*; 4-dr., $2,- 
450°. °54 (88) Holiday coupe, $1,600* 
(ps); 4-dr., $1,315* (ps). '53 (88) conv., 
$885° (ps). "52 (88) 2-dr., $345*. 
PLYMOUTH—’57 Belvedere (8) 4-dr., $2,- 
565*, $2,500*, $2.465°. °56 Belvedere (8) 
2-dr., $1,880*%; Savoy (8) Sport coupe, 
$1,680°; 2-dr., $1,555; Savoy (6) 4-dr., 
$1,360*; Plaza (6) 4-dr., $1,275. '53 (6) 
4-dr., $450°; Cambridge bus coupe, $380. 
PONTIAC — '57 Star Chief 4-dr., $2,879* 
(ps). '56 Star Chief Catalina coupe, $2,- 
230* (ps); Chieftain (860) Catalina 
coupe, $1,835*; (870) 4-dr., $1,820*, $1,- 
710°. '55 Chieftain (8) 2-dr., $1,160; sta- 
tion wagon, $1,150. '54 Star Chief 4-dr., 
ot ’54 4-dr., $355; 2-dr., $315; coupe, 


$485. 
WILLYS—’57 station wagon, $2,450, $2,- 
400; Jeep, $2,170. 


CHICAGO 


(Arena Auto Auction. Sale every Tues- 
day. Prices are for sale of Dec. 18.) 
(Sold 189 cars out of 391 offerings.) 
BUICK—’57 Special Riviera, $2,790* (ps). 
*56 Century Riviera, $2,185* (ps). ’55 
RM Riviera, $1,695* (ps); Special Ri- 
viera, $1,425*. °54 Super Riviera, $1,- 
230°; Century Riviera, $1,220*; Special 
Riviera, $1,005*, $990*. ‘53 Super Rivi- 
era, $960*; Special 2-dr., $655*; RM 
conv., $350*. '52 Special 2-dr., $325. '51 
RM Riviera, $400*; Super Riviera, $375*. 
CADILLAC—’56 (60) Special 4-dr., $4,- 
100* (ps); (62) sedan de Ville, $4,050* 
(ps), $3,990*° (ps); conv., $4,040* (ps), 
$4,000* (ps); coupe, $3,725* (ps). °55 
(60) Special 4-dr., $2,980* (ps). ’54 (62) 
coupe de Ville, $2,700* (ps); ° 
110° (ps). ’52 (62) 4-dr., $1,065* (ps). 
’51 (62) coupe, $800*; 4-dr., ‘ 
CHEVROLET—’55 Bel Air (6) Hardtop, 
$1,370*, $1,100; 2-dr., $1,305*, $1,300*, 
$1,215*, $1,195; Bel Air (8) 2-dr., $1,- 
265, $1,225; Two-ten (8) 4-dr., $1,255, 
$1,100; Delray coupe, $1,220*; station 
wagon, $1,200; Two-ten (6) 4-dr., $1,100; 


(ps); Custom 


2-dr., $935, $875*. °54 Bel Air 4-dr., 
$775; Two-ten (6) 2-dr., $590*%; 4-dr., 
$585. '53 Bel Air 2-dr., $765*, 52 SL 


"50 Deluxe (8) 2-dr., $135; Deluxe | 
MERCURY—’53 Monterey Hardtop, $750*. 





Deluxe 4-dr., $330*. ‘51 SL wWeluxe 4°ar., 
$265*. 
CHRYSLER—’55 Windsor 4-dr., 
(ps). '53 Windsor 4-dr., $435. 
DeSOTO—’'53 Powermaster 4-dr., $685*. 


$1,825* 


DODGE—’56 Royal Lancer, $1,950* (ps). 
’55 Royal (8) 4-dr., $1,155* (ps). °'53 
Coronet (8) 4-dr., $550; 2-dr., $420*. 


FORD—’57 Fairlane (8) 500 Victoria, $2,- 
545* (ps). °56 Fairlane (8) Victoria, $1,- 


935*; 2-dr., $1,405*; Country sedan, 
$1,460, $1,380*; Ranch Wagon, $1,655. 
55 Fairlane (6) 2-dr., $1,220*; Fair- 


lane (8) 2-dr., $1,175*, $1,075*, $1,005*; 
Custom (8) 4-dr., $985; Main (6) 2-dr., 
$650. '54 Crest (6) 2-dr., $880; Custom 
(8) 2-dr., $700; Custom (6) 2-dr., $525. 
"53 Ranch Wagon, $720; Custom (8) 4- 
dr., $580; 2-dr., $555, $480*. °'51 Cus- 


tom (6) 2-dr., $215. 

HUDSON—'55 Custom 4-dr., $1,045*; Hor- 
net 4-dr., $1,040*%, $1,035. °'54 Holly- 
wood 2-dr., $290. 


LINCOLN—’55 Capri 4-dr., $1,800* (ps). 

MERCURY—’56 2-dr., $1,685* (ps). ’55 
Monterey 2-dr., $1,415*; 4-dr., $1,325* 
(ps); Hardtop, $1,105*. °54 Monterey 
Hardtop, $1,045*, $950*, $880* (ps), 
$880*; 4-dr., $760*. ‘53 Custom 2-dr., 
$730*; Monterey Hardtop, $480*. 





NASH—’'56 Rambler 4-dr., $1,815*. °53 
Statesman 4-dr., $505*. ‘52 Rambler 
Hardtop, $250. 

OLDSMOBILE — '56 (98) conv., $2,695* 
(ps), $2,675* (ps), $2,650* (ps). ’55 (98) 
4-dr., $1,720* (ps); (88) conv., $1,700* 
(ps); 2-dr., $1,560* (ps), $1,530*°, °54/ 
(98) 4-dr., $1,600* (ps); Holiday, $1,- | 
435° (ps): (88) 2-dr., 1,195*. °53 (98) 
Holiday, $1,075* (ps), $925*, $875*; 4- 
dr., $565*; (88) Holiday, $1,000*; 4-dr., 
$820*. $700*. $685*. 


PACKARD—'55 Clipper Hardtop, $1,535* | 


(ps). 
$365*. 
PLYMOUTH—’'56 Belvedere (8) 4-dr., $1,- 
605* (ps); 2-dr., $1,595*. °55 Savoy (8) 
4-dr., $1,000; Savoy (8) 4-dr., $940*; 
Plaza (8) 2-dr., $800*. '54 Plaza Subur- 
ban, $750; 2-dr., $500; 4-dr., $475: Bel- 
vedere Hardtop, $675*. °53 Cranbrook 
Belvedere, $255; Cambridge 2-dr., $385. 
PONTIAC—'56 Star Chief (8) Catalina, 


"53 Clipper 4-dr., $550*. '51 2-dr., 


$2,335* (ps), $2.310* (ps), $1,970* (ps): | 


Chieftain 


: (8) Catalina, $2,000* (ps); 4- 
es 


$1,675*. '55 Chieftain (8) 4-dr., $1,- 
485°. '54 Star Chief (8) 4-dr.. $1,215* 
(ps); Chieftain (6) 2-dr., $755*. 
Chieftain (8) Catalina, $805*; 4-dr., 
$425*. 52 Chieftain (8) 4-dr., $600*. 

STUDEBAKER — ‘56 Power Hawk Sport 
coupe. $1,550*. °54 Commander Hard- 
top, $985*. '53 Champion 4-dr., $415*. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction. Sale every 
Thursday and Friday. .Prices are for sale 
of Dec, 22.) 

(This week’s sale was very good, con- 
sidering holidays. Weather cloudy and 
damp. Sold 142 out of 250 offerings.) 
BUICK "57 Century 4-dr., $3,175. °56 

Special 4-dr., $2,070. °54 Riviera Hard- 

top, $1,260. '53 RM 4-dr., $825: Super 

conv., $675. °50 Special 4-dr., $150 


| CADILLAC — '52 (62) 4-dr., $1,100*. 


*51) 
(ps), 





CHEVROLET — ‘56 Bel Air Hardtop, $1,- 
925*; conv., $1.800*: Two-ten 4-dr., $1.- 
540°, $1,275; One-fifty 2-dr., $1,270. ’55 
Bel Air 2-dr., $1,090; Hardtop, $1,000. 
*54 Bel Air 4-dr., $900*; Two-ten station 
wagon, $775. ‘53 Bel Air 2-dr., $725; 
4-dr., $605. ‘52 Bel Air Sport coupe, 
$495; Deluxe 4-dr., $375. 

CHRYSLER — '55 N. Y. Hartop, $1,800* 
(ps). 

DeSOTO — ’51 4-dr., $200. 

DODGE — '56 Coronet 4-dr., $1,400. 
Royal 4-dr., $1,190*. 

FORD ‘57 Victoria 500, $2,410*, 
290°; Fairlane 2-dr.. $2,360*%, $2,350*. 
’56 station wagon, $1,950*; Fairlane 4- 
dr., $1,900* (ps), $1,650* (ps): Victoria, 
$1,830° (ps), $1,660*. °55 Fairlane 4-dr., 
$1,510* (ps); Crown Victoria, $1,405*. 
"54 Skyliner conv., $900; Custom 4-dr., 


"55 
$2,- 


$820, $750, $660, $560. ‘53 Custom 2- 
dr., $620, $420. '52 Custom 4-dr., $535, 
$410, $380; Victoria 2-dr., $410. ‘51 


Custom 2-dr., $335*; 4-dr., $135. 


LINCOLN — ’'55 Custom 4-dr., $1,640* 
(ps). 
MERCURY — ‘53 Monterey 4-dr., $580. 


‘52 Monterey Hardtop, $465. 
OLDSMOBILE — '54 (98) 2-dr., Hardtop, 
$1,550*° (ps); (88) 4-dr., $1,225*. 
PLYMOUTH — '54 Club sedan 2-dr., $710. 
"53 Cambridge 2-dr., $450; 4-dr., $360. 
PONTIAC — '56 (870) Catalina, $1,810*. 
‘55 Catalina, $1,500*; Star Chief 4-dr., 
$1,375*. '54 Star Chief conv., $780*. '53 
Chieftain conv., $625*; 4-dr., $475. 
MISCELLANEOUS — ‘55 Kentucky Fiat 
trailer, $2,000. 


DANVILLE, VA. 


(Danville Auto Auction. Sale every Wed- 

nesday. Prices are for sale of Dec, 19.) 

(Somewhat reduced activities before 
holiday sales. Next sale Jan. 2nd. Sold 
112 cars out of 140 offerings.) 

BUICK—’55 RM 2-dr., $1,680 (ps). ’51 
Special 2-dr., $220*. ’50 Super 4-dr., 
$360*, $235°; 2-dr., $255. 

CADILLAC—'49 (62) 4-dr., $480*. 

CHEVROLET—’56 Two-ten 4-dr., 
$1,355. °55 Bel Air 2-dr., 
$265*, $1,015*. '54 Two-ten 2-dr., $840, 
$810, $785; 4-dr., $750. °53 Two-ten 
4-dr., $605, $560; Bel Air 2-dr., $680. 
*52 Deluxe 4-dr., $455*, $385; 2-dr., $465. 
*51 Deluxe 2-dr., $275, $265; 4-dr., $310. 
’50 Deluxe 4-dr., $350, $305, $290, $185; 
2-dr., $285, $°°5. '49 Deluxe 4-dr., $185, 
$170; 2-dr., $225; %-ton pickup, $280. 
’47 %-ton pickup, $230. 

DODGE—’52 Meadowbrook 4-dr., $350. '50 
2-dr., $235. 

FORD—'56 Victoria (8) 2-dr., $1,925*. ’55 
Custom (8) 4-dr., $1,105; 2-dr., $900, $1,- 
080; Fairlane (8) 4-dr., $1,290*, $1,250*, 
$1,190*; Victoria, $1,590*; conv., $1,110*; 
%-ton pickup, $635. '54 Custom (8) 2-dr., 
$980, $715. '53 Custom (8) 4-dr., $725*, 
$715, $665, $425*. '52 Crest (8) Victoria, 
$455*; Custom (8) 4-dr., $490, $380. ’51 
Custom (8) club coupe, $345; 2-dr., $355, 
$275, $310, $285, $325, $280, $270, $260: 
4-dr., $405; Victoria (8) 2-dr., $375. ’50 
Custom (8) 4-dr., $230, $180, $175; 2-dr., 
$190, $165; Custom (6) 2-dr., $175, $115, 
$110; %-ton pickup, $375. ’49 Custom (8) 
2-dr., $155, $110. 

HUDSON — '52 Hornet 4-dr., $395*. ’50 


$1,715, 
$1,440*, $1,- 


Commodore 2-dr., $125. 
LINCOLN—’56 Capri 4-dr., $2,400*. 


"53 | 


MERCURY — ’55 2-dr., $1,375. '52 4-ar, 
$425°. : 
NASH—’52 Statesman 4-dr., $375*. 


OLDSMOBILE — ’55 (88) Holiday coupe 
$1,775*; 4-dr., $1,000*°. '53 (88) H liday 
coupe, $970*, ’51 (88) 2-dr., $395*, $330; 
4-dr., $375*, $365*. "50 (88) 2-dr., $415*, 
$275*; 4-dr., $205°. 

PLYMOUTH—’55 Savoy 4-dr., $1,055. ’53 
Cranbrook 2-dr., $440. '52 Cambridge 4. 
dr., $320, $230; club coupe, $325. 

PONTIAC—’51 2-dr., $455*; Catalina, 
dr., $475*. '50 2-dr., $225; 4-dr., $105. 

STU DEBAKER—’54 Champion 2-dr., $420, 
’52 2-dr., $225. ’50 Champion 2-dr., $145, 


FLINT 


(Flint Auto Auction, Inc. Sale every 
Wednesday. Prices are for sale of Dec. 19.) 


(No decided change in prices from 
previous week but, as yet, prices have 
shown no signs of increasing even thouch 
there is a scarcity of automobiles, Sold 
52 cars out of 100 offerings.) 


2. 


BUICK — '56 Special 2-dr., $2,085*. 55 
Super Riviera 4-dr., $1,550*; Special 4- 
dr., $1,200*. °53 Super Riviera 2-dr., 
$685*; Special 4-dr., $565*, $560*. ‘50 
Super Riviera 4-dr., $120. 

CADILLAC — '53 (62) 4-dr., $1,105*. ’49 
(61) 4-dr., $135. 

CHEVROLET — '55 Two-ten (8) station 


wagon, $1,105*; Bel Air (S) Sport coupe, 
$1,380*, 4-dr., $1,285*, $1,215*. '54 Two- 


ten 2-dr., $790, $755*; Bel Air 2-dr., 
$755*. 

DeSOTO — '53 Fire Dome 4-dr., $1,355". 

DODGE — '56 Coronet Lancer, $1,855* 
‘51 (6) club coupe, $150*. 

FORD — '57 Fairlane (6) Victoria, §$2,- 
315*. '56 Ranch Wagon (8) 2-dr., $1,- 
660* (ps). "55 Ranch Wagon (8) 2-dr., 
$1,470*; (6) 2-dr., $1,305*; Custom (8) 
4-dr., $1,040*, $960*; Main (6) 2-dr., 
$780. '53 Ranch Wagon (8) 4-dr., $710*; 
Victoria (8) club coupe, $680; ‘4-ton 
pickup, $525. °51 Country Squire, $190°*. 
"50 Custom (6) 2-dr.. $175, $115. ‘49 
Custom (8) 2-dr., $100. 

KAISER — ‘53 Custom 4-dr., $120. 

LINCOLN—’'53 Capri 4-dr., $1,025* (ps). 


MERCURY — '53 Custom Hardtop, $500*. 


‘52 Custom club coupe, $200*. ‘50 Cus- 
tom club coupe, $225. 

| OLDSMOBILE — °54 (98) 4-dr., $1,335. 
‘51 (98) Holiday club Coupe, $270*; 4- 
dr., $180°. 

PONTIAC — °'55 (870) 2-dr., $1,385*. ‘53 
Chieftain Deluxe 2-dr., $655* (ps). ‘50 





conv. 2-dr., $105. 

STUDEBAKER "53 Commander 4-dr., 
$435*. "52 Commander 4-dr., $160*; 
Champion 2-dr., $100°. 


FT. WAYNE, IND. 


(Fort Wayne Auto Auction. Sale every 


| Tuesday. Prices are for sale of Dec. 18.) 


(Still a demand for good clean cars. 
Sold 42 out of 109 offerings.) 


| BUICK — '56 Special 2-dr., $2,000°, ‘52 
Riviera 2-dr., $500°, station wagon, 
$385*. 

CHEVROLET—'56 Bel Air (8) 2-dr., $1,- 
720*. '55 Two-ten 2-dr., $1,125, $1,025, 
$955. °54 Bel Air 2-dr., $700. "53 sta- 


tion wagon, $620. '50 Deluxe 2-dr., $115. 


CHRYSLER—’55 Windsor 4-dr., $1,325°. 
"53 Windsor 2-dr., $600°. ‘52 Saratoga 
2-dr., $400°. 

DODGE — '57 Coronet 4-dr., $2,335°. ‘55 


Royal 2-dr., $1,235; Coronet 2-dr., $1,- 
205*; Custom Hardtop 2-dr., $1,500* 
(ps). 

FORD—'57 Fairlane (8) 500 4-dr., $2,300. 


’56 Victoria 2-dr., $1,625* (ps). '54 sta- 
tion wagon, $1,000*; Custom 2-dr., $500. 
"53 Custom 4-dr., $375; 2-dr., $475. °52 
Custom 2-dr., $520* $450°, $325. ‘51 
Custom (6) 2-dr., $170. ‘50 Custom 2-dr., 
$250. 

NASH—’'55 Rambler station wagon, $1,150*. 
’53 Statesman 4-dr., $605°; 2-dr., $500. 
’51 station wagon 2-dr., $230. 

OLDSMOBILE — '54 (88) Holiday 4-dr., 


$1,220°. °51 (88) Holiday 4-dr., $370*. 
’49 (88) Holiday 2-dr., $165. 

PLYMOUTH — '55 Savoy (6) 4-dr., $965. 
*50 station wagon, $360. 

PONTIAC —'55 Star Chief (8) Catalina, 
$1,425°. 

STUDEBAKER — '54 Commander 2-dr., 
$405. $390°. 


"53 Commander Hardtop, 


New-Car Needs 
Lift Volume of 
Tire Shipments 


NEW YORK. — Although manu- 
facturers’ October passenger tire 
replacement shipments declined 
seasonally below September, in- 
crease in original equipment ship- 
ments raised total shipments of 
passenger car tires to 6,470,814, or 
12.30 percent over September when 
5,758,068 tires were shipped, accord- 
ing to the Rubber Manufacturers 
Assn. 

Production of passenger car tires 
in October was 7,525,761, an increase 
of 13.22 percent above September. 
Inventories in the hands of manu- 
facturers at the end of October 
were 15,606,584 tires, 7.87 percent 
over September stocks. 

Shipments of truck and bus tires 
during October amounted to 1,304,- 
948, an increase of 9.29 percent over 
September. Production for October 
was 1,273,120 units, an increase of 
10.42 percent over September. 
Month end inventories were 3,167,- 
971 tires, a slight decrease under 
September. 

Shipments of automotive inner 
tubes for October were 2,877,157, an 
increase of 3.60 percent over Sep- 
tember. Production of 3,024,777 units 
was higher than the previous 
month’s. Inventories of inner tubes 
for October were 6,468,786, above 
September stocks. 





For the lowdown on dealer thinking, 
read John O. Munn’s .column each week 
on Page 3. 
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AUTOMOTIVE WASHINGTON 
Here's Big Chance 


For Inventors 


By William Ullman 


Washington Correspondent 


[ca inventive mind in the 


auto industry may be able to 


solve one of our military’s most pressing defense prob- 


lems. 
He may be a professional 


engineer or a North Dakota 


mechanic, a chemist in a battery division or a wiring as- 
o—_——--——-- 


sembler in a factory. Who-¢ 
ever he is, the National In- 


ventors Council in Washing- 
ton wants his ideas right away. 
The Council, under the chairman- 
ship of General Motors Charles F. 
Kettering, was created in 1940 by 
Harry Hopkins, then Secretary of 
Commerce, Composed of a number 
of outstanding inventors and scien- 
tists, it was charged with the job 
of screening inventions and calling 
to the attention of the military any 
discoveries with defensive value. 


During World War II, the 
Council exam- 
ined many 
thousands of 
ideas, including 
several good 
ones. One in- 
vention, which 
the inventor 
hoped could be 
used to find 
buried treasure 
in the Carib- 
bean, became 
the first port- 
able magnetic mine detector. 
In the years since the war, the 
Council has moved quietly ahead 
with its job, but today it feels that 
it isn’t getting one-tenth of the 
ideas it needs. 

John C. Green, director of the} 
Office of Technical Services and | 
head of the Council’s administra- | 
tive staff, explained that the mili- 
tary forces cannot rely on scien- 
tists in industrial laboratories 
coming up with all the good ideas. 

“I'd like to make the nation 
aware,” he said, “that the govern- | 


ment needs everyone's ideas.” 
> > > 


List of Problems 


vas fall, the Council published 
a supplemental list of problems 
which the military would like 
someone to solve. The supplement 
brings the total number of un- 


cracked technical puzzles to about 
300, and a number of them are 


pls ada) Le 





William Uliman 


automotive puzzles. It seems likely 
that someone already working in 
the industry can come up with an 
answer. 

The complete list of problems is 
available from the National In- 
ventors Council, U. S. Department 
of Commerce, Washington 25, D. C. 
Here are a few samples: 

The military needs a way to con- 
vert present auto lead-acid storage 
batteries for use at temperatures 
from 65 degrees below zero to 170 
degrees above. The method has to 
be simple and foolproof enough for 
unskilled soldiers to do the job. 

The Council offers one hint. The 
best solution probably will be a 
new electrolyte or additive with 
the following characteristics: It 
will be inorganic, have a low 
freezing point, be compatible with 
sulphuric acid, possess satis- 
factory conductivity, be harmless 
to the battery, and contain no 
Epsom or Glauber’s salts, 

The Defense Department wants 
a non-glare, non-shatterable auto 
windshield which is resistant to ac- 


MEMO To 


FORD AND CHEVROLET DEALERS 
We are interested in makin 
connections for local 


suitable 
deliveries on a 


TRADE 


basis th hout the cow 
new cars our leased (Since 
these cars will be used locally your serv- 
ice shop can benefit also.) 


Contact Ben Geller 
EMKAY, INC. 
6850 Cottage Grove Avenue 


Chicago 37, illinois 
Phone: MUseum 46969 


to supply 





cumulation of fog or moisture on 
its surface. It doesn’t want a sur- 
face coating, and it would prefer 
a windshield that didn’t require a 
defroster to keep it clear. 

Our military needs some method 
to keep crews of automotive ve- 
hicles warm enough in sub-zero 
temperatures. Additional clothing 
is too cumbersome. The right 
answer may be a new kind of 
heater. 

> > > 


Aid on the Way 


[ums are just a few of the 

automotive problems. If any- 
one has an answer, he can write a 
brief description of his idea and 
mail it to the Council. The Council 
wants no models or chemicals—it 
won't even accept them—but it will 
look at a drawing and will give 
consideration to the most far- 
fetched idea in the world. 


Council spokesmen make it clear 
that they cannot afford an inven- 


| tor the protection of a patent. Only 


the U. S. Patent Office can do 
that. All the Council can do is to 
determine the possible value of a 
discovery to the government, and 
to refer good inventions to the right 


|} men in the right branch. 


On the other hand, the Council 
does hold all submissions in 
secrecy, and uses every possible 
means to safeguard the rights of 
inventors. In addition, it has 
backed a bill, H.R. 2383, to 
make it easier to pay inventors 
for unpatented ideas. That bill 
passed the House last session, 


| but died in the Senate, It may 


make the grade in the new 
Congress. 

Final consideration of inventions 
involving engines is made by Dr. 
Kettering. “Boss Ket” is aware that 
inventions can come from the most 
unlikely sources imaginable. He 
realizes that a mechanic with a 
flash of insight can solve a problem 
which has puzzled the heads of 
giant industrial labs for decades, 
and he is sympathetic to the prob- 
lems of the “lone wolf” inventor. 

Solutions to truck, tank and tire 
problems are reviewed by another 
veteran automotive man, James C. 
Zeder, vice-president of Chrysler 
Corp. and head of that firm’s en- 
gineering research division. Other 
Council members are just as au- 
thoritative in their fields, and to- 





Denver Eyes 


Vehicle Levies 


DENVER. — Mayor Nicholson's 
capital improvements budget com- 
mittee reports that eight new 
municipal taxes are being studied 
as possible means of financing Den- 
ver’s vast $65 million civic better- 
ment program. 

Among the new taxes being con- 
sidered are changes in sales tax 
regulations to compel automobile 
buyers to pay taxes on the full 
retail value, not just the difference 


; between list price and trade-in; 


estimated income $1.5 million. Auto- 
mobile tax at $20 for private cars 
and $50 for trucks, estimated in- 
come $5 million. 

A protest has already been raised 
against more taxes on automobiles. 
The tax on cars and trucks has 
been alleged as impossible, because 
Colorado law places all higher user 
taxes in a centra] highway users’ 
fund “to which Denver must look 
for revenue.” 

Another form of taxation being 
advocated by the committee is a 
municipal income tax, estimated 
annual earnings $10 million, at a 
one percent rate. 





gether they form the most dis- 
tinguished and original invention 
review boards in the nation. 

+ * * 


More Confusion? 


hen the next issue of AuTomo- 

tive News is published, there 
will be a new year on the calendar 
and a new Congress on Capital 
Hill. And then, and not until then, 
will anyone know whether the U.S. 
Senate is going to be controlled by 
Democrats or Republicans. 


In the election, 49 Senate seats 
went to the Democrats and 47 to 
the Republicans, At that time, there 
was fear among some Democrats 
that Ohio’s Gov. Frank Lausche 
would bolt his party during Senate 
organization and vote with the Re- 
publicans, If that happened, the 
Senate would be in a tie, and Vice 
President Nixon would cast the 
deciding vote in favor of his party. 

Later, however, New York’s At- 
torney General Jacob Javits, a Re- 
publican, indicated that he would 
not claim his Senate seat until after 
the Senate was organized and 
Lausche began to talk more like a 
Democrat. 

Now there is confusion once 
more. Sen, Matthew M. Neely, 
West Virginia Democrat and 82, 
is sick and may not be well 
enough to take his seat on Jan. 
3. Should that occur, the Re- 
publicans still have a chance to 
organize the Senate. 

In spite of doubts, Senate Demo- 
crats continue to go ahead with 
their plans as if the Senate were 
in their hands already. Sen. Albert 
Gore, Tennessee Democrat, has an- 
nounced that his highway subcom- 
mittee will begin hearings Monday, 
Jan. 7, to check up on progress of 
the Federal-aid highway program. 

The tax outlook for 1957 is more 
of the same. Most Capitol ob- 
servers expect Congress to con- 
tinue the present 52 percent cor- 
porate tax rate, as well as excise 
taxes on new cars and trucks, 
liquor and cigarets. If anyone gets 
relief next year, it will be small 
businessmen, but few expect Con- 
gress to offer them much. 
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DeSoto-Plymouth Dealers Pick Stearns— 
Walter H. Stearns has been elected president of the Cleveland DeSoto-Plymouth 


Dealers, succeeding A. D. Pelunis. 


president; Robert Lambert, secretary; and Ernest Gerzeny, treasurer. 


Other new officers are William Bramley, vice- 


Seated at the 


speakers’ table, from left, are R. Lambert jr., R. Horton jr., Bramley, E. Roberts, W. 
Baker King jr., Pelunis, J. P. Smith, Stearns, Dell Bramley and Jack Wills, district sales 


manager. 





Car Buyer Wins 
$2,500 in Suit 
Over Title Snafu 


TOLEDO, 
Judge Geraldine Macelwane has 
awarded $2,500 to Leonard Harris, 
who claimed he purchased a car in 
West Unity, O., but did not receive 
certificate of title. 

The judgement was against 
Economy Savings & Loan Co., 
Bryan, O. Judge Macelwane said 
the court may be called on to make 


decisions in similar cases involving 


about 50 others. 
Last month, the judge ruled in 


favor of Economy in a suit against | 
Harris, seeking repossession of | 


auto Harris purchased from 
Richard Hollington Equipment Co. 

Harris said he paid $1,800 and 
was allowed a $200 tradein allow- 


At last — a low-cost 


RATTLEPROOF 
FASTENER 


Grips securely on hard chome studs 


treated, spring steel Type “H” 
PUSHNUT Fasteners exert constant ten- 
sion when assem studs 


New heat- 


bled on unthreaded 


or rods of emblems, nameplates, orna- 


° Four gripping teeth provide maximum gripping 96 
© Long, high spring arch maintains tension In 


o Large body size 


‘urned ends slide over body 
© reg plastic surtaces without 


assembled. Hand or power tools, 
* She, a 


deadener, radio grilles 
magnetic of 


Dirt and Dust 


fastening emblems, handles, trim, etc. 


PALNUT Washer 


ctions of a aut, | 
ne and sealer in a one- 


combine the 


washer, flat w 
piece fastener. 
assembly time. 


Bonded sealer. Ciean, 
distort or come off during 


@ Easy starting. No binding In 


starting. 


© Resilient locking action 
Get samples, data, prices 


dimpling. 


Lock Nuts with Sealer 


Big savings in parts 


‘assembly or shipment. 
threads; permits finger 


avoids stud Gamage of body 





Common Pleas| 





ance. He said he did not receive 
title and that a series of visits to 
the dealer were futile. 

Attorney John Murphy filed a 
cross-petition for Harris, maintain- 
ing that the car had been illegally 
repossessed because the dealer was 
an agent of the loan firm and it 
had been standard practice for the 
dealer to sell cars whose titles were 
in possession of the loan office, It 
was also established that Economy 
Savings & Loan had placed the 
dealer in receivership. 

Judge Macelwane, in upholding 
this countersuit, placed the true 
value of the car at $1,675 and al- 
lowed $825 for depreciation and loss 
of the car after repossession. 


McCrumb Buys DeSoto Deal 
Purchase of Lorren-Hadley 
(DeSoto-Plymouth), South Haven, 
Mich., here by Paul McCrumb, St. 
Joseph, Mich. has been announced. 


PUSHNUT 
FASTENERS 
a 


1/16”, 3/32”, 1/8 


RTO 
WASHER 
LOCK NUTS 


Ait 
SEALER 


THE PALNUT COMPANY, 47 Gien Road, Mountainside, N. J. 


Subsidiary of United-Carr Fa: tener Corporotion 


Regional Sales Office: 730 West Eight Mile Road, Detralt 20, Mich. 












ee 


Air Taxi Group, 
National Car to 


Link Promotion 


ST, LOUIS. — National Car 
Rental System and National Air 
Taxi Conference have completed an 
agreement providing for the devel- 
opment of cooperative promotional 
and advertising arrangements in 
the expansion of common markets. 

The agreement was announced by 
Charlie Hilliard, National Car 
president, and Richard R. Wash- 
burn, NATC president. National 
Car has 10,000 cars and nearly 400 
offices, and NATC lists more than 
135 members at about 200 airports. 

Hilliard also said that the Bir- 
mingham (Ala.) airport and the 
Greater Cincinnati Airport, Coving- 
ton, Ky., now are being served by 
National Car. Ten more rental com- 
panies which operate 30 offices in 
27 cities also have joined the sys- 
tem, 

The new rental affiliates are: 
California Rent Car, with offices in 
14 cities; Pascal Rent A Car, Inc., 
Chicago; National Car Rentals, 
Miami, Inc., in Miami and suburbs; 
Flamingo Auto Rental, El Paso, 
Tex.; Prestige Rentals, Inc. 
Greater Cincinnati Airport, and Na- 
tional Car Rental System, Lic., Vero 
Beach, Fa. 

Affiliates outside the U. S. are: 
Stanley Drive Yourself System. 
Montreal; Duarte’s U-Drive &' 
Tours, Hawaii; Delafuente Renta 
de Autos, Havana, Cuba, and 
Clarke Simpkins U-Drive, Ltd., 
Vancouver, B. C. 


Galvins Move Up 
At Motorola; 
Others Promoted 


CHICAGO.—Paul V. Galvin has 
moved up to board chairman of 
Motorola, Inc., and Robert W. Gal- 
vin has been named president. They 
formerly were president and execu- 
tive vice-president, respectively. 
Paul Galvin remains chief execu- 
tive officer. 

Motorola also has established 
three newly defined major products 
divisions, to be headed by three 
newly appointed executive vice- 
presidents. They are Edward R. 
Taylor for consumer products, 
Danicl E. Noble for industrial, semi- 
conductor and military electronics, 
and Elmer H. Wavering for auto- 
motive products. 

In the Consumer Products divi- 
sion, S. R. (Ted) Herkes was 
named marketing vice-president, 
and Jack Davis was appointed en- 
gineering vice-president. 

Joseph Chambers now is vice- 
president, Western Area Military 
Electronics Center, and Arthur L. | 
Reese is vice-president and general | 
manager, Communications and In- 
dustrial Electronics division. 











Car registrations by states 
are released here weekly, as 
compiled by R,. L. Polk rep- 
resentatives in state capitals. 
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The f - delivered 
prices include © Seoul ton ee 
tory list prices, Federal excise tax 
nn cen seh qeaeeleh dae 


included are 
to the retail 
local taxes, 
and op' 


and-handling Not 
variable items 
buyer, such as 
transportation 

equipment, 


BUICK — Special—4-dr. sed., $2,644.83; 
2-dr. sed., $2,580.83; 4-dr. hardtop, $2,- 
764.83; 2-dr. hardtop, $2,688.83; conv., $2,- 
971.83; 4-dr. 2-seat stat. wag., $3,031.83; 
4-dr. 2-seat hardtop stat. wag., $3,151.83. 
Century—4-dr. hardtop, $3,339; 2-dr. hard- 
top, $3,255; conv., $3,583; 4-dr. 2-seat hard- 
top stat. wag., $3,691. Super—4-dr. hard- 
top, $3,666; 2-dr. hardtop, $3,521; conv., 
$3,886. Roadmaster — 4-dr. hardtop, $4,- 
038.33; 2-dr. hardtop, $3,929.33; conv., $4,- 
051.33. (Dynafiow standard on Century, 
Super and Roadmaster. Power steering 
standard on Super and Roadmaster.) 


CADILLAC — Series 62 — 4-dr. hardtop, 
$41,780.96; 2-dr. hardtop, $4,676.96; 4-dr. 
Sedan deVille hardtop, $5,255.96; 2-dr. 
Coupe deVille hardtop, $5,115.96; conv., 
$5,292.96; Eldorado Seville 2-dr. hard- 
top, $7,285.96; Eldorado Biarritz conv., 
$7,285.96. Sixty Special—4-dr. hardtop, $5,- 
614.32. Series 75—8-pass. sed., $7,439.88; 
Imperial limousine, $7,677.88. (Hydra- 
Matic, power steering, power brakes stand- 
ard.) 


CHEVROLET — (Prices are for 6-cyl. 
models. For V-8s, add $100.) One-Fifty— 
4-dr, sed., $2,048.32; 2-dr. sed., $1,996.32; 
util. sed., "$1,885.32; 2-dr. 2-seat stat. wag., 


charges. 
passed on 
State and 
harges 


$2,307. 32. Two-Ten—4-dr. sed., $2,174.32; 
2-dr. sed., $2,122.32; club cpe.. $2,162.32; 
4-dr. hardtop, $2,270.32; 2-dr. hardtop, 
$2,204.32; 2-dr. 2-seat stat. waz., $2,- 
402.32; 4-dr. 2-seat stat. wag., $2,456.32; 


4-dr, 3-seat stat. wag., $2,563.32. Bel Alr— 
4-dr, sed,, $2,290.32; 2-dr. sed., $2,238.32; 
4-dr. hardtop, $2,364.32; 2-dr. hardtop, 
$2,299.32; conv., $2,511.32; 4-dr., 2-seat 
stat. wag., $2,580.32; 2-dr. 2-seat Nomad 
stat. wag., $2,757.32. Corvette—Hardtop 
epe. or conv, (V-8 only), $3,465.32. 


CHRYSLER—Windsor—4-dr. sed., $3,030; 
4-dr, hardtop, $3,159; 2-dr. $3,- 
095. Saratoga—4-dr. sed., $3,660; 4-dr. 
hardtop, $3,774; 2-dr. hardtop, $3, 696. New 
Yorker—4-dr. sed., $4,108; 4-dr, hardtop, 
$4,194; 2-dr. hardtop, $4,137; conv., $4,- 


Chicago Units 
Elect Johnson 


And Zimmerman 


CHICAGO, — C. H. Johnson, 
Cc. H. Johnson Motor Sales, has 
been elected president of the Hud- 
son Dealers Assn, of Greater Chi- 
cago, and William B. Zimmerman, 
Automobile Sales Co., Inc., has been 
named head of the Chrysler- 
Plymouth Dealers Assn. 

Other Hudson officers are Leroy 
Glasner, La Grange, vice-president; 
Robert Heyse, Forest Park, treas- 
urer, and William Sakol, secretary. 


John C. Lodi is vice-president of 
the Chrysler-Plymouth group. Clar- 
ence Madsen is secretary, and 
Lloyd J. Fried will serve as treas- 
urer. 

Directors of the associations are: 
Hudson -— Frank Eigbrecht, Bar- 
rington; Pete Carrara, Berwyn; 
Victor Gruby and John Van Hat- 
tem. Chrysler-Plymouth — Harry 
Borman, Downers Grove; Stanley 
Balzekas sr., Harry Borman, Tom | 
Lyons and C. A, Oleson. 





Dodge} outh | TOTAL! Ford |Lincoln| cury 





573.50. Station wagon prices not available. 
(Torque-Flite, power steering standard on 
Saratoga and New Yorker.) 


$3,030. 


tom.) 


CLIPPER—(Prices are for 1956 models. ) 
—Deluxe—4-dr. sed., $2,731. Super—4-dr. 
sed., $2,866; 2-dr., hardtop, $2,916. Custom 
—4-dr. sed., $3,069; 2-dr. hardtop, $3,164. 


CONTINENTAL — 2-dr. hardtop, $9,- 
695. (Turbo-Drive, power steering, 
brakes standard.) 


DeSOTO — — 4-dr. sed., $2,- 


Firesweep 
723.50; 4-dr. hardtop, $2,858; 2-dr. hard- 


top, $2, 782; 4-dr. 2-seat stat. wag., $3,-| dr. hardtop, $4,722; 2-dr. hardtop, $4,576. 
115.50; 4-dr. 3-seat stat, wag., $3,256.50. | Premiere 4-dr. sed’, $5,221.50: ade hare. 4-dr. 3-seat Soe Te: $2,618.75; 4-dr. 3 
Firedome — 4-dr. sed., $2,897.50; 4-dr.| top, $5,221.50; 2-dr. hardtop, $5,075.50; | 26°t, Sport, $2,591.75; 4-dr. 3-seat Sport, 
hardtop, $3,081.50; 2-dr. hardtop, $3,024.50; | conv., $5,308.50. (Turbo-Drive, power steer- $2, nie 
=. = Saeee—4-ae. sed., $3,-| ing, power brakes standard.) 621.38; 2-dr, con ganebaee -dr. sed. ° 
426.50; 4-dr. dtop, $3,610.50; | 2-dr. : r. se 4-dr. hardt 
hardtop, $3,553.50; conv., $3,830: 4-dr. PO agg =: $2,614.39; 2-dr. hardtop, $2,529.39; 2-de 
2-seat stat. wag., $3,921.50; 4-dr. 3-seat| 793 5 t;’ Hardtop. $3,653. op, $2." |2-seat stat. wag. $2,841.39; 4-dr. 3-seat 
stat. wag., $4,063.50, (TorqueFilte stand-| 775; ,2-dr. hardtop. $2,653; conv... $2,965. | stat. wag. $2,898.39. Super Chief—4-dr, 
ard on Fireflite.) -dr. sed., $3, ; 4-dr. hardtop, | sed., $2,664.39; 4-dr. hardtop, $2,793. 39; 
| 


DODGE—Coronet 6—4-dr. 
2-dr. sed., 


sed., $2,410; 
$2,329.25. Coronet -8—4-dr. 
sed., $2,517.50; 2-dr. sed., $2,437; 4-dr. 
hardtop, $2,624; 2-dr. hardtop, $2,539; 
conv., $2,800.50. Royal V-8—4-dr. sed., 
$2,656.50; 4-dr. hardtop, $2,763; 2-dr, hard- 
top, $2,713.50. Custom Royal V-8—4-dr. 
sed., $2,826; 4-dr. hardtop, $2,935; 2-dr. 
hardtop, $2,865; conv., $3,091. Station 
Wagons—-2-dr. 2-seat Suburban, $2,819; 4- 
dr, 2-seat Sierra, $2,890; 4-dr. 2-seat 
Sierra, $3,018; 4-dr. 2-seat Custom Sierra, 





top, 


187; 
$5,646. 


conv., 


hardtop, 
Commuter—2-dr. 
seat, $2,933; 4-dr. 


Current Prices on New Cars 


$2,750; 2-dr. hardtop, 


IMPERIAL — Im #4, 
763.50; 4-dr. hardtop, $4,763.50; 2-dr. hard- 
$4, 661. Crown—4-dr. 
4-dr. hardtop, $5,324.50; 2-dr. hardtop, $5,- 

$5,516. LeBaron—4-dr. sed 
Limousine prices not available. 
(Torque-Fliite, power steering, power brakes 
standard.) 


LINCOLN—Capri—4-dr. 


$3,718. 
2-seat, 


— 4-dr, 


sed., 


sed., $4,722; 4- 


$3,277; 2-dr. hardtop, $3,196; conv., 
Turnpike Cruiser — 4-dr. 
2-dr. 


3-seat, $3,637. 





$2,840. Hornet Cus- 
tom V-8—4-dr. sed., $2,940; 2-dr. hardtop, 


(Power brakes standard on 


sed., 


$5,324.50; 


$3,390. 
hardtop, $3,809; 
Station Wagons— 
$2,863; 
3-seat, $3,030. Voyager 
—2-dr. 2-seat, $3,363; 4-dr. 3-seat, $3,530. 
Colony Park—4-dr. 
0-Matic standard on Montclair, 
Cruiser, Voyager and Colony Park. 
steering and power brakes standard on 
Turnpike Cruiser.) 


METROPOLITAN — z-dr. hardtop, $1,- | 4 


4-dr. 


Cus- 





2- 


(Mere- 
Turnpike 
(Power 


dr. 





wag., 


PACKARD — (Prices are for 1956 
els) — Executive—4-dr. sed., $3,465; 
hardtop, $3,560, Patrician—4 
160. 400—2-dr. hardtop, $4,190. Caribbean 
2-dr. hardtop, $5,495; conv., $5,995. 
matic standard on all models. Power 
— and power brakes standard on Carri}. 

an.) 


-dr, sed. 


PLYMOUTH—(Prices are for 6-cy! 





dr. sed,, 


$2,233.25; 
hardtop, $2,318.25; conv, 
607.75. Fury—2-dr. hardtop (V-8 only), 
895.25. Suburban 


901.39; conv. 
stat. wag., $3,481. 39, 

RAMBLER—Deluxe Six—4-dr. sed., 
925. Super Six—4-dr. 
hardtop, $2.150; 4-dr. 
$2,352. Custom Six—4-dr. sed., 
2-seat stat. wag., $2,442. Super V-8— 


-dr. sed., 





4-dr. 


sed., 


sed., 


els. For V-8s, add $100.) Pilaza—4-dr. 
$2,024.75; 2-dr. 
$1,868.75. Savoy—4- ar. sed. $2, 163.50 
$2,117.25; 2-dr, hardtop, $2 
Belvedere—4-dr. sed., $2,279.75; 2-dr. 
hardtop, $2, 388.25; 
(V-8 only) 


$1,978.25; bus. 


(station wagons)- 
2-seat Deluxe, $2,300.25; 2-dr. 2-seat Cug. 
tom, $2,410; 4- dr. 2-seat Custom, $2,463.75; 


2-dr. hardtop, ‘$2,735. 39; 4-dr, 2-seat stat, 
$3,021.39. Star 
sed., $2,839.39; 4-dr. custom sed., $2,896.39; 
4- dr. hardtop, $2, 975.39; 2-dr. hardtop, $2,- 
$3,105.39; 2-dr, 2-seat Safari 


Chief—4-dr. 


$2,065; 
2-seat stat. 
$2,155; 


{ 





——_te, 






mod- 
sed., 


cDe., 
50; Qe 
. $8. 
2-dr, 
$2,~ 
-2-dr,/ 


deluxe 


$1,- 
4-dr, 


wi . 
4 


$2,195; 4-dr, 2-seat stat. wag., 


| 527; conv., $1,551. $2,482. Custom V-8—4-dr. sed., $2,285; 
$3,032; 4-dr. 3-seat Custom Sierra, $3,159. | NASH — Amt sor Super V-8 — 4-dr dr, hardtop, $2,370; 4-dr. 2-seat stat, wagg 
pFORD—(Prices, are for  G-cyl. models.| sed, $2,750; 2-dr. hardtop, $2,840. Ambas- | $5357, or 2-seat hardtop stat, wag, 
| For V-8s, add $99.98). Custom—4-dr. sed.,| sador Custom V-8—4-dr. sed., $2,940; 2-dr. 

$2,004.18; 2-dr, sed... $1,052.90; business 2-| hardtop, $3,030. (Power brakes standard |, STUDEBAKER—Champion ¢—4-dr. cus. 
s.. Yee Custom 300—4-dr. sed.,| on Custom.) mos = akties aoe ry Soran 
$2,118.86; 2-dr., sed., $2,067.58. Fairlane— | Sa “ | 440.49, <-aF, * , -99; '. 
4-dr, sed., $2,248.66; 2-dr, sed., $2,197.38; | entenas; Dae nee ee Se: ted:.| deluxe sed., $2,122.99. Commander V-6— 
4-dr. hardtop, $2,319.74; 2-dr, hardtop, | com $2 ée2 > a . nen ‘ta eeant: 4-dr. custom sed., $2,173.29; 4-dr. deluxe 
$2,255.10. Fairlane 500—4-dr. sed., $2,-| o>. $3,182 de. "ete = a 47; | sed., $2,295.09; 2-dr. custom sed. $2,123.59; 
294.98; 2-dr. sed., $2,243.70; 4-dr. hard-| $3,202 a7: cone ‘aa b wate at. wag., | 2- dr. deluxe sed., $2,242.09. President v4 
top, $2,366.06; 2-dr, hardtop, $2,301.42: | $3'313.47' Super SB 4-dr oon.. $3,030 ay, | Pore ine 407; 2-dr. ‘sed., $2,357.99. 
conv., $2,467.62, Station Wagons—2-dr. 2-| $°;)'°-47; a ses oe. a oe =. -47;| President Classic — 4-dr. sed., $2,538, 
seat Ranch Wagon, $2,263.02; 2-dr. 2-| 30°47 "Scar *xoeninn’ sain Sy op, $3,-| Station wagons—2-dr. 2-seat Pelham 6, 
seat Del Rio Ranch Wagon, $2,359.62; 4- 447.47. 4-dr aa ° h , dhe ; conv., $3,-| $2,381.59; 2-dr. 2-seat Parkview v-8, $2,- 
dr, 2-seat Country Sedan, $2,413.62: 4-dr.| ¢3 541'47. Series on—~4-de ona stat. wag.,| 504.69; 4-dr. 2-seat Provincial V-8, $2- 
3-seat Country Sedan, $2,518.38; 4-dr. 3-| 4 ar hardtop $4,012.55. Sede hatter so: | 100-72; 4dr. 2-seat Broadmoor V-8, $2,- 
seat Country Squire, | $2,645.94, Thunder-| 45075." — ae 2.) ar top, $3. 665.97. Hawks—Silver Hawk 6 cpe., $2,- 
bird—Hardtop cpe. (V-8 only), $3,367.32. | Matic , power cteesing. . om contin y - 141.59; Silver Hawk V-8 cpe., $2,263 -17; 

HUDSON—Hornet Super V-8—4-dr. sed.,! ard on Series 98.) stand-| Golden Hawk V-8 2-dr. hardtop, $3,181.82 

je . > (Overdrive standard on Golden Hawk.) 





New Commercial Car Registrations, 


Nineteen States for November, 1956-1955 


Truck registrations states 


by 


are released here weekly, as 


Brock- 


compiled by R. L. Polk repre- way 


sentatives in state capitals. 


Nine States Previously *56) | 2049 
Reported for November *55/ | 2293 
Arizona “5é) | 345 
‘55| | 385 
Connecticut ‘56 226) 
55) 3] 280) 
Florida "56 ) | 722) 
*55| 1| 912) 
Idaho *56| | 9 
‘55 | 158 

Kansas *56) | 
55) 576) 
Montana *56) 164) 
‘55| 231} 
North Carolina ‘56 687) 
'55/ 884 | 
North Dakota *56) 78) 
5 55) 119) 
West Virginia *56| 245) 
‘55| 257) 
Wisconsin *56) 410) 
55) 519) 
19 States Reported *56) | S4it| 
To Date for November *55/ 5} 66/4) 
Year *56) 764| 260607) 
To Date ‘55 | 887| 273343) 
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19 92) 
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1081 | ars 
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49596| 231644) 
57103) 251371) 
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“The information contained in this report has been compiled from official state documents. Every ceceeaatite precaution has bees 
the report is published. 


tae ~ to insure accuracy of this report to 
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TOTAL | Buick 


Polk & Co 


New Passenger Car Registrations, 22 States for November, 1956-1955 


the extent of the registrations received and tabulated at the ti 
Polk & Co. cannot assume any liability by reason of fesoeusasten or omissions."“—R. L. ; o 
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‘“The information contained in this report has been compiled from official state documents. Every reason- 
exercised to insure accuracy of this report to the extent of the registrations 
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ae eee 


By W. M. McCarty 
Staff Correspondent 

CHICAGO. — The Chicago Better 
Business Bureau has attacked All 
Star Motors Inc., advertised as 
“The Lucky Four Deuces—2222 N. 
Cicero” (Nash), for alleged “bait” 
misrepresentations after the agency, 
one year ago, had signed pledges 
and formal stipulations promising 
) to quit this type of advertising and 
admitting in broadcast and pub- 
lished statements- that they had 
used such “baiting” tactics. 
One newspaper and one television 


“Send 


SOUTH BEND, INDIANA 


Needs 











Designers — Draftsmen 


Experienced automotive design men to 


work on new development projects. Per- 
manent positions for men who have the 
needed qualifications. Work in a modern 
air-conditioned building devoted exclu- 
sively to automotive engineering, and live 
medium-size 


in a pleasant, community 


away from highly congested traffic areas. 
Write to: 


TECHNICAL EMPLOYMENT DEPART- 
MENT SB-A 


BENDIX PRODUCTS DIVISION OF 
BENDIX AVIATION CORPORATION 
401 Bendix Drive 


South Bend, Indiana 


AUTO 
TURNTABLES 


o 
Manufactured by 
* 


Macton Machinery Co. 


DYKE LANE 
Stemford 2, 
Cona. 





USED CAR DEALERS 
“We can supply you with 


CHEVROLETS 


FORDS 
1955 - MODELS - 1956 
other makes too 
lowest wholesale prices 
all cars clean 


As Near As Your Telephone 
EMKAY, INC. 


6850 ie Grove Avenue 
> 37, Ilinois 
Useum 4.6969 


Cottag 
Chicage 
Phone: 
Ask for Ben Geller 


MOTOR | 
MASTER 











MORE AUTO DEALERS SPECIFY 


PERSONALIZED NAME PLATES 
THAN ANY OTHER MAKE 


s- STEMAC 1281 So. Cherokee 


Denver, Colorado 


WRITE FOR 
DETAILS— 











station, both carrying advertising of 
the dealership, have dropped it en- 
tirely as the result of a “not-in-the- 
public-interest” letter and accom- 
panying information was sent to 
metropolitan media by the Chicago 
Bureau. 

In its publication, The Report, 
The Chicago BBB reproduced | 
some of the auto agency’s adver- 
tisements and cited incidents 
which have brought about com- 
plaints, 

In answering an ad featuring a} 
“‘Brand New ’56 NASH STATES-| 
MAN . full factory equipped’ at | 
$1,495—Exc, Taxes,’” the Bureau 
states a prospect was shown these | 
cars, equipped with extras, “and all | 
priced at $2,195 each, not the ad- 
vertised $1,495.” The bureau adds| 
that federal and state taxes were} 
to be extra, “even at $2,195.” 

The BBB adds that the disparity 
in price was explained by a sales-| 
man who said several “stripped” 
models had been available. 

In another instance, according to 
the BBB, the agency advertised 
“‘BRAND NEW (Nash) 1956 
STATESMAN’ and ‘Rambler’ sta- 


| tion wagons on terms of $39.95 per 


month, with ‘NO CASH NEEDED’ 
and ‘100% Financing.’” 

In answering this ad, the Bu- 
reau says, “one prospect was told 
no ‘Stateman’ models were ‘left’. 
A fully equipped ‘Rambler’ station 
wagon, however, was available, 
priced at $2,450. A salesman 
claimed the minimum down pay- 
ment would be $300—not the ad- 
vertised ‘NO CASH NEEDED.’ 
He added that the balance might 
be handled in 30 monthly install- 
ments of $85 each—not the adver- 
tised ‘$39.95 PER MONTH.’” 

Another prospect was told Ram- 
bler station wagons at the adver- 
tised terms had “all been sold,” the 
Bureau states. 

In other newspaper advertising, 
the report continues, 1957 Nash 
Ramblers were advertised at 
monthly payments of $39.95 and 
statements, such as “You Need No 
Cash” and “100% Financing,” were 
included in the copy. A prospect 
allegedly was told these monthly 
installments were available only 
after % of the purchase price was 
made as a downpayment. 

In November, the Chicago Better 
Business Bureau tape-recorded a 
TV commercial sponsored by the 
agency in which an “all new 1957/| 
Nash Rambler Cross Country 4-| 
door station wagon” was offered for 
“as little as $39.95 a month with 
your old car in trade.” The BBB re- 
ports the continuity continued: 
“*That same low $39.95 payment 
can apply to any car in stock at 
2222 North Cicero Avenue ... Take 
your pick of any of the 1957 makes | 
or models on display in the giant | 
discount showroom .. . See the used 
1957 Fords, Plymouths, or Dodges 
. . . See all the 1957 makes and/| 
models on the market under one 
roof at 2222 North Cicero... This 
is your big chance to own and 
drive the 1957 automobile of your 
choice for as little as $39.95 a 
month.’” 

Regarding this advertisement, 
the BBB asserts, “one prospect 
was shown a ‘used’ 1957 Plym- 
outh, priced at $2,700. Asked about 
the advertised $39.95 monthly 
terms, the salesman _ replied, 
‘Those payments were for less ex- 
pensive ’54s and 55s.’ He further 
explained that, if a $900 down 
payment were made, terms of 30 

monthly installments of $70.00 
each might be arranged. 

“Another prospect was shown a 
1957 Plymouth, costing $2,450. After 
a down payment of $1,000, a sales- 
man averred, it would be necessary 
to make 35 monthly payments of 
$50.00 each—not the advertised 
‘$39.95 a month.’ Customer com- 
plaints, too, bear out the Bureau’s 
findings.” 

The Chicago Bureau had cited 
the agency’s “misleading” advertis- 
ing in earlier reports, once when 
“1957” Nashes had been offered 
before they were manufactured and 
when. a “1956 Nash Rambler” was 

offered for $1,330 and it was the 
“Metropolitan” which was available 
at that price. 
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BBB Attacks ‘2222’ Again 


Chicago Nash Dealer Cited for ‘Bait’ Ads 
After Signing Pledge Year Ago 


would be “not in the public inter- 
est.” 

The Bureau states that they re- 
ceived written assurances from 
the principals of the agency, last 
March, that “ ‘Bait’ advertising or 
‘baiting’ practices will not be 
employed. Advertised automobiles 
or services will be available, ex- 
actly as described, and at adver- 
tised prices and terms.” 

In the July 23 issue (page 33) 
Automotive News reported that the 
2222 North Cicero Nash was adver- 
tising that it had “bought the re- 
maining factory inventory of 1956) 
Nash Ambassadors” and was offer- 
ing them “as low as $1,995.” The 
article stated that Nash in Detroit 
denied that the company had! 
bought the entire inventory. 

> = = 


'Dodge Dealer’s Ad 


Called ‘Misleading’ | 


CHICAGO. — Cited as “mislead- 
ing” by the Chicago Better Busi- 





|ness Bureau was a recent ad by| 
Deeds Motor Co., Inc. (Dodge), | 
which featured a “Final Closeout | 


| Sale” of “Brand New 1956 Dodges” 


| at $1,695 each. 


An asterisk followed the price 
and identified in small type, lower 
in the copy, as “the above price on| 
new 1956 %-Ton Pick-Up Truck is| 
one of a large selection.” 

The Bureau states that the adver- | 
tisement appeared under an “Auto- 
mobiles for Sale” heading while the 
newspaper had a separate classifica- 
tion for “Trucks.” The Bureau an- 
nounced it would take such further 
action as the facts and circum- 
stances appear to warrant. 


Six-Barrel Blast 
Boosts Pontiac 


V-8 to 290 H.P. 


PONTIAC. An optional triple- 
two-barrel carburetion system, 
which boosts rated horsepower of | 
its V-8 engine to 290, has been 
announced by Pontiac. 

Pontiac says the unit, called “Tri- 
Power,” provides the same fuel 
economy and idling characteristics 
of a standard two-barrel system. | 

The new unit consists of three 
carburetors of the multiple venturi | 
side bowl arrangement type | 
mounted one behind the other. 


The center carburetor is a con- 
ventional two-barrel type contain- | 
ing the automatic choke system | 
and is connected directly to the) 
throttle control linkage. Only this 
carburetor is in use during warm- | 
up, idle and part-throttle operation, | 
while all three carburetors are em- | 
ployed in the heavy to full-throttle 
range. 

During idle and low speeds, sec- | 
ondary carburetors are positively | 
locked out until a burst of power| 
is needed — as in passing another | 
vehicle. Then a vacuum-operated | 
linkage system fully opens the sec- 
ondary carburetor throttle valves to | 
provide maximum power. 

Pontiac also announced a special | 
| performance engine using the triple 
carburetor, in addition to high- 
performance camshaft timing, 
specially tuned lifters and heavier 
valve springs. P ontiac said the 
engine, developed primarily for 
stock-car racing, turns out 317 
horsepower. 





Dealers Honored 


Norfolk Selects Duckworth 
As ‘First Citizen’ 

NORFOLK. — W. Fred Duck- 
worth, mayor of Norfolk and presi- 
dent of Cavalier Motor Co. (Ford), | 
has been selected as First Citizen | 
of this city. 

He will be honored at a special 
dinner at the Norfolk Yacht and 
Country Club Jan, 24. 

Duckworth was selected for his 
“many contributions to the com- 


munity beyond the requirements of | 


office.” 


Oregon Dealers Plan 


Two-Day Convention 


PORTLAND, Ore. — The 1957 an- 
nual meeting of the Oregon Auto-! 


mobile Dealers Assn. will be held | 


June 6-7 at the Multnomah Hotel 


Following broadcasts and pub-| here. 
lished corrections, the bureau had| The decision to hold a two-day 
withdrawn its early conclusion that| meeting was based on sentiment 
further advertising by the account| expressed at regional conferences. 





$100,000 Fire Damages 
Williams L-M Dealership 


INDIANAPOLIS.—A fire caused 
damage estimated at $100,000 to the 
service and parts department of 
Fred Williams Jr., Inc. (Lincoln- 
Mercury). 


Firemen, hampered by exploding! 


33 


cans of radiator cleaning com- 
pound, worked more than three 
hours to bring the fire under con- 
trol. Nearly 100 cars, valued at 
$400,000, were endangered by the 
fire. About half of them were 1957 
models. 





More than 150,000 persons read AUTO- 
MOTIVE NEWS every week! 
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FOUNDRY DIVISION 


MAIN OFFICE 


AND MA 


ANUFACTURING PLAN 


CHATTANOOGA 2, TENNESSEE 


No more crushed 


license plates 
and frames! 


BENMATT 
PROTECTOR 
BRACKET — 


protects grilles, beautifies cars! 


Installed in 15 seconds! Made of special oii-tempered, hardened steel, 
to fit all makes of cars 1950 thru 1957. 


Exceptionally low-priced for volume sales! 


Available for immediate delivery. 


Attractively packaged—ideal combination with Benmatt License Plate 


Frames. 


Write or wire for name of our nearest representative—there's one in 


every principal city. 


THE BENMATT ORGANIZATION 


3447 E. 15th Street 
Los Angeles 23, Calif. 





962 Milwaukee Avenue 
Chicago 22, Ill. 
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STEEL TUBING 


SERVICE STEEL 


DETROIT, MICHIGAN 
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Representatives for PITTSBURGH TUBE COMPANY 


COLD DRAWN BUTT WELDED: 
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Financial Statement Vital 


(Continued from Page 3) 


other lines do not draw up a daily 
report. 

According to Helwig, the operat- 
ing statement enables a dealer to 
analyze his monthly operations, to 
determine the source of his profits 
and the nature of his losses and 
to plan his future activities, 

He said the operating statement, 
or profit-and-loss statement, con- 
sists of a record of sales, cost of 
saleables, gross profits, expenses, 
operating profits or losses, additions 
and deductions to income and net 
profits or losses. He stated: 


+ * > 

Gross Profits 
“q* ROSS profits are the difference 

between net sales and the cost 
of the goods sold. In a dealership, 
gross profits are derived from the 
sales of new cars, used cars, serv- 
ice, parts and accessories.” 

Helwig continued, “Gross profit 
margins at most dealerships range 
from 8 to 19 percent of total sales. 
Gross profits are naturally affected 
by overallowances and discounts, 
which, in many cases, have been 
excessive during the past year. 

“In order to secure a reasonable 
amount of operating profit, gross 
profits should, even in a competi- 
tive period, be about 14 percent of 
sales. And then, if the expense 
structure is maintained at 10-11 
percent of dollar volume, a satisfac- 
tory margin of profit will be 
secured.” 

He said that gross profits, to be 
adequate, must be secured in all 

departments and should be 
approximately as follows: 

New cars — 12 percent of sales. 

Used cars — 5 percent of sales. 

Service — 45 percent of sales. 

Parts — 28 percent of sales. 

Body Shop — 40 percent of sales. 

In the long run, he said, the 
development of adequate gross 
profits is the responsibility of the 
department heads. 

Helwig said that recently the fac- 
tories began including finance 
reserve income with dealers’ new 
and used-car gross profits so as to 
make the dealers’ profits appear a 
little “fatter.” 

7 


* > 


Expenses 

E SAID that the gross profits 

should be adequate to cover, 
with a reasonable margin, the three 
types of expenses which must be 
met in a dealership. He defined 
these three types as follows: 

“1. Variable selling expenses, 


make-ready and delivery ex- 
penses, option-installation charges 
and warranty and policy adjust- 
ments. 

“2. Controllable (or semi-fixed) 
expenses, consisting of all salaries, 
scrapped stock, warehousing, used- 
car maintenance expense, demon- 
stration expense, company cars, 
office and shop supplies, local ad- 
vertising, entertainment and travel, 
memberships and publications, legal 
and auditing fees, freight and cart- 


age, telephone, postage and miscel- 
laneous expenses. 

“3. Non-controllable (or fixed) ex- 
penses, consisting of rent, amorti- 
zation costs, building maintenance 
and depreciation, property taxes, 
building insurance, interest on 
mortgages, heat, light, power and 
water, other taxes, equipment 
maintenance and depreciation, 
other than on buildings.” 

+. € + 


Selling 


oe up the types of expenses 
individually, he said that the 
variable selling expenses fluctuate 
with the volume of sales and are 
the most difficult for the dealer to 
do anything about. He said these 
expenses should be kept under 5 
percent of gross sales 
> 


oS 
Controllable 


ELWIG said the controllable ex- 

penses represent the real test 
of the administrative ability of the 
dealer and must be kept in sharp 
focus if he is to make a profit. 

“It is in the area of controllable 
expenses,” he explained, “where the 
dealer has the best opportunity to 
reduce costs and it is here that 
many dealers ‘go off the deep end’ 
by keeping unneeded people around, 
by overpaying some help and by 
other mistakes. 

“Some general managers would 
Graham to Head 
Atlanta Dealers 

ATLANTA, — Daniel A. Graham, 
president of Frank Graham Co. 
(Lincoln-Mercury-Continental), is 
the newly-elected head of the At- 
lanta Automobile Dealers Associa- 
tion for 1957. He succeeds Joe 
Westbrook, president of Westbrook 
Motors, (Dodge-Plymouth), East 
Point. 

Other officers are: Ben F. Brady, 
Southern Chevrolet, Inc., Decatur, 
first vice-president; O. Gene Own- 
by, First National Bank, second 
vice-president; Thomas M. Calla- 
way jr. Callaway Motors, Inc., 
(Oldsmobile), Decatur, honorary 
secretary-treasurer. 

Directors are: W. Ches Smith 
jr.. Smith-Johnson Pontiac, East 
Point; Thomas I. Smith, Lander 
Motors, (Dodge-Plymouth); J. L. 
Strickland, Automobile Financing, 
Inc., and A. G. Hendley, Yellow 
Cab Co. L. L. Austin, of Atlanta, is 
executive secretary-treasurer. 


get less than half of their present 

salaries if they were paid on the 

basis of what they produced, in 
proportion to what they produced 
in the early postwar years.” 

Helwig said that one of the 
reasons that many dealers were 
doing poorly these days was that 
they are still saddled with huge 
payrolls which became inflated 
after the war. 

However, regarding the hiring of 
personnel, Helwig said, “I always 
urge dealers to get the best man in 
the community for a job and to 
compensate him adequately, includ- 
ing some kind of an incentive so 
that his fortune rises as the com- 
Pany’s does.” 

He said that some dealers just 
have the ability to develop better 
personnel programs, with more 
competent people, better direction 
and superior incentive programs. 


“Supplies are one of the big- 
gest leaks at most dealerships,” 
he continued. “It’s very important 
that every company have a stock- 
requisition system, showing that 
someone is responsible for every 
item drawn. In addition, there 
should be someone in each 
department responsible for 
supplies. 

“I remember on one occasion we 
investigated the supplies used at a 
dealer’s wash rack, and found that 
he was using 1% sponges for every 
wash job. The stuff was just being 
lugged away by the wash boys.” 

He said that all controllable ex- 
penses should range from 3.4 to 9 
percent of sales, with all salaries 
ranging from 2.2 to 6 percent of 
sales and other controllable ex- 
penses ranging from 1.2 to 3 per- 
cent. 

According to Helwig, the non- 
controllable expenses can only be 
curtailed on a long-range basis and 
should be held to 1.5-2.6 percent of 
net sales. 


* * > 


Non-Controllable 


MONG the non-controllable ex- 
Ppenses, he said the per-car 
monthly rent or rent equivalent 
bears particular watching. How- 
ever, he said that this expense is 
frequently determined by the “kind 
of deal a dealer is euchred into.” 
Helwig said that dealership 
rent is a very important item for 
a@ prospective dealer to check be- 
fore taking over a dealership. 
Regarding the amount of rent to 
be paid, he said the objective is to 
maintain rent cost in relationship 





Dealers Also Eye Courts... 
Supplier Fights ‘Boycott’ 


(Continued from Page 6) 


ing power of your business and 
their part in that also. Talk to 
them about the fact that you do 
not want a union and see no reason 
for one. 


“Tell them again and again 
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that they are free to come into 
your office anytime to discuss 
any employe problem that they 
may have, encourage them to 
talk things over with you, Show 
them by word and deed that they 
do not need some outsider to 
come in and talk to you for 
them.” 

In a year-end statement on the 
labor outlook, Secretary of Labor 
James P. Mitchell, said, “We are 
ending the year with employment 
and purchasing power — which I 
believe are among the most im- 
portant factors in the economy — 
at alltime highs.” 

. * +. 


Crowell-Collier Plans 


Severance Payouts 


NEW YORK. — Paul C. Smith, 
president of Crowell-Collier Pub- 
lishing Co., has announced that all 
persons who lost their jobs be- 
cause of the discontinuance of Col- 
lier’s and Woman’s Home Com- 
panion magazines will receive 
severance pay. 

Smith said a formula for pay- 
ment is now under study and will 
be discussed with the employe 
committee as soon as possible. 

Commenting on the plan, he as- 
serted, “Since this company lacked 
a pension plan or prearranged 
severance schedule, it is necessary 
to work out an equitable program 
and to relate that program to our 
operating realities.” 











to the firm’s volume, measured in 
terms of new-car sales. A monthly 
figure of $30 per new car sold has 
been used as the standard for many 
years. 

Helwig then gave these defini- 


tions: 
+ * * 


Operating Profit 

lL Profit is gross 
profit minus selling expenses 

and overhead (controllable and non- 

controllable) expenses. 

“Net profit is operating profit 
plus additions to income and minus 
deductions from income.” 

“Additions to income” include 
cash discount earned, interest 
earned, bad debts recovered, sale 
of scrap, insurance commissions 
and other income. 

“Deductions from income” in- 
clude cash discount allowed, in- 
terest, provisions for bad debts, 

insurance commissions paid and 
other deductions.” 

Generally, Helwig said, bonuses 
and income taxes are deducted 
from the net profit. 

Helwig said that every dealership 
should have a budget and a plan- 
ning committee consisting of the 
dealer, general manager, sales man- 
ager, new-car sales manager, used- 
car sales manager, service mana- 
ger, parts manager and office man- 
ager. 

“It should be the function of this 
group to sit down and determine 
what the expenses are going to be 
in the coming month and to see 
that these expense levels are main- 
tained he said. 

‘I used to be on the planning 
committees at Chevrolet, Buick and 
Oldsmobile, and we learned long 
ago that a budget isn’t a one-man 
job — it must be a joint effort.” 

Discussing a dealerships’ bud- 
get, he explained, “A realistic 
budget should be established by 
the joint activity of each depart- 
ment head, based on obtainable 
objectives in each dealership 
activity. 

“To set an objective too high or 
too low is to defeat the purpose of 
sound budgeting,” he said. “There- 
fore, it is desired that each key 
official make a sound contribution 
to the budget and the budget per- 
formance.” 

He added that the budget should 
be reviewed at lea8t twice monthly 
so as to bring into focus those con- 


ditions which are out of line. 
= - * 


Reading a Statement 

ELWIG then recommended this 

simple procedure for reading a 
dealership’s financial statement and 

for determining why a dealership 
is or is not making money: 

1. Examine the gross profit, 
checking the dollar volume and the 
Percent of sales, as well as the 
gross profit per-new-car-sold. 

2. Examine the total expenses, 
including the variable selling, 
controllable and non-controllable 
expenses. The total expenses 
should be compared to the gross 
profit, which will show to what 
extent the income covers the ex- 


penses. 

3. Add additions and deductions 
from income to the operating profit, 
which consists of the gross profit 
minus the expenses. 

4. If the gross profits are low, 
an examination should be made of 
the deals. It may be worthwhile 
to list the deals made by each sales- 
man to determine which deals were 
sufficiently profitable and which 
were not. 

4. The used-car department’s 
gross profit should be examined to 
determine which type of merchan- 
dise is producing the losses and 
why. 

5. The service department's 
gross should be examined to see 

if the dealership is realizing a 
reasonable profit on his flat rate 
work, 

6. Parts and accessories sales 
should be examined. If the gross 
profits from this department are 
low, an examination should be 
made, first of the pricing and then 
of the costing procedures, Then, the 
book value of the inventory should 
be compared with the actual physi- 
cal inventory. 

Concluding his discussion of the 
operating statement, Helwig said, 
“This whole thing boils down to the 
simple fact that a dealer has two 
basic problems — the development 
of gross profits and the control of 
expenses.” 

(Next week’s article will con- 
sist of an analysis of a dealer- 
ship’s balance sheet.) 































Flying Car Passes Test— 


A Civil Aeronautics Administration cer- 
tificate for the Aerocar, a flying auto 
mobile, is presented to Moulton Taylor, 
left, Longview, Wash., by Dick Sliff, CAA 
official. Taylor, who heads Aerocar, Inc., 
said the company plans to complete sey- 
eral machines now in production and 
make its first serious efforts at marketing 
them. He got the idea for a flying car 
while he was serving in the Navy's pilot- 
less aircraft and guided missile program 
during World War Il. 


Rubber Growers 


Cut Own Sales, 
Richardson Says 


NEW YORK.—The people of the 
Far Eastern rubber growing lands 
and their governments have 
“walked away” from a $515,000,000- 
a-year market, according to W. S. 
Richardson, president of B. F. 
Goodrich Co. 

Richardson said in a speech at 
the World Trade Dinner of the 
National Foreign Trade Convention 
that those who grow and control 
natural rubber have not taken ad- 
vantage of growing markets. 

“Restriction schemes and the 
failure to recognize that increased 
productivity brings about lower 
costs and lower selling prices have 
resulted in the loss of a 1,000,000- 
ton-a-year market for natural rub- 
ber,” he said. “This would amount 
to $515,000,000 if natural were sold 
at the same price as man-made 
rubber.” 

Richardson said he thought im- 
proved living standards that might 
have been brought about by an 
additional half-billion dollars a 
year could have helped the people 
in the Far Eastern rubber grow- 
ing areas “resist becoming a prime 
audience for the noncapitalistic 
claims of Communism.” 

He said the world is short this 
year one million tons of natural 
rubber. “The shortage is being 
made up by American-made rub- 
ber. If it were not,” he said, “our 
economy would be in chaos.” 


Mechanic Doubles 
In AC’s Contest 


FLINT.—AC Spark Plug has an- 
nounced that an Emporia (Kans.) 
garage mechanic has won awards 
in each of two nationwide AC con- 
tests which were conducted among 
retail outlets for oil filters and 
spark plugs. 

The double-win was achieved by 
Edmond Wallace who will receive 
a Chevrolet Corvette and an all- 
expense-paid trip for two persons 
to any New Years Day football 
bowl game of his choice. Wallace, 
49, a mechanic since he was 21, 
works for Thompson’s Motor Serv- 
ice in Emporia. 


St. Louis Dealers Invite 


McFarland as Speaker 


ST. LOUIS. — The Greater St. 
Louis Automotive Assn. will hold 
its annual meeting at the Chase 
Hotel here Feb. 20, 1957, according 
to Ed Hayward, manager. 

Hayward said Dr. Kenneth Mc- 
Farland will be speaker and the 
guest list will be headed by Gov.- 
elect James T. Blair jr. and Mayor 
Raymond R. Tucker. Hayward said 
a high percentage of attendance of 
members is expected. 
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rtiss Deal With S-P Second... 


ranchise Reform 
Is Story of the Year 


(Continued from Page 1) 


activities of the Monroney and 
Celler inquiries. 

“Running news” also-rans in-| 
cluded: The dramatic rise and fall | 
of dealer inventories, 10 points; | 
continued used-car market strength, | 
five points; production cutbacks 
and price increases on ’57 models, 
four points each, and dealer labor 
relations, two points. 

* * ak 
utomotTive News staffers guessed, 
on the average that 6,373,716 
new cars would be sold in 1957. 


The concensus estimate for 1956| 
sales — made a year ago — was 
6,087,044, which is expected to be| 
within 50,000 units of the final R.} 
L. Polk registrations total. 

Predictions of 1957 sales ranged 
from 5,862,143 to 7,070,000. There 
was one other forecast of 7,000,- 
000 and one other below 6,000,000. 


That GM would give its dealers 
a new franchise and 100 percent 
warranty was first disclosed at a 
GM National Dealer Council meet- 
ing in February. 

So sweeping were the reforms 
that GM arranged a nationwide 
closed-circuit telecast March 2, at 
which President Harlow H. Curtice 
outlined the changes to all GM 
dealers. 


° * * 


MONG the major non-franchise 

reforms instituted by GM was 
the appointment of an impartial 
umpire to rule on all cancellation 
appeals. Retired U. S. Judge Wil- 
liam C. Coleman, of Baltimore, 
later accepted this assignment. 


GM also absorbed all direct-mail 


advertising costs and agreed to} 
share with dealers costs of sales) 


contests and owner magazines. 

Dealers were given the choice of 
one-year, five-year or indefinite- 
duration franchises. More than 
98 percent subsequently chose the 
five-year agreement. 

Curtiss-Wright’s decision to “bail 
out” a financially floundering 
Studebaker-Packard Corp. was an- 
nounced in August. Curtiss-Wright 
agreed to pay S-P $35 million for 
lease of two plants under a “man- 
agement advisory” arrangement. 

S-P halted all production opera- 
tions in the Detroit area, moving 
Packard assembly to South Bend. 
James J. Nance was replaced as 
S-P president by Harold E. 
Churchill. 

= > 7 

HE dealer day-in-court bill was 

signed into law by President 
Eisenhower in August, following 
overwhelming votes of apporval in 


Chicago DeSoto Dealers 


Elect Whitney President 


CHICAGO.—The DeSoto Dealers 
Assn. has elected L. W. Whitney, 
Maywood, Ill., as president for the 
1957 year. 

Other officers include Al Good- 
man, Chicago, vice-president, and 
A. P,. Wurtlin, Chicago, secretary 
and treasurer. 


both the Senate and the House. 
The Senate vote was 75 to 1. 

The bill provides that dealers 
may sue factories for compensatory 
damages in Federal or state courts 
if lack of good faith can be shown 
in franchise cancellations. 


Ironically, all top three news 
stories were first carried in Auto- 
motive News issues dated the 
13th of the month. The Feb, 13 
issue headlined the forthcoming 
GM franchise change, while the 
Aug. 13 issue had both the day- 
in-court law enactment and the 
S-P agreement with Curtiss- 
Wright. 

Following the GM announcement 
last February, reports of similar 





|action by Ford and Chrysler 


recurred throughout the year. 


Although Chrysler and Ford did 
grant 100 percent warranty soon 
after the GM action, there was 
no positive news in the area of 
franchise changes until the past 
few weeks. 
| peor American Motors came up 

with a new franchise match- 
ing the gains extended by GM. 
Ford’s Dealer Council then was 
shown the proposed new Ford 
agreement, which will be explained 
to all company dealers in a closed- 
circuit telecast Feb. 4. 

Studebaker - Packard, effective 
Jan. 1, is joining in with a new 
franchise offering 100 percent war- 
ranty. Chrysler Corp. reportedly is 
still working on its new franchise. 

A major administrative change 
related to the GM dealer policy 
overhaul was the appointment of 
Ivan L. Wiles as executive vice- 
president in charge of dealer rela- 
tions. 

Chrysler and Ford also subse- 
quently established dealer rela- 
tions offices on a top management 
level. Benson Ford and Walker 
A, Williams were assigned to the 
Ford Dealer Policy Board, and 
Charles L. Jacobson and Robert 
C. Somerville to Chrysler Corp. 
dealer relations. 

Retiring from active management 
during 1956 were Alfred P. Sloan 
jr., who was succeeded as chairman 
of GM by Albert Bradley; K. T. 
Keller, whose post as chairman of 
Chrysler was left vacant but was 
succeeded as chief executive officer 
by President L. L. Colbert; P. W. 
Litchfield, as Goodyear chairman, 
and Donald F. Ahrens, as general 
manager of Cadillac. 

= = > 
—— vice-presidents of Chrys- 
ler Corp. died. They were 
George W. Troost, finance; Carl J. 
Snyder, operations, and C. B. 
Thomas, export. 

Mr. Snyder was killed in the 
Grand Canyon airplane crash in- 
volving two DC-7 airliners, 

The Andrea Doria collision and 
sinking another 1956 tragedy — 
also cost Chrysler a flashy show | 
car (the Norseman) which was| 
being brought to the U. S. from | 
Italy for special displays. 





‘Customized’ 1957 Chevrolet— 


@  €ven before the 1957 Chevrolet Bel Air made its debut, the “customizers” had 

already gone to work on it and had come up with the above customized design, 
which will appear in Petersen Publishing Co.'s December issue of Rod & Custom mag- 
|azine. The editors achieved this transformation by removing the “blips” from the 
'front bumper, the overriders, grille, hood, chrome strips and decorations for the 
original. The new grille is a shortened version of the stock one. The hood was 
‘flattened to match the grille and a Corvette radiator was used. 


| Customer Then, Customer Now— 
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Dana Cites Mack 
As Customer 
For Half-Century 


TOLEDO. — Dana Corp. this 
year will celebrate the 50th anni- 
versary of one of its business rela- 
tionships. 

In April 1907, Dana Corp, (then 
doing business as Spicer Universal 
Joint Mfg. Co.) made its first ship- 
ment of one automotive universal 
joint to what was then known as 
Mack Brothers Motor Car Co., Al- 
lentown, Pa. 

The Spicer universal joint, mar- 
keted in 1904 by its developer, Clar- 
ence W. Spicer, made possible 
dependability, comfort, speed and 
efficiency in automotive vehicles. 

Mack Trucks, Inc., remains one 
of Dana’s important customers and 
the vehicles manufactured by this 
venerable producer still feature 


| Spicer universal joints as standard 


Spicer universal joints were first shipped by Dana Corp to Mack in April, 1907. | 


| Now, 50 years later, Spicer joints are still standard equipment on Mack trucks. This 


Mack dump, photographed in 1908, was one of the first to use Spicer joints. 


Obituaries 


Preston Tucker, 53; 


‘Torpedo’ Promoter 


YPSILANTI, Mich. Preston 
Tucker, who bedazzled car-hungry 
Americans with his revolutionary 
postwar Tucker “Torpedo,” died 
here Dec. 26 at the age of 53. 

Mr. Tucker leased the Dodge air- 
craft engine plant in Chicago in 
1946 to produce his car, which he 
said was to have air-cooled disc 
brakes, hydraulic torque con- 
verters, built-in air conditioning, 
central headlight and rear engine. 
The enterprise collapsed after 
building only 40 automobiles, and in 
1949, Mr. Tucker and seven aides 
were indicted on charges of mail 
fraud. They were acquitted. 

Before the war Mr. Tucker had 
been a successful race car designer; 
he also designed a combat car and 
a power gun turret used success- 
fully during the war. Before enter- 
ing the hospital with lung cancer 
about a month ago, he had been 
general manager of the Ypsilanti 
Machine Tool Co. 

a 


> 
Henry G. Huck 
DETROIT.—Henry G. Huck, 83, 
auto dealer and realtor, died Dec 
* * * 


Preston C. Roberts 
DETROIT Preston C. Roberts, 65 
former vice-president and Detroit manager 
for O'Mara and Ormsbee, newspaper rep- 
resentatives, died Dec, 25 
> > > 
George S. Dix 
DETROIT.—George S. Dix, advertisiing 
representative for the Philadelphia Inquirer 
in the Detroit area since 1947, died Dec 
22 in Henry Ford Hospital, Detroit, after 
a long illness. Mr. Dix was employed by 
the Inquirer for 29 years. He joined the 
newspaper as an advertising solicitor, later 
was named manager of automotive adver- 
tising and subsequently was appointed to 
the Detroit post. Funeral services were 
held Dec. 26 in Philadelphia 
* * * 


retired 


25 


Charles G. Currie 
ST PETERSBURG.—Charies G. 


from Long Beach, Calif., six years ago, 


| died Dec. 22 


> * . 


LD Choler 
ELKHART, Ind.—LD Choler, 55, who 
retired two years ago is dead. Mr. Choler 
once operated a Hudson dealership in Stur- 
gis, Mich., then joined I. A. Miller, Ince., 
here and in Goshen, Ind., where he worked 
20 years. His last employment was with 

Jordan Motors, Mishawaka, Ind. 
* * 


Thomas Warren 
OWOSSO, Mich.—-Thomas Warren, 40, a 
Columbus (0O.) used-car dealer died in a 
plane crash here Dec, 21. Mr. Warren had 
been here to attend a used-car auction and 
was said to have been testing flying con- 
ditions to decide whether to drive back 
home or fiy. The plane circled the airport, 
banked sharply and crashed. 
* . * 
William Edward Clovis 
ST. MARYS, W. Va.—William Edward 
Clovis, 80, president of Clovis Motor Co. 
(Ford) here and a Ford dealer since 1913, 


is dead. 
* * * 


Sol Samors 
WAUKEGAN, IIl.—Sol Samors, 65, who 
retired seven years ago after being an auto 
dealer in Streator, Ill., for 30 years, died 
Dec. 16 while vacationing in Phoenix, Ariz. 
+. * 


Albert J. Forss 
ST. PAUL.—Albert J. Forss, 38, sales 
manager of industrial trades in the elec- 
trical division of Minnesota Mining & Mfg. 
Co., died Dec. 20. 
* ” * 


Frank Flint 
MINNEAPOLIS.—Frank Flint, 73, in the 
auto business for half a century, is dead. 
Mr. Flint moved to Minneapolis in 1949 and 
became a partner in Village Chevrolet Co. 


Currie, | 
a retired Buick executive who came here| 





in suburban Wayzat, retaining his interest 
in the firm until last March. He formerly 
was regional parts and accessories manager 
for Chevrolet in Chicago and before that 
was an auto dealer in St. Louis 

* * * 


William O. McKay 
SEATTLE. - William O. McKay, 69, 
Seattle auto dealer, died while cruising in 
the Fiji Islands. Burial was at Tatoka, 
Fiji Islands. Mr. McKay has been in the 
auto business since 1922 
* * * 


Arthur Tonelli 

SPRING VALLEY, Iil.—Arthur Tonelli, 
57, an auto dealer, died from monoxide 
poisoning, Dec. 15. Police said Tonelli left 
a car he was to deliver to a customer idling 
in a basement garage of his home and the 
fumes seeped through to the upper floors. 
Tonelli’'s wife was unconscious beside him, 


but recovered 
* * * 


Meade Breadmore 


MANKATO, Kans. Meade Breadmore, 
auto dealer here more than 30 years, died 
Dec. 18. He had headed Meade Breadmore 
Motor Co. until retirement about a year 
ago. 

* * * 


John Owen Taylor 
KING WILLIAM, Va.—John Owen Tay- 
lor, 53, well-known local auto dealer, died 
Dec. 24 in a Richmond hospital. He had 
been in business in King William for about 
30 years and was local NADA chairman 


Harriman Asks Delay 
In Truck Light Law 


ALBANY, — Gov. Averell Har- 
riman has asked local and state 
police to issue only warnings 
under the new truck lighting 
law until the Legislature has an 
opportunity to act on his re- 
quest for a postponement of the 
effective date. 

The governor proposed that the 
date should be Apr. 1, 1957. He 
said some municipalities were 
unaware that the law would ap- 
ply te publicly-owned vehicles 
and thus needed some extra time 
to comply. 


| generator drives, 


equipment. 

“This is a fine example of what 
it takes in the currently embattled 
independent automotive parts in- 
dustry, to continue successful and 
profitable operation,” J, E. Martin, 
Dana Corp. president, observed. 

“Getting customers is one thing— 
holding onto them quite another. 
In observing our 50th anniversary 
as a supplier to Mack, the fact is 
revealed that we also have a num- 
ber of other customers whom we 
have supplied continuously since 
the early part of the 20th Century. 
Included are Diamond T, Buick, 
Oldsmobile, Hudson, Autocar and 
Cadillac.” 

Dana's current line of automotive 
products includes transmissions, 
universal joints, propeller shafts, 
axles, torque converters, gear 
boxes, power takeoffs, power take- 
off joints, rail car drives, railway 
stampings forg- 
ings, Spicer and Auburn clutches, 
and Parish and Spicer frames. 


Phoenix Dealers 


Elect Quebedeaux 


PHOENIX, Ariz The Phoenix 
New Car Dealers Assn. has elected 
John Quebedeaux (Chevrolet) pres- 
ident 

Herb Stevens (Lincoln-Mercury) 
was elected vice-president and C. 
W. Bill Burns (Buick) is secretary- 
treasurer. William Luke (Chrysler- 
Plymouth) and Burt Spear (Dodge- 
Plymouth) were elected to the 
board of directors. The group this 
year will stage the first auto show 
here in 20 years. 


Kelsey-Hayes Revises 


Corporate Name 

DETROIT. — Kelsey-Hayes Wheel 
Co. has changed its name to Kelsey- 
Hayes Co. 

The company said that many new 
products have been added to its 
lines and that the former name no 
longer is descriptive of its business. 
Coincidentally, the firm announced 
expansion of its Speco aviation divi- 
sion facilities at Springfield, O. 





Chevrolet Launches Turboglide School— 


Special schools are being conducted at 30 General Motors Training Centers across 
the nation to instruct Chevrolet dealership mechanics on approved service and main- 
tenance procedures for the firm's new Turboglide automatic transmission. Classes are 
under the supervision of zone school instructors who attended a preparatory course at 


Detroit. 


Here a group of instructors looks on while the Turboglide unit is explained 


by G. G. Young, second from left, chief instructor of the Chevrolet service and 
mechanical department. Others, from left, are Noel L. Johnson, Atlanta; W. C. Coffron, 
Charlotte, N. C., and C. J. Stremick, Cincinnati. 
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Correspondent George L. Glaser Writes .. . 
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Auto Letter from Europe 


a auto manufacturers in 
Germany are working on the 
development of hydrostatic-type au- 
tomatic transmissions for cars. 

Present-day cars use the hydro- 
dynamic-type transmission which 
has high-speed oil streams with 
relatively low pressures. The hydro- 
static type operate with slow oil 
stream speeds but with high pres- 
sures, 


It is felt the latter can be ap- 


Teachers Visit 
NSPA Member 


In Texas Program 


LONGVIEW, Tex. — The city’s 
teachers—and through them, their 
pupils—have a better understand- 
ing of the automotive wholesaler’s 
role in the economy as a result of 
“Business Education Day,” accord- 
ing to the National Standard Parts 
Assn. 


Twenty-eight local businessmen 
held open house on “Business Edu- 
cation Day” in a program designed 
to acquaint teachers with the op- 
portunities and the operation of 
their organizations. 


The teachers visited the firms in 
groups of 10, One of the coopera- 
ting companies was an NSPA 
wholesaler member, Reliable Motor 
Supply Co., operated by Pat, Vic 
and Joe Ferchill. 

The visitors heard a talk by 
Jack A. Ruth, NSPA southwestern 
field secretary, regarding the asso- 
ciation’s industrywide “Automotive 
Instruction in Our Schools” pro- 
gram, and were told of the whole- 
saler’s part in the automotive serv- 
ice industry’s distribution system. 

The success of “Business Educa- 
tion Day” here has prompted Ruth 
to urge wholesalers to back such 
— in their own communi- 

es. 


AMC’s Todd Retires; 


43 Years in Industry 


DETROIT. — J. L. Todd, auto- 
motive export sales manager of 
American Motors has retired after 
more than 43 
years’ continuous 
service with 
American Mo- 
tors and prede- 
cessor companies. 

Todd joined 
Thomas B. Jef- 
fery Co. in Ken- 

Wis., June 
9, 1913, and after 
the firm was sold 
to Charles W. 
Nash in 1916, he 4. L. Todd 
became traffic manager. In 1920, 
he joined the export department, 
where he remained for the next 
36 years. 


Dealer Estate $133,677 
CHARLESTON, W. Va. — Lewis 
L. Wilson, retired automobile dealer 
at the time of his death last July, 
left an estate worth $133,677, ac- 
cording to the appraisal filed with 
the county clerk. 





Borgward's New Isabella— 


Borgward has added a sport coupe to 
share of West Germany's growing luxury- 
power and is said to have a top speed of 95 miles an hour. 





| plied in a manner that would per- 
| mit more advanced and safer cars. 

Under the hydrostatic 

the car’s engine drives a high 
pressure oil pump which powers 

hydraulic motors that can, at 

least theoretically, be placed next 
to each wheel without the 
for a differential. 

Four-wheel drive, perhaps advan- 
tageous for cars with very high 
horsepower ratio to weight, also 
could be provided by the hydro- 
static-type power transmission sys- 
tem. ; 

+ * * 
New Opel Unit in Operation 

ENERAL MOTORS has invested 

more than $80 million in the 
new Opel A.G plant in Ruessel- 
sheim, Germany. 

More than 8,500 employes are 
working in the plant and the as- 
sembly line can produce, with the 
exception of the Blitz truck, every 
model of the program on the same 
line. 

Electronic devices control the 
flow of parts to the production 
lines in order to avoid mixups in 
the assembly of the various Olympia 
and Kapitarn models. 


Krauss-Maffei Offering 


USES and trucks are in for a 

share of car-type springing in 
Germany. 
| Krauss-Maffei, a bus producer in 
Munich is offering independent 
front-wheel suspension. 

+ * . 

Optional Engine 

T THE German auto show in 

1955, Daimler-Benz showed a) 
small four-cylinder Diesel engine | 
for light trucks and buses. 
| At that time, I doubted that this) 
| powerplant could capture a suf-| 
ficient export share even though it| 
|is a very economical engine. I sug- 
|gested that the “220” type six- 
|cylinder carburetor engine be 
|offered as optional equipment. 
Daimler-Benz now has done this. 


> > > 
‘Europe’s Gas Crisis 
Middle East situation has 


demonstrated the vulnerability 
of countries which depend on petro- 











line supplies are produced within 

Germany, which is a higher per- 
centage than in either France or 
England. 

If the crisis continues, automobile 
sales will suffer. Already several 
factories producing larger cars in 
England have reduced their sched- 
ules, while the manufacturers of 
the very economical cars seem to 
continue to pick up orders. 

Volkswagen still cannot cope with 
the flood of orders it is receiving, 
and it does not seem to be in a 
position to build many more than 
1,700 units a day. In 1950, one em- 
ploye in West Germany produced 
about 3.9 cars. In 1956, it was about 
seven cars. 

* * * 


Realistic Figures 
7 German standards for gas- 
oline consumption figures to be 
used in catalogs have been made 
more realistic. They now are 
measured at about two-thirds of 
maximum speed under driving con- 
ditions more closely related to 
everyday habits. 
a - * 
Merchandising Films 
ECHNICOLOR slide films, com- 
plete with sound, are being pro- 
duced in Germany as merchandis- 
ing and training aids. They are 
shown on American DuKane auto- 
matic projectors. 
Laux Studios, Frankfurt, is the 
largest European producer of the 


films. The company also has a re-| 


search and writing staff, including 
automotive specialists 


Aluminum Muffler 


NEW muffler system, con- 

sisting of two pieces of die- 
east aluminum, has been devel- 
oped by a Frankfurt firm. 

The exhaust gases enter at the 
front, go through the muffler sys- 
tem and leave through a side 
flange into the tail pipe. It ap- 
pears to be quite a departure 
from the conventional sheet-metal 
muffler. 


leum imports. Up to mid-December, | Gasoline Heater for VW 


Germany had increased prices only 
slightly and there appeared to be 
no real shortage. 

One-third of the country’s gaso- 


Denver Dealer Accused 


Of Selling on Sunday 
DENVER.—Cavnar Motor Co., 





court recently held the law un- 
constitutional, but Attorney 
General Duke W. Dunbar has re- 
quested a rehearing. 





the Isabella line in an effort to capture a 
type market. The car is rated at 82 horse- 


A Suggestion for 


GERMAN gasoline heater with 
its own electromotor for opera- 
tion independently of the engine 
now is available for Volkswagen. 
aa 


A Bus that Swims 


Bremer Pioneer is a water 
bus that rides on “water wings” 
and also can rise out of the water 
and rest on small glider areas. It 
rides smoothly, and the company 
says there is no chance of seasick- 
ness since the vibrations are above 
the danger zone for humans. 
> . 


Borgward Has New Model 


ie AN effort to capture a share 
of West Germany’s growing 
luxury-class market, Borgward has 
added a sport coupe to the Isabella 
line. 


It is rated at about 82 horsepower 
and is said to have a top speed of 
95 miles an hour. It will cost about 
$3,000 F.O.B. The car has sleeper 
seating, wooden window frames and 
many other luxurious appointments. 


* * © 
Opel 
vos Opel K-40 plant is one of the 
most modern in Europe, but 
many persons feel that General Mo- 
tors should add some of its safety 
features to the Opel cars. 

These otherwise excellent cars 
lack such items as safety door 
locks, deep-dish steering wheels and 
padded instrument panels. Another 
problem is the windshield-wiper 
drive. “Who wants to shift back to 
second gear in order to increase 
the speed of the wipers?” is a fre- 
quently heard complaint. 


Dunlop Ups Prices 

OTTAWA, — As a result of the 
Suez Canal crisis, Dunlop Ltd., has 
increased the prices of all rubber 
latex foam products 7 percent. It 
was reported that the prices of 
crude latex from the Malay Penin- 
sula has increased 28 percent in the 
past five months. 
















































































Stockholders Cheer Milestone Chevrolet— 


Tommy Ramlow, 14, chairman, Class of 
zation at Washington Irving High School, 


"60 Stock Co., student investment organi- 
Tarrytown, N. Y., congratulates E. N. Cole, 


Chevrolet general manager, on completion of 36,000,000th Chevrolet. Cheering are 
other members of the freshman class who invested 77 cents each in one shore of 


General Motors common stock as class 






Gas Rationing Blamed; 


By F. C. Livingstone 
Special Correspondent 
LONDON, England. — Nothing 
like it has happened since 1939. 


| biggest tumble for 17 years. The 
| reason: Gas rationing. 

There were about three weeks’ 
notice for the controls, which 
started Dec. 17. The basic ration 
has been worked out to allow 
| about 200 miles a month motor- 
| ing and operators of essential 
| businesses may apply for supple- 
mental supplies up to another 100 
miles. 
| However, it seems that the ra- 
tioning does not affect civil servants 
and politicians, who seem to be 





lable to get practically all the gas| 


| they want. 

Prices of used luxury cars have 
ifallen about 50 percent since the 
| beginning of November. Big autos, 
|medium-sized ones and even the 
| little 8 and 10 horsepower jobs all 
| have been affected, but the price 
}euts have been in decreasing per- 
centages as the autos get smaller. 


Some indication of changes in 
the used-car market can be had 
from the activities of auto thieves. 
A few weeks ago, about the only 
autos being stolen for repaint and 
resale were Humbers, Jaguars and 
others in the $1,500 and up group. 
Today, they are concentrating on 
the 8 and 10 h.p. types, which pre- 
viously were ignored. 


Strangely enough, the models 
least affected by the bottom fall- 
ing out of the market are the 
“old bangers,” as the trade calls 
pre-war types. These have only 
dropped about 10 percent. The 
reason for this, as one dealer put 
it to me, “You can’t knock $200 
off the price of an auto worth 
only $200.” 

The vehicles coming out best in 
all the hurly-burly of rationing are, 
without doubt, the three-wheelers 
now rated with the 1 to 9 h.p. autos. 
They get six gallons of gas a month, 
and at 85 m.p.g. they will be able 
to get 500 miles a month, compared 
with 200 miles for the four-wheeled 
owner. 


A week before rationing started, 
gas prices were increased by 20 





Power Steering Installed 
On Millionth Buick 

FLINT. — Buick, which has 
produced more cars equipped 
with power steering than any 
other manufacturer during the 
last two years, installed its 1,- 
000,000th unit last week, accord- 
ing to Edward T. Ragsdale, 
general manager. 

“Power steering has hit an all- 
time high in popularity,” Rags- 
dale said, “and is currently being 
installed on more than 60 percent 
of Buick’s 1957 models.” Buick 
first offered the steering assist 
as optional equipment on Road- 
master models in January, 1952. 





British U. C. 


50 Percent Since Nov. I 








project in corporate management. 


Prices Fall © 


Luxury Models Tumble 





cents a gallon (14 cents of which 
were in increased tax). This had a 
further effect in forcing prices 


| down and autos off the roads. Tires 
Used-car prices have taken the/too suffered a 10 percent hoist in 


prices. 

At the time when every motorist 
was watching economy and maxi- 
mum possible mileage, Austin Mo- 
itor Co. conducted a 500-mile test 
lon one of its new A-35s. The test 
run was by the technical editor of 
a motoring journal and an official 
of the Royal Auto Club. A new pro- 
| duction model was selected at ran- 
dom from the plant at Longbridge. 

First it was given a 1,000-mile 


selected which offered samples of 
steep hills and dense traffic in 
city streets. The results showed 
that at an average speed of 31.6 
m.p.h., an average fuel consump- 
tion of 53.7 m.p.g. (5.24 liters per 
100 km) was achieved. 

A deliberately high overall aver- 
age was set, so that during 
much of the test speeds of 50 m.p.h. 
and over had to be maintained 
where road conditions and speed 
limits permitted. 

Needless to say, Austin is very 
pleased and claims that the A-35 is 
“quite definitely the most economi- 
cal car in the world on the basis of 
motor size, performance and price.” 

About 40,000 auto workers are on 
|short-time and about 4,500 have 
been declared surplus as a result 
of the gas crisis, and the numbers 
are expected to rise daily. Practi- 
cally every plant has been hit. Even 
Rolls-Royce, Jaguar and Rover have 
been compelled to introduce shorter 
working weeks. 


‘Canadian Sales 
‘Top Last Year’s 
For Ten Months 


OTTAWA. — Canadian dealer 
sales of new motor vehicles in Oc- 
tober were only slightly higher 
than in October last year, declines 
in new cars being offset by gains 
in commercial vehicles. 

Total sales in first ten months 
were greater than in preceding 
year. 

October vehicle sales totalled 33,- 
519, up from 33,418 a year earlier. 
In the first ten months, sales 
reached 435,805, up from 407,920. 

New-car sales in October dropped 
to 25,446 from 26,135 last year. In 
the first ten months, however, sales 
rose to 356,397 from 339,559. 

Sales of commercial vehicles in 
October rose to 8,073 from 7,283 
in October, 1955. In first ten 
months, sales rose to 79,408 from 
68,361. 

The tightening money market in 
Canada did not prevent the sales 
of 18,915 new passenger cars and 
commercial vehicles being financed 
in October through sales finance 
as compared to 14,895 a year earlier. 
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AUTOMOTIVE NEWS, DECEMBER 31, 1956 


Car, Truck Output Estimates 


By Automotive News 
PASSENGER CARS 


(U. S. PRODUCTION ONLY) 





























Week Week Total Jan. 1 Jan. 1 
Ended Same Ended Output, To To 
Dec. 29, Week, Dec. 22, Decem- Dec. 31, Dec. 29, 
' 1956 1955* 1956* ber 1955** 1956 
AMERICAN MOTORS. 1,545 2,786 2,633 9,880 167,454 104,082 
= 75 426 111 445 29,388 7,190 
ED Setivtcctivievem'vugusswisvere 270 900 383 1,498 51,950 17,897 
IND sceieacessctivevers wee Lee 1,460 2,139 7,937 86,116 78,995 
CHRYSLER CORP. .... 18,900 18,175 27,644 110,220 1,361,835 870,536 
EINE -.- cessvareoncesieessornses 2,100 2,474 2,647 11,232 162,312 95,352 
Teper tal .......0.0000000.. 500 200 639 2,601 13,727 12,004 
EE kidiveschnusveevecvinuscivens 2,300 1,753 3,564 13,229 129,767 103,949 
SMD“ vasiinsecavececheesensinees 5,000 4,281 6,890 27,892 313,038 205,909 
arn 9,000 9,467 13,904 55,266 742,991 453,322 
FORD MOTOR .............. 32,212 29,479 50,387 187,617 2,240,661 1,668,722 
Continental .................. 12 64 15 66 1,231 1,327 
BP ihhscaestn iniessoceesies .. 26,000 25,471 41,369 155,100 1,764,524 1,372,990 
See 900 425 1,199 4,543 39,995 47,667 
ED sxascrenicereiemnsasnece 5,300 3,519 7,304 27,908 434,911 246,738 
GENERAL MOTORS .. 46,021 51,289 71,828 281,476 3,989,979 3,063,015 
I: dj sbivechenaieiiipsseiisicn 9,400 11,094 14,636 55,739 781,296 535,338 
SIE. sc stecnisnsciintsdostiness 2,800 2,707 4,290 15,756 153,334 140,621 
TIED» ssccsvssenseccecsinien 21,600 24,003 35,927 139,732 1,830,029 1,621,278 
Oldsmobile .................... 6,971 8,473 10,870 42,325 643,460 433,179 
IY. ic-Suerttekcvediisnbiante 5,250 5,012 6,105 27,924 581,860 332,599 
SE MEDI, -schibsivesncncneacsendiise 1,547 3,618 2,340 8,388 182,059 95,892 
IED | Sndgeesuinssescceusinies 125 921 25 150 69,667 13,439 
Studebaker .................. 1,422 2,697 2,315 8,238 112,392 $2,453 
Total Cars, U. S......... 100,225 105,347 154,832 597,581 7,947,787 5,802,247 
*Revised. 
**Totals for 1955 include Kaiser-Willys production. 
COMMERCIAL CARS 
(U. S. PRODUCTION ONLY) 
Week Week Total dan. 1 Jan. 1 
Ended Same Ended Output, Toe To 
Dec. 29, Week, Dee. 22, Decem- Dec. 31, Dec. 29, 
1956 1955* 1956* ber 1955* 1956 
CHEVROLET ................. 5,100 347 7,669 28,574 393,312 353,610 
III TIE sicieisss coctuiidhatch sishiebentind 18 84 253 5,180 5,032 
DIVCO 48 738 69 277 3,839 3,566 
III, - checvedihissastediaisialsiaal 1,200 722 2,193 7416 95,618 91,140 
EES ae 3,400 5,236 4,921 20,884 373,897 300,239 
SET sasibiicbininbeeinienilianandomns 1,150 1,714 1,901 6530 105,090 91,227 
INTERNATIONAL ...... 2,404 2,416 3,065 12,275 130,370 137,385 
SIE 4 Nic sciesackideatipastecslinthasd 250 387 414 1,458 15,296 18,758 
SE AbAiiisiiticiniiccdcassiesbaisiees, “ahaa | deinen 61 203 5,190 3,794 
STUDEBAKER ............... 240 317 316 1,182 19,287 14,584 
I Migs cacuntenlinns 183 322 307 1,101 17,213 17,135 
i 960 1,473 1,675 5,993 78,922 65,005 
MISCELLANEOUS*** 25 48 40 146 2,580 2,262 
Total Trucks, U. S..... 14,960 13,078 22,715 86,292 1,245,794 1,103,737 
Total Cars, Trucks, 
a I eisteonssiaacsaidiicnsbiten 115,185 118,425 177,547 683,873 9,193,581 6,905,984 
Total Cars, Trucks, 
III sinsininindeicniendeeds 7,645 3407 12,089 42,457 452,601 474,853 
Grand Total, 


Cars and Trucks, 


U. S. and Canada....122,830 121,832 189,636 726,330 9,646,182 7,380,837 


*Revised. Miscellaneous includes Corbitt, Marmon-Herrington, Four-Wheel Drive, etc. 
N.B.: All U, 8. totals include cars and trucks for military orders. 
***Autocar and Sterling are included in White totals; Brockway included in Mack totals. 





NEW YORK.—Rising costs and 
red tape may delay completion of 
the nation’s multibillion-dollar high- 
way program, according to a news 
article last week in the New York 
Times. 

Officials have noted, the news- 

paper said, that construction costs 





Pittsburgh Dealers 
Resent Official’s Slap 


PITTSBURGH.—The Allegheny 
County Automobile Dealers 
Assn. has protested a statement 
attributed to Frank W. Poe, state 
banking official, which alleged 
that all auto dealers violated the 
letter of the law prohibiting 
negotiating blank contracts for 
car purchases. 


E. L. Morris, association presi- 
dent, in a wire to Gov, George 
M. Leader, said Poe’s statement 
‘places all legitimate dealers in 
the same category with the in- 
dustry’s most unethical, unreli- 
able disreputable dealers in the 
area.” Morris also urged action 
to eliminate undesirable dealers 
so “legitimate dealers may enjoy 
the confidence of the public.” 





Highway Delay Seen 


- Increasing Costs and Red Tape Ensnarl 
National Construction Program 


have gone up about 4 percent 
since the Highway Act was signed 
six months ago and that there are 
indications of further increases. 

Contracts have been awarded for 
work thus far on only 382 miles of 
the 41,000-mile national system of 
interstate and defense highways. 

The contracts cover 166 projects 
in 30 states, with the Government’s 
share of the costs about $436.5 mil- 
lion, or just over a third of what 
Congress authorized for this fiscal 
year. 

One of the big delays has been 
a provision that the Department of 
Labor determine the prevailing 
minimum wage rates in the states 
before contracts are let. This takes 
time. 

The paper also said that some 

state highway agencies have been 

| Slow in drawing up plans for 
specific projects. 





problems will be started Jan. 7 by 
a Senate Public Works subcommit- 
tee. 


A new Chrysler-Plymouth- 
Imperial! dealership has been 
formed at Newport» Beach, Calif.; 


| ee ere 
| Harris to Chrysler 
| 

| with Al Harris as its head. 


Trucks at 1,103,000... 


Year’s Car Production 
Hits 5,802,000 Units 


(Continued from Page 1) 


to 270, and Hudson off from 111 to| Thirty-ninth St. immediately south 


75. 
+ * * 

-P TURNED out 1,547 cars dur- 

ing a three-day operation last 
week, compared with 2,340 for five 
days the previous week, 

Packard, which began ’57- 
model output Friday of the previ- 
ous week, upped its output from 
25 to 125 units, while Studebaker 
dropped from 2,315 to 1,422 units. 

Truck production last week to- 
talled 14,960 units — off some 7,755 
units from the previous week's out- 
put of 22,715 trucks, 

Canadian car and truck opera- 
tions produced 7,645 vehicles, com- 
pared with 12,089 last week. Can- 
adian manufacturers produced an 









Hearings on these and other} 


estimated 474,853 vehicles during 
1956, compared with 452,601 last 


year. 
. s * 


Edsel Division Eyes 


Plants for Production 


BUFFALO. — Ford Motor Co.’s 
Edsel division is taking a close look 
at Ford plants to determine which 
ones will be used to make Edsel. 


There is a chance that Ford’s 
Buffalo stamping plant and as- 
sembly plant will play a role in 
turning out the Edsel. 

Richard E. Krafve, Edsel general 
manager, said stampings for the 
car will be made in one of Ford’s 
stamping plants in Cleveland, Chi- 
cago or Buffalo. The local plant 
is making Edsel dies. 

Krafve said the Edsel division 
hopes to include an eastern Ford 
assembly plant, Mahwah, N. J., 
Somerville, Mass., or Buffalo. 

7 


> * 


Chevrolet Plans Larger 


Kansas City Plant 


KANSAS CITY. — Plans for al- 
most doubling the size of the Chev- 
rolet assembly plant in suburban 
Leeds were revealed last week at 
a hearing before the city planning 
commission. 

The hearing was on a petition by 


of the plant. 

R. Carter Tucker, attorney for 
General Motors, told the commis- 
sion the present plant is inadequate 
to fulfill present demands for cars. 
He said the division plans to in- 
crease its present plant space of 
501,670 to 978,480 square feet. Manu- 
facturing space would be increased 
from 335,770 to 690,972 square feet, 
Tucker said. 

The plant now employes from 
3,000 to 4,000 persons. 
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“Now don’t be discouraged, son. 
Even with new models you must 
expect the same old ‘ifs, ‘ands,’ 
and ‘buts’ from prospects!” 





Wisconsin Issues License 


After Dealer Signs Pledge 


MILWAUKEE. — Courtesy Mo- 
tors, Inc. (Lincoln-Mercury), has 
signed an agreement with the state 
pledging to follow certain sales 
methods in return for renewal of 
its dealer and sales finance licenses. 

The permits will be issued to- 
morrow (Jan, 1), according to 
Melvin O. Larson, state motor 
vehicle commissioner, and John 
F. Doyle, banking department 
consumer credit division super- 
visor. 

Courtesy, an associate of Wane 
Management Co. Long Beach, 
Calif., earlier was given a hearing 
by Larson and Doyle to determine 
its “fitness to be given 1957 
licenses.” 

There had been complaints, Lar- 
son said, of alleged questionable 
practices. 

“We are without question,” said 
Hugh L. McPeek, Courtesy general 
manager, “the largest Mercury 
dealer in Wisconsin. In spite of 
our tremendous number of sales 
there were only four purchasers 
who complained at our hearing.” 


“One of them has stated that 








Martin-Baumier Renamed 


Martin-Baumier Buick Co., Jen- 
nings, La., has been renamed Harry 


Chevrolet for the vacation of} Martin Buick, Inc. 





Looking at the Ads... 
How Dealers 


DETROIT. 
advertising in the Christmas sea- 
son shows that a lot of people ap- 
parently like to cast themselves in 
the role of Santa Claus. 


For instance, Luhring Motor 
Co., Inc., Norfolk, Va., offered 
free money for Christmas shop- 
ping. How? Easy. All anyone had 
to do, according to the ad, was 
to buy a car. 


“You buy a car for $300—no 
money down—you will receive $300 
cash,” trumpeted the ad. 


The payments, said the ad, on 
the $300 car deal would be $37.53 
a month with no payments in 
1956. 

“This is a bona fide business 
proposition,” the ad said, “No 
hidden catch. What Luhring says 
it is — it is!” 

The offer applied to every car 
in stock, with a 30-day guaran- 
tee and a five-day driving trial, 
Luhring advertised. 

Hull-Dobbs (Ford), Winston- 
Salem, N. C., rang in the “dream” 
theme in its. pre-Christmas adver- 
tising. “You dream it (tradein al- 
lowance). We're apt to allow it. No 
reasonable offer refused,” said the 
advertising. 
| In the upper right hand corner 
of the ad was a picture of a 
dreamer leaning against his old 
clunker and gazing wistfully off 
|into the wild blue yonder. 

“I dreamed Hull-Dobbs allowed 

| me a million dollars,” read the 

blurb above the dreamer'’s head 

|. which was tastefully decorated 
with bags bearing the $ crest. 

| According to the ad, Hull-Dobbs 





| would allow up to $2,700 on a ’56 on 
down the scale to $1,100 on a 1950. 


— A glance at auto! 








Played Santa 


Elsewhere advertising looked 
like this: 

Spartansurc, S. C.: Glover Mo- 
tors, Inc. (DeSoto-Plymouth) ad- 
vertised a three-day sale with no 
interest and no carrying charges 
on purchases of new and used cars. 

Biroxt, Miss.: Grego Buick Co. 
advertised “if it rolls, we have it.” 
Grego offered “top deals” on new 
and used cars, with no payment 
until March, 1957. 

Tusa, Oxta.: Bill Doenges Ford 
advertised a public auction for one 
day. Available were 125 used cars, 
from 1946 to 1957 models. Financ- 
ing was offered on the spot with 
five-minute service, free coffee and 
doughnuts were served. 

Beck.ey, W. Va.: Grady Whitlock 
(Ford) advertised that “Grady’s 
playing Santa.” A pushbutton radio 
was offered with every new car 
sold before Christmas. 

Miami: Laramore-Neese, Inc. 
(Ford), offered new cars with a 
$195 down payment with a few 1956 
Fords left. Ben McGahey offered 
customers a savings of $200 “over 
our competition” with a 30,000-mile 
guarantee. 

CHARLESTOWN, W. Va.: Thompson 
Motors (DeSoto-Plymouth) adver- 
tised that 42 cars were to be sold 
before Christmas and offered an 


|“extra big” tradein deal. 


Gifts to Relief 
ELMIRA, N.“ ¥.—CtStdiiers of 


|Van Brunt Motors Inc. of Horse- 


heads didn’t receive the custom- 
ary gift from the concern this 
Christmas. A check for $150 from 
H,. T. Van Brunt was sent to Che- 
mung County Red Cross Chapter 
for Hungarian relief. 


he has no further grievance. An- 
other has offered to pay us an 
additional sum as a settlement. 
Still another said he did not com- 
plain but was called in,” said Mc- 
Peek. 


“We were also criticized by a 
short-time salesman whom we were 
forced to fire and by one of our 
competitors. To eliminate any fur- 
ther problem, and in line with our 
policy .. . we are going to work 
hand in hand with the Better Busi- 
ness Bureau in all matters,” he 
said. 


Points covered by the agreement 
include: 


1. Each salesman must be licensed 
and be in possession of the license 
before he may sell an auto. 


2. Courtesy will use its best ef- 
forts to satisfy the complaining 
witnesses at the hearing. 

3. Salesmen who start negotia- 
tions shall continue to handle 
them (as far as reasonably pos- 
sible) until the deal is completed. 

4. If a salesman who starts on a 
deal fills out a purchase agreement 
which is signed by the customer, a 
copy must be furnished to the pros- 
pective purchaser at the time it is 
signed. 

5. All salesmen will be furnished 
with finance rate charts which will 
enable them to quote time price 
differential as well as time sale 
and terms of payment. 

6. A training program shall be 
started to familiarize all sales per- 
sonnel with the provisions of state 
laws in regard to sale of motor 
vehicles. 

7. All advertising copy used in 
newspapers, radio and television 
shall be approved by officials of 
Courtesy before it is released. 

Larson said that Courtesy offi- 
cials agreed orally that the firm 
would continue the terms of an 
agreement that it entered into 
with the Milwaukee BBB in 1954 
to comply with the BBB code of 
auto sales practices. 

That paper had been made the 
condition of the original issuance 
of state licenses to Courtesy. 

In the meantime, Raul Serrano 
has sued Courtesy for $3,856 in a 
civil damage suit alleging two cases 
of fraud. 

Serrano alleged that he was to 
be allowed $1,450 on his old car but 
when he received the contract he 
found he had been allowed $983.42. 

Robert W. Schroeder, Courtesy 
attorney, denied the allegations 
and said there had been nothing 
improper about the transaction. 
Serrano, a native of Puerto Rico, 

claimed his knowledge of English 
was limited and said he agreed to 
buy a 1956 Mercury last March, He 
said a Courtesy salesman assured 
him the car was a “demonstrator” 
and that it had not had a previous 
private owner. 

Serrano said he later showed the 
papers to co-workers who pointed 
out that, according to the title, the 
car actually was a used-car, not a 
demonstrator. 

In addition, Serrano said his 
friends pointed out the difference in 
the actual tradein allowance and 
what Serrano said he was promised. 

Serrano asked $3,000 punitive 
damages and $856 actual damages, 
which included $40 for snow tires. 
He claimed he allowed Courtesy to 
hold his tires temporarily and they 
refused to return them. 
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Hafstad, Goad to Address Parley .. . 





SAE to Explore Atom’s Future 


DETROIT, — The Society of Au- 
tomotive Engineers will take pene- 
trating looks next month into hot 
automotive issues of today and 
tomorrow — ranging from fuel 
injection to atomic energy. 


A panel on “Nuclear Energy in 
the Automotive Industry” will open 
SAE’s annual meeting Jan. 14-18 
at the Sheraton-Cadillac Hotel in 
Detroit. 


Representatives of the Big 
Three will take part in the panel, 
with Chrysler Corp.’s C. R. Lewis 
giving a long-awaited report by 
the SAE’s nuclear advisory com- 
mittee on “The Atom and SAE.” 
Ford’s Michael Ference jr. and 
General Motors’ C. R. Russell 
also will participate, 


The General Motors and Bendix 
fuel injection systems will be dis- 
cussed at 2 p.m. Jan. 15. 

Other presentations at the annual 
meeting will cover the following 
subjects: Cadillac’s new frame, 
cast vs, forged crankshafts, quality 
car structure, automation, Chrys- 
ler’s new Torque-Flite and Chev- 
rolet’s new Turboglide. 





L. R. Hafstad 


Two GM executives will address 
luncheon sessions, The Jan, 14 
speaker is Dr. L. R. Hafstad, 
research vice-president, whose 
topic will be “Basic Research and 
the Automotive Industry.” L. C. 


L. C. Goad 


Goad, executive vice-president, will | 


describe. “Opportunities Unlimited 
for Engineers in Manufacturing” 
at a Jan. 16 luncheon. 

SAE’s annual dinner will be 
held the evening of Jan. 16 at 
Masonic Temple. The main 
speaker will be Clifton Beckwith, 
humorist and who will 
discuss “Motor Manners and 
Morals.” 

G. A. Delaney, of Pontiac Motor 
division, 1956 SAE president, will 
give the presidential address at 8 





p.m, Jan. 15. A report on the West- 
ern European auto industry will 
share this program, the speaker 
being Laurence Pomeroy, of 
England’s The Motor magazine. 


Other events on the Jan, 14 pro- 
gram, besides the atomic-energy 
panel and Dr, Hafstad’s luncheon 
address, will include, “Commercial 
Vehicle Propulsion Dynamics,” by 
E. F. Farrell, of Borg-Warner; a 
panel of fuel economy in fleet oper- 
ation; “Quality Car Structure,” by 
G. J. Englehard, of Chevrolet; 
“Planning a New Automobile,” by 
J. E. Judge, of Ford, and Graphic 
Illustrations,” by Frederick Jantz, 
of Oldsmobile. 


The crankshaft debate and fuel 
injection presentation will highlight 
the Tuesday program. Other Tues- 
day events will deal with truck re- 
frigeration, automation and oil 
seals. An all-day tour of Univer- 
sity of Michigan facilities will be 
staged for aeronautical members. 

Wednesday’s program will open 
with Cadillac’s S. L, Milliken and 
A. O. Smith’s J. R, Parker speak- 
ing on “The Cadillac F ram e— 
A New Design Concept for Lower 
Cars.” The new Chrysler and 
Chevrolet transmissions are on 
the afternoon agenda, following 
Goad’s luncheon address. 

Detroit Diesel will present a 
talk on its Series 71 engine Thurs- 
day morning, followed in the after- 
noon by diesel presentations from 
Continental Aviation and Hercules. 


The fuels and lubricants activity 
of SAE plans two programs Fri- 


| day. A morning session will in- 
‘clude a spark-plug fouling report 


by Ethyl and reports by Conti- 
nental Oil and Sinclair. A Ford 
study on bearings will be given in 
the afternoon, along with a report 
on valve train wear and an Atlantic 
Refining talk on “Why Does Your 
Car Wear: Out?” 


The following manufacturers will | 


sponsor exhibits on the fourth floor 
of the Sheraton-Cadillac during the 
meeting: 

Zoliner Corp., Cleveland Graphite 
Bronze, Aluminum Co. of America, 
Ross Gear & Tool, Vickers, Ameri- 
can Bosch, Cities Service Petro- 
leum, Continental Motors, Dualoc 
Drive, Fram, Satullo, Lord Mfg., 
Long Mfg., Kelsey-Hayes, Consoli- 
dated Electrodynamics. 

Detroit Aluminum & Brass, 





COLORADO 
AUTO AUCTION 


Special Two-Day Sale— 
January 7th and 8th 


700 to 800 Cars Promised 
Free Chicken Dinners Both Days 
All '55 Models and Older January 7th 
All '56 and '57 Models January 8th 


BUYERS—Plenty of New Car Trade Ins since there was 
no sale the last two weeks. We will have the largest 


and best consignment of cars in the nation. 
SELLERS—Start the New Year by balancing your in- 


ventory. Some of the western states are needing 
plenty of cars as they haven't bought in volume because 
of January Ist taxes. 


REMEMBER — Be at the COLORADO AUTO AUC- 
TION as this will be your Holiday party—January 7th 


and 8th. 











Owens-Corning Fiberglas, Alumi- 

num Industries, Westinghouse Air 

Brake, Le Roi division, Jervis B. 

Webb, Aeroquip, Magnaflux, Tite- 
flex, Monroe Auto Equipment, 

Torrington Mfg., Pierce Gover- 

nor, Groov-Pin, Schwitzer, John- 

son Bronze, Ohio Crankshaft, 

Metal Finishing Service, Kistler 
Instrument. 

General Radiator, Higbie Mf g., 
Avon Tube division, Sparton Auto- 
motive division, Reynolds Metals, 
Anchor Coupling, Heli-Coil, Bendix 
Aviation, Waukesha Motor, Fabri- 
con Products division, Leece- 
Neville, MB Mfg., Detroit Controls, 
DuPont Elastomers and Fairprene 
divisions, Woodall Industries, 
Potter & Brumfield, Bohn Alumi- 
num & Brass, Lisle. 


Allen B. DuMont Laboratories, 
Dow Chemical, Meridan Flex-O- 
Tube division, Fulton Sylphon divi- 
sion, Dana, Deluxe Products, Du- 
Pont Plastics division, Kaiser 
Aluminum & Chemical Sales, 
Stewart-Warner, Hercules Motors, 
G. H. Leland, Lincoln Engineering, 
Hoof Products, Kysor Heater, Lipe- 
Rollway, Performance Measure- 
ments. 


S. Sterling, Fairchild Al-Fin divi- | 


sion, American M.A.N. Corp., 
Acushnet Process, Rosan, Ai- 
Research Industrial division, Ko- 
lene, Appel Process, Armstrong 
Cork, La Salle Steel Wyman- 
Gordon, Stratoflex and Enjay. 


DeSoto for Mrs. America— 
En route from Europe, Mrs. America 
(Mrs. Chris Maletis, Portland, Ore.) stopped 


in Detroit to receive the keys to her 1957 
DeSoto from J. B. Wagstaff, DeSoto sales | 
vice-president. Mrs. Maletis traded in the | 


1956 DeSoto which was awarded her in 
the Mrs. 
DeSoto. 


America contest sponsored by 


Bond for Dealers? 





Rhode Island Association Debates Question; 
Local Meetings Scheduled 


By Thomas L. Forbes 
Staff Correspondent 

PROVIDENCE, — The Rhode 
Island Automobile Dealers’ Assn. is 
weighing a proposal to require a 
substantial bond for new dealer 
licenses, or renewal of existing per- 
mits. 

Cooperating with the State’s 
dealer licensing commission, 
RIADA has reported considera- 
ble success in its drive to stamp 
out questionable advertising and 
other practices which tend to 
leave a bad taste in the public 
mouth. 

The latest proposal is one of 
several being considered by Presi- 
dent John Dunne and RIADA 
directors, who have undertaken to 
sound out the entire membership 
before proceeding with plans to put 
the recommendations into effect. 

This is being accomplished by a 
series of meetings in various parts 
of the State in line with a policy 
instituted last year by Leo Carey, 
former president. 

The meeting attended by dealers 


| from Newport and Bristol Counties 


was concerned with means of 


‘Trade’ on Taxes 


Proposed in N. Y. 


NEW YORK. — A “horse trade” 
involving gasoline taxes and auto 
use taxes reportedly will be pre- 
sented to the New York Legislature 
for the 1957 session. 

Mayor Robert F. Wagner, of New 
York City, said the City is willing 
to drop its $5 and $10 auto use tax 
in exchange for a “fair” share of 
the State’s revenue from auto 
license fees and gasoline taxes. 

Under present law, each -county 
in the state except the five within 
New York City receives 25 percent 
rebate on license fees it collects for 
the State. 


Murphy, Not Moreau, 
Is Lyndonville Dealer 


It was incorrectly reported in the 
Nov. 12 issue of Automotive News 
that Robert Moreau had opened 
Broadway Motors (Ford) in Lyn- 
donville, Vt. 

Raymond Murphy, operating as 
Murphy Ford Sales, is the Ford 
dealer in Lyndonville. Moreau is an 
empioye of Murphy’s. 





| restoring “ethics and profits” and 
the question of whether the state 
licensing commission should 


“require a sizeable bond to be 
furnished by all dealers to get a 


new license or renew an old one.” 


Also considered was a sugges- 
tion that news media be requested 
to advise car buyers that they 
can appeal to the state licensing 
body for a hearing and help in 
the event of improper treatment. 

Sentiment on this proposal was 
divided, with the majority seeming 
to favor the plan on the grounds 
that “bushing” dealers would think 
twice before committing acts which 
could backfire and cause license 
suspension. The minority cited the 
possibility that such a policy might 
lead to “a minor squeak that would 
become a major gripe against a top 
flight dealer.” 

With reference to a substantial 
bond as a requisite for a license or 
renewal, proponents of this plan 
held that such a procedure would 
tend to prevent-an undesirable per- 
son from getting started in the 
automobile retailing field, or from 
staying in business, and would pro- 
tect unsuspecting buyers. 

“In case of foreclosure, voluntary 
or otherwise, a sizeable bond would 
give a measure of protection to all 
equities,” it was pointed out. 
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HELP WANTED 


I NEED A HELPER to run my Olds deal- 
ership while I spend my time in Florida 
and on my other interests. Will give you 
a part of the profits and a buy-in agree- 
ment. Town of 5,000 in Michigan. Good 
rural trade. Give age, experience, etc., to 
a 6703, c/o Automotive News, Detroit 


OFFICE MANAGER, General Motors deal- 

ership requires man thoroughly experi- 
enced in General Motors accounting to 
handle office of metropolitan dealership. 
Salary open, new car furnished, Here is 
an opportunity for you in Colorado, Box 
6705, c/o Automotive News, Detroit 26. 





TWO CENTS pt: 


gned with f 
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Blender to Offer 
Various Octanes 


From One Pump 


DETROIT. — Sun Oil Co., in the 
near future, will offer fuel of var 
ous octane ratings all from the 
same pump, it was learned herp 
last week by Automotive News. ~ 

Reports from Florida indicatg 
that several Sun stations ther 
have been dispensing multi-octang 
fuels on a test basis which 
proven to be so successful that alj 
Sun stations will be converted. 

The secret of the new method ig 
an extremely high octane fud 
which is blended with regular fuel 
at the pump to any octane mixture 
desired. 

This way, it was reported, motonm 
ists can buy the fuel best suited to 
their automobile, designating it by 
numbers which will be announced 
later. 

Thus, it was said, old autos or 
new can be served from the same 
pump with the octane rating which 
best suits the engine. 


Buick Readies New 


Pa. Warehouse 


| 


| FLINT. A new parts ware- 
house designed to increase service 
for eastern Buick dealers will be 
| opened in early January at Camp 
Hill, Pa., it is announced by Albert 
H. Belfie, Buick general sales man- 
| ager. 

The warehouse is the 13th in a 
| chain of similar Buick installations, 
| It will serve Buick dealers in the 
| western part of the Philadelphia 
| and Newark zones, the eastern end 
| of the Buffalo zone and most of the 
| Pittsburgh zone. 


Verne T. Jacobson, currently 
| manager of the Buick parts ware- 
|house at Cleveland, will be in 
|charge at the Camp Hill installa- 
| tion. 


‘Sales Up 15 Pet., 
3M Reports 


MINNEAPOLIS. Minnesota 
Mining & Mfg. Co. reported that 
its sales increased by more than 
15 percent in the year just ending. 
Company officials said 3M is plan- 
| ning heavy expenditures for two 
items it feels have been largely re- 
sponsible for its growth—research 
and the plant and equipment 
needed to produce and market the 
products of research. 





1956 Glycerine Awards 


| To Be Presented Jan. 24 


NEW YORK. — Presentation of 
the 1956 glycerine research awards 
will be made here Jan. 24, First 
award is an honor plaque and 
$1,000, second, honor certificate and 
$300, third, honor certificate and 
$200. 

A meeting of the Glycerine Pro- 
ducers’ Assn. will be held in the 
afternoon. Among the topics for 
discussion will be trends affecting 
use of glycerine in alkyd resins, 
pharmaceuticals and cellophane. 
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HELP WANTED 


WILLYS JEEP SERVICE manager. Salary 
plus commissions. Call Mr. , FR. 
9-3636 or write P. O. Box 3940, Miami, 
Fia. 


SERVICE MANAGER — GM. dealership. 
Denver, Colorado. 
aggressive, experienced man with proven 
ability to produce results in metropolitan 
dealership. Salary and car commensurate 
with ability to produce, If you are look- 
ing for an opportunity to come to Den- 
ver, please« send complete resume and 
recent photograph. Box 6704, c/o Auto- 

motive News, Detroit 26. 


Opportunity for an © 
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HELP WANTED 


LES MANAGER WANTED 


cury-Lincoln dealer has opening for 
ng experienced manager. Salesman 
ability and experience considered. 


ase attach complete resume and photo. 


profitable dealership located in mid- | 


st. 
Box 6699, c/o Automotive News, 
Detroit 26. 


ANTED—PARTS MANAGER with Ford 
dealership experience and ability to or- 
ganize and direct sales. Present volume 
is $9,000 monthly. Expect to increase to 
$20,000 with right man, Good earnings, 
bonus plan and many company benefits 
available to highly experienced parts man. 
Write, giving complete resume of experi- 
ence, age and recent photo. Smith-Lind- 
ner Ford Co., Jefferson City, Mo. 


RVICE MANAGER for northern Cali- 
fornia Chevrolet-Olds dealer. Immediate. 
All benefits. Percentage plus salary, Must 
know all 


other recreation. Largest and newest 
facilities. Must know how to hire and 
train men and build sales, Will consider 
young man with good basic requirements 
willing to work. Air mail complete letter 
and photo to Samuel D,. Cowan, P. O. 
Box 720, Ukiah, Calif., at once. 





POSITION WANTED 


VAILABLE NOW-—Sales manager for 
500 to 1,000 car deal. Married, 40 years 
old, home owner. Have used car 
conditioning know how and new car 
merchandising and closing know how. 
Will compare past profit record with the 
best. Must be sound deal 
at the right figure. No family 
Box 6689, c/o Automotive News, 
troit 26. 

FICE MANAGER WITH 20 years’ GM 
experience; thorough knowledge of all 
operations. College graduate. Desire 
western or Finger Lake Region 
York, Box 6715, c/o Automotive News, 
Detroit 26. 


TTENTION OLD RELIABLE DEALERS. 
Sales manager of large Ohio, Chevrolet 
deal; age 36; family man; with present 
employer nine years; wishes to go in 
with reliable dealer on a buy-out work- 
ing basis for complete deal or one-half 
interest. Prefer Ohio—200 to 600 car 
deal. Box 6706, c/o Automotive News, 
Detroit 26. 


TTENTION MULTIPLE-DEALER owner. 
Writer has eight years’ exclusive experi- 
ence developing management aids for 
owner of multiple agencies. Make your 
job of management easier through finan- 
cial statement analysis; development of 
statistical records; recording per deal 
profit for comparison between salesmen | 
and agencies, and many other services. | 
Available for immediate employment. For | 
further details write Box 6707, c/o Auto- | 
motive News, Detroit 26. 


ENERAL MANAGER, Aggressive, hard 
hitting executive with 16 years’ automo- 
tive experience in all departments with 
volume dealership. Can assume full re- 
sponsibility for profitable operation with 
full knowledge in daily profit plan opera- 
tion. Box 6708, c/o Automotive News, 
Detroit 26. 





deals. 
De- 








AVAILABLE 


vo LVO DEALERSHIP 


Offers Big Opportunity 
Sell Sweden's “hot” VOLVO—Ameri- 
can car comfort, sports car handling 
and performance, miserly economy, 
Swedish precision. 

Dealerships now available in Ala- 
boama, Arkansas, Kansas, Louisiana, 
Mississippi, Missouri, Oklahoma, Ten- 
nessee and Texas. 
Fer information 


write or 
” Nils Olof Sefeidt 
Swedish Motor Import 


2221 Milam Tel e: 4-9456 
, Texas 


wire 


FAMILY OWNED dealership, han- 
dling Ford, since 1912. Located on major 
Federal highway in southeastern Wiscon- 
sin farming and resort area. 60 miles 
from Chicago and Milwaukee. A well es- 
tablished business with modern facilities. 
Will sell or lease building. Settling estate. 
Box 6681, c/o Automotive News, Detroit 





BURBAN BOSTON DEALERSHIP 
handling one of the ‘‘Big 3.’’ Located in 
@ wealthy town of 28,000. Excellent po- 
tential. Always a money maker. Estab- 
lished over 25 years. Modern new build- 
ing can be leased. Factory approval 
necessary. Box 6692, c/o Automotive 
News, Detroit 26. 


LERSHIP FOR SALE handling Gen- 
eral Motors line. Over thirty years. City 
30,000—-sixty-five miles from Chicago. 
Best location in city. Box 6693, c/o 
Automotive News, Detroit 26. 


OR SALE BY OWNER. Well equipped 
dealership handling DeSoto-Plymouth. 
Ideally located in Vermont, 200 new car 
potential. Modern new building and ad- 
Joining used car lot. Can be bovght with 
Or without real estate. Long term lease 
@vailable. Inventory clean and _ con- 
servative. Small investment required. If 
interested, write Box 6695, c/o Automo- 





| tive News, Detroit 26. 





IESIRABLE DEALERSHIP handling a 
General Motors car in good New York 
State town. 300 car potential, modern 
Service facilities, Best location in city. 
Population 35,000. Trading area approxi- 
mately 100,000, Excellent deal for right 
|Party. No real estate. Box 6710, c/o 
Avwomotive News, Detroit 26. 


phases of service operation. | 
County seat with hunting, fishing and all | 


and | 


to relocate | 


New | 





oo S. Wabash Ave. 
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DEALERSHIPS AVAILABLE 


DEALERSHIP (ONE OF “BIG 3'’)—200 
new-car potential, South Florida. Modern 


building, large showroom, one of the best | 


equipped shops in the state. Spacious 
grounds with attache” used-car lot, Com- 
plete body and paint shop. Also up to 
date parts department. Business now 
operating with 25 employes. Box 6711, 
c/o Automotive News, Detroit 26. 





DEALERSHIP HANDLING BUICK in 
large city in southwest. Low parts in- 
ventory. This deal can be handled for 4 
the amount of money of any comparable 
deal anywhere, Best facilities anywhere 
and the rent is right. Box 6712, c/o Au- 
tomotive News, Detroit 26. 





800 CAR DEALERSHIP HANDLING Pon- 
tiac in fastest growing city in the south. 
No used cars, no accounts receivable. 
Low inventory. Compact facilities in- 
cluding used car lot at the right price. 
Box 6713, c/o Automotive News, Detroit 
26. 





FOR SALE—DEALERSHIP handling Lin- 
coln-Mercury. Located in very industrial 
town in central part of Ohio with a pop- 
ulation of 16,000. Sales department aver- 
ages approximately 150 to 200 new cars 
per year. Owner will help finance. All 
replies are strictly confidential. Box 6714, 
c/o Automotive News, Detroit 26. 





EXTREMELY PROFITABLE SMALL 
town, dual dealership handling General 
Motors. Population 12,000. Everything 
low, except profits. Wholesaled 85% 
tradeins. An under your thumb opera- 
tion, 125 to 175 car potential. No real 
estate, no receivables. Deal pays for 
itself first. year. $22,000 for business in- 
ventories, an additional $15,000 
quired for working capital. Immediate 
action. Larger dealership anticipated. 
Located in upper New York State. Box 
6694, c/o Automotive News, Detroit 26. 


‘DEALER SERVICES 


EVERYBODY IS TALKING 
ABOUT IT! 


“USED CARS— 
A GOLD MINE" 
by ERIC CASSIRER 


A Treasury of Tested Ideas 
on Selling Used Cars... 


Written in straight forward talk by a 


man who has sold over $8 million 


worth of used autos. 


MAIL $2.20 TO 


P. O. Box 649 Oxnard, Calif. 
Your satisfaction or your money back. 


Inventory Service 
Buying or Selling a Dealership 


© Buy Right _—® Sell Right 


Parts—Accessories—Equipment 
© © A disinterested certified physical 
Inventory will save you money © ©¢ 
DON'T GUESS—BE SURE 
Call or write for service details. 
Automotive Inventory Service Co. 
10040 Freeland, Detroit 27, Mich., WE 3-6445 
Western Dealers Attention 
429 S. Western Ave. Los Angeles 5, Calif. 
DU 9-5095 





DECAL TRANSFERS 





TRUCK DECALS. No charge for sketch. 


More brilliant; unusually durable; easily 
applied. Samples on request. Write Allied 
Decals, Inc., 8456 Hough Ave., Cleve- 
land 3, Ohio. 


CARS FOR SALE 





1955-56 Clean Cars 
Available Now! 
All Makes! All Models! 


REORDER QUANTITIES AVAILABLE 
DELIVERY COSTS © DOOR TO DOOR 


BO VBE cccccccccnccccccccsscccsece GRE 
CLEVELAND ...............-0ccc000222. 40 
DENVER 60 
All other points quoted on request 
CALL—WIRE—WRITE 


CAR SHIPPING ASSN.., Inc. 


1900 N. W. 7th AVE., MIAMI 32, FLA. 
Call FRanklin 9-4017, FRanklin 3-3062 


ROBINSON CAR LEASING 
FLEET LEASED CARS 
1955—1956 


AT WHOLESALE 
CHEVROLETS, FORDS, PLYMOUTHS 
Available in: Philadelphia, Baltimore, Wash- 
ington, D. C., Pittsburgh, Akron, Cleveland, 
Detroit, Flint, Chicago, Milwaukee, Cincin- 
nati, Louisville, St. Louis, Kansas City, Lin- 
coln, Neb., Oklahoma City, Fort orth, 
Dallas, New Orleans, Atlanta. 


ROBINSON CAR LEASING 
DIVISION 
THE HERTZ CORP. 


For specific information in any city, address: 
|. E. Spatig, Used Car Mor. WeEbster 9-2144 
Chicago, Ill. 


re- 








CARS FOR SALE 


ATTENTION 


Volume Fleet Users 


(AUTH. CHEV. DEALER) 


Handling Top Fleets in Country—Can Handle 
Trades in Volume. 


Box 6716, ¢/o Automotive News, Detroit 26. 


Lloyd - Wagen 
GERMAN WONDER CAR 
$1,295 P. O. E. 


Dealers Inquire 


Gallagher Motors, Inc. 


Importers 
West of Mississippi 
907 E. Pike St. Seattle 22, Wash. 


‘56 DODGE 
EX-TAXIS 


PRICED RIGHT 


Painted Stock Car Colors 
Automatic Transmission, Heater, 
Defroster. All Good Rubber 
Quantities from 5 to 500 
also 
*55-'56 Fords, Plymouths 
Standard and Auto. Transmission 
Write, Wire or Phone 
Harold Peterfreund or 
Manny Mouber 


FUTURE 


MOTORS INC. 


37-01 Queens Bivd., 


Long Island City, N. Y. 
ST 4-6351 


N.Y.'s Largest Volume 
Taxi Dealer 


OPPORTUNITY 
USED CARS 


AND 
EX-T 


AXIS | 


FORD * PLYM * CHEV. 
1955's & 1956's 


ALL IN TOP OPERATING CONDI- 
TION, GOOD OR NEW RUBBER; ALL 


HAVE HEATERS, DEFROSTERS. 
CLEAN BODIES AND INTERIORS. 


PRICED FOR IMMEDIATE 
SALE! 


ANY QUANTITY . .5 to 500 
WRITE - WIRE - CALL 


JAMES F. WATERS. INC. 


New York's Taxicab Supplier for 20 Years 
38-15 Northern Bivd., Long Island City, N. Y. 


ST 6-3300 
H, CHARTERS A. H. AUSTIN 


j 


CARS WANTED 





CARS WANTED—7 passenger Cadillacs. 
Must be sharp 1953 and newer. Ridgway, 
Belmont 4-6611, 2836 N. E. Sandy, Port- 
land, Ore. 


TRUCKS WANTED 








4 x 4 COMMAND CAR with winch. What | 
is your price? East Greenbush Garage, | 


East Greenbush, N. Y. 
SHOP EQUIPMENT WANTED 





used part bins in good condition. Con- 
tact Tag's Motor Parts, Box 1629, 
Charleston, W. Va. advising quantity, 
make, description and price. 


PARTS FOR SALE 


BUICK PARTS 
UP TO 50% biISCOUNT 
Fast C.0.D. Shipments 


Rea Keech Buick 


3333 Frederick Ave. 
Baltimore 29, Md. 
Phone EDmondson 6-4400 


FOR SALE 


BUICK PARTS 


All Other GM Parts Also 
UP TO 50% DISCOUNT 


Extra Discount on 
Special Phone Orders 


Fast—Direct—C.0.D. Service 


Art Hansen Buick, 
Inc. 


(formerly Gordon Buick) 
Largest Buick Parts Dealer in U. S. 


1000 S. Wabash Ave., Chicago, Ill. 
Phone WAbash 2-1030 


~ ACCESSORIES FOR SALE 


MOTOROLA 
AUTO RADIOS 


Custom designed for all cars, all years 
Rear seat speaker kits, $4.95 


Special deals for Fleets 


Over 5,000 radios in stock 
Fast C.0.D. shipments 


LIBERTY AUTO RADIO 
191 E. 161 St. 


LUdiow 8-941! 


Mobilaire 
Auto Air Conditioners 
C-L-O-S-E-0-U.-T ! 


1956 DELUXE MODELS 
All models factory-sealed and 
uaranteed 


Only $225.00 


incl. Clutch and Thermostat— 
Reg. $395.00 
Limited Quantity—G.M., Ford, 


Chrysler 
FRIGEMOBILE CORP. 


1204 N. E. 4 Avenue 
Ft. Lauderdale, Florida 


ANTIQUE CARS WANTED ~~ 
WANTED 1915 FORD or older—possibly 
other make. Quote condition and price. 
If possible photo. Ratliff and Sons, San- 
ford, Fila. 
ANTIQUE CARS FOR SALE 
1912 BUICK touring car in 
mint condition. Runs good and equipped 
with much brass. All original, Write 
Arnold Oldsmobile Co., 556 Broad S&t., 
Beloit, Wis. 
- MISCELLANEOUS 





FLYING TO FLORIDA? 
RENT A CAR 
FROM RUSS MILLER 


Make Your Reservations Now. 
Telephone or wire collect. 
Give Airline, Date and Flight Number 
A courteous attendant will meet you at 
Miami Airport. 

Telephone JAckson 2-1616 


D. B. A. FAIR RENT-A-CAR 


727 N. Federal Highway, Ft. Lauderdale, Fia. | 
} 


New Subscription Order 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


TRADE CONNECTION: 
Truck Dealer [) 


Car Dealer [) 
Jobber [1] 


Moke of Car. 


Insurance [] 


«--e$27.50 | 
Push-button .................- euconnaan wee 34.95 


New York SI, N. Y./ 








Send Automotive News to Address Below 
U. S., Canada and U. S. Possessions 
| One Year $8 [] or Two Years $14 [1] 


| All Other Countries — One Year $12 [] or Two Years $20 [] 


WANTED BY FLORIDA distributor—150 | 
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MISCELLANEOUS 


TRUCK AND CAR SIGNS made easy 
with plastic letters. Metal, 


wood and 
masonite letters also, Brass stencils. 


Signs for every purpose, Jim Ramsey, 
Inc., 175 Jefferson, Lexington, Ky. 


ATTENTION DEALERS 


WE STOCK ALL MAKES 
TOWING EQUIPMENT and PARTS 
FOR AUTOMOBILES and TRUCKS 


Tow Bar Sales Co. 


Exclusive Factory Distributors 


AS NEAR AS YOUR PHONE 
DE 2-0700 AN 3-8888 = Nites: BA 1-8717 


Call Collect .”3,20% 0°", 


40 So. Clinton St., Chicago 6, Ill. 
EE 


FORD, CHRYSLER OR General Motors 
dealers who would like to get completely 
away from competition for a while, are 
encouraged to consider the advantages 
of buying a little piece of southeast 
Florida, where the land, the sea and the 
sun create a beautiful setting for a hap- 
pier life and a longer one! Dealers who 
are interested in ‘‘A place in the sun’’ 
midway between Palm Beach and Miami, 
are advised to Contact Clark Schwaderer, 
associate with M. N. Weir & Sons, Inc., 
registered Real Estate Brokers, Pompano 
Beach, Fla., who offers a complete real 
estate service including sales, rentals. 
acreage, business opportunities and in- 
vestments. All requests answered promptly 
at no obligation. Write Clark Schwaderer, 
3356 Atlantic Bivd., Pompano Beach, Fila. 


BLUE ® CHIP 
TOW-PILOT 


WITH LUBRICATED 
AUTOMATIC BRAKE 
& GUIDE CABLES 


MEETS ALL I.C.C. 
REQUIREMENTS 


DEALERS’ SPECIAL (F.0.8. Factory Net) 
$52.35 Fed. Tax included 


WITH AUTOMATIC BRAKE 
AND BRAKE CABLE 


Less Guide Cables 
GUIDE CABLES 
DEALERS’ SPECIAL (F.O.8. Factory Net) 
$9.90 Fed. Tax included 
e & 


THE FAMOUS 
MOTO-MATIC 


TOW + GUIDE 


Four C Hook-Up 


DEALERS’ SPECIAL (F.0.8, Factory Net) 
$44.85 Fed. Tax included 
Meets 1.C.C. Strength Requirements 

cS 2 


Liberal Quantity Discounts 
To Distributors 


Write for Illustrated Catalog 
Factory Sales Division 


PILOT DISTRIBUTING CO. 
BATTLE CREEK 9, MICH. 
Phone WO. 2-5257 All Dept's 
‘Leaders in the Industry 


Since 1939" 


Manufacturer [1] 


Financial [) Supplier 1 


12-31-56 
































lt takes more than chromium 
to make a fine Sealed Power 
chrome-faced compression ring 


There are many different designs for Sealed © 

THE Power compression rings. Each was 

worked out in close collaboration with the 

DESIGN designers of the engine in which each ring 

hee is to work. Only after weeks of laboratory 

ancis as V/ and actual road testing is any design re- 
leased for production. 





It has been truly said that no chrome- 
faced ring can be any better than the cast- aT 
ing which is its foundation. Sealed Power Tt 
uses a special chrome-alloy ring iron, per- ee 

fected by Sealed Power metallurgists for re | MUST BE 
ideal bonding quality as well as all other ey ae RIGHT 
properties required of a good ring iron. capes 











Electro-plating of the heavy solid chrome 
THE face on Sealed Power compression rings is 
Teal tc oe bya process devised by Sealed Power. 

ot only is the plating thicker than most, 
hd but it is so firmly bonded that there is not 
anc By the slightest chance of chrome particles 
: flaking off to damage the cylinder wall. 





Every Sealed Power chrome-faced com- 
pression ring is lapped to a light-tight THE 
finish to insure quick seating and imme- FINISH 
diate oil control—with microscopic oil- 

retaining grooves machined into the face a MUST BE 
of the casting to insure good lubrication ‘ RIGHT 
in the hottest, driest location. 





Sealed Power Corporation * Muskegon, Michigan * St. Johns, Michigan * Rochester, Indiana °* Stratford, Ontario 
Detroit Office * 7-236 General Motors Building — Phone Trinity 1-3440 


Sealed Power Piston Rings 


PISTONS « CYLINDER On ENINGS 


Leading Manufacturer of Automotive and Industrial Piston Rings Since 1911 * Largest Producers of 
Sealing Rings for Automatic: Transmissions and Power Steering Units 





